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Statement Costs Cut Again 























One Re Jones’ 
bill is $10 short. If 
he pays re 
out $1 lie k 


you are Careless, too, 
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by the Burroughs 


To make out his statements 
in the old pen-figured way took 
R. F. Brune (retailer), in Saw- 
telle, Cal., 5 days a month (and 
then were not always correct). 

After Mr. Brune put a Bur- 
roughs in operation he wrote us: 

“My bookkeeper now finishes 
my monthly statements in six 
hours—they’re correct, too.” 

Do you realize that just about 
one-half the time spent in mak- 
ing out statements by any one 
is used in handling the paper— 
placing, aeljusting to alignment, 
and moving the sheets? 

This new attachment almost 
doubles the capacity of this ma- 
chine—one motion throws out 
the fxished statement and im- 
mediately places axother state- 
ment sheet in printing position. 
In short, this device would al- 
low Mr. Brune to get his state- 
ments out in about three hours. 

A Burroughs is built to do 
much more than just ordinary 
adding. Send for our bulletin, 
“Monthly Statements,” describ- 
ing this machine. Ask us to 
make out your statements next 
month; no cost nor obligation, 
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BURROUGHS ADDING MACHINE Baty hey bl 


39 Burroughs Bloc k, Detroit, Michigan ss 


Ala 


Pumens, 






































One 
motien of 
this little lever 
both putsin and 
takes out your 
statement sheet. 
The reason for it 
is, that it saves 
half the time 
over next best 
machine. 
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Confidence 


may be placed in a welded bar or a spliced rope. Why? Because service has tested the 
material. That part which has withstood the test has proved its quality, and the weak 
spot has been revealed. Strengthen that and the product will give satisfactory service. 


You may depend upon 


Ramer Remanufactured Typewriters 


because they go through that same process. They possess the advantage of having 
passed through a test such as only service affords. Part of the machines has conclu- 
sively demonstrated its serviceability. . Any parts which have not thoroughly stood 
the test are discarded and new material is substituted. 

Our method is to completely dismantle a typewriter and remanufacture it with 
material, the quality of which in every part has been determined. 

The result is a typewriter strong at those points at which service has shown the 
need of strength. 

Not only quality but also appearance is considered, for we re-enamel and nickel- 
plate the parts so that it is difficult, even for an expert at close range, to distinguish 
between typewriters which we have remanufactured and new ones of the same model. 

After all, a Ramer Remanufactured Typewriter is the closest approach to a new 
machine. 


Its perfect service for the user is the guarantee of successful business for the dealer. 





























Wholesale Typewriter Company 
314-316 Broadway, New York Office 
London, 136-137 Long Acre, W. C. 














4 OFFICE APPLIANCES April, 1913 




















F Weatere These Envelopes 


and get in line for your share of the profits resulting from their ex- 
tensive sale in all parts of the country. No up-to-date commercial 
stationer can afford to be without them. If you do not carry a supply 


your competitor will jump in ahead of you and you will be the loser. 
The Open End Tension 


is a leader in every respect. It is being sold by the 
thousands every day. It is made in Jute, Kraft 
and Manila with a patent washer covering the eye- 
let inside of envelope to protect the contents. 


The Improved Double Metal Clasp 
is a favorite everywhere. This envelope is made 
with re-inforced washers on both sides of the flap 
which makes it much stronger than the old style 
with metal eyelet, and gives correspondingly better 














service 

Our complete line includes the best of everything in 
Tension Envelopes, Mailing Boxes, Document Envelopes, 
Clasp Envelopes, Filing Envelopes, Photo Mailing Env: 
Improved Double Metal Clasp Envelope lopes, etc. 

Write at once for your copy of our catalog, “Envelope 
Specialties.” 


THE TENSION ENVELOPE COMPANY 


PIONEERS AND ORIGINATORS 
Salesroom: 296 Broadway, NEW YORK Factory: Bush wee 4 























Selling Agents in Principal Cities , 
Open End Tension Enveiope 


























Today Every (CORONA Typewriter is Sold 
before it is manufactured. 






Yet the output of the 

Standard Typewriter Company 
has increased nearly threefold 
in the past year. 


Why? 


If you need a machine 

for personal use— 

investigate the CORONA, 

it has advantages possible only 
to a folding typewriter. 











Standard Typewriter Co. 
GROTON, N. Y., U. S. A. 
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PRINCIPAL FACTORIES OF THE REMINGTON TYPEWRITER COMPANY, 1912 
Grounds occupied by oe 
ME YES) . acres, 40.4 qm 
Total floor area. . . . . . @¢RR@) one 
Horse power of engines . . . . . 2900 [E 
Number of Factory Employees. . . 5200 JE 
Sales: = 
More Than a Machine a Minute 
Remington Typewriter Company 
Incorporated yy 
New York and Everywhere 
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and permanence That 
and all of the “LITTLE” products 

SATIN FINISH TYPEWRITER RIBBONS 
GOLD SEAL TYPEWRITER RIBBONS 


SATIN FINISH CARBON PAPERS 
COBWEB CARBON PAPERS 


and 


is the emblem of completen 


de cribes 


an 
any 


’ 
Carbon papers 


The worth 


writer ribbo1 measured by the 
manence of letters and carbon cop 
produced witl them. Record mad 


with any one of the “LITTLE’ 
hold their colo: 


our little colored tn 


bons or ribbon 
permanentlh 


holds hi 


a terms Could be goll 


lf samples ay 


readily as this advertisem« 


you as 
convincing vou would be a cot 
tively simple matt 


As 


are 


an indicatio1 


interested increasing you? 
we shall need onl our name and addr 


proot: 
Write 
the 


our 


you tal of the suy 


TO Sé nd 


quality of our In us today 


Perhaps the best p? ot worth of our pr 


business has grow? 
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uc in the fact that 
until today our New York office at 287 Broadwa 


corner Reade Street,is among offices devoted to t 
writer supplies the | 


A. P. LITTLE, Main Office and Factory, ROCHESTER, NEW YORK 


NEW YORK, PHILADELPHIA, PITTSBURGH, CLEVELAND, WASHINGTON,D.C 
ROCKWELL-BARNES CO., CHICAGO 

& CO., 28 Basinghall Street, L« Cc 

Melbourne 


urgest and best equipped in the world 


Branch Offices 
Distributing Offices for Chicago and the West 

For London and the Continent: WM. HOARE 

For Australia: SCOTT & HOARE, 


ndon, f 


126 Collins Street, 
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HAVE T YOUR CUSTOMER’S CONFIDENCE? 
YOU GO ‘ 
Che be ur or desk or any other: le ( Z =, ; sae NN : t. \ 

our customer is the one which w ; ” hi ioe | 
itisfaction and longest set 7 UE 
Al ( I n Wi seldom hesitate 1 ' oo 
ua ide if you convince him that the _ a 
ock you carry 1s the best that you can buy Y = : 
n often ge confidence and friendship qui i " 
tne ie i good office chair than 11 7 ; Xs 
use there re so many kind 
"ie na le SeTVICe nd t re 1417 3 
e ly e would wal 
Ni v 1 r ce nN ell } t im- / 
tist Show him a ne it B . 
| Nl ( I 1@ 1 in < ¢ ind =~ BI 
Lut ed A W Fee f 
é Ball B Te \ = 
‘ ‘ es t as = SSS “yy 4 
. Xp ot sf 1a 
Makers of Office Chairs Exclusively y ~~ 
4 * 1093% * * g90le * 
THE B. L. MARBLE CHAIR COMPANY, - - : : BEDFORD, OHIO 
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When you hear of 
it in connection 
with a typewriter 
it means the . 


UNDERWOOD 


The world’s champion for 


Speed and Accuracy 


Holder of every 
International record 


‘‘The Machine You Will Eventually Buy”’ 


UNDERWOOD TYPEWRITER COMPANY 


(INCORPORATED ) 
Underwood Building New York 


Branches in All Principal Cities 
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MurpeuHy OFFiIceE CHaAirsS GIVE 
SATISFACTION: WuHy>? 


Because They Are Manufactured to Meet the 
Buyer’s Own Needs. 


The Murphy Chair is not made to suit the Murphy Chair Company, first of all, but 
rather the needs and preferences of the trade itself. Every change we make in its 
style is based on the reports of our own dealers on the demands of the buyer himself. 





Here’s one: 





Observe the big, roomy, inviting outlines, 
and the solidly balanced and amply 
widened bases. There is real comfort in 
every curve of that olive leather padded 
back—and really handsome style in the 
finish, whether quartered white oak or 
solid mahogany. 


Here’s another: 





No. 218-B 


It will mean new life to your busi- 
ness balance to put Murphy Chairs 
in your display room. Write us to- 
day for prices and terms. 


J\urphy (bair On 


Detroit, Michigan 
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The New Model Hammond 
Now Ready 





| Che 
Multiplex 
Kiammond | 


“Many Typewriters In One” 


Two sets of type always inthe machine. A twist with the 
fingers, and a change is made instantly from Roman to Italics, lend- 
ing to your letters beauty as well as emphasis. 

You can also change instantly from English to German, to 
H ebrew, to Arabic, or to any other of the thirty languages written 
by the Hammond. y 

The ball bearing carriage, uniform impression of type, pe 
delicate touch and other features make the Multiplex 7 » 
Hammond the last word in typewriter construction. , oe 


& 








Special to Dealers: Write at once for full partic- 
ulars regarding your exclusive territory proposition 


Established 1880 ss 
B , — il 4» ¢ 
ranches and Dealers in all Principal Cities y, Ps he 
Pe 
537 E. 69th Street - NEWYORK CITY ” “2 
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This Is The 
Commercial 
Duplicator 


which is saving $500 to $2000 
a year for large and small con- 
cerns all over the country. 

It duplicates orders, reports, draw- 
ings, price lists, stock lists, sales in- 
structions—everything from a small 
tag to an 18x24 sheet. Any business 
can utilize it. 





WE WANT AGENTS 


Our general advertising campaign is bringing us Some of the larger cities and their neighboring 
: ; . “ae ; trene avn terre © ch valuable inguiries to warrat 
hundreds of good, live inquiries from all over towns are producing enough valuable inquiries to wa 
Uni is ; look; , man giving them all his time; other localities provid 
» » ‘ mc 7a 9aTe , y - 1E 2 7 ; ad ’ : ‘ ' 
t al nited States, and we are looking for men did side line opportunities. Write and tell us whic 
to follow them up and close sales. sition interests you. 


We give a mighty liberal commission to the right men 
‘ with plenty of co-operation and backing. Address 


DUPLICATOR MFG. COMPANY, 1171 Monon Building, Chicago 


New York Office, 51 Church Street , 


ST.LOUIS LOSANGELES SAN FRANCISCO BALTIMORE BOSTON MILWAUKEE CLEVELAND PITTSBURGH CINCINNATI KANSAS CITY 














The Question with the Stationer Our Confidence in You 


is not, “Shall I sell ribbons and car- 
bons?” but, ‘‘What brands shall I 
sell?’’ The answer is, of course, 

those brands which will thor- 






A 


ON THE 
APEX, CYCLO, 
SUMMIT BRANDS 
OF RIBBONS AND 


CARBONS you can easily 
build a Pyramid of Prestige and Profit 


which will last axlong as your business. 






and in the merit of our products « 
ables us to make this offer: We wi 






print your name and address 










our goods and thus help to iden 





tifv you asan up-to-dat 





oughly satisfy your customers 







* 1 -* 
vhose everv sale mean 





and hence bring you im- 





fied customer and a re-ot 





mediate profitsand future 





If our plan appeal 





trade. Don’t make the 


ha to otner 









mistake of trying to 






establisha business 








You can handle more trade. So can we, 





with inferior 





for we have in our new modern factory and 






goods as a 






expert workmen the means of manufacturing 






foundation. eY , 
into large quantities of unexcelled ribbons and carbor 






the faultless raw materials which we use 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 417 South Dearborn Streets 
Philadelphia, Pa. Chicago, Illinois 








Wa 
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A Master-Model of the Royal 


That Has Achieved a Typewriter Triumph! 


Everything 
Included 
No Extras 






19 


Exclusive 
Features 
Found in 


No Other 
Standard 


Typewriter 


You’ve heard of the “master key” that fits every lock—did you 
ever hear of a Master-Model of a typewriter? 


One Standard Model for ALL Purposes 


One Typewriter with the Combined Advantages of Many! 


‘Think of all the combined advantages of several typewriters you have seen, 
concentrated in ONE standard writing-machine that handles perfectly every 
known form of gene:al correspondence and does card-writing and condensed 
billing besides—without a single extra attachment to complicate the mechanism 
or add extra cost to the typewriter and you will have a fairly good conception 


of the MASTER-MODEL of the Royal !”’ 
The Best Built Typewriter in the World 


ee eee 














Write for the ‘‘Royal Book’’—or Send for a ‘‘Royal Man”’ 
ROYAL TYPEWRITER COMPANY, Royal Typewriter Bldg , 364-366 Broadway, NEW YORK 
Principal European Office: 75-A, QUEEN VICTORIA ST., LONDON 
Branches and Agencies the World Over 
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TYPEWRITE and compute faster than any 


machine or combination of machines and 
I automatically print all results 





\f 


‘s 


| 





I come in four models, each with special attachments. 


Nos. 1 and 2 add, subtract, multiply and divide. 
No. 3 adds and subtracts. 


No. 4 adds. 
All models typewrite and add four or five columns. 


No other machine, or machines, can do what I do, nor save 
the money that I do. 


I am the Moon-Hopkins—at your service 


MOON-HOPKINS BILLING MACHINE COMPANY 


Main Offices and Factory, 2235 O’Fallon Street, St. Louis 


Cincinnati Philadelphia Chicago 


New York Boston Cleveland 
Lincoln Inn Court Building Lafayette Building 29 South La Salle Street 


350 Broadway Oliver Building Rose Building 
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OMeCO 


Steel 


Office 
Furniture 








ANNOUNCEMENT 


Of Interest to High-Class Dealers 


The demand for OMECO Steel Furniture during the past two years exceeded our expectations 
and has taxed our factory capacity. This demand among users of high grade office furniture is a 
result of excellence in construction and beauty of design of our product. 


Our manufacturing facilities have been increased so that we are now prepared to place our 
agency with a few more high class dealers. 


Our stock line embraces filing devices for practically every business requirement, as well as 
desks and tables. 


We also make special made-to-order steel files, desks, tables, omnibus trucks, etc. If your cus- 
tomer has a vault to equip let us make up drawings and submit figures. 


Business men are fast coming to realize that, while great ingenuity is being employed in erect- 
ing office buildings to make them as nearly fireproof as possible, combustible wood filing cabinets 
containing invaluable records will burn as readily in a building which is fireproof as in any other 
type of building. 


Connections will be made only 
with high class dealers. 


Catalogue and particulars will 
be sent on application. 


THE 
O.M. EDWARDS 
COMPANY, inc. 


SYRACUSE, N. Y., U.S. A. 





























Right at Your Door 


No more DELAYS, ANNOYANCES 
and BIG FREIGHT BILLS 








Henceforth, Stationers and Type- 
writer Dealers on the Pacific Coast, 
you will be able to obtain 


Everything 


for the 


Typewriter 


practically at your own doors, so 
near to you have we established a 
base of supply. 


“PNVINCIBLE™ 


Gverlasting 


Ribbons and Carbon Papers have a 
world-wide reputation for QUALITY, 
and ““QuALITY” spells Economy and 
Satisfaction to the user. Naturally, 
you will want to put in a stock of 
these to be sold in connection with 


) 


American Factory 
Rebuilt Typewriters 








Our Rebuilding Plant in Los Angeles 
is headquarters for Botu. If you 
don’t happen to know all about 
them, write at once for detailed 
information. 


American Writing Machine Company 


641 Santa Fe Avenue 
Los Angeles, Cal. 














| 
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Beware 
of Imitations 
All ‘‘Amfils’’ Are 
Stamped 


PLATENS 


We are specialists in recovering typewriter 
platens. We have been at th:s work for year 
and always have enjoved the reputation o 







turning out the best grade of platens obtain 
able. A steadily increasing business 1s 
ey idence of the Superiority of our cood 


AMFIL XXX 
NON-HARDENING BLUE PLATEN 


is the best platen made. It is used and enthu- 
siastically endorsed b pewriter dealers and 
branch managers everywhere 

For those who desire a good, medium priced 
platen we have the ‘‘Amfil Special,”’ which 1 
the best low priced platen on the market 


AMFIL SERVICE 


cannot be excelled. With up-to-date factori 


located where they will best serve the type- 


writer trade of the entire country we can re- 
cover your platens in.a minimum of elapsed 
time 

Give us an opportunity to prove the state 
ments we have mad Send vour platens to 


our nearest office 


The Ames & Filstead Co. 


Producers of Better Platens for Typewriters 


CHICAGO NEW YORK SAN FRANCISCO DENVER 
$08 S. Dearborn Street 314 Broadway 58 2nd Street 1626 Champa Str 
BOSTON AGENCY: 17 Milk Street 


St. Louis Distributing Office: Union Typewriter Exchange, 821 Chestnut St 
Specia! Representatives for Great Britian: Thrale & Beaumont, Kingsway 
House, W. C. London 
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The Bookkeeping Machine 


Will do your bookkeeping. 









Will give you the results you want. 


Makes all entries in plain machine type. 





Does all the adding and subtracting 
as it goes along. 


Checks the work of the human element ©&& 
and proves the accuracy of every 
entry. 


Posts the standard loose leaf ledger 
without removing the pages from 
the binder, or makes entries on card 
records with equal facility. 


Does the Work — 
That’s Efficiency 


Pays for 
Itself — 
That’s 
Economy 


Makes monthly statement or bill while 
posting to either loose leaf or card 
ledger, if desired. 


Provides a separate proof sheet of all entries for auditing or other 
purposes, if wanted. 


Does the work twice as fast as it can be done the old-fashioned 
way by hand. 


Eliminates all the worry and bother. 


No hunting for mistakes at the end of the month. Proven (trial) 
balance always waiting to be taken off whenever wanted. 


Send your name and address for full particulars of Bookkeeping 
by Machinery and copy of that new and interesting illustrated maga- 
zine, “Bookkeeping To-day.” 


Elliott-Fisher Company 


42 Cedar Street Harrisburg, Pa. 











OFFICE APPLIANCES 


THE 1913 


CHICAGO 
BUSINESS 
SHOW 


will be held in the 


COLISEUM 
September 8th-13th, Inclusive 


q Over two years since the last Chicago Show. 

q Increasing prosperity in the rapidly growing West demands the 
opportunity to show at one place and time the latest develop- 
ments of manufacturers of office economizers. 

@ The Chicago Business Show presents to all manufacturers of office 
devices, systems and supplies the one big opportunity of the 
year to meet and show dealers and users how they can promote 
office economy and efficiency. 

@ The Coliseum has been arranged to meet demands for small as 
well as large space. 

@ Prices are moderate and include uniform decorating and every- 
thing necessary for the installation of exhibits. 

@ Show conducted along same lines as last New York Show 


Q Floor plan and further information for the asking. 


ANNUAL BUSINESS SHOW CO. 


150 Nassau Street 
New York 


(> 1913 NEW YORK SHOW— Oct. 20th-25th 


Send for Floor Plan and List of Firms who will exhibit. 
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Don’t Be Crushed Competition 


Keep moving—when competition gets there, you'll 
be somewhere else—- farther ahead. 

But that means getting ideas into action, and doing 
it quick. 

You've got to use letters, you’ve got to use printed 
matter to reach the man you want to sell. 

And the quickest, surest and most economical means 
of producing that literature 1s 


\,, MULTIGRAPY 






Produces real printing and form-typewriting. rapidly 
economically, privately, in your own establishment 
fitable use for 


send him to 
stand by this 


Before we accept an order we must know that you really have pr 
Multigraph System. Somewhere near you is a trained expert. A word wi 
aid you in a thorough investigation. For your sake as well as our own 
principle, ‘‘You can’t buy a Multigraph unless you need it 

t both real 


Al the left is a picture of the Multigraph Complete Unit which turns ou 


lypewriling. 





printing and real 


THE AMERICAN MULTIGRAPH 
EXECUTIVE OFFICES leveland 


1830 East Fortieth Street 


SALES CO. 


Branches in Sixty Cities—Look in your Telephone Direct 


European Representatives: The International Mu!tigraph Company, 59 Holborn Viaduct, London, 
England; Berlin, W-8 Krausenstr., 70 Ecke Friedrichstr.; Paris, 24 Boulevard des Capucines. 





HE Multigraph is more thana 
mere machine. It is an ad- 
vertising and selling depart- 

ment in itself. 

It never delays, disputes or mis- 
understands instructions. 

It will run off 40,000 letters in 
a day. 

It will print booklets, folders 
bulletins and house organs in shor 
order. 

Real printing, too, at 25% to 
75% of printers’ costs. 

You can tell your story, sell your 
goods and cash the: check while 
competition is waiting for the printer 
to deliver. 

Ask us to give you the facts of 
others’ experiences. 





What Uses Are You 
Most Interested In? 


Check them on this slip and 
enclose it with your request for 
information, written on your busi- 
ness stationery. We'llshow you 
what others are doing. 

AMERICAN MULTIGRAPH 
SALES CO. 
1830 E. Fortieth St., Cleveland 


| — olders ume 

| in velope- re 
H ouse-Organ 
Dealers’ Imprints 


Label Imprints 
System-Forms 
Letter-Heads 
Bill- Heads and Statements 
—— Receipts, Checks, etc. 
~. Envelopes 


Typewriting: 
~_ | Circular Letters 
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. The Fastest Writing Machine in the World 








Records dictation 
SPEED aword ata stroke 

as fast as you think 

Prints it out 


ACCURACY in plain type letters 


word for word 


LEGIBILITY tn “siphabet ode 
GREATER EFFICIENCY 


SEO TYPE oe commen 


TO LABOR LESS pind ee 
READING LESSON, KEYBOARD CHART, a 
lite rature sent FREE on request Addre 
INSTRUCTION DEPARTMENT 


AND ACCOMPLISH MORE 


a” rps a cond — 
STENOTYp P THE UNIVERSAL STENOTYPE CO. 
Owensboro, Kentucky 














[° as NEW as TODAY but 
as old as EXPERIENCE, 
for itsums up all that is known 
in the typewriter art. 


SPEED in every manipulation, 
from the insertion of the paper 
to the finished writing and the 
care of the machine, is its 
SPECIALTY, and DEPEND- 
ABILITY its characteristic. 
Catalogue sent on request 


Applications for agencies are invited 


The VISIGRAPH TYPEWRITER COMPANY 


116th Street and Lenox Avenue, New York 





New York Branch Office, 203 Broadway, N. Y. 











Typewriter 




















Compact Efficiency 


hat is the secret of the light, handy, dependable and absolutely uniqu 
b I | 


Barrett 
Adding Machine 


Special Computing Attachment 


o other adder are there combined as many features as the Barrett present 

in one machine for simplicity, all-around convenience, ease of operation a 
economy. The Barrett is the latest and highest phase of adding machin 

tion because it is simple, sure, small, light, easy to operate and inexpensiv Style 10A 


Other adding machines offer some of the advantages of the Barrett But 





= ; ' ; ; With Mezzanine raised 
he keen-witted, progressive business man of today wants essentials. | 
wants the proposition before him in concrete, concise, convincing term Te 


a man, no adding machine, except the Barrett, can offer all of th 
me advantages in one machin 


Easy-to-carry (weighs 17 
Inexpensive ($150 
Compact 

Capacity 99 999 999 99 

10 columns 

Simple 

Durable 

Accurate 

Computing Attachment 


Stvle 10OA Barrett ($175) is fitted with the Special Patent Mezzanine Con 
ing Attachment. This ison EXTRA KEYBOARD, traveling above the 


3v means of it, it is only necessary to set up the 





tandard Barrett keyboard. By it 
itanlicand "@ : 1 it c; then |} automatically transferred on: liam 
yicand once and 1t can tnen de automatically ransterre¢ coiumi 
he left for as many numbers as the multiplier contains This remarkabl 
vention is reall mechanical fingers’ and it vastly simplifies multiplicatio1 


There is almost no chance for error in operation and all possibility of striking © 
rong keys for the multiplicand is eliminated. Any accountant will appre Style 10A 
once the tremendous saving in time and labor which this computi1 eth Mezzanine lowered, “ready for 


—o . ” 
nen ) ( work 
Stvle 10 Barrett ($150) weighs 17 pounds, has a capacity of 99.999 999 99 
table for all requirement With its ten rows of k 
idapted to handle about as large figures as ever occur 11 





$y small pointers you can split the keyboard into $150 
column iving three different sets of total This supert . 
add o multiplies, subtracts and divide it doc 


{ 
kind of figure work and does it quickly, easilv. accuratel 
\1 1 who can write can learn to operate this adder in 


re | 


ONE HOUR 


Write today for full details. And we’ll send you also 
our new book, ‘‘Condensed Efficiency.”’ 


Barrett Adding Machine Co. 


Ss 
Dept. B, Bulletin Bldg., PHILADELPHIA, PA. tyle 10 
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FINE ROTARY CHAIRS with NEW HIGH-GRADE IRONS 


The new M. & S. Feature 
A Chair Iron as good and lasting as the chair itself 
—this is the new feature offered in M. & S. Chairs—a 
feature never before obtained in high grade designs. 
The new M. &S. Iron operates easily—silently. It is 
strong and rigid. 
Increase Your Sales 
You can double your sales on Rotary Chairs by offering this new 
iron. A demonstration of its smooth and silent operation is 
convincing. It is an immense advantage in competing for office 
contracts. This iron can only be obtained on Marble & 
Shattuck Chairs, and with the greater sales possibilities which it 
provides, combined with the beautiful designs and strong 
construction of M. & S. Chairs, it furnishes talking points superior 
to those of any other line. 
Write for this Booklet 
We have issued a booklet called **A Revolution in Chair Trons’’ which ex- 
plains more fully the advantages of this new tilting mechanism. It will be 


sent upon request. The complete line of Marble & Shattuck patterns is 
shown in our large catalog. 


Chicago Office, 304 South Wabash Avenue New York Office, 815 Marbridge Building 


the MARBLE & SHATTUCK CHAIR CO. Cleveland, O. | 
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LITHOGRAPHED STOCK CERTIFICATES 4" BOND BLANKS 
FOr 1915 
(j () F Corporation Record 
Can be used inany ,STATE ory 


~~ ising 166 Styles of Stock Certificates 
= Designs suitable for Merchandise and Gift Certificates 
bt ano Prices on Applic alZor ) 
(j () | 68 STYLES 48° SIZES IN ORIGINAL DESIGNS 68 
Send for Catalog ano Preces. 
THE BEST AND MOST UP-TO-DATE 
ON THE MARAET™ 
GOES LITHOGRAPHING CO. CHICAGO 
. Wu.F. KROHMER. Prest 
ESTABLISHED t*87929 








Originators and Producers of 


The Blanks of Quality 
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Increased Sales 
Absolute Satisfaction 
Bigger Profits 


7OU can have all of them 
easily within your grasp 


they are 

if you 
will simply reach out and take pos- 
Secure the agency fora gor rd 
the 


session. 


line of rebuilt typewriters 


RETYCO 
REBUILTS 


and you will see the plan unfolded 
Each RETYCO REBUILT you sell 
will mean added reputation and in- 
creased prestige in your field, and will 
And 
each machine which leaves our factory 
absolute 


help you to sell more machines. 
is guaranteed to give Satis- 
With 
perfect satisfaction, \ 
This is more than theory ; 


faction. increased sales and 
our bigger profits 
are assured. 


it is the actual experience of our dealers 
The impression that RETYCO RE- 
BUILTS 
are harder to sell 
rebuilts has led some dealers into ex- 


real rebuilt typewriters 
than ‘“‘counterfeit”’ 
pensive error. No business can be 
built to endure that has not reliability 
for its foundation. 

Before you forget it, drop us a line and 
get acquainted. We want to know you, 
and we can make it profitable for you 


to know us. 


Rebuilt Typewriter Company 
GEO. A. BALDWIN, President 


+17 South Dearborn Street, Chicags 




















'THE BADGER LOOSE-LEAF LINE | 








OF A GOOD LINE”’ 


‘A GOOD SIGN 





Wonder if YOU have any Loose-Leaf 


need in 


LEDGERS, 
TRANSFER BINDERS, 
ALBUMS, 
PRICE BOOKS, 
SHEET HOLDERS or 
CATALOG COVERS 


that we can’t meet. If you have we'd 


like to hear of it. 


We aim to meet every possible loose- 
leaf requirement in the best possible loose- 
leaf way—best for the customer’s use, best 
for the dealer’s trade. The “‘Badger’’ line 
gained its prestige on just those grounds. 


We’re not satisfied unless YOU are. We 
have the experience, the skilled workers, the 
right-up-to-now mechanical equip- 
ment, the KNOW HOW-—and the pride in 
our work that finds pleasure in knowing a 
customer’s pleased. 


We stand back of the “‘Badger’’ line, 
every time and all the time. If any loose- 
leaf product of ours falls short of what we 
claim for it in any way we want to know 
about it. Send it back, at once—at our 
expense. We’ll make it good and pay the 
cost of carriage. 


If you don’t know the ‘‘Badger’’ line 
we'd like to make you acquainted. It’s a 
good line to know, anyway—satisfies the 
customer, pleases the dealer. There’s a 
good discount, too. Let’s hear from you— 
you'll find it a line worth while. 
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Bringing Customers 
Into Your Store 


ONTH after month we are 

educating the people in your 
vicinity to a higher ideal in writing 
papers. We are telling them in 
our magazine advertisements that 
the paper used in social correspond- 
erice is just as truly representative 
as the words that are written on it. 
And we are explaining that the way 
to secure a writing paper that is of 
high quality and in the best taste, 
at a very moderate price, is to go 
to your store for 


iIGHLAND 
=~ 

i LIN I IN 
You will profit by just carrying 
Highland Linen and the other 
Eaton, Crane & Pike writing papers 
But you will profit far more if you 
will show these papers continually 
in your windows and on your coun- 
ters, advertise them locally and 
recommend them confidently to 
every customer who comes into your 


store 


Eaton, Crane & Pike Co. 
— 4 Is New York 


Rane 


TRADE MARK 
































ECLIPSE PNEUMATIC INKWELL 








DO YOU WANT ORDERS? 
Read This 


A window demonstration and some enthusiasn 
resulted in four stationers pushing Eclips« 
Wells and they 


Sold 228 Wells in 12 Days 
a = in * Mike 
ae .* a 
————— el 


One consumer bought 72 wells, repeated thé 
order shortly, then again 72 wells last July; 
Feb. 28, 1913, ordered 72 more—288 wells to 


one consumer. 


Do You Want Trade Like This? 


The demand for the Eclipse is so certain, 
so emphatic, that distribution is quite general 
and the consumer will have little difficulty in 
purchasing of someone else if not of you. 


Why not secure your share 
of Eclipse sales by immedi- 
ately stocking the Eclipse? 


We'll help you. 
Write us for propo- 
sition, new 1913 il- 
lustrated catalogue, 
etc. Do It Today. 








The General Supply Company 


Department A Danielson, Conn. 
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The Output of All Our Typewriter Factories 


s at the immediate service of every typewriter dealer in the world who has 
the good fortune to deal in 


American Factory Rebuilts 


No matter what the machine you may need, if it is on the market, we 
have it on our shelves. Moreover it is ready for immediate shipment from 
our nearest factory r 

This illustrates one of the many opportunities and advantages which 
belong to our agents; opportunities that are real, tangible business assets. 
And you can secure them for your business, too. Write us and we will 
give you more detailed information. 





















And don’t forget that ave t 1 rn platen departmeats in active operation. Send your old 
t { hy re-ship them in 24 hours. ‘ 

A note that ( wo we hav bliged to increase our facilities; needed more space and better 

have ! t 1 122 West Madison Street, where we shall be able to fill orders more 


AMERICAN WRITING MACHINE CO., sew york 


Chicago Salesroom: 437 South Dearborn Street 
Los Angeles Salesroom: 641 Santa Fe Avenue 


369 Mulberry Street 641 Santa Fe Avenue 1222 West Madison St. 
PLATEN DEPARTMENTS Newark, New Jersey Los Angeles Chicago, Illinois 
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Extremely popular 
with office 
furniture dealers 


Se ee Made as fine as the 
Te best kiln-dried 
warms i ee | hardwoods and 
skilled workman- 
ship can make 
them. 


Write for Catalog 


Our Latest Sanitary. 
(Furnished with or 
without casters) ° e e 


Cincinnati, Ohio 
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ON THE 


SENGBUSCH 


SELF-CLOSING INKSTANDS 


The public is: growing rapidly convinced that 
there is no other inkstand on the market that wil 
absolutely prevent evaporation. 


Inkstands that are not closed airtight will allow 
ink to evaporate almost as quickly as an open well, 
and besides will admit dust and dirt to settle right 
at the point where the pen is inserted. 


SENGBUSCH Self-Closing Inkstands are closed 
airtight and absolutely keep the ink fresh at all times 
and once a customer has tried a SENGBUSCH no 


other inkstand will interest him. 

The live dealers sell SENGBUSCH Inkstands 
chiefly. Why? Because they know by doing so 
they gain a satisfied customer. 

They also know that they will get future and 
larger orders invariably for a complete equipment, 
thus causing other inkstands to be discarded. 
SENGBUSCH Inkstands are sold strictly on their 
merits, if not satisfactory money refunded. Sales 
are more than doubling year after year. Are you 
getting your share of the business? 


Think it over. Get our latest catalog at once 
and equip your stock with our complete line. 


SENGBUSCH SELF-CLOSING 
INKSTAND CO. 


STROH BLDG., MILWAUKEE, WIS. 
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TOWER MANUFACTURING AND Novaity CopaPany- NEw YORK 


Sole Agents for U. S. 





CELEBRATED INKS 


have stood the test of a century, 
and given the 
tion for permanency, 
all the requirements of 


ARNOLD’S 
Blue Black 
Writing Ink 


Is a Perfect Writing Fluid 


utmost satisfac- 
fluidity and 


a perfect ink 


It does not corrode the 
pen. 

It does not turn muddy 
in ink-well. 

It does not drop off the 
pen. 

It is indelible and per- 
manent. 

It is the best ink for 
FOUNTAIN PENS, 
being fluid, clean and 
permanent. 





Chemica] Writing Fluid. Stone Bottles 


This is one of many testimonials 
as to its 


“LITTERA SCRIPTA MANET 


permanency : 


BUXTON & SKINNER STATIONERY CO 
St. Louis, U.S.A March 29, 1889. 
Messrs. P. & J. ARNOLD, London, England: 
Gentlemen—Today there was shown to me by a 
former deputy-clerk of the United States Circuit Court 
i record cont aining proces edings of the s aid Court wher 
it was first established about sixty years ag ery 
proceeding wero vonendl { with Arnold’s Writing F! 
I notice that they were as legible as if written but 
1 Respe tfully 
Signed) W. W. BREWER 
BUXTON & SKINNER STATIONERY Co 


All STATIONERS who want to handle 
the BEST, should carry complete stock of 


ARNOLD’S INKS 


“SEND FOR PRICE LISI 

















TRADEMARK REG. 
INU. S. PATOFF 





N.V Y. 





Tower Mfg. & Novelty Co. 


Manufacturing and Distributing 
STATIONERS 
326-328-330 Broadway New York N 














TRADEMARK REG 
INU. S. PAT 
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SHAFT No. 2 





PERMANENT 
SATISFACTION 


Do you number customers 
among your friends? Of course you do! But 
unless you are properly equipped you cannot 

and they will be 
If you handle 


want to your 


please your customers, 


transient buyers only. 


General Rebuilts 


the right article. 
a boost: each sale 1s a guar- 
pur- 


vou have Every General 
Rebuilt sold 1 
antee of permanent satisfaction 
Each machine is actually, honestly 
rebuilt before it leaves our 


to the 

haser 
and thoroughl 
factory. 


Do not waste your time experimenting with 


inferior qualit: Stock General Rebuilts 
nd vou will have a line of machines with 
which you can get the business and keep it. 


Rebuilt—Like New 
Also Repaired—Like Rebuilt 


General Typewriter Exchange, Inc. 


70 Washington Street, Brooklyn 
NEW YORK 




















Mutual Interest 


HAMPSHIRE PAPER CO. 


We 


SOUTH HADLEY FALLS 


A Bond of 


q There should be a bond of mutual 
interest between the new printer 
and the manufacturer of branded paper. 
For the printer whose customers force 
him to juggle with price, and who has 
not yet seen the wisdom of abandon- 
ing such customers, there may be some 
excuse for ‘‘making up” on stock and 
ink, and in any way that will give him 
a chance to get out on a price that has 
been ‘‘squeezed’’ too low, 
The new printer should welcome a 
standard paper like Old Hampshire 
Bond, a paper his customers know, for 
his opportunity of building a profitable 
business does not lie in his ability to 
fool his customer on stock, but to offer 


real printing service. 


With service the printing business 
is one of the foremost industries of 
this country; without it the business is 
one no ambitious or capable man should 
Write us. We 
Perhaps 


remain in. 
to talk it over. 


enter or 
would like 


we can help each other. 


ire the only Paper Makers in the World 


Making Bond Paper Exclusively 


MASSACHUSETTS 

















aX Concieeniemnenien 2 
| aera . z= For 87 years our line of chairs has been 
pre-eminent both with the trade and with 
users. With hundreds of dealers office 
chairs and the name Heywood Brothers & 
Wakefeld Company have been synonymous. 





Krom our variety of designs and styles 
can be selected the exact chair that will 
give your customer the greatest possible 
degree of satisfaction and service. We 
make all grades from the cheapest to the 
best the market affords. 


And remember that every chair turned 
out from our factories represents the high- 
est degree of workmanship. There are no 
chairs made better than ours. 


Write at once for your copy of our 1913 
catalog if you have not received it before 
this. It portrays the most comprehensive 
line of office chairs in the world. 


Heywood Brothers and Wakefield Company 


WAREHOUSES 


NEW YORK, 516-520 West 34th Street 

BOSTON, 174 Portland Street 

PHILADELPHIA, 244-254 South Fifth Street 
BALTIMORE, 113-123 West Conway Street 
BUFFALO, N. Y., Wells and Carroll Streets 
CHICAGO, 1415-1419 Michigan Avenue 

SAN FRANCISCO, 737-743 Howard Street 
PORTLAND, ORE., 148-154 Tenth Street 

LOS ANGELES, 211-221 East Sixth Street 

BUENOS AYRES, Argentine Republic, South America 











FACTORIES 
Gardner, Mass. Wakefield, Mass. Chicago, Ill. 
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Being Equipped to Handle the Trade of the Large Buyer 


Usually Attracts the Trade of the Small 


We recognize the fact that there are ten small offices to every large one in the average town; that there 
are many men-having limited capital, but ambitious to succeed in business, who can not afford elaborate or 





expensive offices. 
Our agents, while Prepared to meet the exacting requirements for Large Business Organizations, have 


also every opportunity to attract trade from these many Small Offices. 


Globe-Wervicke 


Unifile Sections for Small Offices 
and Departments 


Our Unifile Sections made in both Wood and Steel, practi- 
cally duplicate in reduced sizes all the larger Filing Cabinet 
Units which we manufacture. There is no reduction, however, 
in the mechanical construction and Finish of these Handy- 
Sized Sections which harmonize in General Design with the Best 
Types of Standardized Office Equipment. 

Our Steel Unifile Sections Fit Style C Globe Cabinet Safes. 

Complete Catalogue and Descriptive Literature Mailed on 


Request. 


The GlobeSWernicke Co, ad 


CINCINNATI 
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THOSE DIFFERENT BINDERS 


A NEW IDEA IN BINDERS 


Compare them with others 
and note the superiority. 


A Slotted Top Binder with a 
Positive Lock. 











A push of the button does “ei — 
the work. 
THE PANAMA 
THE SLANT SLOT 
tn onc FURNISHED WITH EITHER " | 
atent Applied F or. atent Applied For 
3/16-INCH SOLID POSTS REGULAR OR SPECIAL es eee 
Carried in stock in 19 different size CENTERS /16-INCH SECTIONAL POST: 
° Carried in stock in 12 different 
54 years , 
It will pay you to investigate. 
of ; ; 
k p h Write us for further information 
nowing now and prices. 


Notice the slant slot insuring a positive lock. 


THE SAM’L C. TATUM COMPANY 


New York Office: 
180 FULTON STREET 


Main Office and Factory: 
CINCINNATI, OHIO 





MAKERS OF ‘“‘THE LINE OF TRUE MERIT”’ 





DAA WO 
pf : 4 
Wit the ordinary typewriter, the day’s work aa 
usually begins to tire the operator by three /10 2 
o’clock; the constant strike, strike, strike on the 
¥ usual heavy-touch machine shows its fatiguing 
\ effect in mid-afternoon. But when the opera- 9 ast 3 


tor has the advantage of es 
Light \s 4 


| Monarch Tofch \ 02, 


there is neither three o'clock fatigue nor closing hour FATIGUE 
fatigue. The Monarch operator doesn’t hammer the keys, 

she touches them. The mechanical principle exclusively incorporated in the 
Monarch completes the impression. A feathery touch starts it— therefore 
strength isn’t called for and fatigue doesn’t follow. 


Letters written on the Monarch Typewriter 
are uniform in spacing, alignment and color. 
In addition to the Monarch Light Touch and the exclusive Monarch Rigid Carriage feature, every 
other important improvement of the modern typewriting machine, such as Back Space Key, Two-Color 
Ribbon Shift, Contained Tabulator, etc., will also be found in the Monarch. 


331 Broadway, New York 
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I Want to Send YOU a Supply of BULL 
FROG Carbon Paper Sufficient to Last 
One ae ee One Weer. FREE: l 










I mean just that. For I know if you once use Bull Frog and discover that 1t mak« 
clear impressions (almost double the service of ordinary carbon p per r) Bull Frog w 
write as long as the paper itself holds togeth« and that your « irbons will, ALL 
to read as newspaper print, you'll never order any other carbon paper. / 

I Assume All the Risk Under Your Own Labels Ae 

[he carbon paper business is my choice of If you are a de ale: 2 and want a carbon lie . 
life worl T've been. engaged in i: cane years, paper that will bring reor that will build up VT Tear Out and Mail 
and I expect to devote the remainder of my work- 1 trade that sticks, te ‘ust r Our pro} tio! 9. Coupon for Free Test 


n Bull Frog 
law of compensa- We furnish labels for your own trade-mar! 
nly way for me to if you prefer. You can advertise it as your ow: 
t enduring is to rand 






If you're busy just hand the cou- 
pon to your stenographer and let 
her write on your business letter- 





ing days to it 
I knc 


























every demand made : head for the liberal Free Trial Pack 
peg ll Al ous onl tion If you handleit under the Bull Frog brand age. If Bull Frog does what I claim 
measure of oe be, , _— however, you get the benefit of our extensi for it you and I both gain, and I know 
agin te aaa eae ts . advertising in System, Modern Me thode [r it will. Mail the coupon today. 
not aliord to ] 'd a A tt 8 on eoond Age, Office Appliances, etc. Write for details 
hands and make you the , stim ; ’ 
sole judge and jury after H.W. ROTHERICK, President, 
a week's trial, if they . Newton Rotherick Mfg. Co., Dept. E, 368. Clinton 8t., Chicago 
I, } iv e , : , 
were not certain to meet Active Salesmen Want d I have Oilled out the blanks. Please send me Free Test Pack- 
your requirements and Bull Frog is the easiest paper on earth to age of Bull Frog Carbon Paper advertised in April Office 
even your whims. My sell, for it always wins in actual test. Libera Appliances 


plan eliminates all risk sala ary and commission arrangement to the right i? Color of carbon wanted. 
n your part. mer 





7 YES (© NOI would like the agency for Bull Frog in my city 


. ; Name no. 2:6 poine mice eiepieel e leabe.c occ ae kite 
Frog appears on every Address... . ... 


box of genuine Bull Frog 


Sarton Paver. eta Newten ileal Mfg. Co., Dept. '? 36 S. Clinten St., Chicago 





























A Big Value and A Quick Seller 


In this, our all oak shell, roller bearing transfer case, 
we are offering the trade the best value and the surest 
selling combination that has yet come out. 








These cases are so well built, so accessible and work 
so smoothly that they sell rapidly for current filing 
purposes, to say nothing of being the best buy in the 
way of a permanent transfer case that can be had 
to sell them, it is simply necessary to show them. 


Full Unit Feature 


Permits of bolting both horizontally and vertically. 
They can be stacked as high or as wide as desired. The 
contents of every drawer are readily accessible and each drawer holds iden- 
tic ally the same as the regulation vertical file. Shell is of cabinet oak, with 
panelled sides and top., Drawer fronts also panelled oak. Follower block. 
Every case ‘aaienin with fibre rollers that makes the opening of the 
drawer easy and noiseless. Thisis the strongest, neatest appearing case sold. 























Cases sell at retail for $1.75, $2.00 and $2.25 for the invoice, letter and cap 
sizes, respectively. Liberal discounts to the trade. This is an excellent 
business maker for dealers. 


Summer transferring time will be here so write today for terms and discount Get this 


line in early, as it will prove to be the best seller that you hav: Now. write us today. 


MELTON-RHODES COMPANY, Inc., WASHINGTON, D. C. 


“tT 
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: : What These Water Marks 
BYRON vist Mean to Your Customers 


_ 

\\ WA " ? . , , , 

SUATSINOCRCUMMEE 8:0 Weouon Water rks ssure your estamer of 
e 2 highest quality and biggest value in hinged Ledger Pans 


oe by Weston Hinged Ledger tests higher than the Gover 
INEN CORD ment standard and no other paper can compare wit] 
‘ ‘s Tes, Ro ~ ab olute permanene V, in untiorm qu lity and in writing 
: - ales Saal od + . 1 " 7 
, sill acainer deiatl ies. You can alwavs recommend Flexo 


Hinged Ledges with the perfect assurance 


prove good dvertisement for vou in 





Hinged Section as seen when holding paper to light 


These Water Marks Identify 
The Only Practical Hinged Papers 


Byron Weston Hinged Papers e been adopt la cess eet while the paper r 

tandard by the largest manufacturers « edgers tor factured. It } louble the fl t] ( 
loose leaf work, because these A l tl ally treat 1] I nd is actuall 
highest qu lity and vreat espe ot t ] ‘ r 
grades with the only practical hing 

Both 1d ot the nged ectiol I ¢ writte 

The Byron Weston Hinge | not a mechanical aftet ruled and erased readily as r 
treatmen By a patent ed method the hinge 1 pro entire sheet util 1 te the ve ( 


Byron Weston Hinged Linen Record Paper 


Ww lard ledger yaper _B; ror We 
coal Sheen Uae elled for County, State, Ban] 
t quality, strength and durability are requit 


Flexo Hinged manger penal 


nufactured to mee 


grade f ymmercial paper witl it the grea } 
which characte 5 Weer Linen Record 
Carried in stock in seven form for ruling and in 
Send for Sample B kU ind a shee f 
hinged paper . 








BYRON WESTON Com PANY 
DALTON, MASS. 


“The Paper Valley of the Berkshires’ Hinged Section as seen when holding paper to light. 


| | 


“T Can Bank on That Brand 
Getting Me The Business 


3rands they handle 

















at a better price than the other dealers quote on the 
It’s the Best of its Kind in Town.’’ 
Do you feel that way about the Typewriter Ribbons and Carbon 








Papers on your shelves? If not, right now is the time to send for samples 
and prices. Make a test for your own satisfaction—A. & W. Line against 
— the one you handle. See which is the better 
> . 
= You’ll like PROMPT SERVICE too. 
& Factory: Cincinnati, Ohio 
CHICAGO, 619 §. Dearborn St. NEW YORK, Cor. Pearl and Elm Sts. ST. LOUIS, 322 No. Third St. 
BUFFALO, 145-147 Ellicott St. TORONTO, CANADA, 19-23 Charlotte St. 
PHILADELPHIA, 1217 Cherry St. MONTREAL, CAN., 302 Lagauchetiere St., West 
° MINNEAPOLIS, 729 Fourth Si. South WINNIPEG, CANADA, 259-261 Fort St. 
SAN FRANCISCO, 545-547 Mission St HAVANA, CUBA, Calle Galiano 69 
BOSTON, MASS., 394 Atlantic Ave. BUENOS AIRES, S. A., 535 Calle Bolivar 
CLEVELAND, 121 St. Clair Ave., N. W PARIS, F re 82 Quai de Jemmapes 
LONDON, E. C., ENGLAND, 4-5 St. John’s Square 





ATLANTA, 127-129 Central Ave. 
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These 35 men 
(of our 1500) 


have had. 


S00 Years’ 


You've heard mucn about *‘¥ and E’’ 


ONSIDER what 35 picked men can- 


learn in an aggregate experience of 800 
years doing any one thing. These men 
give their lives to planning, improving, building 
first-quality filing equipment. All of the 35 
whose pictures appear above have served this 
Company over 15 years, some more than 30 
years—or over 800 years of trained experience. 
*‘Practice makes perfect”—but, when you add to 
practice a spirit that insists that every detail of a 
**Y and E’” product must measure up to the highest 
standard (and it does), is it any wonder that ‘*Y and E”’ 
Filing Equipment is known by ‘‘Y and E”’ users to be 
unequaled for quality, strength, appearance and utility? 
Thirty-three years ago was laid the broad foundation 
for “*Y and E’’ perfection when Philip Yawman and 
Gustav Erbe began their business. It was then resolved 
to employ none but the best workmen. We haven’t. 
The very first employee, an errand boy, is today the 
Superintendent of our Canadian Plant. 
This Superintendent and these 35 veterans typify the 
character of the 1500 employees in our three big 
factories. 





Experience 


but you never he --- 

They typify the pn of this great organi- 
zation where the employee feels that the 
Company’s interests are his own. They typify, 
too, the spirit that prompted and is behind 

Y and E”’ Servicé, which has proved itself so 
invaluable to thousands of business men in 
stopping the leaks and losses which crept into 
business through improper filing systems. 


Our System Department is maintained to give advice 
to our customers in all matters relating to filing and 
record-keeping systems, to suggest short cuts and to 
devise ways of simplifying filing and indexing methods. 


It does not conflict with the work of Auditors, Sys- 
tematizers or Expert Accountants. It works with them 
so far as simple systematic filing should go. 


There are over 500 men in our sales organization. 
Each man knows how to render you this service. Do 
you want it? It is gratis. Just "phone or write the 
nearest branch—or direct to the home office. 


Whenever new filing equipment is needed, or advice 
about old, call the ‘“Y and E’’ man. Get catalog. 


‘YAWMAN 4» FRBE MFc.(0. 


ST. PAUL STREET, ROCHESTER, N. Y. 


Branches, A 





Lencte 
~ Crttes. 





77 over La 


In Canada: The Office Specialty Mfg. Co., Toronto 


sand Dealers 








e world’s largest makers of first-« 


ng systems and 


The World’s 
Largest 
Makers— 

3000 Items 








Both System 
Service and 


Filing 


o 
= Equipment 


YJ 





What other concern in the Office Equip- 
ment business has such a history as this? Or 
such men as these? Or will add so much to 
the prestige of its agents and dealers? Think! 
During February and March, this ad appeared 
in System, Modern Methods, Literary Digest, 
Review of Reviews. Double space in System. 


It was seen by hundreds of thousands of busi- 
ness men and women, and made an impres- 
sion that will live. 

Our agents and dealers got their share of the 
benefits. We have a few desirable exclusive 
agency territories open, and will be glad to 
hear from first class dealers. 


Yawman & Erbe Mfg. Co., Rochester, N. Y. 
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WASHBURNE’S PAT. PAPER FASTENERS 


YEARLY SALE 100 MILLION 






MR. DEALER:— 


The Washburne Pat. Paper Fastener is the Only Fastener having the advantage of a Sleeve Protected 
Piercing Point adapting it to Repeated Use 
without injury. 

Made of Brass and Nickel-plated Steel, 3 
sizes. Put up in Brass and nickel Steel boxes 
ba. of 100 fasteners each, 10 boxes to a carton. 
Special, 1-B brass, in brass boxes of 50 
or fasteners each, 20 boxes toa display carton. 
Retail prices; 10, 15, 20 and 25¢ per box. 


Special bulk prices in board hoxes of 1000 fasteners each (05.0050, <\eainen) 





Note our Trade Mark ‘‘O.K.” stamped on each fastener and box. This Trade Mark is your protection. Accept no 


substitute. ‘There is no other just as good.”’ 
With our extensive advertising, reaching millions of users, will be found always the request to buy from YOU. 


Every sale means a satisfied customer 


SOLD BY ALL RELIABLE JOBBERS IN UNITED STATES AND CANADA 


THE 0. K. MANUFACTURING CO., Syracuse, N.Y., us.a. 





L. & HARDTMUTH, Kingsway, London, England, * ? . . A. M. CAPEN’S SONS, 
Sole selling agents for Europe, Asia, Australia, Makers of Stationers Specialties 60 Pearl St., New York, N. ¥. 
New Zealand and South Africa. Sole selling agents for Latin America. 











op for example, suppose your typist is in the middle of a letter and you wish 
to write a telegram. Do you have to remove the unfinished letter from the 


cylinder ? 

Not if your typewriter is a Smith Premier. 
You simply remove the cylinder containing the 
letter, write your telegram on another cylinder, 
then return the first cylinder to the machine and 
resume the letter where you left off. 


These removable cylinders constitute one of 
the fourteen new features of the Model 10 Visible 





329 Broadway, New York 














Sheet without 
Hing 





Sheet with. 


our invisible 
Hinge 
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Our Hinge Has the Same Strength, Thickness, Writing and 
Erasing Qualities as the Rest of the Sheet. 


NE~EAR the binding edge of a sheet of Brown’s 
Linen Ledger Hinged Paper a faint white 
strip from top to bottom can be seen if held té 
the light. (The sketch in circle will show it.) 
That is our patented Invisible Hinge. No other 
hinge has ever been invented that retains the 
same strength, thickness and writing and erasing 
qualities as the rest of the paper. 
Ordinary hinging processes invariably 
weaken the sheet near the binding edge, just 
where it should be strongest. That is because 


the ordinary hinge is produced by reducing the 
thickness of the paper to make it bend easily. 
Ledgers made of Brown’s Hinged Ledger Paper 
open flat and solid. The advantage is obvious, 
for every page can be utilized for writing to the 
binding edge. It eliminates the awkward, springy 
bulge of the pages. They lie as flat as boards. 
If you want the perfect hinge and the perfect 
ledger paper, be particular to recommend to your 


customers 


Brown’s Linen Ledger Paper 


qualities. It never grows yellow or dingy from 
age and stands hardest usage without signs of 
wear. Write for sample book. 


BERKSHIRE COUNTY, MASS. 


L.L. BROWN PAPER COMPANY, °°" “Establisned 1850 


THs famous paper is Uncle Sam’s standard 
and is the preferred paper of state, county 
and city governments. It possesses perfect ruling 


Fac 


Mia 


CZ. 


TAAL RIO WAN “3 PAPER Co. 


LINEN 


i ae 





EDC ARG 








34 OFFICE APPLIANCES 1p 








Turn Down The Corner 


of This Page and—Then 
Consider These Facts 


‘The Machine | Fa. 
That Does Things” And— after al theart ir ick 
on busin¢ ss shortcuts all t he 


saving labor-reducing, mon 
















making hints in this issue 
OrriceE APPLIANCES, 


after vou have read all the 
big and little—of hour-savit 
work-decreasing, dollar- getti1 


office devices of every sort that 
the advertising section of 
number of OrricE APPLIANCES 





The Simplest, 
Swiftest Adding 
Machine Made 


There is the Adding Ma- 
chine That Is Surprising 
Business Men Everywhere 
By Its Superior Efficiency, 
Marvelous Speed and 
Wonderful Accuracy. 






come back to this page, the cort 
of which you have turned dow1 





and ask vourself 


has any modern improvement 
methods or any other device for r 
ducing operations and increa 
accuracy, cut time and expen 
from business operations or sit 
fied any bus im SS labor to su 
aoeoae a se dividin of figure s has be 


for the 
Novice”’ 


extent as the mechanical adding, subtracting, multiplying and 
simplified and improved by the Dalton? 

After you have studied the photographs and charts in this number of OFFICE APPLIANC! 
showing the way modern efficiency is cutting out complications and unessentials, 





that now make it possibl 





_ after you have noted the illustrations of the mechanical devices 
do two things in the time it took, a year or two ago, to do one, 
the Dalton Adding Machine and see ho 


machine idea just as other business devi 





come back to this page and study again the photograph of 
effectively it has now modernized and simplified the adding 
have modernized and simplified other business operating methods 


67 items can be listed and added in 50 seconds on the wonderful 10-key Dalto Dal 

idding, subtracting, multiplying, dividing device on which this can be don 

You can multiply 128,345 by 2,425 and get your answer 311,236,625 n 10 second } Dalt« Yi 
the pay-roll of 28{ days at $2.02} per day—and get the answer—$58.47—in five seconds—on the D 


As there are only ten numerals in the numerical system, there on 
written and computed with the ten numerals,—zero to 9 
working sums and problems with ten numerals are natural, 


to the operator. 














. There are “A Half Hundred and More 
~ Reasons” Why The Dalton is to the Old- 
*7 Style of Mechanical Computation what 
/ Modern Railway Locomotives are to Their 
Predecessors. Simply Send the Coupon— 
and: We will Gladly Mail You a Booklet that 
_ Lesueny a. 












Now—Tear Qut the Coupon—and Mail 
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THE PUES. 


The Springfield Convention. 


LANS for the annual meeting of the National Associa 


next 


tion of Stationers and Manufacturers next October at 
Springfield, Mass., offer several points which are different 
from those of previous conventions. In the first place, there will 


be no set addresses. The business of the meetings will be given over 


to discussions of the reports of the several standing committees 


advance of their de - 


of the association, which will be printed in 
livery and distributed to members when the reports are read, so 
that they may be more closely followed and more intelligently 


debated. 

It is planned to clean up the business sessions quickly, or as 
as is consistent with proper consideration and discussion 
To do this, the convention will get 


and will hammer steadily 


quickly 
of all live topics brought up. 

down to business immediately 
When the real 
there will be no time 
convention labors are 


away at 
the work until it is done. work is on, if present 
followed, 
or entertainments, but after the 
s a plan of sight-seeing and entertainment which will satisfy 


given to outings 
finished 


suggestions are 


there 1 
everybody 

Springfield is peculiarly rich in its surroundings. Delegates and 
visit leading manufacturing 
and places of historic 
enjoy. 


visitors will have opportunities to 


trade, mills, etc., 
interest—opportunities which they 
It is very pleasant to be able to state that present indications point 
to a large attendance. It is even stated that, such is the interest 
in the next convention and in the attractions which are offered by 
the city of thereto, that 
the attendance at this convention will break all previous records 
Early October in New England, when the leaves are beginning 
to assume their fall shades of purple and yellow and the heat of 
And a gen- 
is quite equal to any- 


industries of the paper 


might never otherwise 


Springfield and points of easy access 


the summer is softened, a most delightful season. 


old-fashioned New England welcome 


the Westerners can do 


uine, 


thing the Southerners or 


Catalogue Commission and Committees Do Good Work. 


middle of last month 
National Catalogue 
standing 
Manu- 
first 


HE meeting which was held during the 
Hotel Sherman in Chicago by the 
and the chairmen of the 
National Association of Stationers and 
gathering of 
will be remembered, 
this 


at the 
Commission respective 
committees of the 
men. The 


held last 


Committee, or 


notable business 


kind, it 
work to be done by 


facturers was a 


meeting of the was year 


in Cleveland. The Joint 


ISHER’S 


POINT OF “¥ia 


omiittee of was at that time hardly outlined, so 
was necessary then to formulate a plan for doing the work 
some headway with the labor to be done. At 
meeting, however, all the work of a preliminary 
character thoroughly well understood and the Joint Com- 
was able to proceed immediately to business. The result is 
work of the National Catalogue Commission and that of 
ittees of the Association is now well advanced, 
reports at the Springfield meeting in October will 
and inclusive of all the data necessary for the treat- 


committees, 
that it 
as well as to make 
the recent Chicago 
was 
mittee 
that the 
the Standing 


their 


Comm 
so that 
be thorough 
ment of the subjects taken up. 

Several manufacturers appeared before the Joint Committee 
and through their co-operation the work. was materially advanced. 
ant topics were discussed, including the stand- 


profit-sharing systems, and others. 


\ number of import 
ardization of catalogues, 


The work of this Joint Committee is of great importance 
to the of the entire United States. It is no less 
than remarkable that so many leading men, whose time is worth 
so much, will cheerfully devote a week to the work of this com- 
mittee, traveling thousands of miles without pay, to be present 
and to assist in a work for the good of the trade as a whole. We 


better examples of disinterested good will and service 


stationery trade 


have few 


than that given by this prominent and able body of men. The 
trade cannot directly reward them, but they will consider them- 
selves more than abundantly rewarded if stationers will accept 
their suggestions and adopt the recommendations they make 


through the National Catalogue Commission. In this way the 
industry will be put upon a firm, sound financial basis, giving 
proper returns to everyone who conducts his business in the right 
spirit 


~_<o— 


A Plan Worthy of Emulation. 


HREE Philadelphia men—Pomerantz, Prizer and Marshall— 

are chairmen of three committees of the National Associa- 

tion. By virtue of the offices they hold they are expected to 
see that proper reports are submitted at the next annual meet- 
ing. Accordingly, they have taken the work outside of the narrow 
limits usually accepted by committees and are planning to pre- 
sets of questions relative to the subjects assigned to their 
These questions will be submitted to 
throughout the United States for discussion, 
returned to the committee chairmen for proper 
)mmittees and incorporation in the reports. 


pare 
respective committees. 


local 
the results to be 


associations 


handling by the c 
like most things which are good and acceptable— 
hasn’t been generally done before. 


This plan is 


one wonders why it 
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The Passing of John Pierpont Morgan. 


NE of the great figures in the affairs of our generation— 
a man who by strength and sheer ability bulked large above 
even the biggest men of Big Business—passed out into the 
other world not long ago under the skies of Italy, whence he had 
gone to regain a little of that health which was worth so much 
more to him than his accumulated millions. But he died an old 
man, aiter years of activity in work which he liked, and after 
a lite which, whatever his critics may say, was in many ways 
greatly useful. His work was done according to the ideals of the 
times in which his opinions were formed, for he was a powerful 
factor in finance even at a time when most of the readers of this 
magazine were in their cradles or carrying books to school. He 
was the greatest of the business organizers, and had in the control 
of the house of which he was the head more wealth than per- 
haps any other individual in the world. There is little ddubt, if 
any, that he planned his organization with a desire to conserve 
the safety and stability of our financial institutions, and did it with 
such tools as he could find at hand 
[In the ultimate finished structure the work of John Pierpont 
Morgan will assuredly form an important stone, for in building 


a nation or a world, no mason can do more than the share that 
time and capacity give him 
He died as a strong, courageous old man ought to die—quietly, 


uncomplainingly, doubtless foreseeing what proved to be the case, 
that his death would cause no more than a ripple upon the markets 
whose fluctuations he so closely scanned in life 
-7-- 
Minimum Wages and Morality. 

HE O'Hara investigating committee of the Illinois legisla 

ture, headed by the lieutenant governor of I[linois, has 

stirred up more discussion of the relation between wages 
and standards of living and their relation to morals than any other 
body of men in our recollection. That this movement is good 


politically 1s proved by the general acceptance of the idea that it 


is ethically sound. State after state is wheeling into line, and even 


the President of the United States has lent the prestige of his 
office and influence to the movement for the better protection of 
women and girls from the temptations which beset lives which 
are weakened by the lack of those things which most of us ac- 
cept as a matter of course 

While the matter is being discussed it is well not to overlook 
the fact that the lack of money in itself is no excuse for immor- 
ality. What makes the issue vital is that insufficient wages paid 
young women who must live out of their earnings and away from 
their own homes, deprive them of the physical strength that they 
ought to have, since they have not the means to buy either food 
or clothing suitable for the work they do 

When the physical reserves are called out to carry on the 
battle of daily life, with no return of strength from sufficient and 
proper food, proper entertainment and open-air recreation, there 
comes a time when the mind is dulled. A low vitality means a 
low resistance of will power And a hopeless outlook upon life 
is not conducive to the production either of good men or good 
women 

Minimum wage legislation is proper upon practical grounds— 
and upon those: grounds it is necessary, perhaps, until all em- 
ployers can be made to see the economy of paying living wages. 
It is not a sentimental proposition any more than the organization 
of boards of public health is a sentimental proposition. It is the 
worst possible policy for the state to permit any productive indi- 
vidual to become a moral pervert for lack of those things which 
keep the vital currents of life in proper vigor. Here, as elsewhere, 
common sense and sound morals, and the precepts of religion, 
go hand in hand. 

And now, while we are at the job, suppose we take one mighty 
wallop at the male degenerate who trades upon the weakness of 
the unprotected and ill-nourished, and put him and his kind at 
some compulsory, but useful labor that will yield returns to the 


commonwealth! 


The Heavy Toll of the Elements. 


ARCH of this year of grace, 1913, has gone on re 


the United States as a 


wreck of homes, from th 


month of disasters; yet 


} 


even from death itself, which has 


t +r 


enormous industrial loss: 


visited so many fan 


may draw considerably more than the proverbial atom of 


for no matter how heavily the 


ruins. First of these is the fact 
property is not tantamount to the end of life and opp: 


; 


upon us, there are several fact 


almost invariably disasters involvit 
of communities, are in the result 
in rehabilitation than were given t 
many cities are shining examples 
a personality until after the great 
tradition, living in the past, until 


a tresh start. Wiseacres predict 


and wealth after the earthquake 
, 
| 


ger, wealthier and more popul 


come in two decades of smiling 
centuries ago the great city 
fire more thorough in its devas 


checked the yreat plague, wink 
taken its toll from the entire 


it is even possible that throug] 


don of today, but the Britain 
Mankind loves a contest 
been born upon this planet onl 


are told that man almost, if 1 


and equipment, has survived 


+ 
1 
“th 
i 


outlived floods, cyclones, eart 


always beneath his feet the ri 


that shine like stars a 


hand of destiny may have beet 


that the destruction 


ing whole communities 


spur to more splen 
the original up-build 


this fact! Chicag 

re! Baltimore was 
ire swept the slat 
a general exodus 


t 


San Francisco, yet sl 


today than she coul 
id eventless prospet 
ndon was destroy 

1oOn has any city cee? 


therwise would prt 


ypulation of the Britis! 


Ww 


dinosaur and saber-toc 


1 
I 


agency we have 1 


lay 


many thousands of gs] 


give up the strugel 


quite alone in his preset 


1 
| 


C 


ection of past mist 


Ss, voleanic upheavals tre 


building upon experience a rampart against the coming 


enemies from the elemental world 


While we sorrow with the mi 


so much in the cyclone and the 


fortunes of those who 


flood. while we grieve w 


whose families have been torn apart by death, yet let n 
ne of all created beings 


for a moment forget that man 


al 


ciates the great fact that the realities of life are intangi 


the houses in which we live; the 


and immaculate stocks we take 


and the very farms whose smili 


toil—all these things are but thr 


the heavens can blow away; but 


t 
I 


} 


( 


) 


stores in whose shining 


cobwebs that one 


much and such propet 
acres give us the rew 


bre a 


what nothing can take 


is the indomitable spirit that with 
to the upward path witl 


death himself and sets our fes 


knowledge of the love and hoy 


long to him who has fought the 


vincit!” 


I 


t 


r 
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and encouragement w 


od tight. Truly ‘In he 


a smile and a song defi 


New York Curbs Loan Sharks. 
New York seem to hav 


HE loan shark people i 
somewhat effectively ct 


subject 


1} 


by the statute coverit 


The Court of Appeals has recently decided a case whet 
York loaned $65.00 to Eli 


London Realty Company of New 


Riordan on personal property, « 


as a fee to the attorneys for the 


ords to see if any claim had been filed against her. She app 


to the Legal Aid Association, w 


of Appeals. The substance of 


] 


ic 


lucting $10.00 from the ar 


company for examining tl 


ich carried the case to the 


} ’ 


( 


contained in the following paragra 


1 


t 


ief Judge Cullen’s opir 


yh: 


‘It is apparent that the statutory prohibition would be olf 
PI I 


value if, while the corporation w: 


the specified sums, it was pern 


i 


forbidden to charge mors 


itted to require the bort 


employ attorneys or conveyances 


charges were subject to no regulati 


no case should the borrower 


than 2% interest per month, and 


1 


$1 


c 


1 


to examine the title 
n. The statute meant 
to pay, on any pretext 


00 or $2.00 for expenses 


Personality in Business. 


~ YSTEM in business is a wonderful thing—that is to say, it 


is wonderful in its achievement when it is hooked up with 


the right man at the head of the business; but system alone, 


like the horse in the stall, eats its head off. There are business 


men who are successful through system, and there are others who 


are successful, though apparently they have not a vestige of that 


much valued faculty. Business as business alone is an inert, dead 


and inconsequential thing. The man who systematizes his retail 


store so that it will run itself without him generally finds that his 
customers cease to be attracted. His personality is needed, or the 
personality of some strong individual who can reach out and take 
hold of the human side of his fellows. 


One can buy pens and calico, pencils or potatoes about any 


Man 


glow of an 


store that reflects the mind of a 
feel the 
interest in our needs that isn’t altogether assumed for the occa- 
Where is that 


where; but where is the 


behind it—where can we go and welcome 
shelves and shin- 


Where is 


and 


sion? store in whose stock and 


ing counters some one is interested and enthusiastic? 


the man who believes in his stuff through and through sells 


it to us because he knows in his heart that if we don’t buy it we 
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f superiority ma t be exhibited in manner or in word, but if it is 
he t is felt nduces at once a natural recoil on the part of 
the prospect which makes the task of selling him all the more difficult. 

ri ( Make up your mind from the beginning of your 
interview that y are out to satisfy his demands. Treat his objec- 
tions fairly, as the sort of thing which deserves consideration. Let 
him s¢ ou feel the force of his criticisms, even as you-are answering 
them. By assuming his confidence in your own purpose to serve him 
and by placing confidence in his own honest desire to be served, you 
will have built a bridge of mutual understanding upon which you 


both will stand before there is time for distrust or doubt to intrude. 

It is better to sell one customer what he wants because he wants it 
than t dozen into buying what they will regret within 
an hour after the office 


hypnotize 


door has closed behind you. 


ee 


The Man of the Hour in Dayton. 


HE work John H. 


president of the 


financier, millionaire and 
National Cash Register Company of Day- 


Patterson, 





are missing one of the opportunities of life? And where is the ton, O., in the recent floods has made his place secure in 
man who, knowing this, does not “pester” us with importuni the hearts of the people of Ohio, and has entitled him to the 
ties, but preserves courtesy, good will, sincerity and earnestness, espect and rega of the people of the entire country. During 
and in whose “Call again, sir, or madam,” we can detect only the the lamentable disaster which caused so much loss and sorrow 
friendly terest of one who stands ready to do a service? in Dayt I Johr Patterson, by virtue of his sheer ability to 
The business that lacks a personality that shines through rgan nd and, was master of the situation. Never, 
e opaqueness of its daily routine, warming the whole with the probably, in the history of floods which have swept over 
red glow of vitality, may have the beauty of an iceberg, but never er valleys ha an more perfectly fitted a trying and tragic 
the t tiveness of the rose garden Putting personality into _ situation He ved his personal bravery, demonstrated 
siness enables one reap what he sows, fot he sows interest, the larg: Ss eart and his disinterested desire to serve 
né sincerity, desire for service, he will reap interest, patron his fell 7 again shown the world the quality of a 
ve, and ; the good things which he gives, even to the last 1tem ister intelle a rise to a great emergency. 
a He s risked fe repeatedly, saving the lives of others with 
$ nds is son and his daughter have done no less 
Just a Notion About Salesmanship. He s given ney, his factory, his house—everything that 
ALESMANSHIP. usu is been ré pt ss of is his f the sufferers, and he has loomed as the 
i the ence the buyer \ ter definition would iggest al ire in the lamentable disaster which caused 
) in fidence in the buver [There is no more ym mt loss rrow to the people of Ohio. He was both 
the young and inexperience ( in than that ( il the ranks, inspiring by his example and 
( ( trying to loes not know what — dire ster brain the activities of an army of res 
( t he issioned 
' . 
. OE re at ve 
Ns y SAT Le RIE 
% | i wa 
a ‘e) 
SS The man who gets educa- 
tion is the man who makes 
i. its pursuit a life habit. 
; Ike Millikan knows a chap whose odds 
$ and ends of time are devoted to golf, 
he) ey whist, billiards and dancing, who is 
hy «xe oe always wishing he had “‘a college edu- 
Agee Te 2.1 sr $6 
Pe Aes | come. -A Hoosier. 
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SELF CONTROL—THE BALANCE TO PREVENT LOSS ON THE EVE OF 
VicTORY—ON POINTS OF CONTROL: PATIENCE; OPTIMISM: HApP- 
PINESS; Tact; SyMPpATHY—By O. H. CHAMBERLAIN, JR., DISTRICT 
SALES MANAGER, AMERICAN MULTIGRAPH SALES COMPANY, CHICAGO 











6 E who ruleth his spirit is greater than he who taketh a Che active part of a sale is on the part of the buyet 
. city x the salesman does not sell Instead he induces the | 
soo purchase 
Salesmen would accomplish greater things if they realized that He is in reality a sort of assistant buyer 
salesmanship is more a matter of power than effort The mental attitude of the “puller in” salesmansh 
Self-control is one of the highest forms of selling power Bowery and of Halsted Street, onsidered obsolete sal 
Lack of self-control has cost many a nice order ship 
It has robbed countless salesmen of the fruit of their efforts Selling by force is rapidly being relegated to the same 
Just when victory was within grasp they have seen their hopes of salesmanship, the motto of which was, “Let the buyer b« 
vo glimmering because they gave way to impatience Buyers and sellers today are working in harmony, an 
Now, impatience upon a salesman’s part may not seem dif buyer forgets this temporarily, t vod salesman does 1 
heult to justify, for it all depends upon the point of view in kind 
But it is never justifiable from the standpoint of high-grade Rather he takes advantage of the other's unfairness 
salesmanship than fair 
The salesman who tries to justify an exhibition of impatience Most concerns today are paying commissions o1 
»r ill-temper which has cost his company and himself an order and not on quarrels 
a customer, is trying to defend an indefensible position a 
He cannot plead that the prospect was exasperating or the Successful salesmen, like successful physicians ' 
onditions patience-straining ' ary 
much more with the human elements they deal with if t r 


Everybody knows that sometimes, buyers are unjust and ex- me , 
. , ' happy individuals themselves 


acting 
\s Ira Klbertus S< 


on : truly said The salesman with the gt 
[Their treatment of salesmen is often discourteous in the ex , | : 
habit has about the same chance to secure a large nun 
treme 


: orders that a celluloid dog has of catching an asbestos ca 
Some of them are swollen by a little brief authority, for many : i 
: " ‘ . place which is supposed to be paved with good intentions 
men swell, instead of grow, with their jobs ; 

; Happiness is not only a duty, it is a high privilege 


\gain, buyers generally regard it as shrewd to “Bear” the ; 
: . . In selling goods it is a prime necessity 
salesman’s market F %i zi 
rhe impression one gets from a thing is largely colore 
Chen again, there is the prospect whose own cares and wort 
environment, and lots of mediocre goods have seemed more 


ries have made him impatient and hard to get along with ; 
able when introduced by a salesman of happy temperament 
On the other hand, much high grade merchandise has depre 


Some salesmen seem to think that theirs is the only line ot j ; Pe 
: ciated because the buyer associated it with an unhappy an pe 


endeavor where men meet trials and discouragements 
ing salesman 


\ brief glance around shows the error of this view ta 


The salesman does not expect his physician to fly off the han 


. 7 “207 Se: = - 707 e roti ad S Ge et 
dle when the patient is unreasonable and exasperating \ Chicago sales manager noticed that hi alesmet 


, , al ae ’ j < 
He vaguely glimpses the cares and difficulties of the locomotive __Teluctant to leave the office on rainy day 


engineer, in whose care he is so much of the time, but he would hey seemed to share the depression of the weather 


laugh at him if he tried to vent his impatience upon the inanimate feel a lack of confidence in themselves 
machine he drives One rainy morning he called them into his private off 
He would be first to resent any discourtesy from an over- said, “You men are making a mistake in not getting into 4 


worked or irritable hotel clerk. He would wonder at the foolish territories early onrainy mornings and staying there longet 
. . , P — 1. Canes , acc og ‘ oO rortunit 
ness of a lawyer who would offend a jury or a judge, and thereby than on any other days, for you are passing up a big oppor ity 
lose his case In the first place the merchant has less trade on rainy days 
a ao * re or ¢ . a ‘ 
In short, he knows that it is a rule of life that men must not therefore has more time to talk to you 


‘quarrel with their bread and butter,” and yet how often has he ‘In the second place, most salesmen do as you have been doing 

lost control of himself in the presence of the only man who can 4nd stay out ot their territories on rainy days, so you will have 

make him money—the buyer less competition for the merchant's time. The third and greatest 
. -e- advantage is that the average merchant is more or less ut 


\ few days ago [ was talking with a chap who had taken a Of 4 fainy day 
‘He forgets that sunny days follow rainy ones and the t 


1¢ 


correspondence course in salesmanship 


! asked him if he thought it a good investment rary lull in trade fills him with apprehensions and foreboding 
He replied that he was not certain as to this, but after think “Of all people in the world he needs the ministrations 
ing for a moment, he said that they had taught him in a way that happy, optimistic salesman. When I was a salesman on the roa 
he would never forget at least one necessary thing. I asked him ™y biggest orders were secured on rainy days. Go thou 
what that was and he said it was never to blame a prospect if likewise 
he failed to secure the order, but to blame himself oe 
| told him that while I did not know what the course had cost Tact and courtesy are the lubricants of business 
him, that if he had really learned this one thing, he has made They go far to reduce the friction which is inevitable wher 
a very good investment men do business together. The most successful business | st 
One trouble is that often the salesman regards the sale in a onstantly strive to add to the development of tact and 
distorted way on the part of its employes to its publi 





alesman who 


the s attitude in its advertising and general 
y valu nsideration towards istomers is daily 
t to all who study the business world 
the part of the salesman is 1 1 t 1 
sideration in his nature for his llowmet 
ooo 
the untry one may find merchants wh hav 
r ye th certain salesme1 nd between thet 
esmen there is a strong bond of liking Chey wait 
lesmen regardless of competitiot 1 st the 1 
se sales often induce merchants to actually \ 
ey had intended to, tor they are nterested the 
ccess, and not in a temporary advantage Many 
e a large part of their trade with them if they ange 
good will they have built up is just as mutch an asset 
he good will of a department store 1s to it 
tomers seek their advice on matters connected witl 


and matters outside their business 


salesmen are in sympathy with them and 


rl In syl pathy with the salesmet 

-7-— 
an wil ikes and understands his customer im¢ 
istomers juite apt to be liked and underst d by 


sympa ic salesman meets with discourtesy, irt 
stice, instead of permitting it to depress him or in any 
efficiency, he decides that there is a cause for his 
ing as he does, and proceeds to deal with that caus 
s type salesman had arranged with a merchant t 
demonstration room at the hotel when the store 


hant kept his appointment but when he arrived there 
I PI 


+ 


he irritableness of a worn out man, and rwed 


rst words to the salesman 


lan at once proceeded to sooth him by showing him 


rstood that he had had a hard day, and was tired out 


nerves were at the snapping point He gave hin 
r to sit in, a good cigar to smoke, and proceeded to 


] 


slowly and in a low tone, and it 


spect changed his method of speaking from the 


rasping manner he used upon his entry, to the same 
the salesman 

left for home, after placing a nice big order, he told 
that he actually felt less tired than when he came 


understands when to turn sympathy int 


s generally has a pretty fair bank accoun 


-2e= 


nan selling an office device started out one morning 


make his first call for the company he had recently 


ushered into the presence of the general manager 


him very e learned the name of 


uurteously until | 
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the cé any he resented. Then cordiality vanished, and his 
manne ( rbidding 

He ha as many arguments with representatives 
of your ncern as [ ever intend to have. If I had known whom 
you represented | ild not have seen you, and I beg to be ex- 

Did the salesma me back at him as some salesmen think it 

Hi not, { e realized the value of orders and his intelli- 

( his business man probably had a reason, suf- 

ent at least to hi or his position 
. Vi [ know you have a good reason for feel- 
ing as a can only assume from your attitude that 
ne rmer salesm: f our company has treated you in a man 
is D1 ght this about 

been treated as my company wishes the public 
eate ; woul warm friend of ours. I am a new sales- 
man in this territory, and this is my first call. I want you to put 
yours y pl you are in business for the same reason 
that I a1 ind that is to make an honorable living. I have never 

done at your displeasure, have I?” 

N ther man replied. “I suppose I have seemed a lit- 
le unjust \S a itter of fact, one of your company’s represen- 
tatives « put me the frame of mind I am in, but I realize it is 
not yout mpany your fault.” 

The 1 It was a end and customer for his company and 
wr 

[In sal ns well to remember that “A soft answer 

o~oe 

The tactful sal does not meet his customer's objections 
head o1 e | s that it is fatal to his progress to flatly con- 
rad luntly ree with a prospective buyer. 

He realizes that from the viewpoint his customer has, he is 
probably right 

Che ssimist st as logical as the optimist—the only differ- 
ence 1s the point of view 

The Bible advis yne to “agree with thine adversary quickly.” 

This does not n to insincerely accept every man’s opinions, 
but it does meat respect each man’s honest opinions from his 
viewpoint, and then show him a better and more logical view- 
point 

-<--— 
Sel ntrol it in is a wonderful thing. 
To be the master of one’s feelings and affairs instead of to be 
mastered by then ur greatest task 


Strong souls are always serene. 

As the greatest danger to the physical body is from internal 
danger, and 

greatest dangers to a home are from internal discord, 


rather than external 


As the 


1 


rather than outside influences, and 


\s the greatest menace to a business house, a church, a politi- 
cal party, or even of a nation itself arises from discussion within 


rather than attacks without, 


So the salesmar ereatest difficulties arise from his own lack 


of self-mastery 

















FROM 

Wi 
LA 

MAN 


HIN 
LLS 
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Ht 


Well 
to the “Mutual Improvement League.” 
privilege of publication being given upon the 
Life's garden, which exhaled fragrance despite 


Reflect 


\I 


Hit 





TWO MORE 


FLOWERS 


FROM LIFE’S GARDEN 





which resulted in an order 
man named as reference were s« 
made in the correspondence 
that pentitentiary, 
the blight of prison life and 
perous, happy and free to go out in the 
sheep and whom the goats 


manufacturer 


EDITOR’S NOTE.—A 
In reply t 


ving life 


Incidental mention was 
a league formed among the inmates to 


to enable him to start afresh 


open under the blue sky 4 It 


that simple, little “Samaritan” story.) 


anyway—the manufacturers shipped the machines at reduc 


\N 


upon 


And here are reprinted the 
urgent request of the 
the shadowy spot tn 
these letters, friends. Out of that reflection may 


Good Morning, Mr. 

This is a letter you will long remember. 

Your letter to my friend of the 15th, 
in the matter of the machine is one that I'll re- 
member just as long. While I thank you—deep- 
ly appreciate—the kindly words about myself, | 
want to say that your letter is one of the finest 
examples of BIGNESS in business men, one of 
the manliest | have ever seen. I do not partic- 
ularly refer to your donation of the profits but 
to your open-faced trustworthiness to an un- 
fortunate like 

lhis is the day of human 
the day of frankness, of friendliness, of love— 


nature in business 


and the business which does not have as its 
executive a man embodying these qualities 1s 
bound to fail. YOU WIN. 

Just what terms of payment Mr. will 
adopt I do not yet know—he'll write you—but 
| do know that HE WILL DO HIS BEST as 


a MAN to match the MANLINESS vou have 


shown. No class of people are more amenable 
to the influence of good treatment, of fairness, 
of squareness, than men in prison—and no class 
of men are more bitter in resentment of unfa 
ness 

I'm a “lifer,” a man with a “past,” but as | 
go thru life I find so many fine inspirational 


men, in their 
of these kind 


things in the doings of business 
writings and their letters. 
are behind me in my appeal for a parole, shortly) 
to be pressed some of these have offered me 
executive positions. If I win, I go to the side 
of just about the broadest, finest, biggest man 
| have ever known, Mr. of the 

and a copy of your letter is 
ying to him and to Thomas Dreier, that write 


SOME 


g 
of pure inspirational business thought, as hu- 
man documents that they'll appreciate. They 
are two of the most potent forces that have 


helped me toward better things. 

\s you play the game—according to the rules 
set for our guidance in this narrow play-ground 

keep wearing the splendid smile, the frankly 
open face, and the of humanity you've 
shown in this little instance. It will help you, 
your business and the world. May your BEST 
wishes be answered and your aims achieved. 
Only make them always as HIGH as yourself! 


love 


Enthusiastically yours, 


» his request for references he 


sounds like 


of office appliances recently received an inquu f two of his maciines 
was wformed that wrrespondent and 


terms in a Western penitentiary 


‘Mutual Improvement Leaque 


Id orphan lad fron 


wed LHe 


which folli 


create a fund to save a fourteen a) 


under new environment. (Catch it, friends? Y\ 


A an echo of that little story told to show who 


ed price and asked that ten dollars be taken from the 
letters received, (we should like have printed the 
writer of these lines, who wished to pass them on as 
which they bloomed 
come an wnspiration 

Thanks. Many of them, Mr. for 


your favors towards me as an individual, and 
the Mutual Improvement League as an organi 
zation. 

[ am not acquainted with yor 
don’t know whether you are large or small in 
stature; whether you are old or: young; rich or 
poor. I do know by letter that you must 
very much of a man; a man with the heart in 
the right place. 

[ would certainly like to shake hands with you, 
although I’m afraid you would be a cripple with 
a dislocated shoulder for a few days afterwards 


1 personally; | 


be 


lor the trust you repose in me by sending 
me the machine, after me telling you the cir 
cumstances relating to my case, I offer you my) 
sincerest gratitude. Rest assured it will not be 
misplaced, 

For the ten dollars so generous! donated to 
the Mutual Improvement League for the benefit 
of Little Pachecho, I desire to extend to you 
our most heartfelt thanks. We are glad to 
accept it—I will in anothe tter, in behalf of 
the League, thank vou for the same. 

[ wish, however, to read your personal letter 
to me before the next regular meeting—it is 
the first Sunday in every month—I think it may 
cheer up some of its members. Remember, it’s 
an up-hill climb and the sledding is hard 

For your own personal letter to me, | am 
afraid my vocabulary is too limited to express 
my feeling of gratitude and thankfulness. Suf 


ficient to say that it acted upon me as the zepher 
wind upon the cloud-laden atmosphere ; the 
long desired rain upon the dry and sunbaked 


ads 


desert. 

Many, many times I have been embittered and 
resentful to the world in ral and to every 
body in particular. 

Your letter to me seemed to breathe a 
of cheer and good-will that made me 
that this world still holds men who are large in 
mind and heart; who are not ashamed to show 
their sentiment; who are not afraid of reposing 
their trust in a a life-timer at a 
State Prison. 

And so, Mr. from the bottom of 
heart I extend to you my heartfelt thanks and 
sincerest gratitude, and wishing you success and 
happiness in your business and your homelife, | 
Gratefully, 


veri 


spirit 
realize 


Si cial outcast, 


H1\ 


remain, 
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HELPING THE DEALER PUSH THE LINE 





A Few IDEAS ON 


INCREASED EFFICIENCY IN 


LOCAL ADVERTISING. 








“Wy. HIS article is written from the vic 
the manufacturer who pt 

dv« Sit matter for the use 

ule wl sells his lines i 

‘ sugg certain methods by 
“ S dvertisi1 can be given a det 
n de ilue to the retailer. Tl 
vy of its conclusions, howevet 


ite as truly to the publicity 


i vile himself Kor 

lewpoint ot the retail dealet 
I n, that every problem of dis 
tributio1 nd of publicity must be face 
ind s His profit is the manufacturer s 


rest the wholesaler’s, and th 
worth a cent to thr 
mat icturer who prepares it 1s the adver 


real knowledge 


ul of the dealer’s needs 
\ll this sounds like platitude, but it is 
les that we are always forget 
ting Che trouble with much of the adver 
tisil matter with which the manufacturet 
has tlooded the trade has been that it was 


philanthrophic. The prospe: 


tus flamingly announced just how many 
FRI lectrotypes were ready for mailing 
on receipt f the dealer’s request. And 
when tl dealer got them, they looked 
FREE in every line and proof-type. It was 


the “something for nothing” fallacy all over 


again. And it got precisely nothing—for the 
deale I 
Studying the Dealer’s Problems at First 


Hand. 


Cher s the supply of unused advertise 
me roots piled up in the manufacturer’s 
storeroom, the manufacturer’s organization 
set its joint wits to work devising publicity 


which would be of real service to the dealer 


[hat is e great advantage of philan- 

thropy even a thoughtless and selfish 

impulse to service—that it eventually makes 
7 | 

for re service, when the sham shows its 

truc l [The manufacturer of today in 


most instances is sincerely eager to make 
's advertising of genuine practical 
his trade, for he has found by ex- 


perience that in no other way can it be of 


lasting worth to himself 
How shall he do it? First of all, by study 
ing the dealer’s problems, not over the red 


his office table but by personal 
Before 


contact in the 


dealer’s home town. 


a lit dealer advertising is written in 
any en campaign, the wide-awake man 
facture today sends an alert advertising 
mat talk to the dealers themselves. He 
gets their viewpoint He learns their 
needs \nd the copy he writes is real 


dealer's copy. He talks in the 


easy, con- 


language of everyday buying and 


selling, not the high-pressure ecul 

lingo of the ad-smith It tells the small 
wn buyer the things about furniturs 

stoves or breakfast toods that he wants 


know, not the things that a manufact 


niident of his product thinks the « 
ice is complicated, but 
han the mental processes that have 
uch “dealer advertising” of the old sch 
Advertise the Store, First of All. 
So much for style Now as to matt 
Still thinking from the standpoint of the 


le corner store, the factory ad man Il 


refully around it He discovers what 


enthusiastic manufacturet 


that the 


iny an 


ipt to forget dealer is not merely 


his “exclusive” representative, not merely 


a retailer of his line, but a seller of maz 


ther things. Some of them yield as larg: 


larger profit than the manufactur 


wn line The advertising that 
to the dealer must take account of thes 
lines. The day that discovery was made 


dealer ads underwent another revolutio1 


Che process is still going on At first, the 
factory ad men contented themselves wit! 
lines at the end of their 
stock in 


intO a 


a tew copy, pralis 


ing the dealer’s general terms 


Sometimes this went square box in 


a more prominent corner of the advertis« 
inch or so was left 


ment Sometimes an 


blank at the bottom, for the dealer to 


in as he chose. But all of these plans were 
The 


but nobody took the pains to work 


makeshifts idea was there, ight 


enough, 


it out. So far as the writer knows, nobody 
has yet 

The idea is that your line, Mr. Manufac 
turer, is only one of a number that the 


dealer carries. When you ask him to feature 


your line, exclusively or even predominant 


him to give 
Che 
that you prepare the copy only emphasizes 
that he 


transaction has 


ly, in his advertising, you ask 


much FREE publicitys fact 


you so 


the more massive fact pays for 


The “philanthropy” of the 
sides, under the 


an odd changing 


searchlight of a little cold reason 


way of 
But your 
line is worth the prominence—to the dealer 
Agree that the dealer: 
Isn't it 


Granted admits it 
Still, he pays the bill 


isn’t it worh while to you in the long rut 


fair to him 


to give him full value for his money? 
In just one way, by framing yout 
that the 


in them is in the dealer’s store and the ser\ 


How? 


advertisements. so striking thing 


ice it gives the buyer, and only secondarily 


the particular line you, Mr. Manufacturer, 


are anxious to exploit. Let that line by the 


nt 


climax, or feature, or final suggestive poi 


of the advertisement—so much is due t 


shall appeal 





itself, 
secret or 


the line But avoid the impression, 
however sinister, that the line 
is the big thing and the dealer's store the 
little thing. For it isn’t You need that 
store to sell your line, while the store itself 
may get along well without it. So 
much is due to “vested interests.” 

Laying Out the Headline. 

he headline of the ad, especially, should 
be an invitation to inspect a larger class 
of stock than the line or lines the manufac- 
turer is featuring. Timeliness is an excel- 
lent The season of the year, the 
current fashion, the appeal to a particular 
class of buyers, such as women, makes a 
capital entering Interest once 
aroused, lead naturally up to the line it is 
desired to exploit. In this way the latter 
is made a natural and integral part of the 
dealer's stock, and is so advertised. The 
manufacturer really gains the full value of 
the dealer’s prestige for his line, and that 
by the simple process of recognizing it and 
so shaping his advertisement as to give it a 
chance to work for both of them. 

But display advertising is only one of 
many ways in which the manufacturer can 
assist the dealer’s publicity. The field of 
novelties offers. an opportunity of wide va- 
riety. Advertising specialties are always at 
home over the retail counter. Simple toys, 
paper cut-outs, calendars and picture inserts 
may all be used to advantage. Here again 
the wise manufacturer will subordinate his 
particular line to the dealer’s store. The 
retailer’s name should get the display type; 
the design of the novelty itseif often will 
best advertise the goods. 

Demonstration a Profitable Method. 

Demonstration is a means of sure ex- 
ploitation for the wholesaler. The retail 
store is a natural social center in most 
cities of the second and third class. The 
demonstrator should be coached to turn 
every point made to the benefit of the deal- 
er who is to handle his line. Above all, 
he should be cautioned against any dispar- 
agement of competing brands or makes. 
Knocking a rival is poor demonstration no 
less than hopeless salesmanship. 

The manufacturer who thus gives the best 
of his organization to the assistance of the 
dealer will find himself swiftly and well re- 
paid. There is no more powerful force in 
wholesale-retail trade relations than friend- 
ship gained by actual service. Even a poor 
line has been galvanized into temporary life 
by real co-operation with the dealer. But 
the fortunes of a good line are no less sure- 
ly dependent upon the understanding with 
which the problems of dealer advertising 
are approached by the manufacturer. 


very 


motive. 


wedge. 














THE ATTITUDE OF THE EMPLOYER | 








How It 
SHAPE 


May BrE WISELY 


THE ATTITUDE OF THE 


DIRECTED TO 


EMPLOYE. 








HERE was an old philosophy, which 
still bobs up every now and then, as 
old philosophies will, teaching that 
another man, 


whatever a man thought of 


that other man was sure to be thinking of 


him. Its fundamental idea was that all 
states of mind as regards others are recip- 
rocal We live in others and in thei 


Reaction equal 
kind, the attitude 


of others toward us is simply the reflex of 


thoughts, as they in ours 


ing action, in force and 
our attitude toward them. 

Whatever the sifting 
to the philosophy, this 
titudes is certainly grounded in fact. It is 


centuries may Say 


idea of mutual at- 
visibly so in business, and it is peculiarly 
the attitude of an employer to his 
whose 


SO of 
subordinates 
control are a number of 


For the executive in 
workers, large o1 
small, literally sets the key or pitch for 
their working day as truly as he determines 
its hours or its stress. The loyal employe 
looks to his employer consciously for the 
matter on which he is to work—and uncon- 
sciously for the manner in which his toil 
is to be performed. The more conscientious 
the worker, the more eager and willing to 
absorb and embody in his work the “policy 
of the house,” the more dependent for his 
stimulus and directing energy upon the man 
who shapes and conserves that policy. 

Cast up in your mind a dozen offices of 
as many differently keyed executives and 
modes of management. Here is a manager 
who is naturally gruff and brusque in tone 
and feeling—curt rather than discourteous, 
perhaps—and who makes no effort to mod- 
erate his bluntness. It steals into his cor- 
respondents, and the customer who reads 
his letters finds himself vaguely annoyed 
and dissatisfied without knowing why. His 
clerks are forced to watch keenly their own 
conversation, to avoid the influence of the 
jarring note. The result is a strain and 
forced composure which are fatal to the 
ease and simplicity which alone can pro- 
duce lastingly good work. 

When the Office Temperature Rises. 

Another ill-tempered and 
makes no effort to conceal it. The office 
temperature rises in proportion. The nor- 
mal strain of unremitted hourly mental toil 
abnormal. Then something ex- 
plodes. The employe suffers, deservedly, no 
doubt. But who shall trace the real blame 
for this waste of energy, or reckon its cost? 
be multiplied—not all 


executive is 


becomes 


Examples might 
on the side of an excess of natural emotion 
Sometimes suppressed ill nature on the part 
of a business executive is even more cramp- 
ing and disheartening in its effects on the 


; cas 
worker that passes like a 


than the outburst 


puff of flame, at least clearing the atmos- 


phere tor the time. Many a suave executive 


1 
t 


who carries in his subconscious mind a host 


ot worries—which peer up, one by one, 


with the passing business hours from be- 


tween the sheaves of his correspondence 


little knows how powerfully this hidden de- 


pression: affects those working under and 
around him. Trouble no less than fun is 
contagious In the close mental contact 
of a modern office it is literally true that 


we bear one another’s burdens. The least 
that any of us can do is to lighten our own 
as much as possible—for the sake of others, 
if not ourselves. For in cheerfully bearing 
rather than stifling or dragging or vainly 


shall find 


burden 


brush them 
the means to lighten the 
of toil that rests upon all of us 


trying to away we 


common 


And that lightening will make, quite prac- 
for greater efficiency, and so larger 
There are, today, in certain Euro- 


tically, 
profits. 
pean cities, which have absorbed something 
of the speed and precision of American in- 
which the 

lightened 


factories in 
both 


dustrial methods, 
work of hand 
and stimulated by music of a simple and 
Instead of lagging, the fin- 


and brain is 


cheerful sort. 


gers are found to ply the faster and the 
more profitably for the rhythms which lend 
joy to a mechanical task. In hundreds of 


American tobacco factories hired readers 
entertain the minds of the workers with his- 
tory and fiction while their hands nimbly 
twist the brown leaves into “smokes” for 
culture, but 
The whole 


modern desk 
arrangement, working hours and comforts 
has from this 


the millions. The aim is not 
profits, but both work together. 
ventilation, 


science of office 


for women toilers grown 
larger consciousness on the part of the em- 
ployer of his-responsibility for the mental 
and physical well being of the employe. It 
is a consciousness that is coining increased 
dividends as well as winning better service. 

Problem of the Mechanical Worker. 

The business office, where work is almost 
entirely intellectual—even when most me- 
chanical—presents, of course, a vastly more 
difficult problem than does the factory. The 
employer who sincerely seeks, as thousands 
do today, the greater comfort of his 
working staff is here grappling with im- 
mense forces of personality at whose true 
nature we can as yet only guess. If in an 
indomitable desire to serve those who serve 
him—in order, indeed, that they may serve 
him better—he strives to bring into their 
work something of the sense of personal joy 


in accomplishment, he is at once faced with 





no slight stacles. Some worket 
desire this joy; to them work is 
as “business is business” to the 


parts “higher up” in the commer 


To such employes the salary check ri ms 
all; it is the beginning and end 
existence Life is one long Sahara betwee1 
Saturday nights It would be 
to think such workers necessarily 
But their efficiency, being utterly and solely 
purchasable, is quite mechanical a1 il 
most lifeless They resent the 


induce them to take pleasure in 

as a child resents the lump of sug 
taining the hidden physic. They 
bo ant “ 


merely cloaks an attempt 


of them. So it does, perhaps, 
that 


itself is an eter? 


by giving more one gets 
this 
rifice, if only it is a willing one 


Making Work Yield Dividends of Joy. 
But the ntente 


sense that life 


} 
a 


employe who is quite 


with a lifeless task is the exception. Most 
of us like to be happy, even whil 

money! Most of us are willing to welcome 
any and all additional incentives t ncere¢ 


and hearty work, besides the necessary coin 


of the realm. And the wise employer knows 


this—from long experience with his own 
nature He knows that the moment 
keenest joy in his business life—the moment 
when a long sought contract was landed 
or a long reluctant competitor was al 
sorbed—were the moments when he forgot 
for the time being the stakes and the is 
sues involved, and put forth every ounces 
energy for the sake of the effort lf 
and won. So he deals with his employes 


basis—the only shrewd basis—the 


on that 


basis on which he deals with himself He 


is watchful for any shy and accidental dis 
interest 


closure of in a particular | 


work, foreign to the daily round of the 
worker. He cultivates sudden and une 
plained enthusiasms. He welcomes ideas 


even when impracticable—because he knows 
just how valuable in an 
habit of independently loyal thought 
While not 
is receptive to 
method of labor. 
that he recognizes 


employe is the 
his work amenable t mere 
whims, he suggestions of 
change in 
lets his 

them as co-operating units in his organiza- 


In short, he 


workers see 


tion—not as isolated cogs in its machinery 
Because he so regards them, they become 
so. The depth and sincerity of his 
dence are reflected in the genuineness of 
their service 

The attitude of the emyloper has d 
termined the attitude of the employe And 


the joint outcome of both is success for all 





PERSISTENCY 





By ULysses GRANT CASE. 








EDITOR’S NOTE.—The subjoined paragraphs have been selected from an address delivered not long ago by 
Ur. Case. before a convention of the salesmen of the A. B. Dick Company of Chicago. The address was so well 
liked that the convention directed a large number of copies to be struck off and distributed among the com- 
pany’s selling force. As Mr. Case’s address was somewhat longer than it is possible to publish in this tssue of 
Office Appliances, we have made extracts from it, giving its salient features r the benefit of readers. 
ENTLEMEN I address you as_ lasting persistency. If you make yourself was invented.” Leave it to Martin for 
” : : P | itt . . W2 ’ = 
Gentlemen,” than which there is no by means of persistency, which is the hard- definitions, and a rival of Watty’s for classy 


stories! They have Webster and Shakes- 


greater title when truthfully ap- est of your work, you will follow the same 
plied, although the word is frequently used persistency in the selling game and your peare outclassed! Now three points: 
carelessly and unthinkingly. A true gentle orders will come _ proportionately easy i—Myself—It is not for me to say 
man measures up to the real definition of the When you quit you have quit persisting, whether I can write or not. I’ve written, 
word \ man may be given one or more and that is why you failed; not because by request, almost one hundred articles that 
titles, and even be labeled with a cognomen, were published, but in most cases I was 


3 permitted to choose my own subject. That’s 


depending upon his vocation, but there i 


no salutation applied as unthinkingly and half the battle won, just as when a good 
misapplied as frequently, as the word inquiry is handed you for. the sale of a 


Mimeograph. To write or talk on a speci- 
fied subject is like digging up a prospect 


“oventle-man.” A true Gentleman has char 


acter,—plus; that priceless natural and de 
veloped gift,—unsalable and unpurchasable and then trying to make a sale. One re- 
quires persistency and the other persistency 
; ; * plus, and sometimes “then some.” Perhaps 

\ salesman’s career will fly off at a 


why Waterbury assigned it to me is for the 


will never come within sight 
reason he has heard me tell, some, at least, 


tangent and he 


ot the \” class, or never be a 100 per cent ; r ‘ C 
he foll a aa of the story of my persistency; burning the 
man, uniess 1e OllOWS le path o true . . : 
I midnight candle; studying to get away from 
character Successful salesman- “Ee : ” 
; ; that real log house “first day of light 
ship, like any other calling, has certain : Y 
Wk, 7 ' place, so I could teach in the little red 
fundamental principles necessary to make 
, aa € school house; so I could get away from the 
for decided progress and to achieve note- fk 
drudgery of farm life; how I fought and 
wortny Success; and ol these, character 1S c 2 : 
; fought and never ceased fighting to get 
the greatest. Success achieved on anything 


else, on opposite or negative lines, is but 


momentary, and the boomerang will surely 


sooner or later hit him on the neck, and 
off goes his head; having meanwhile even 
missed the real joys, pleasures and happi 
ness, in and out of business that good char 
acter only can bring. The A 1 salesman’s 
growth iy be a little slow, but he wins; 
it helps build up other salesmanship req 
uisites; his manliness and honesty of pur 
pose attract, he becomes honored, respect 
ed and even revered; he gets the repeat or 
ders; he creates an ace high reputation for 
his goods and his house; the superstructure 
is able to stand many added stories, all con 
nected and benefited by his prosperity, and 
it is some satisfaction to know he is a real 
man [ am a great believer in character 
building, because if you make the man right 
he will deliver the goods And nothing 
gets that signature on the dotted line like 
confidence reposed in you by the buyer 
Man alone nor goods alone is everything 
but two plus two make four the world over 
What has this to do with persistency 
Just this—no one is born a perfect sales 
mat [ say salesmen are made, not born 
In the making nothing requires so much 


‘oaching, encouragement and hard work as 


dogged perseverance, and that means ever 


U. G. CASE. 


your goods were not right, not because t 


man said he did 


not 


need 


them 


knew differently, but because y 


fidence in yourself 


selling yourself and your article to the man 


You gq 


ult 


ou 


when 


lost 


persisting 


y¢ 





11 


l 


who wanted to buy but whom you had not 


yet convin<¢ ed 


[t 


of lack of faith in your own self and lack 


arguments 


in 


is a good deal a matter 


courage to present your 
winning way; you lack the “I will” spirit 
that put Chicago on the map and mad 
world’s wonder 

Our inimitable Robinson said on 1) 
So vou are going to speak « Pe 
ency: I forgot just what I said but a n 
ute later I “copped” his definition of P 
sistency, it being “Persistency is the art 
sticktoitiveness, and that’s why Tanglei 


away from a mother-tongue dialect; how 
through these and other persistent efforts, 
[ entered city life; how I learned book- 
keeping, and later shorthand without at- 
tending schools and held responsible posi- 
tions in both; how I went to school and 
took evening mail courses after having my 
own family—and there I quit because its 
getting too personal and because some yet 
really harder times followed. 


* * * 


2—Watty’s “dog.” The dog is too 
familiar an animal, too close a friend of 
man, for me to be able to tell you anything 
new. We can, however, extract many a 
lesson from the actions of dumb animals. 
They do things sometimes for good that in 
comparison should shame some human be- 
ings. * * * The dog has a great instinct 
for persistency and wins most of all good 
and bad battles through it. Cannot man 
take lessons from the canine’s persistency? 

3—Robinson’s_ definition—These moral 
and business philosophers have had a great 
deal to say in lectures, magazines and books 
about what makes for success in life; how 
the great and near great got there; how 
sticktoitiveness or persistency has landed 
and men, young ladies and older 
women, on higher rounds up the ladder, ad 


boys 
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infinitum. Some such things sound theoret- worthy object. And so it is with selling sistency of purpose; he has the eri 

ical, some it is true are embellished with goods. Get impatient and you lose your bulldog, and once he has his teeth 

flowery words, but let me tell you it all has’ grit and it aftects the other senses; you be- ing can:shake him.’ 

a basis of concrete facts, and most of it is come irritated and so you are not your . 

hard cold facts. natural self, and no one knows it any A Pertinent Little Story. 

Ps quicker than the prospective buyer He Two frogs, reckless and adver 

You go and hear some well known le: loses patience with you; your persistency is hopped far from their pool to a dais 

turer, read some book, say on persistency, of no avail; in common parlance, “your had aroused their curiosity. They s 

and if you are impressed won't you start goose is caoked;” no sale, no money, no_ the floor and looked at a lars 


next morning with an idea of persistency record, time, labor and effort lost, and you’ shiny object. They both jumped 
all obstacles in the way’? must start all over again to find another and landed in a pail full of milk—a 


for overcoming 


You are not boys, you have your own ideas, prospective buyer, and then go through the’ with slippery sides that could 
knowledge of cause and effect, power of same performance to convince him. Be scaled. The milk got into their « 
dissecting thought; you are men past. patient with yourself first; don’t kill your noses, and they soon tired 


prospect with over-anxiety, and be patient They swam and swam for a long 


twenty-one and of quite some experience 
Be persistent one of them, in despair, decided 


I need not tell you, step by step, how to’ with your prospective buyer 
persist, what is right and what is wrong, without getting him disgusted, so to say, He said to the other frog: “The 
how far to go. Every- use kicking and thrashing arou 


when persistency wins and when it becomes’ with you. Know 
Push too milk any longer. Instead of gett 


how and when to quit, when thing has its limit, even life itself. 


obnoxious, 
close to the edge and you fall off » the milk is getting worse. The last 


you are really beaten and when not and the 


like. You know about those things, | be- Plan as a general plans for a battle where, ful I tasted was sour, and l’m going 
lieve, more than I do; but 1 want to have — say, 50,000 lives or more may be at stake up and go to the bottom. You 
you carry with you some general thoughts; Go in to win but don’t enter haphazardly come with me.” But the other 


something to set you to thinking and fig Poor aiming never hits a bull’s eye. Better “No, I'll thrash and kick here as 
have any strength left, no matter 


¢ 


plan a whole day and land the order next 


day than shoot at random at ten prospects’ the milk gets or 
The frog that was easily 


uring; something to wake you up; some 
thing to make you realize more your own how hopeless 
something to make you labor for a _ and not land a single scalp. Consider sales- 
manship a real game; the greatest game in sank 
The other frog kept on kicking 


powers, 
greater development of all your God-given 
neat and life, because there’s no business without 


to the bottom and died 


mental faculties; to aim to be 


clean of person and speech; have you sales and business rules the world. ing, and thrashing and kicking 
realize more than ever before the value of ~e S hour. Occasionally he got dis¢ 
character; to believe in yourself first, in Do you ever reflect that more than half each time he said to himself: “T! 
your employers secondly, in your goods the battles of life are lost owing to the lack and legs were given to m« 


thirdly, in the general business man fourth- of perseverance or persistency? Never any- thrash with, and I’m going to k 
that a man__ thing of real and permanent value has been rhe 
Lincoln’s won without persistency. All the splendid turning int 


achievements of art and industry which’ did not know it 
began to form in the milk, and still 


ly; that good is as good does; milk got sourer and sourer 


is as he thinks; and remember buttermilk, althoug! 


now famous passage about fooling the peo- Little lumps 


ple. That means honesty to yourself, our- command our admiration and elicit our 
selves and themselves. \ gentleman can wonder, are the results of persistency kept on his kicking and thrashing 
get an audience anywhere and a gentleman * * * The success of every great man_ to his intense surprise, he disc 
will do business if it can be done at all; has no other secret behind it than that big lump of butter floating in the 
and he will be “on his beat” and pros-_ of persistent industry. A celebrated violin- the pail. He climbed on to this, g 
perous when opposites are “down and out” ist was one day asked how long it took him wild jump, and landed safely on 
and forgotten to learn to play and he replied, “Twelve He wiped the buttermilk out 

I might call patience the twin-brother of hours a day for twenty years.” Persistency scraped the butter off his arms an 
persistency. If you do not possess patience has marked the fruits of all who have and said to himself, as he hopped 
you are not going to persist. Nothing kills reached the heights of greatness his post ‘This is a lesson to m« 
persistency quicker and deader than im 2 8 life to keep out of trouble. But if | 
patience. You must cultivate patience it [ think it was Charles Summer, the great into trouble, it is a lesson to me 
you do not possess it as a natural gift. As orator and statesman, who gave this recipe’ thrash until I get out of it.” 


long as you have patience you can and will for a_ successful career; first, backbone; For the intelligent man who want 


fight on; but lose it and you lay down. That second, backbone; third, backbone. When on in the world there is a very ad1 


means that the battle is lost, and in sales- Lincoln was asked how Grant (Thanks to’ moral in the story of the determin 
manship that the order is lost Patience my father for naming me after him, al and it is this 
in Persistency Generally Brings 


is a. heavy load to carry), in 


caused to be accomplished some of the though it 
[The and Often Just at the Moment Whe 


greatest things on_ record Impatience pressed him as a General, he replied, 


a well laid plan and many a_ greatest thing about him is his cool r Is Least Reason to Hope For It 


killed many 


Addition to the Staff of George B. Spencer, 
George Bennett Spencer, Jr. 
Born Sunday, March 31,1913. Tipped the beam at 10 pounds. 


Came in a lamb: sure to be a lion in due time. 
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IX rO THE HEAD BOOKKEEPER ON THE OCCASION OF HIS 
" —-—¢ " . < 
| MARRIAGE TO THE BLOND STENOGRAPHER. 
I re Vet f R er, N. ¥ ot the fir “— . 
* Ssand ition aed 5 eatin: Siac Stile Chicago, Ill, April 4, 1913. 
and ‘Ves t how vhen a boy he made his 
first R ester by \ the old canal, little 
re ae oe 2 ie eae oe a en { Dear Mr. Mullit 
; ‘ —. eee { It’s no use, old chap. You never were cut out for an actor, except the 
‘ I s of dw ( farnes tros., dealers E 7 2 
fo iting 1 es in Chicago, started kind whose way of playing the daily game has the ineradicable habit 
s bus a — ago - one of squaring with the facts. And the thing you’ve been trying to hide 
: ne tained off to hold two , i : 
Edis + Sete). Gbnek. on: Gad. anie -aeak from us all is the thing of all others that any true man will wear on 
apit = $52. Now he ipies elégant offices in the his sleeve along with his heart without a thought of his smiling 
I graph building on Wabash avenue and 1.1 
g machine st« n terms of carloads neignbors 
S ne 

. ° f I could tell you to within a week of the day that it began. It was about 
' N the friends of ‘Alvah Bushnell, the the time of the first frost You came in together, although you did 
PI facturer of Paperoid specialties, think your level best to make us feel that you alone of the whole office force 

horticulturalist, but such he is, er ; ) , : 
Ithoug +: ddijewud thee saiiein: Gel ieee didn’t know it. But there was a new flush on your cheek, Mullit, old 
Wher t before the Civil War, Mr. Bushnell boy, and an old light in your eye that is as immemorial as the race. 
i pA vineyard and made a great success of Ic - -¢ , ~¢ 
til 1 troyed his buil a =e idee his [The first fifteen minutes at your desk you dropped fifteen pens and 
pencils, nearly bisected your valuable anatomy in the sliding door of 
et ers the big vault, dropped moreé blots than you ever did in a year of pre- 
[. Patterson, president f the National Cash vious employment -and altogethe1 betrayed a rather large share of the 
Reg s fond travel, and has made i customary symptoms : 
The Dayton floods have demon 
strate that Mr Patterson's human side is 
ee siness side, for his work i Saving { And all the while Somebody Else was as cool as the stare you pretended 
; to give each other as you passed on the way to lunch. And I hadn't 
S the sober face to ask her to rewrite a dozen strange and ingeniously 
f A. 1 iger of the New York office of th transcribed letters that night Of the two ways of handling the 
Wels M ng Company 1 medium sized, —_ situation from the purely isiness viewpoint, mind you—I prefer 
he busy the time He has een ’ .. , 1 oe " 
bichon cman. eeu ad anh te yours. It’s more violent, but less upsetting to the office mechanism. 
F New York office 
. { But that’s all past, and we've been friends in the harness long enough for 
I . 
ee. ad of the J. G. Shaw Blank Book you to understand an old man’s fun over a young man’s romance. As 
Co great read ee of pce " we get along in years it’s the only way we can renew our youth—to 
Q phical literat é e is one o the “- : os . “ 
éit certs of sutiaete 40: be found smile, ever so mildly, over some other fellow’s seriousness. And true 
s f the stationery trad love is always serious—to just two people. The rest simply don’t 
vig matter; I sometimes think they hardly exist. They are just abstractions 
R \ now the general sales manager of to the eternal Two 
we nany a Owensboro, Ky., is an old ' 
sman and br ch manager He has 
sevet f the well known type { Well, the particular abstraction who is writing this letter wishes you all 
s, and he knows as much about the aos, <a ¢ : 
: me , ws pg: “4 ode the joy that he knows has fallen to the lot of an undeserving rascal 
Sales pe iter msiness as al os i yone - . e : 2. 
with whom he is acquainted—in thirty-four years of joint-partnership 
in mutual admiration. And he has an idea that there is something 
f Ralj B the well known stationer of Lynn wrong about the figure on your salary envelope, Mullit. He was look- 
Mass., sp ; cee a ee ee ye _ ing at it last Saturday while he dictated a letter to a certain very 
reporter « ( go morning newspaper n licago x . . 
aes y who became his wife, and he says that accurate and plausible young person of our acquaintance. 
wes ¥ 7 indeed to the big city by the lake e 
f It certainly was too small for a man with your powers of persuasion. 
‘ Wash Rees, who is well known in the office equip Come in tomorrow, and let’s see if our joint mathematical minds can’t 
ment fiels his connection with the advertising . . | Cn a‘ 
department of well known office furniture manufac arrive at the proper hgureé 
turer of ¢ iti, was once a newspaper man, and a 
P 2 es ee Your friend and employer, 

* , 
cP. BW ms of Williams & Williams, Inc., manu JOHN BROWN. 
facturers of the Elapsograph at Cleveland, O., was once 
a school te ¢ Later, after taking a course In com 
mercia < ¢ he became professor of bookkeeping 
and ba ng at the Niswanger Business University of 
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so accustomed to 


“ready for 


E ARE having 
everything delivered 
use” that we seldom stop to think 


how and where our daily necessities are 
produced 
Take rubber goods, for instance, which 


play so important a part in our office life. 
It is a far cry from the depths of a prime- 
val South American office 
desk, but these are the two extremes which 
meet each time we snap a rubber band on 
a bundle of paper or erase a pencil mark 
Rubber is of purely vegetable origin, the 
juice of a tree which, being gathered by 


forest to the 


“tapping’—much as is our homely maple 
syrup—is “coagulated” by smoking 
over a fire of palm nuts. A flattened stick 
or paddle is dipped in the bowl of “latex,” 
then slowly revolved in the smoke, and this 


hirst 


tedious process is repeated time after time 
until a biscuit of some 100 pounds is pro- 
duced. 

The early stages, 
ing, coagulating and shipment of the crude 
rubber, are carried on by native Indians un- 
Thence the 


comprising the gather- 


der the torrid skies of Brazil. 
fellows the steamship’s track across 


New York, 


ending a long railroad journey in the cel 


story 


the ocean to the wharves of 


lars of the rubber manutacturers 


“hard” and “soft” 


The difference between 


rubber—between the cover of a fountain 


pen and the snappy elastic band—are a 


matter of compounding and cure—secrets 
rigidly guarded by every manutacturer 
“mill room” that rubber first 


distinctive 


It is in the 


begins to assume a characte! 


ready for the various manufacturing proc- 


esses. 











Mill Room of the Factory of the Goodrich 
Rubber Company. 


Having been first torn to shreds, washed 
and dried, and mixed with sulphur and 
other “condiments,” it is here passed 


steel rolls whereby the in- 


thoroughly 


through huge 


gredients are incorporated 





Brazilian Indian Tapping Tree for Rubber Sap. 


Following a rubber band, for instance, 
through some of its steps, we see first, a 
thin sheet of nearly pure gum, cut into 
strips and formed in a machine into a long 
rubber tube, the jointing of which is so 


exact that not only is the joint almost in 


visible, but it 1s just as strong as the rest 


of the tube 


Curing comes next The rubber tube on 


its “mandrel” is first wrapped in cloths and 


next submitted to the heat of a vulcanizer, 


emerging therefrom totally changed in 


character. Instead of its sticky original na- 


ture it is now harder and considerably more 


elastic and capable of far rougher han- 
dling. I[t is stripped from the mandrel (a 
long iron rod or tube, the diameter of the 


ready for the 


iinished band) and is now 
cutting ‘machine, where whirring’ knives 
speedily chop it into a real band, only re 


quiring sorting and packing to 


be ready for the market 


inspecting, 


final proc- 


These 


esses are carried out by girls working at 


long tables who unerringly throw out all 


defective 
pass, and box them in their various familiar 


bands, weigh up the ones which 
assortments 

somewhat 
varied only in detail. The 
are rolled out on a table, 


erasers go through a 


Rubber 
similar process, 
sheets of “gum” 


cut to size, packed in trays and “cured” as 








before, the hardness or softness produced 
being determined by the nature f the 
“compound” and the time taken in_ the 
cure 

So with the fountain pen and cover 
These are first formed on small mandrels 


turned 


cured “in the rough” and afterward 
accurately to size 

Typewriter platens, strange to say, are 
made in very similar manner to rubber 
bands, notwithstanding the vast difference 
in their ultimate destinies \s with the 
band, the platen is first formed on a man 
drel, wrapped with cloths and curt being 
afterwards carefuily turned to size and 
buffed into smoothness 

\ll the difference is in the “kn how 
of “compound” and “cure,” but these little 
differences have taken the brains 1 skill 
of some of the world’s best chemists to de 
termin¢ 

Hard rubber stoppers, rubber “feet” for 
typewriters, ear pads for telephones, and 
similar goods are “molded” to the required 
shape by heavy hydraulic pressur vhich, 
being maintained during the curing proc 
ess, results in the finished product Lining 
the shape of the mold indefinitely 

Small, thin goods of the bladd kind 
such as pen filler bulbs, are th 
mold itself being utilized as a dipper, the 
excess rubber drained off and tl rticle 
cured as betore 

No matter how small or how lars thes 
essential processes of con ind 
cure are essential and upon tl I lency 
all else epends 











Young Women Inspecting Rubber Bands 

\nd here I may say a word on the ques 
tion of adulteration Not everything that 
looks like rubber is necessarily what it pro 
fesses to be, or if so made, need it be 
the best kind. There are so many grada 





tions quality in the crude gum and so 


many possibilities of admixture that so 
called cheap goods should at any rate be 
examined with caution, if not with sus 


picion 
It is safe to say that no one manufactured 
liable to deleterious 
And this adultera- 


today is more 
than 
tion is hard to detect save by expert 
The price of 
$1.00 


see 


article 
admixture rubber 
(and 
often chemical) examination. 


pure Para gum ranges around per 


pound. Therefore, it is easy to how 
much inducement there is for the unscrupu- 
lous manufacturer to cheapen his product 
Some Advice to Stationers. 
Complaints are sometimes made by sta- 
tioners and others who carry rubber goods 
that they This is 


in stock “won't keep.” 


unfortunately true. Rubber begins to de 


teriorate almost from the moment it is 
manufactured, but much may be done by 
careful stock keeping to preserve it. Heat 
and light are deadly enemies and should 
be guarded against. Gas fumes are also 
among the worst of its foes. Never carry 


rubber goods in stock where these are pres 


ent \ cool, dark cellar is an ideal spot 
for the purpose and only sufficient stock 
should be brought out at a time to cover 


OFFICE APPLIANCES 
immediate requirements [If thus carefully 
handled there is no reason why the rubber 
should lose its elasticity over a period 
two or three years, far longer than the 
average dealer will carry the goods in 
stock Hard rubber is an exception and 
may be kept almost as freely as wood o1 
iron 

The typewriter platen is one of our mod 
ern necessities and like so many other fa 
miliar objects, is open to various abuses 
First of all, never put a new platen into 
immediate service. They require to “sea 
son” for some little time before use 

Second. If complaint is made that the 
platen is not satisfactory, don’t condemn 


it offhand. Look first at the type faces and 
see that they are not to blame 
have an edge like a knife; some punctuation 


look as if 


Some types 


marks they were intended for 


into ar 


punches. These will infallibly cut y 
platen. 

If one is a user of the typewriter, im 
press upon the operator that a soft to me 
dium touch is all that is required. See that 
leave her machine uncovered, 


If the 


she does not 
especially in hot sunlight 
quires washing use a damp cloth only and 


the 


platen re 


keep oil of any sort away from roller 
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Oil will soften and destroy the hardest rub- 

ber more quickly than anything else. 
Rubber stamps are usually made locally, 

this being a special branch of the trade for 


which the rubber manufacturer furnishes 
only the raw gum stock. 
The stamps are made by impression 


from an electro or from specially cut (re- 
versed) type in the soft gum. They are 
usually prepared in sheets of three or four 
dozen, which are cut apart after vulvaniza- 
tion, trimmed up and mounted as required. 

In the rubber for these there is also great 
variation of quality, some of them being lit- 
tle better than “mud,” which speedily falls 
to pieces. 

Space forbids touching upon many other 
familiar uses of rubber. It enters so fully 
into our everyday life that it is difficult to 
realize where we would be without it and 
although the yearly production increases 
by leaps and bounds, it is a hard race to 
keep up with the demand. 

While South America (and especially 
Brazil) continues to be the main source of 
supply of the best rubber, many other parts 
of the world now contribute largely, includ- 
ing Ceylon, India, and other parts of Asia, 
and many parts of equatorial Africa. 








By HERBERT KAUFFMAN 
in the Chicago Sunday Tribune of March 9, 
Copyright, 1913, by Herbert Kauffmar 
ESTERDAY the Italian bootblack at the corner for a while earning 
stumbled through the details of his first real estate poring Ove law 
venture and took title to his new home experimenting w 
, ae ee ee 
Last Wednesday Demetreios, the Greek florist, wast translati1 
lea nN ¥ 10D 
ught the flat above his shop and became landlord to the ime into a text | x 
] let ‘ lined to 
three families upstairs be fetermined 
There's a new boy on the grocer’s delivery wagon—the Chese men a 
‘ 1 - 1 1 la ] ro 10 thr 
id driver has struck out for himself; the sign painter is let dared and did tht 
tering his name over a new delicatessen, and hereafter he'll 1 pul ony gre 
ve an employer men It is the 
\n ex-peddler and his architect will lay plans tomorrow ng 
a half million dollar hotel; a farm y becomes president t is by ther 
ot an automobile company on April first 
. is by then 
What do you own? What have you done How far have money and vitality 
vou progressed? Who's the better man of the two—you normal balan 
uur father? Tut, tut, tut—it isn’t the “tault of the times.” 
1 1 very p I 
If the world were a harder world there were fewer ear : 
ae P hen l nn tne 
chances—if success is more difficult today than in the past Ae 
; : ; success hich the 
uneducated immigrants, untrained country boys, sons of 
laborers and children of paupers could not buy real estat andicapped by 
and conduct department stores and manage corporations physiques, they s 
' eed a 
Go to any medical school and note the earnest, dogged 
. ‘ spiens yester 
voung men who have scrimped and saved from their puny 
1 ¢ . . olen e Be Bis Now vour hil 
pay envelopes until they collected the price of freedom from ,OW your ch 
the thrall of stockroom and counter and machine shop care that tomort 
They're denying themselves a paltry pleasure or so—eat- Wake up! C 
neg and sleeping a little less than you—glad to stand the gaff tern from the mat 
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the right to rise to their possibilities; 
ooks 
electricity; living constantly within their 


every 
be somebody and to do something. 


ugh the hundred glorious years in which 
into the master nation. 


the fires of tmagination are kept burn- 


new dreams are flung at tomorrow. 


the reckless expenditures of time and 


ntained in the life of the republic. 


which they seize, every step of advance- 


realize lay within your possibilities. 
reign 
ne you, the native born, with your her- 
and education, with the memory of a thousand 
lays to inspire and guide you. 


scoff at their sons and daughters—take 
they do not serve them. 


ren 


below and try for it. 


after hours; studying chemistry; 


and nickel and 
a tool or test 


possible penny 


or a lecture course or 


\mericans. Theirs is the type that 


such as you are counteracted and a 


every profit which they make, every 


birth—by ignorance—by inferior 


! Don’t cry for a chance. Take pat- 





























EXPERTS’ VIEWS ON SOUTH AMERICAN TRADE 





Two ADDRESSES BY MEN WHO UNDERSTAND THE SITUATION. 








EDITOR’S NOTI The tz 
to American manufacturers see! 


Department at 


nformation which might be used 

turers in the United States ti ae 

\t a luncheon given in February by the 
Illinois Manufacturers’ Association in the 
Red Room of the La Salle Hotel in Chi 


ro, Charles M. Pepper, foreign trade ad 
| 


an 

viser, connected with the Department ot 
State at Washington, D. C., spoke at some 
length on the influence of the Panama 
Canal on our trade with South America 
particularly with the development of the 
west coast of that continent. About 150 


members of the association and guests were 
\t each plate was a relief map ot 


all the 


present 


the Panama Canal zone, showing 


different features of the canal 
Mr. Pepper 


man or the 


was introduced by the chair 


meeting in a brief and well 


onsidered speech, in which he paid his re 


spects to some of the absurdities in ou 
national legislation 

He then introduced Mr. Pepper, stating 
that the speaker of the day was already 
well known to Chicagoans as the former 


Washington correspondent of the Chicago 


Tribune 


Mr. Pepper described the conditions ex 
isting on the west coast of South America 
[he distance from Panama to the Straits 
f Magellan is about 4,500 miles, and all 
long this coast are countries which have 
the means of buying millions of dollars’ 


worth of goods. They are not manutactur 


ing countries, for their supplies of coal are 
limited, and while water power will one day 
be developed, yet this is a long way in the 
howeve! 
respects The 


Chili yield a revenue of $100,000, 


tuture [Their natural resources, 


in other are very great 


nitrates of 


000 a year: the tin mines on this coast pro- 
duce one-fourth of all the tin to be found 


in the world; while gold, silver and copper 
The 
and 
all 
export northern 

While countries 
manufacturers, lacking the natural facilities 


produce coffee, 


fruits in 


abound plantations 
great 


tor 


chocolate tropical 


abundance, of which are available 


to climates 


these cannot become 
for manufacturing, they are bound to be- 
come centers of much greater population 
than they have at present, and their very 
great natural and mineral resources gives 
them a buying power of which American 
take full advantage 
The Peru, Equador 
and Argentina the 
importance of the Panama Canal, and are 
busy raising money to make harbors and 


build with interior 


manufacturers should 
governments of Chili, 


themselves recognize 


railroads connecting 


Washington and th 


speeches the substance ot which are given be 
husiness in South America One is | Vv 
ther is by a native of the Argentine Repul 
as some reasonable basis on which to start a 
t right” with our South American neighbors t 


Influence of the Panama Canal on South 
American Trade. 

harbors, as a rule, on the west 
but 


The 


coast of South 


points 
\merica are not good, 
at several points they can be so deepened 
very valuable addi 
f that the 


the governments 


and improved as to be 
to 
continent 


of 


the commerce < 


Not only are 


tions part 


building harbors, but they are aroused on 


the subject of sanitation. Some one has 
said that “sanitation is civilization.’ The 
Equadorian government is already estab- 
lishing sanitary facilities and putting forth 
every effort to improve the conditions of 
its principal cities with regard to better 
health 

Heretofore the people of South America 
have been either very poor, or very rich, 
but the standards of living are being raised 
Indeed, they have been raised within the 
past few years, and we. find some now 
wearing shoes who used to go barefooted 


[These living standards are going 


vance more rapidly with the opening of the 
canal and with the increasing efforts on the 


part of the South American governments 
to establish the means for educating their 
people, so that the market is going to be 


constantly better and better 
Mr. Pepper said that one of the first 


things to do is to familiarize one’s self with 


the credit system. South America, and in 
fact. all Latin-American countries are the 
land of “manana.” It takes longer to do 
everything down there than it does with 
us, and following the tendency, it takes 
them longer to pay, but most of the well 
known firms are thoroughly dependable 


Chey have been in business, many of them, 
irom 50 to 100 years \s 
of the people he 


an incidence of 


the reliability cited the 
case of a big firm there doing an extensive 
credit business, which lost only one-fourth 
of one per cent a year on poor collections 
Mr. Pepper pointed out that 
ers would be disappointed if they expected 
a big boom in South American trade, either 


manufactur- 


in the immediate future or at any time 
Business down there is of slower growth. 


but as it grows more slowly there are not 
Once 
we secure the business it is permanent. Mr 
Pepper believes that if American manufac- 


the violent reactions we have here 


turers learn all they can about the situation 
the of South America, and 
go after there in 


west coast 


the 


on 


trade down earnest 





embod ( sertinent suggestion 
lmerican nnected with the Stats 
These addresses seem to furnis 
nceerted ement among manufac 
the advantage veryone concerned 
and in the right way, they will s 
that some of the business will b: ng 
over the passes of the Andes to 


side of the continent, and that in t el 


if the matter is handled rightly, not nly 


the west coast countries of South 


but those large and powerful nations 


east side of the continent will lool 
United States as their natural s 
supply 

On the opening of the canal hi 


that it will be 
in the 


possible for manufas 


Mississippi Valley to 


directly to the Gulf and then 

Canal without shipping them first t ( 
York and thence down the coast 
Canal his will probably result 

ing in freight rates. He advised te 

and co-operation on the part of the Illi: 


Manufacturers’ Association, for 


in many ways the best results can bs 
this way He recommended a 1 ent 
to enlarge the Consular Service 
United States. This service is g 
as it goes, but there are not enoug! 
States consuls. In conclusion, Mr. |] 
pointed out that we now get only 1 14 
per cent the trade of South Amer 
the rest going to European 
turers 
Frank Talk By Argentinian 

J. P. Santamarina, of the Arge: 
public, recently spoke before thi 

[Trade at Springfield, Mass : 
was “The Relations of the United State 
with Sister Republics of Latin A 


He conden ned the policies ot tl 


States without mercy, but showed | sel 
to be a good friend of this count: 
won much applause by the points 
in his address 

Senor Santamarina laid special emphas 
on the Panama Canal tolls, the protective 
tariff, the re-establishment of the merchant 
marine, the enactment of better banking 


legislation and a careful study of the rights 
and responsibilities of this country in ré 
gard to the countries of Central and South 
America. He praised Senator Root for his 
attitude on the question of charging tolls 
for through the Panama Canal 
With to commerce between this 
country and the Latin American republi 
the speaker said that there is a deep 
favor of European trade on 
to the south of us, whic 


vessels 
reference 


co. 


ment in 


part of nations 


1913 


April, 


has been fostered by Great Britain and 
other nations through their fairness and 
good judgment. He cautioned American 
manufacturers to be more careful in the 
way they approached neighboring coun 
tries. 

The Senor’s address was in part as fol 
lows 


rhe tariff revision, the 
which are mono 


dissolution of 


polizing your 


your trusts 
home and foreign trade 


e enactment proper banking legislation which wil 


stablish a square deal’’ principally to your own and 
hest interests settlement of the question of Panama 
anal tolls, bringing the United States back to her place 
f honor where she belongs, the revival of your mer 
hant marine which you ive seen fit to permit to 


disappear from the high seas, the everlasting unpaid 
lebt of honor to Cok 
f your rights and 


mbia, and the most careful study 
responsibilities which you imposed 
through the Monroe 
questions of vital interest to the American people, and 


upon yourselves policy are all 


we, your brethren from the Mexican frontier to Cape 
Hiorn are most anxiously awaiting the settlement of 
these great issues, some of which are more local than 
thers, but all of which are fundamental to the future 
osperity of your foreign trade relations 
. 7 * 

Those ¢ ming that a reduction in your tariff would 
ga for you reciprocal or preferential tariffs in Latin 
\ rica a leceiving themselves, to a very great 
measure lo imagine that the majority of the South 
American republics could grant the United States recip 
recal treaties in preference t any of the European 

luecers is a nightmare This dream can be realized 
nly with some of the smaller republics, who feel that 
the American capital and protection is needed at the 

st of enermous national sacrifices. (I am not referring 


granted ciprocal advantages to the 


United States taking her principal products.) 


It was stated that tl Argentine Republic would 
consider overtures in that direction, but such state 
ments were not based upon knowledge. How could we 

is minate gainst Great Britain in favor of 
he Unit States after England has shown 
her confidence in the integrity and vitality of the 


Argentine Republic by investing billions of dollars, and 


without he foreign office at any time seeking to inter 

ere j I internal affairs even during our greatest 

pe al struggles In other words, England was always 

prepared to take the commercial risks under most trying 
ditions 


Importance of the Canal, 


rhe opening of the Panama canal will be one of the 


ortant events of this or past centuries. It will 


mark a new era in the history of Pan-American com 


merce, it will be the great waterway to the eastern 
ommerce, nd it will serve as the developing channe! 
» the majority of your sister republics. The canal toll 
bill has been most injurious to the honor of this great 
epublic, and we see with most sincere satisfaction that 
men like Senator Root and others are taking the stand 
the true honest, thinking American has at heart. It 
must indeed not be forgotten that you laudably boasting 
of being the pioneers of the principles of arbitration; 
therefore the ner this question is settled amicably or 


otherwise the better it will be, for the faith you have 


the principle you have apostolated 


rhe Panama canal would be ever so much more va 
nable both to you and to th 
f the United States had a merchant marine in propor 
tion to their export and import trade. As it is the canal 
throat-cutter’’ in the far 
That you will continue 
earry your 
foreign drafts, I cannot 
shipping and banking 
are perhaps the most important and greatest drawbacks 


Latin American republics 


seems to become your own 
East and on the Pacific coast 
‘ign bottoms to goods, and 
foreign bankers to collect your 


These two factors 


to permit for 





believe 
in your commerce 
As long as your farmer in the West gets proper inter 
state transportation facilities for the product needed at 
little what becomes of your manufac 
tured surplus, needed abroad He is therefore opposed 
to the subsidy question or any other questions relating 
ind import trade. 


home, he cares 


to the vitality of your export 
. * *¢ 


Feeling in South America. 
It is often asked if there is any resentment against 
the United States in the Latin American republics, o 
prejudice against goods made in the States. As your 
guest today I could not possibly answer this question 
But whatever resentment there may be the question with 
Colombia, and your attitude toward some of the sister 
republics, has certainly not aided a better understanding 


toward better friendly feelings 


wy 
— 








By Dr. 


LEONARD FELIx FULD. 








Through the courtesy of Dr. Leonart 
Felix Fuld, examiner of the Municipal Civil 


New York, 


\ppliances is able to present the following 


Service Commission of O ffice 


summary of the work accomplished by him 


during the first month of the efficiency su 


vey recently undertaken of one of the New 
York municipal departments 
Purpose of the Efficiency Survey. This 


efhciency survey was undertaken at the ré 


quest of the head of the department, not 


for the purpose of reducing expenses or ol 


reducing the working force of the depart 


ment, but with a view to improving the of 


fice methods of the department to such an 
extent that many employes now engaged 


useless or inefficient work might be ren- 


dered available for work which the depart 


ment has been unable to undertake tot! 


want of funds 


Envelopes With Transparent Face. The 


department addresses about four thousand 


envelopes a day on the typewriter or with 


pen and ink. To save this labor a recom 


mendation was made that envelopes with 


a transparent face be used so that the ad 


dress written in the body of the communi 


cation might be read by the postal authori 
ties 


department found it 


Multigraph. The 
necessary to have typewriting copyists with 
a large number of form letters in order that 


the letters might possess the moral influ 


ence connected with individually typewritten 


as distinguished from printed or mimeo 
graphed communications A recommenda 
tion was made that these letters be pr 
pared on the Multigraph. In this way ‘the 
moral influence of an individually typs 
written letter is retained and the letter is 


prepared with a saving of time and of labor 

equivalent to that of the mimeograph 
Index Cards in Sheets. Much 

small index 


time was 


wasted in inserting cards in 


the typewriter and adjusting the carbon 


sheet in connection with each card. Rec 
ommendation was made that these cards be 
procured in sheets of six, so that six cards 
might be adjusted and inserted in the type 
writer at one time 

Rubber Stamp Endorsements. 


found that a large number of long endorse 


It was 


ments were individually typewritten on 


various applications Recommendations 


were made that these endorsements be made 


with a rubber stamp and that only the name 


and address be inserted on the typewrite1 





Centralized Mailing Bureau. Each bu- 
reau of the department sealed and stamped 
its own correspondence by hand. Many 
clerks were required for this work. Recom- 
made that this work of 
mailing be centralized and that modern 
sealing and stamping machines be used in- 


mendation was 


stead of hand labor. 

Efficiency System for Copyists. It was 
found that there was a wide variance be- 
tween the efficiency of the copyists, some 
performing much more work than others. 
The number of minutes required by an ef- 
ficient copyist for the completion of each 
piece of work was measured and an effici- 
ency system recommended whereby each 
copyist was given credit at the end of each 
day for the amount of work accomplished, 
and the copyists having the highest scores 
were recommended for advancement in sal- 
ary or promotion in grade. 

Hollerith Machines. It was found that in 
one bureau nine clerks were engaged in 
tabulating statistics. Recommendation was 
made that a Hollerith Tabulating Machine 
be rented so, that the work of tabulation 
might be performed by two clerks. 

Brevity of Inter-Office Communications. 
Long inter-office communications with com- 
plimentary salutation, complimentary clos- 
ing, and the superfluous verbiage of our 
day method of correspondence 
cause much waste of time. In addition, all 
such correspondence must be folded and 
briefed and endorsed on the back. Recom- 
mendation was made that inter-office com- 
made brief, the compli- 
mentary salutation, complimentary closing, 
and superfluous verbiage be omitted, and 
that it be briefed at he top of the face of 
the communication to save the trouble of 
folding and briefing. 

Vertical Filing. To save the trouble of 
folding and briefing documents on the back, 
recommendation was made that all docu- 
ments be filed vertically in a flat unfolded 
condition, with the brief at the head of the 
document instead of on its back fold. 

Dr. Fuld will be glad to furnish to inter- 
ested persons any additional informatior 
that may be desired regarding this ef- 
survey. 


present 


munications be 


heiency 





never inconsistent with 
The fine fruits of toil are 
intellectual content- 


Great work is 
great industry. 
accomplishment and 


ment 











CLERICAL EFFICIENCY 





THE 


OFFICE MANAGER’S OPPORTUNITY—BY STEPHEN L. MERSHON, 
OFFICE MANAGER, HENRY SONNEBORN & COMPANY, BALTIMORE. 








large factory, every 


QODAY, 


shop employing many hands, has its 


every 


eficiency engineer, to study the op- 
erations, motions and methods ued in the 
Why? Com- 


petition demands better goods without in- 


manufacture of its products. 


creasing the selling price, and this in turn 
makes it necessary that waste time, energy, 
eliminated The 
in- 


supplies and power be 


results have been wonderful. Large 
creases in production at less manufacturing 
cost are due to the approach of maximum 
efficiency for every machine, the selecting 
of the best the regulating and 
standardizing of a just basis for remunera 


relations be- 


operators, 


tion and establishing closer 
tween employer and employe 
Sut this field is not limited to the manu- 


facturing part of any business. Every read- 


er whose work involves clerical routine 
duties, especially the office manager, has 
even a greater opportunity than the efh 
ciency engineer in the factory. Clerical 


inspection requires accuracy, a thorough 

knowledge of all records, their purposes and 

the methods used in establishing them 
The equipment 


studies is simple; a stop-watch, slide-rule, 


required to make such 
appropriate forms for records, cross-section 
sheets for plotting curves representing the 
various records and plenty of resourceful- 
ness in determining the best methods of 
establishing entirely new routines. A broad 
experience in clerical work is of great ad- 
vantage. 

In order to show just how any inspection 
of any group or the office is 
undertaken, the writer will briefly show his 
actual experience in the transforming of a 
stenographic group into a transcribing sec- 
tion, with the resultant increase of efficien- 


division in 


cy and proportional decrease in expense. 
Originally there were twelve stenograph- 

ers in the group, ranged 

from 20 per cent below the market standard 


whose salaries 
to 20 per cent above, according to capabil- 
ity. The equipment consisted of both blind 
and visible typewriters, of heavy and light 
desks of different types, and 
There were seven 
imprint 


construction, 
chairs of several designs 


individualized on 


departments by 
the stationery, requiring each stenographer 
supply of the seven kinds and 
the 


Was 


to have a 
the according to 
dictator’s department. All 
done by the operator and in many instances 


to select letter-head 


collating 


the typed correspondence was delivered to 


the dictator by the stenographer. Clerical 
work such as selecting follow-up letters, 
filing copies and checking details, was in 


some cases required of this “skilled labor.”’ 
Standardizing a Typewriter. 


First, a “standard” typewriter was se- 
lected Time studies showed a loss of 10 
to 17 per cent of the typists’ time, lifting 


carriages of the blind machines while 
or in using the heavily constructed 


Then, the operators 


the 
writing, 
hard-touch typewriter. 
were given different style desks and chairs, 
their performances carefully watched. and 
the comfort and ease of working noted until 
a “standard” desk and chair was found. The 
seven distinct imprinted letter-head forms 
were discarded, and two forms substituted 
—one embossed for executive use, the other 
a general form applicable to any depart- 
This general form was of commer- 


ment. 

cial type, having the firm’s name, address 
and business, with the phrase, “In your 
reply please refer to —————,, Dept. — . 


imprinted in six-point type, just below the 


heading. Thus the department was shown 


by the stenographer and the initials of the 
dictator given at the same time lt ing 
mail with this reference would nd the 


proper destination without any delay 
A junior clerk, a boy of fifteen, was adde« 


to the group. All collating was given t 
him and a supply of forms ready to be 
typed could be had by a stenograpner at 
any time The junior clerk delivered al 
mail, made records of the output per hun 
dred lines of each stenographer daily, s 
that an accurate comparison and grading 
were determined for the final selection o 
the fittest. A definite arrangement for pa 
pers, clips, pins and miscellaneous supplic 
was also “stanardized” so that every oper 
ator was working under the same condi 
tions 
Three Weeks’ Time Study Made. 

After they were well accustomed the 
new arrangements and equipment, a time 
study was made for a period of over thre 
weeks, using form No. 1. This showed def 
initely just where the operator was not 
productive or lost time performing work 
foreign to actually writing correspondencs 
Column 1. (Taking dictation) which proved 
to be more than the time required to type 


the work 


Every minute she is with the dictator, or 
used in office travel to the dictator’s desk, 
diminishes the output. Column 3 (copy 


work) should be done by a regular typist, 


not by transcribers. Column 4 (clerical) 
should be entirely taken from expensive 
skilled labor. The information in the re 
maining columns quickly gives the capacity 


and efficiency of the operator. 


Correspondence Studies 


Clerical Methods Department 

















Name. 
Time Spent by Operat Operator’s Daily Output 
| Taki is rT Cc y | | 
t ict eee") wr it al Lines of; Lines | T Tota 
Dictator " “4 cribing) Work ca fours ~e , -_ — So. of | N olan | 
sent || ‘tion | Work Written Letters |Memos. Writter 
H. M.'|!H. M.|H. M.|H. M | 
i 2 3 4 5 6 7 S 9 10 il 
] 
| 
| 
a 





l 


is an entire loss to the operator. 


l 


Columns 1 and 2 showed the average 
number lines of general correspondence 
per hour was 127. If the loss in column 

Date. 
Hour I 
tal , - 
D 
3 + & 
12 13 14 15 16 17 18 
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eliminated, the output would bs 


increased at least 50 per cent, so several 


makes of the dictating machines wer 
put on _ trial. When both dictator 
and transcriber became accustomed to 


handling correspondence by this meth 


od, another series of time-studies were 
made. Benefits were found not only in th 
transcribing, but also in dictation. Without 
attempting to derive any definite figures, 


the dictators asserted that at least 10 per 


cent of their time was saved by dictating 


upon each topic or subject as it presented 


itself, rather than assembling enough mat 
ter to require a stenographer, and then find- 
ing it necessary to recall what had been 


previously determined about each subject, 
when it first Another point was 


the fact that dictation could be done at the 


came up 


will of the dictator, after hours. 


By far the largest gain was in the actual 
transcribing of the correspondence In 
stead of 127 lines an hour, the operator 


wrote 220 lines, an increase of over 70 per 
could not be main- 


spec d 


cent But this 
tained continually, rest periods were mani- 


festly necessary, and allowing these, to 
gether with some stenographic work, re 
quired in emergencies, and with technical 


correspondence, the standard rate was 
raised from 127 lines to 200 lines per hour. 
Data already at hand on form 1 showed 


were the best typ 
the three lowest 


which the operators 


ists, so the elimination of 


a saving sufficient to increase the 
the remaining operators 20 per 


during 


made 
salaries of 
well 


the first year to pay 


as to net an amount 
for the initial expense 


dictating 


cent, as 


and maintenance of the entire 
equipme! t 
forth 


making 


Similar inspections have brought 


equally surprising results while 


clerical efficiency studies in the incoming 
mail group, filing sections, billing and ship 
ping departments, bookkeeping section, cost 
and outgoing mail sec- 


accounting group 


tion 


OHIO FLOODS AROUSE SOLICI- 
TUDE OF ENGLISHMEN. 
As soon as cable of the 


flood in the Ohio river valley were received 


Ll 


advices great 
in England and it became evident that Cin- 
more or less affected, the 
firm William Sons of London, 
England, agents of the J. Dornette & Broth- 
ompany, office desk manufacturers, Cin- 
ibled learn 
floods had affected the Dornetté 
xpressing their sympathy at what 
as a result of the hig 


1 
cinnati would be 


Angus & 


er ( 


cinnati, cz immediately to how 


badly th 


factory, « 
h 


ever loss might occur 
water This cablegram was received on 
Saturday, March 29, and was immediately 


answered by the Dornettes, cordially thank 
their English agents for their solicitude 


to the factory 


tating that the damage 
nominal 


Dornette factory was partially 


While the 
flooded, the entire force is “on the job” and 
is handling orders just the same. Som« 
da oe course, was done, but the fa 


orders with only 


ANCES 


tn 
w 





SMILE 





REPRINTED FROM “ Z1zz,’’ THE HouSE ORGAN 
OF THE STANDARD FURNITURE Co., SEATTLE. 








MILE! Get your system into active 
training to produce the smile genu 
ine, the smile unstrained, the smile 


without the sting of unpleasantness! The 
man or woman who can cultivate and bring 
into being the smile is the man and woman 


ones we delight in know 


we enjoy, the 


ing and in taking keen pleasure in the 
influence of their “life’s-worth-while” dis 
position The smile is the courier of a 
happy, charming, self-satisfied feeling with 


i”? 


one’s self and not only is a most potent 
permanent 


time joy but t 
that old 


fluence for all 
armor plate against the attack of 
happy 


Scare Crow, Indigestion The smile 


the smile pleasing, the smile graceful, the 
iden nuggets depos 


id the pos 


smile agreeable, are go 
ited in the Bank of Long Life a1 
sessor is content that 


just so long as he 


she brings the glad smile into action 
interest on the deposit will increase a mil 


lion-fold. Old Grouch and Indigestion ar 
Siamese twins: where one is, so must be 
the other; they are joy killers and the 


y 


Apaches of the sunshine and should be leg 


islated against in the most vigorous way! 
Old Woman Grouch is the assassin of Good 
Cheer and her Gloom rides in her chariot 
of Discontent along the highway of The 


Blues, leaves a trail of the Killjoy Dust that 


shuts out the sunshine and the brightness 
and cheerfulness in its wake! Dear, lovable, 
invaluable friend Smile is the joy bringer 
that paves the way to a betterment of the 
moral, physical, the 
just 


the muscle for your physical 


mental human It is 
smile as 


they 


as important to develop the 
welfare; 
are inseparable and are resultful in the 


usefulness among us 


'engthening of your 


Preach the Gospel of the Smile all the 


time, on all occasions—when you awake 
in your dreams, in your home, in your 
fice, in your work—whether you stub your 
toe, entertain a creditor or welcome y: 
mother-in-law, smile! Don’t fear “sn 


1 


vrinkles” in your face; they are Badges 
the Loyal Legion of Good Cheer and 
passport to good associations and “°s 
mfort Your smile wi radiate 9g 
heer which will inspire good fellowshy 
nd annihilate the old enemy f cheerf 
ness. Old Grouch. Develop a hundred 
ent smile, not the invalid s1 it] r 
ragged edge, but tl e tl es 
Sdence in voureelf and mak ’ 
your worl Phe ' 
te € s the s e ft t t 





of the work-a-day; there’s no overhead ex- 
pense in its manufacture, and it produces 
unlimited results to the distributor. Smile 
as hard as you work, get the smile fastened 
so tight on your face from the time of 
slipping out of bed in the morning until 
the time of slipping back, that it can’t be 
removed by any force! Let your smile be 
the jackscrew that will raise trouble com- 
pletely off its foundation—let it stop the 
start of trouble and be your daily life pre- 
server of Mental Content! If smile is an 
quantity in your system, then 
elementary course, go right 
school of “Smile and _ the 
with You,” and when you 
graduate you'll have a Smile Diploma 
framed on your face that you wouldn't 
take a mint for! Smile is the grease for 
the engine that helps us slip over the rails 
of the work-a-day insignificances! Don’t 
underestimate the value of the smile; if 
one never grew on you, borrow your neigh- 
bor’s, take it into your home, your office, 
vovr workshop; don’t part with it; make it 
a habit to have it with you all the time; it’s 
adaptable to all climates and faces if care- 
fully watched and trained. When at last 
it really becomes part of your construction, 
you have developed a rare treasure. The 
magnetic force of a smile is unbounded, 
whether it be in the business of the come- 
dian or in the sick room; it’s the flavor- 
ing that makes life sweeter. 

Let the Sparkle of the Smile be your 
creed and it will be the oil capable of 
easing the turbulent troubled waters which 
constantly menace you. Your smile will 
be the balance in the scale of !ife’s meas- 
ure for personal betterment and make 
easy-going over the rough spots. Right 
down through the highway of the ages. the 
smile can be traced, has been a domimant 
power in the conquest of nations, and a 
huge civilizing force. As it has been said, 
“music hath charms,” so can it be said that 
the smile has the charm to fascinate in an 
equally effective way. The smile natural 
has an irresistible appeal; it’s the wireless 
signal of all-round content. The smile is 
the original worry dissipator and scatters 
the blue-funk to far-off zones. Be a smile 
incubator and experience the delight of 
preading smile seeds in the fields of grouch 
weeds and watch the beauty smile flowers 
spring forth and spread their fragrance in 


unknown 
take an 
through the 
World Smiles 


he air of pure delight. 











CATALOGUE COMMISSION MEETS IN CHICAGO 





COMMISSION AND CHAIRMEN OF STANDING 
(COMMITTEES 


HoLtp IMPORTANT 


SESSIONS. 








HEN last year the National Cata 
logue Commission called together 
the heads of the various commit 


tees of the association at Cleveland, the re 
sults were so gratifying that it was decided 
to continue this plan and to hold the meet 
ing for 1913 in Chicago. The object of the 
meeting is to arrange the work of the se\ 
that the pos 


catalogue com 


eral committees so greatest 


sible help will be given the 


mission in getting out its recommendations 


yf retail prices. The work of this joint com 
mittee covers the labors of the various com 
mittees of the association whose duties are 
so arranged as to take care of the stationery 


field. Occasionally manufacturers are called 


in and their advice sought with regard to 
matters concerning which there may be 
some question 

The Chicago meeting which was held at 
the Hotel Sherman March 17, 18 and 19, 
was both successful and highly enjoyable 
The meeting was called at 9:30 a. m. March 
17, by Chairman James A. Dorsey of the 
National Catalogue Commission Those 


present at the initial meeting were Robert 
D. Patterson, president of the National as 
sociation; Millington Lockwood, Buffalo, N 
Y.:and Charles E. Faulkner, Baltimore, Md., 
the foregoing gentlemen composing the ex 
ecutive committee. 


Members of the National Catalogue Com 


mission present included the following 


James A. Dorsey, chairman, Dallas; Charles 
4. Stevens, Chicago; W. J. 
cinnati; R. S 

B. Gibbs, Chicago, IIl., present by 


Youmans, Cin 
Fletcher 
invitation 


Bauer, Lynn, Mass 


of Mr. Dorsey; and the following chair 
men of permanent committees L G 
Wetmore, Rochester, leather goods and 


novelties; E. D. L. Sperry, St. Paul, carbon 


Charles N 


ledo, paper and envelopes; E. Y 


Bellman, To 
I lorder, 


George M 


paper and ribbons; 


Chicago, miscellaneous items; 


rubber goods; 
Ye rk, 
New 


Spaulding, St. Louis, 
John Brewer, New 

lage: H. W. Rogers, 
books 
The 


headed by 


stamp 
inks and 


York, 


muct 


blank 


Association, 
Childs, ex 


Chicago Stationers’ 
its president, A. H 
tended a reception to the visiting delegates 
before the meeting was called to order Mr 
Childs made the speech of welcome, which 
responded to by Mr 
called to 
regular business of the association taken up 


was Dorsey The 


meeting was then order and the 


which included reports of the various com 


mittees and the discussions of recommenda 


tions to be made in each case These dis 


cussions mostly included goods which have 
been recently put out by manufacturers and 


which have not already been covered in 


the National Catalogue 


Occasionally industrial condi- 


previous reports ol 
Commission 
tions make it necessary for new prices to be 
One manufacturers 


recommended or two 


were requested to change their discounts so 


as to permit a better margin to be made 
by the stationer 
The entire work of the committee, of 


course, is too voluminous to be reproduced 
here, but members of the association will be 
fully informed as to what was done as 
soon as the report can be made up 

It appears that various new ink packages 
have recently come on the market, also one 
or two pencil pointers and new styles and 


All 


for suggestions and recom- 


shapes of pencils. these and other 


things came in 
mendations to the catalogue commission 
\t Wednesday morning’s session the gen 


tlemen named above were present, also 
W. J. Kennedy of St. Louis, a member of 
the catalogue commission, who had not 


been able to reach Chicago on the previous 
day 

\t this session the Oldfield bill was rather 
and it seemed to be he 
that the 


should oppose the bill 


fully discussed 


opinion stationers’ organization 


In the afternoon rep 


resentatives of several manufacturers ad 


dressed the meeting. These gentlemen 
included H. O. Phillips, of the Eugene 
Dietzgen Company, New York; R B 
Wilson, of the (¢ mm 2 B. Com 
pany, Chicago; J B Irving, of the 


Manufacturing Company, Kan 
Mo.; H. C. Miller, of the H. 


Company, Mr 


Irving-Pitt 
sas ( ity, 
Miller 


and Jones, or the 


Jones Improved Loose Leaf Specialties 
Company, Chicago. Mr. C. R. Fargo, at 
the request of Mr. Wilson, spoke for the 
C. S. & R. B. Company L. D. Bement 


of the Dennison Manufacturing Company, 


1 Boston, put in quite a number of hours 
with the committee, going over matters con 
cerning the company’s lines and furnishing 
much information of value. Another manu 
facturer who appeared before the commit 


tee was W. J. S. A. Wittke of the J. G 


Shaw Blank Book Company 


During the course of the meetings many 


very interesting topics were discussed, in 


cluding the question of uniform sizes in sta 
Catalogues not larger 


8x10% 


catalogues 
x11 


recommended 


tioners’ 


than 8! nor smaller than 


Patterson to the ef- 


Mr 


fect that it would be a good plan for a com- 


\ suggestion by 


mittee appointed from among those present 
to draw submitted to 


le cal 


cussion 


up questions to be 


associations, brought out some dis- 


Mr 


of information 


Patterson believed that a mass 


could be gathered in this 





manner tor discussion at the next « 

1oOn \Ir bauet said he believed I n 
chairman f a standing committe ld 
work this atter out in a more ]| tical 
way \MIr. Bellman suggested that l 
chairman write to local associations nd 
present the juestions concerning h 
they desired information. Personal let S, 
he belie ¢ l. would recelv¢ nN ré atte! n 
and consideration than letters fro1 

ce of the Secretary on a print l 

Those Vho sp yke on the subj ; 
leaf before the joint committee ¢ D 
standardization as their theme ] 
companies represented before the 
tee were in favor of the standardi 
sizes as tar as possible. Mr. Farge ened 
the discuss stating the views 
Ss. & R. B. Company on standardization of 
post binders, ring binders, ledgers, et 
ing somewhat into detail as to those i 


ings which had become obsolet ‘ 
recommended certain sizes as stan 
assured the committee of the willing 


co-operate in the stand 
Mr. Irving the 
Manufacturing Company sug 


his company to 


ardization movement 


Irving-Pitt 


gested that the stationers ought to ¢ 
gether and make some recommet: ns 
with regard to standards, for the 
manufacturer must make up th: 
receives and is inclined himselt 
tives of economy to attempt tft < 
standard those things which he finds 
oftenest ordered. Through the de 
the stationers themselves, he said, his 
pany carries in stock something 
300 numbers of loose leaf devices 
intimated that he would cheerfully 
this number if the stationers w 
some practical way of accomplishing 

Mr. Miller of the H. C. Miller ¢ 
Milwaukee, agreed with the tw { is 
speakers He would discontinue 
which the stationers would agree upo: \ 


representative of the C. E. Sheppard | 
pany also expressed the willingness of tl 
company to conform to any suggestions 
made by the association with reg to 


standard siz¢ 


The manufacturers did not tak 
suggestion that ring binders be pa ne 
in a box, because this would inert 
cost of packing and reduce the stat r’s 


Margin 


The report of Mr 


Jones of t nes 


T 


Leaf ( 


Improved Loose ompany was 


comprehensive and indicated fully his views 


on the sizes in his opinion best for stock 
The discussion on the loose leaf stand 

ardization subject is but one of a number of 

discussions which demonstrated tl fa 
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ssociation has the manufacturers moment*that the stationers Id not pus! still give the dealers a margin on imprint 

with it in every effort to raise the general the goods and that the manufacturer, v stuff that would pay for handling it in 

standat tf the business by the adoptio1 had a good prodvret, had pertorce t L quantities, and that with very little if any 

sate! re business-like methods ry irke ir his goods or quit siness advance in price to the consumer, 

ead s with whi manufacturers re one under these circumstances blamed Taking everything into consideration the 
sponded to the requests of the committee nd the idea here implanted may bi meeting was a marked and an emphatic 
il inkness with which they state: entering wedge which will bring the sort success. It adjourned at noon on Wednes- 
heir s f the problems presented is g demand which will make-a dealer trade for day, after an interesting discussion of the 
ing t e a powerful effect in working him far more profitable than a consumer subject of profit sharing, participated in by 

he right solution of all questions now trade Mr. Rogers, Mr. Wetmore and others. 





PHOTOGRAPH TAKEN AT THE SOUTH SHORE COUNTRY CLUB, CHICAGO, DURING THE RECENT VISIT OF THE NATIONAL CATA- 
LOGUE COMMISSION, AND CHAIRMEN OF STANDING COMMITTEES TO CHICAGO.—Top row, left to right: Raiph B. Wilson, W. E. Smith, 
Roy Jefferson, the Jefferson Printing Co., Springfield, Iil.; Charlies A. Stevens, William Rodiger, E. D. L. Sperry, St. Paul. Middle row, left to right: 
John Brewer, New York; L. G. Wetmore, Rochester, N. Y.; Jas. T. Lacey; Charlies E. Bellman, Toledo; Sidne Collins; H. W. Rogers, New York; L. 
D. Bement, New York; William Cox; A. H. Childs; Charles Stromberg. Lower row, left to right: Charles E. Falconer, Baltimore; Robert D. Pat- 
terson, St. Louis; R. L. Bauer, Lynn, Mass.; Millington Lockwood, Buffalo; Mrs. James A. Dorsey, Dallas, Tex.; J. S. A. Wittke, New York; Fietcher 
B. Gibbs; E. Y. Horder; James A. Dorsey, Dallas, Tex.; George Spaulding, St. Louis; W. J. Youmans, Cincinnati. 


before the trade. Stationers themselves Certain kinds of imprint goods have been On Wednesday afternoon, at the invita- 
are by no means unreasonable; they are thought to be a consumer proposition here- tion of the Chicago Stationers’ Association, 
willing to let the other man make money, tofore, and this matter brought up some the joint committee and a number of in- 
and as soon as they understand the very pertinent discussions which will no  vited guests were given an automobile ride 
problems that confront him they will work doubt be heard from on the floor of the through the park systems of the South Side, 
together to solve them and by so doing convention at Springfield next fall. It ap stopping a few minutes at the South Shore 
solve their own difficultiés. An instance of pears to the unbiased mind that if the Country Club where Mr. Rodiger extend- 
this came up in one discussion where manu- manufacturers of competing lines of such ed the courtesies of the club. After re- 


facturers were being criticized for selling goods would get together a little, they freshments had been served and a photo- 
direct to consumers It came out in a could save themselves Some expense and graph taken, which is reproduced on this 
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page, the party again took automobiles and President Childs set the ball rolling after William P. Williams, fifty per cent of the 
were driven North through Lincoln Park the cigars were passed, in a brief, timely honorary membership of the Chicago As 
on the North Side and to other points of and pleasing speech, during the course of sociation, was the last speaker and pro 
interest on the North Shore. which he referred to the Victor Victrola vided any of the spice which a hypercritical 
“Pr : which had been presented to Mr. Gibbs—a listener might have felt the need of Asa 
Wednesday Evening’s Dinner. reference which evoked much applause. H¢ master of spice, wit and humor, Williams 
The informal dinner given by the Chi- present Mr. Gibbs as the next speaker, and has no superior and very few equal 
cago Stationers’ Association at the Sher the latter, as usual, spoke to the point, The entertainment committee—Messrs 
man House on Wednesday evening was an_ spicing his remarks with a dash of wit and Rodiger. Sam Maver and Stevens. with 
unqualified success. Everybody was there humor. In conclusion he paid a high com- “Bill” Smith as chief deputy—provided an 
who could get there, and the evening was_ pliment to the abilities of Mr. Dorsey as amusing and delightful cabaret entertain 
devoted to having a good time The chairman of the Catalogue Commission ment. Three young ladies, very good to 
speakers were all in harmony with the oc Chairman Dorsey told of the encourage- Jook upon, were generous in their presenta 
casion, and each effort was a success. Little ment and co-operation he was receiving tion of the popular melodies of the day 
need be said of the dinner except that it from every quarter. He thoroughly be- and a very clever prestidigitateur did some 
was good all the way from the cocktail to lieves in the work of the commission and is remarkable things. extracting rabbits. hens 
the coffee—and the cigars helped along the more than ever sure that its labors will be and half dollars from places where no one 
appreciation of the other events. successful in the highest degree would suspect such things existed 
The following were seated at the speak- At the conclusion of Mr. Dorsey's speech The attendance at the dinner was very 
ers’ table: a vote of thanks was tendered to him and Jarge. Every stationery house in the bin 
A. H. Childs of S. D. Childs & Co., presi- to the members of the commission and was represented, some with several mem 
dent Chicago Stationers’ Association: Committee chairman for their valuable work bers. Manufacturers’ representatives, man 
William P. Williams, Chicago; Fletcher B on behalf of the stationery trade agers of branch houses, traveling men and 
Gibbs, Shea, Smith & Co., Chicago; James Henry F. Sawtell responded to a demand i representatives of trade papers, were also 
A. Dorsey, The Dorsey Company, Dallas, for a speech with characteristic grace and present. The evening was the time for th: 
Tex., Chairman, National Catalogue Com appropriateness. He was followed by R. S regular quarterly meeting of the associa 
mission; William J. Kennedy, W. J. Ken- Bauer of Lynn, who recounted two ex-_ tion, but the presence in the city of the 
nedy Stationery Co., St. Louis, Mo.; Robert cellent reasons why he likes Chicago, viz., National Catlagoue Commission at the 
D. Patterson, Buxton & Skinner Stationery he had in his young manhood spent seven several committee chairmen of the National 
Co., St. Louis, Mo., president, National As- years here as a reporter on a Chicago paper association, and the occasion which brought 
sociation of Stationers & Manufacturers; and had married here his wife—and that he them to the city were the factors. which 
Charles E. Falconer, The Falconer Co., regards as. the best reason of all for re- caused the officers of the Chicag ssocia 
Baltimore, Md.; Millington Lockwood, Buf- membering Chicago with tender associa- tion to decide to turn the evening int 
falo, N. Y.; Ralph S. Bauer, Lynn Mass tions banquet in honor of the guests 
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GROUP, INCLUDING MEMBERS OF THE NATIONAL CATALOGUE COMMISSION, THE PRESIDENT AND EX-PRESIDENTS OF THE 
NATIONAL ASSOCIATION, AND THE MASCOT OF THE CHICAGO MEETING, MRS. DORSEY.—Left to right: W. J. Youmans, Cincinnati; R. L. 
Bauer, Lynn, Mass.; Millington Lockwood, Buffalo; Charlies A. Stevens, Chicago; Robert D. Patterson, St. Louis; Mrs. James A. Dorsey, Dallas; 
Charles E. Falconer, Baltimore; Fletcher B. Gibbs, Chicago; James A. Dorsey, Dallas. 








INFLUENCE 


OF THE WELL FURNISHED OFFICE 





SURROUNDINGS A POTENT FACTOR IN EFFECT 








ON MINDS OF WORKERS AND OTHERS. 
E ARE all more or less prone to is compelled to work constantly without 
look upon mere surroundings as a_ the right equipment He is pulling up 


negligible quantity—to believe that 
the old equipment, the shabby desk and the 
well as bet 
things of a later that the old 
indeed, with its type running up 


wabbly chair will do quite as 


ter pattern; 
typewriter, 
hill 
angle, 
of correspondence, and that the old hard, 
straight-backed chair will answer quite well 


and d dale, at sort of an 


will do for all but the particular work 


wn every 


for the eight hours a day during which the 


stenographer uses it 
the fact that our 


Few of us consider 


minds are surely influenced for good or ill 


by our surroundings. No one is capable of 
free from un 


When = that 


who achieves it 


such concentration as to be 


toward exterior influences 


happy state is attained, he 
is seldom good for much of anything else 


Che 


greater or 


sensitive nervous organism is to a 
pre-requisite ot 


field. Self-control, 


less degre = 


good performance in any 


to be sure, is more often a characteristi 
of high nervous organization than the 
reverse, and the less that self-control is 
called upon to do, the better the work is 


To perform the best of work, 


what one does, whether he ox 


cupies the chair of the manager, the place 


of the bookkeeper that of the stenog 
raphet r the shipping clerk, it is neces 
sary that he maintain an avid, enthusiast 
interest in his work, carrying it on with 
a determination to see it through as well as 
his time and strength will let him. Whil 
the interest remains, or rather, perhaps 
until physical exhaustion makes its inevit 
able demands, the we rker 1s likely to be un 
critical his surroundings, yet at the sam 
time ugly things which offend, an incon 
enient desk, an uncomfortable chair—any 
one of dozen different things—may serves 
to distra he mind and by so doing rendet 
the effort at concentration so much harder 
ntil finally the working unit is impaired 
It is trite to say that the poor worket 
lames hi Is ‘ times out of ten 

good w ‘ vit tools will not take 
much credit to himself for his output ] 


Addition to Staff of 


stream—working against the current—rub 


bing his nerves against half a hundred littl. 
and 


irritations that finally sap his strength 


get the best of his temper 


The old idea that the more uncomfor 
able one is the faster he will work has gone 
the way of all such fallacies. The inconsid 
erate driver cracks his whip across the 
Hanks of a straining horse and gets a little 


extra pull out of him at the expense of the 
effort The 


of the next hill and provides a 


next considerate driver thinks 
moment of 
rest instead of a flagellation 


The 


equine, demands the 


less 


replenishment of used 


human engine, no than the 
a 


forces and performs its best work when 


the currents of effort flow unimpeded in 


directed 


the channel into which they aré 


Let any one who works think on these 
things and he will soon agree with the 
premises. He will discover where he could 


have accemplished more had surrounding 
conditions been more suitable Ideal con 
ditions, of course, are hardly prssible, but 

we grant that our surroundings have 
much to do with the quality of our work 
then it is simple’ wisdom to try to make 
the surroundings as consistent as possible 
with those conditions which make for good 
work. It is work which makes everything 
go, and the better the quality of the things 
we do the farther along shall vi advance 
ourselves and all oft ouft fell Vs 

No one factor in the office ha 1 greate! 
influence on the mental attitude of 

irkers in an office than the office f 
ure If it is shabby, inappropriate, incor 
enient and uncomfortable 1 ne 

me the workers much if the percentage 

nistakes and inefficiency ohet 
normal, especially if the work is 4 
ictet which demands a certain I unt 

rve and concentration. The ght si f 
irnishings. omfortabl. desks and hairs 

nvenient. smooth-workit ling inets 
nd a general scheme which pleases 

é th ourse, a schem« ligl 

t will remove strain a is 





sible from the optic nerves of the work- 
ers—will perform wonders in putting perma- 
nent ginger into an office theretofore af- 
flicted with symptoms of hook-worm. 

Pride, too, in one’s surroundings is an 
element to be taken into consideration, 
and it is but a step from a neat office to 
neatness in work and in person. 

Influence on Customers and Clients. 

The influence ot suitable office furniture 
upon those who call at a business office can- 
overestimated. The very,.atmos- 
phere is different. Comfort invites the 
guest from every capacious chair; harmony 
sets the mind at ease, while neither his eye 
is offended by clashing colors or confused 
arrangement, nor his ear assailed by the 
jarring of inharmonious sounds, 

Whether he comes to buy or to sell, the 
possessor of the comfortable office stands 
the best chance to make a good bargain. An 
easy chair, the atmosphere of refinement 
and a certain deliberateness which charac- 
terizes the well organized establishment, all 
make for confidence. The credit of him 
who possesses such surroundings is sensibly 
increased, and the salesman who brings the 
goods he needs sights future business and 
does his best. To a house that is “on the 
square’ the right surroundings and the 
correct office equipment are worth many 
So much indeed are 
such things worth that no shrewd person 
who deals in questionable affairs would ever 
think of neglecting these exterior evidences 
If the crooks can- 
not do without these things, then how much 
more important are they for the man whose 
business is legitimate! 


not be 


thousands of dollars. 


of right understanding. 


Take it from any angle one chooses, the 
possession of the right sort of office furni- 
necessary for the 
Comfort of 
employes is a prime requisite, and the ap- 
one’s office to visitors is not 
upon such things is 
often established and reputa- 
He of the down-at-the-heel of- 
store never gets the 
cream of the business. 


ture and eqvipment is 


best achievement in businesgs. 


pearance of 


important, for 


less 
redit very 
tion helped 
fice or the untidy 


United Typewriter Company of Saskatchewan, Limited, 
Assistant to Edward W. Pyke, Manager, 
John Edward Damon Pyke, 

Born February 26, 1913. Tipped the beam at 9 pounds. 


He is already ‘‘the Boss.”’ 








OUR TRADE WITH SOUTH AMERICA 





SOME SUGGESTIONS REGARDING A MUCH NEGLECTED OPPORTUNITY. 








r different times for many years, t in South America. Used as we are 1 resent anches in Brazil 
press of the United States has dis garding ourselves as the most progress Braziliar ire friendly to the 
issed the development of our ex- nation in the world, we have nevertheles States a1 vould prefer to trac 
port business. Manufacturers in their meet permitted the manufacturers of England, they coul 
ings have talked of it and made a few in Germany and France to obtain an almost Even when goods are ordered 
adequate plans to handle it \ few large exclusive control, commercially speaking United States they have to « 
neerns iving gone after the problem of the markets of the South American ri or German ships and the dra‘t 
in earnest and in the ight way have sublics, because in our very prosperity w ment comes from the branch hous« 
achieved results fully as great in propor have assumed an indifference to the rest of European bank 
tion as have come to them through thei the world and have cultivated the notion Europeat says Mr. Lewis, eithe 
efforts t secure domestic trade in ofhece that we can get the orders on our ow! branch | ses with a generous stocl 
equipment lines There are few concerns terms when we need them, and we have immediate livery or maintain conf 
sO sl ssful in export business as the Na been all too slow to realize that our friends and energetic representatives on the g 
tional Cash Register Company, which has down south do not have to come to us at at high salaries and liberal expens 
branch offices all over the world and whos« all, but can get precisely what they want counts to seek orders and attend te 
annual export business reaches a tremet from European manufacturers eries. J se representatives are abl 
dous figure “National Cash is known The time is already near at hand whet who are ipable of attending not 
wherever business is done and National the capacity of our factories will be greatet the business end, but to the social 
Cash Registers record every sort of cur than the domestic demand. We shall, there life in the untries to which they 
rency from the “pound sterling” of England fore, have to find other markets tor out Mr. Le s believes that any relhabl 
to tl s! if China, and the sea shell goods. In view of this, is it not well that of American goods pushed in Bra 
of the Patagonian savage we should study the requirements of for one-fourtl f the energy and intell 
There are other companies in this lin eign markets, especially of South America that are éxercised to sell the sai 
whi eminent for their success in th in order that the vast field which les sout! at home yw ld produce greater resul 
export field. In every case those who hav: f the equator shall no longer be the e> proportion than in the United Stat 
achieved ess have been liberal in their lusive hunting ground of European mat Prices in Brazil, says Mr. Lewis 
efforts to get it They have not been nis facturers? We must learn how to sell highest in the world on everything 
gardly n expenses but they have sent met goods to our neighbors in South America ing even tT of the Klondy ke, 
omp = éetinte cosceetie the cond The suggestions which follow are from met is plenty of money in circulati 
Hone and 1 irements of the diftere! ho know of what they speak. The men who can sell goods s 
countries talented men who can speak tl The suggestions they give are in accord in Brazil must have or requir 
langnuas E th, untry to which they ar with obvious, elementary common sense standing of the languages and 
sent a ‘ se reports are reliable hes Like most other truths, however, they aré ods whi are used there in sellin 
eminent at recessful concerns have n asy of understanding, but become actual ir The styl f selling in the Unit 
sought t nvert the foreigner with a th realization only by being constantly har is not appropriate in Brazil 
sand vears established business customs mered home. until even indifferent minds Brazil ne of the richest cout 
hehi 4 hs ‘ \merican ways ol doing ire n pelled to take notice the worl ere there 1 every reas 
business They have gone abroad witl Lewis on Brazilian Trade. boost with American trade and wher 
valuable American invention and have don Those who have read carefully the arti are great opportunities for men 
; business in the way the foreigner is used t by V. C. Lewis. on the manner in whicl intellige 
doing t, the vav he understands and the America neglects Brazil commer: ially p b Brazil's | stomice system 1s except nally 
only way ‘ ares to understand Chey lished in the January number of Office Ap poor, and that all catalogues, thet 
have idapted \merican machines’ and pliances, will realize that American manu should be sent by registered mail t 
American methods to the conditions by facturers have much indeed to learn before delivery t is annoying to receive | 
which the foreign dealers and agents are they can hope to gather their due propor- T"eferring to atalogues which never a 
surrounded They have determined that tion of South Ameritan trade. He points Chilean Consul Voices Views. 
dealers r agents whom they select are re out that the Monroe Doctrine is in reality With regard to the obstacles in th i) 
liable and will pay their bills and have ex the best possible insurance for European f the development of trade between the 
tended to them the terms of credit whic! business men because it guarantees that United States and South American coun 
the customs of the country compel such the United States will be at their back to tries, and particularly with regard to 
agents to ask They have supported thei help them out in serious difficulties. While mercial relations between this country and 
foreign agents in their efforts to sell goods American manufacturers are not taking ad- the republic of Chile, Mr. H. Ehlert 
have assisted them with advertising, have vantage of this protection, our commercial sul for Chile in Chicago, said recently 
attended promptly to their orders, and in rivals across the water are using it to the substance 
all ways have endeavored to co-operate fullest extent “The cardinal mistake Americans make is 
with them in their attempt to bring the Brazil has many large and powerful trying to educate Spanish-Americans in our 
goods before the purchasing public where- banks. all of which are run by English. ways of doing business instead of adapting 
ever that public may be French, German and _ Italian concerns our ways to their established custon 
It is a singular fact that American manu There must be a great deal of money in “A manufacturer has said: ‘Now that we 
facturers as a whole know very little of Brazil, else there could not be powerful have them educated to doing a cash busi 


the requirements of our nearest neighbors banks. Why are not American banks rep- ness, they find they can sell our goods 








cheaper than German-made goods.’ Ther 
is error here The Germans are not sleep 
ing The difference any, must be only 
apparent Germatiy can make goods as 
cheaply as we can and sell on just as clos 
margins, and give long credits into ti 
bargain 

“Chile, for instance, is a developing coun- 
try Money commands high rates and 1s 


rapidly absorbed financing large enterprises. 


A young lady recently from Santiago says 


that practically every one there enjoys 
credit at the stores. Business would stand 
still without it Merchants can’t pay in 
thirty or sixty days and give their custom 
ers the terms the customs of the country 
demand 

\mert il catalogues in English are a 
waste of money They should be in the 
language of the country Local advertis 
ing, if of suitable goods, brings returns. 

‘The best vay to get business is to send 
-ompetent men fo study conditions and 
customs, to determine what goods will sell, 
and how, and under what terms same 
should be sold, to and how packed 
and shipped 

Putting g s in ll packages on ac 
count of d ties transportation over 
mountain roads is necessary Machinery 


must be packed in moisture-proof covers 
“Many ake 


looking upot 1gners as 


ericans the mistake of 


fore alien and in- 


ferior 
“The American 


manufacturer sells his ex- 


little attention to 


ports as velvet and pays 
that class of trade He wants the busi- 
ness if the business can be had without dis- 


\Viany now, how- 
fact that South 
a big and profitable market 


turbing his own systen 
ever, are waking up to the 
America 
studying how 


within ez and aré 


our m the requirements 
mers.” 


American cust 
American Consul in Chile Speaks. 


of South 


An American consular ficer at Santiago 
gives the following pertinent advice to 
Americans desiring to sell goods in Chile: 

‘The lar ge of Chile is Spanish, hence 
letters written in that language, and cata- 
logues, price lists, etc., printed in Spanish 
will be more effective and far-reaching. But 
there are many business houses in Chile 
where English is as well understood as 
Spanish. Well prepare neatly written let 
ters giving pertinent facts about the busi- 
ness in hand generally receive attention 
from business houses 

The consul is of the opinion that money 
judiciously spent in advertising will accom- 
plish as much, if not more, in Chile, in pro- 


United 


would be an 


the 


portion 


} unt in 


States. and that advertising 
effective Way to introdu 
roods W hile 


many lines of 
ods take 
practically Euro 


Establish 


well 


n agency 


advertise and create a de- 


mand The e several good newsnapers 
and periodicals by means of which this may 
be done 

Merchants generally buy on long cred- 


ind take their time 


OFFIC! APPLIANCES 59 
pay the bill They « s POSSIBILITIES FOR THE EXPORT 
ide quite so strongly as merchants do in OF OFFICE APPLIANCES. 
he United States, and it is said, are in —— 
clined to be independent their ¢ Office Appliances One of the Greatest Fac- 
tomers. Here is where advertising come tors in American Exports. 
in to create a demand and to induce the —_—_— 
tradesman to keep goods which may not Except for the iron and steel industry, 
have been known to him before neat packers, and the export of staples 
Che European manufacturer either es such as wheat, corn and cotton, office 
tablishes an agency in Chil ends his equipment stands at the head of American 
best salesman, who speaks Spanish industries which do an export trade. Office 
every place of importance in the country) machinery goes into every country of the 
This salesman is empowered to sell goods vorld. It is one of the greatest factors in 
on long credit and he studies the wants « the export trade, yet it is young in this 
ie people and of the trade He takes usiness, many of its branches being just 
time and is given a liberal allowance for at the dawn of their foreign trade experi- 
yntingent expenses, so that he can meet ence 
ustomers in a social way, which meat \lanufacturers should make a close study 
( h indeed in this pat conditions, and collate all the information 
[o simply send out letters irculars they can with regard to export matters. 
atalogues and price lists will 1 but The next few years will show a great and 
tle, since the waste basket gets a very larg vrowing demand for all articles of office 
proportion of them as_ soon as pene uipment, and manufacturers must get 
Comparatively few business men here pa their information now to handle the demand 
ny attention to circulars, etc., sent by ma vhich is already at hand. To give informa- 
nless they be printed in Spanisl Jesides tion regarding conditions abroad, and the 
should the American exporter receive an requirements of foreign business men, Of- 
er, how is he to ascertain ther t e Appliances is doing all that it can, and 
purchaser is responsible or Can ypes constantly to do more in order that 
afford to give six or eight nths to pat the American manufacturer may be pre- 
ties of whose standing he knows ing pared as soon as possible to handle the de- 
Should he fill such an order, h uld he nand which is now knocking at his door. 
oceed to collect the debt should the paz Those who are just becoming interested 
y fail to pay the bill? the export business are going to make a 
‘It can be seen quite plainly that the more careful study of conditions. It is 
sual facilities for working up business en suggested that it might be well to estab- 
yyed at home are lacking in these coun- lish card indexes, or better still, a loose 
ries, and that it is a waste of labor to pro- leaf book system with one book for each 


eed without bearing this mind ountry, so that distances from the differ- 





“This consulate would suggest that all ent cities in each country to other principal 
Am« in houses wishing to enter the mar- points may be noted, and all matters en- 
kets of this country should send a first-class tered therein under their suitable heading, 
alesman who speaks Spanis! ind is uch as rates of duty, freight, goods in de- 
liliar with foreign manners and stoms mand, responsible firms, population, prin- 

efully study the conditions and form ipal products, manufacturing facilities, in 
yusiness connections with reliable houses short, everything that might affect trade 
S 1 salesman should take ple f tit mnditions with regard to the particular in- 
io his work thoroughly The expense istry whose products it is desired to sell. 
S a salesman could easily be bort \t the present time manufacturers realize 
y several houses having allied lines. since their need for information with regard to 
al the better houses here mi ‘reign countries so that they may more 
ele ntelligently set about getting foreign trade, 
ul cturers and exporters should ut ut this need has not been felt acutely 
erstand that American goods and machi nough to bring about the adoption of suit- 
ery. so far as they have been introduced ible systems for focusing all the means of 
star well in Chile Until ve ecenth nformation which may be at hand. If a 
this field has been left to the European system of loose leaf books was kept, and 
manufacturer and exporter, and they have ery scrap of information obtained en- 
di their work well. The Eur prod tered under its appropriate head, it would 
s well known. It is now time Ameri ot be very long until manufacturers adopt- 
an interests should enlighten this part ng the plan would find themselves with the 
the world the fine points of Ameri vuund work of a complete export system. 
4 das. oe 
very manufacturer intending to enter 

Henri Raveau of Paris. Fra ( South American markets should protect 
ends the establishment in Paris imself in his trade marks. This is a highly 
American office to be at the disposal mportant matter, and should be attended 
\merica manufacturers, who ] make —__- 

through it every sort of inquiry relative \n appreciation of relative value is one 
usiness in France Such an off f the essentials of good work; he who 
ld look after their interests, and secure fully understands what is of foremost im- 
a permanent relation between them and rtance and does that first accomplishes 


their French friends 




















London, March 19, 1913 
CCORDING to all accounts an ex 
ceedingly good year is looked fort 
ward to in the typewriter and office 
specialty business in the United Kingdom 
Whilst it is possible that the effects of the 
Balkan war may be felt on the European 


Continent, helped by the angry 





Office Appliances in Great Britain. 
Exclusive Correspondence of “Office Appli 


ances 


No man who has studied the needs of the 
business world generally and the problems 
of the manufacturers of office equipment in 

















r 


British business man is a tough proposition 
[he American will readily spare hours 
from his leisure time to attend a business 
show in the hope of picking up new ideas 
for effecting office economies. The Briton’s 
point of view is an altogether different one 
He wants to be quit of business after of 
fice hours, and it needs a good 


deal of persuasion to get him 





antagonisms of the Great Pow 
ers there, nothing of this ap- 
pears liable to affect this coun 
try. The old story of expand 
ing trade is again to be told 
and the British imports and 
exports together for the hrst 
two months of this year aggre 
gate over $80,000,000 more than 
for the corresponding Janu 
ary-February of last year, 
which, in their turn, were 
much better than 1911 Fac 
tories, mills and workshops in 
most of the industrial centers 
are working full time and 
cases of continuous working 
day and night could be fre 
quently instanced Unem 
ployment figures are down to 


a very low ratio and an enor- 





mous number of new enter- 





inside a building devoted to 


nothing more exciting than the 


saving of his money. The dif 


ficulty has to be admitted, but 
it is not now being found in- 
surmountable Unfortunately 
the promoters of many exhi- 
bitions in the past have adopt 
ed the wrong tactics, both as 
regards the capture I the 
right kind of visitor and his 
treatment when captured. The 
bulk of the busines men, 
those who buy goods or are 
able to influence the buying 
of goods, have stayed away 
from such exhibitions, firstly, 
because of natural indiffer 


ence, and secondly yvecause 
the methods adopted for se 
curing their interest have not 


been planned with the thor 


rises are being started. Cost 
_gsgon J ire being startec ” Mils. Marin, who recently won the first prize in an important Typewriting 
of living is certainly high, but Competition at Paris, France, maintaining an average speed of seventy-five oughness necessary [here 1s 

: : Pal words per minute from unfamiliar copy for a period of forty-five minutes : al . cas } 
wages and trade profits are without a single error in any of the work. Mlle. Marin operates the Oliver 4 good deal of fau o be 
higher also. The strike spectre Typewriter. found with the general plan, 
or rather the want f plan, 


has been successfully stalked 
this year so far and has done littl 
damage as compared with the last two or 
three years 

\s is to be expected in times of indus 
trial activity the speculative markets are 
dull and money is fairly tight Business 
prospects finally are of the brightest and in 
our own particular held most exhilarating 
tales are being told and reports rendered. 
Typewriters, duplicators, calculators, office 
furniture and the rest are in growing de- 
mand, and although competition rules keen 
in many departments, good prices are being 
secured and plenty of trade effected 

The business exhibition appears to be get 


W hereas 


a year or two ago we only had the annual 


ting a habit in this country now 


London Business Show, this even being 
missed one year, we now have a continuous 
string of business shows in the leading pro 
vincial cities We shall even be getting 


down to the second rate towns soon. Bear 


ing this increased popularity in mind it 
would seem that a change in the old point 
of view about the usefulness of business 


shows has come over the face of the com 


mercial world 


particular, can doubt that a really good 
business exhibition, adequately managed, 
properly advertised and attended by a suf 
ficient number of right kind of people, con 
stitutes an almost ideal method of bringing 
together the makers of labor-saving appli- 
ances and the prospective users thereof 
The trouble was that until recently no ex- 
hibition had fulfilled this ideal; in fact, 
most of the exhibitions had fallen so fat 
short of it that exhibitors required consid 
erable pressure to induce them to display 
their goods at business shows. In a well- 
constituted exhibition, of course, exhibit- 
ors would be scrambling for space, since 
in such cases the expenditure would be 


many times repaid by publicity and direct 


results. With a few noteworthy exceptions 
it must be confessed that business exhibi- 
tions in the past have not proved anything 
but more or less complete failures. By t 
[ mean that they have not succeeded in at- 
tracting a sufficient number of discerning 


business people, and they have not repaid 


exhibitors for the very considerable time 
and money expended in the display of 
oods. It must be said at once that the 


on which the exhibitions themselves were 


framed \ friend of mine, a director of a 
large business, who attended on f these 
exhibitions, got interested in a certain ma 
chine and was so plagued by the salesman 
in attendance, masquerading as a demon 
strator, that he fled and has never been to 
an exhibition of this kind since [uch bet 
ter plans are now used. It is perceived that 
the ideal exhibition should be one whicl 
gives the business man a good opportunity 
of seeing the latest labor saving devices 
free from importunity and in company witl 
others on the same errand This 1s now 
being a ymplished since thers idence 
of several notable successes ¢ 
tion 
More Advertising Needed. 

Vhat certainly appears t ye want 
howeve to achieve the best results is more 
advertising these exhibitions f the 
special appliances sold Take the iS¢ 
the le iding commercial and nal il daily 
newspapers, every reader of wl ilmost 
is a user of modern office appliances and a 
possible of more Iw , a" 
wit rculated of them | 
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don run weekly office equipment columns 
of instructive reading matter, but it seems 
doubtful whether they get their money back 


really in the end from the few advertise 
ments that go with the matter. <A third 
financial daily paper, after weighing up all 
the pros and cons, decided on experience 
that it would not run in a weekly column 


of the same kind because the financial re- 
turn would not be justified. The trade and 


business special magazines in this country 
are very poorly supported in the same way 
and they havea great struggle to get along 
Nothing as yet like the bountiful spread of 
Office Appliances appears to be possibie in 
this country Reliance is almost solely 
placed on the salesmen-canvassers. They 


are certainly a remarkable body of men 
and have achieved wonders in the way of 
sale s in the face of, at times, most ad\ erse 
and heart-breaking conditions of apathy and 
conservatism on the part of the people 
they have approached. Backed up with ad- 
vertising of the kind that is necessary in 
all departments, their work could have 
been greatly helped \ few companies 


stand out pre-eminently as good publicity 


buyers but there is a lot wanting. 

\merican calculating machines have 
made wonderful progress in this country 
but certainly so far as I have seen the very 


best advertising campaign ever carried out 
in this department was one pushing a Ger- 
man machine and appealing directly to the 
great cotton interests of Manchester. Up- 
to-date publicity methods were employed 
and a series of advertisements appeared in 
the leading Manchester daily newspapers 

Passing on from these views, which need 
not be regarded as pt rsonal to your corre- 
spondent, but reflect views that are being 
increasingly held here, there is nothing 
but good to say of the business. One branch 
that hitherto has not made big headway 
here, that relating to dictating machines, is 
certainly now making a smart step for- 
ward. These machines have now passed 
the stage in England where they were 
looked upon as of doubtful utility and busi- 
ness men show an increasing readiness to 
recognize their enormous values as time 
savers in handling correspondence, and as 
a means of very considerably reducing the 
cost of office work. They are figuring in 
all the business shows where they are 
always centers of interest. The Edison dic- 
tating machine is very considerably extend- 
ing its organization in this country, having 
opened offices in Manchester, Birmingham 
and Glasgow, besides having fine head- 
quarters in London. The machine is now 
represented in practically all the large 
cities of Great Britain and the English 
business of the last twelve months is double 
that of the previous year, with every expec- 
tation of continuing this satisfactory in- 
crease during the next twelve months. 

The Dictaphone also tells a story of prog- 
ress and the Roneophone is also being 
benefited by the additional opportunities af- 
forded for demonstration and exhibition in 
the fine new Holborn (London) premises 

















GyCces shows that advantage has been 
taken of all opportunities. Our success is 
largely due to tak- 
ing every oppor- 
tunity to improve 
our products. 








Even though the best 
to make a better best 
result— 


“Our Line” 


TYPEWRITER RIBBONS 
AND CARBON PAPER 





=, RUBBON Take precedence 
2 FORD a 3, | everywhere, being 
Pon AL Sy gh / used by the most 


discriminating. 











Our goods bear the highest guarantee; therefore the dealer 
should enter with enthusiasm into the sale 
of our high class products. 


Other Reasons: 
Consistent trade protection together with the fact that 


We meet every condition 
We fill every requirement 








MITTAG & VOLGER, Inc. 


Sole Manufacturers for the Trade 
Principal Office and Factory: PARK RIDGE, N. J.,U S.A. 


BRANCHES: 
261 Broadway 205 W. Monree St., 7 and 8 Dyers Bidg., 
NEW YORK, N. Y. CHICAGO, ILL. Helbern E. C. LONDON 


AGENCIES: All Over the World 
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Panama Carbon 


Dealers all over 
the country tell 
us that Panama 
Carbon Paper 
has enabled them 
to obtain custom- 
ers they thought 
would never give 
them an order. 


The sheet itself, 
the striking 














MANIFOLD SuPPLIES Ca 


Geoenys oan 


package, and the Panama Policy have 
made the proper impression, but even 
more important to the dealer is the fact 
that every sheet of Panama carries the 
guarantee of the largest manufacturers 
of Carbon Paper in the world. 


Our business is founded on the known 
fact that we manufacture goods that 


give satisfaction. 


Panama Carbon Paper is the best produced. We 


guarantee it. 


The Largest Manufacturers of Carbon 
Paper in the World 


0.G. DITMARS., Vice-President 


"50 THIRD AVE. BROOKLYN. N.Y. USA. 


















































of the handsome windows which are the 


pride and joy of the Klaber tamily have 


been visited in the last week or two in the 


course of one of the suftragette 
breaking raids and suffered a rdingly 
This was, however, only additional 
tisement 
Addressing machines. are als 
ahea ell and with the growt 
mail I susiness and the 
habit in this country have a fine 
fore t ere. Sales Manager Pert 
of the Addressograph reports gettit 
| than can promptly 
| nt works, and as tl 





tory may not be ready for anot 
mont the business 1s rathet 
in its output of machines. M1 
down ftlat-footed for the usefulne 
ne ind he ha ertall ly 
to I \sa 

in the West of England bi 
vastly stimulated in that int 
tria t where business met 
erto ! ery apatheti lr} 
1s | d surely developing 
port isiness by the appointit 
over the European continent 
long ypes to be in the posit 


Ing every muropean country 


ing, of course, that busines 
to bi tained by a resident agent 1 
corresp ndence trom prosp¢ 
ers with ondon, The Addre gra 
a go v at the Glasgow Exhi 


1 


and special plans 


\pril, 


» secure pertect arrangement 


be held 11 
been laid t 


Conditions in Stationery Trade. 


In the cabinet, office furniture 
tionery business conditions are remarkably 
good. This, of course, is very largely owing 
to factors already mentioned in_ thes 


columns in previous issues, one of 
ing the Na 


Jefferson, 


tional Insurance Act Mi 
ward of Kenrick & Jefferson, ri 


ports a very satisfactory tour in Glasgow 


Newcastle and Manchester. On March 8 it 
the last mentioned city the firt new 
premises were opened and the occasion was 


1 ban uet ot 


taken to hold 


the Lancashire 


a convention an 
staff. Customers were als 
fetched into the new local show rooms in 
almost suggestive of bringing 


poll 


already 


numbers 


voters to the on election day \c 


| 


commodation is again cramped and 


plans are being laid for building a big office 
equipment store to house all the company’s 
raw materials and finished goods—in fact 
every description of office stocl Chis 
building will be six stories high with 
floors measuring 100x60 feet This will 
leave a great deal more space for machin 
ery in the West Bromwich headquarters a 


material will be cleared away, leayv 
whole floor 
working 


all raw 
ing the * space Tree ror mas hia 
ery and 
Record busy time is also notes 
firms in this branch of the business, includ 
rominent Scottish house, the Lud 

gate Company of Edinburgh They at 
on a 1913 model of their loos 


feature o 


ing that p 


putting 


ledger, the leading 





use of a single key that forms its own s« 
curity feature. 
On February 7 the British organization 


of the Remington Typewriter Company 
held an all-day conference of London and 
provincial managers at the Hotel Cecil. In 
the afternoon the selling staff attached to 
the London office attended and took part 
in the discussion of subjects. A dinner was 
held in the evening, a striking feature of 
which was the presentation of a Bechstein 
grand piano to R. T. Nicholson, the gen- 
eral manager for England and Wales, on 
the attainment of his twentieth year of serv 
ice with the Remington Company. G. M 
Cassatt, the resident European director of 
the Remington Company, made the presen- 
tation in a remarkably brilliant and happy 
manner. He mentioned that the presenta- 
tion was the result of contributions from 
every member of the organization and this 
unanimity was a remarkable testimony to 
the affection and respect which Mr. Nichol- 
son had inspired in the hearts of all those 
who worked with him. The dinner was 
throughout a most enjoyable function, and 
incidentally celebrated the high water mark 
of the achievements of the English organ 
h had succeeded in handsomely 
record of 1911. 

The Underwood Co1 


holding 


ization, whi 
beating the splendid 
npany has also been 
series of provincial reunions to 


mark progress of the machine in the 


West of | ngland. 


a remarkable number of 


This company is getting 
replies to its offer 


of a free pamphlet on touch typewriting, 


letters coming from not only all parts of 
kurope a \meri but from Norway, 
Sweden, Denmark, Germany and_ even 
Egy] 

Che Scottish business the Oliver, which 
was for some years in the hands of agents 
s no ( indle le company’s own 
yrancl Glaseg (the Scottish head 
uarters nd Edinburgh Che Manchester 
branch S mpany has recently been 
noved Brazennose street to more de 
sirable premises at John Dalton. street, 
close 1 \lbert Square, the business centet 
f the rea otton§ city Several new 
branches ve been ened of late, and gen 
erally things are going very well with 
thé machin Last year the British Gov 
ernment bought 756 Olivers, the annual 
quota of government purchases having 
been steadily increasing for several years 


Che Great Western Railway Company now 
use over 500 Oliver machines, and bought 
‘kk delivery of 100 during 1912. Sit 


authority on 


and tos 
Oliver Lodge, the eminent 


mechanics and physics, who has just been 


honored by election to the presidency oOo! 


the British Association has, after careful 
consideration, adopted the Oliver as the one 
best suited to his requirements. A_ fac 
simile copy the scientist's letter, with the 
signature, is being circulated by the com- 
pany 

The Blickensderfer Company is circulat- 
to the effect that it is the holder 


of the patent of 


ing a note 
a music typewriting ma- 


chine. The mechanism is declared to be 
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CARBON 


\\ wey: 
\aeeey, 


PAPER 
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Panama Policy 





The moment we 
receive an order 
from a dealer for 
PANAMA we 
commence to help 
him to sell it. 
We advertise di- 
rect to those 
whose trade he 
solicits. 


We make PANAMA 





a quick seller. 


PANAMA is the carbon paper of 


quality, made specially 


for those who 


demand permanent copies. 


The package is so handsome that it im- 


mediately attracts attent 
ful particulars. 


Write for 


ion. 


The Largest Manufacturers of Carbon 
Paper in the World 


SUP LiES CO. 


"66 THIRD AVE. BROOK 


0.G. DITMARS.,\V 


LYN NY.USA. 
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naturally complicated, but the method of is carrying on a very good advertising cam where an automatic machine 

use is simple and the speed attainable rea paign and in their latest: “copy” mention Here by putting a halfpenny in tl 

sonably high. The same machine may be that the British Government has placed a obtains a sample of the worst writit 

used for ordinary correspondence work further order for four hundred _ ledgers the world has produced and an er 
E. Spencer Harrison of the Smith Pre after a five years’ experience with the pre match, and he may either use t 

mier is away on the continent on another vious order blotter pt ded by the caf 

of his extended business trips, from which through another compartment 

he is not expected to be back until the mid Peru Lowers Postal Rates. writing root Here. if not 

dle of March The company reports ex By an announcement of the Peruvian Di- corpulent e will be able to seat 

cellent business rector General of Posts and Telegraphs, and t erate. but with the 
Your correspondent gives a picture of there went into effect on January 1, 1913, able feeling that he may slip 

R. G. Curtis, the high speed operator now new rates on certain classes of postal mat- small pulpit. to the great amazet 

with the Royal Visible. His speed challenge ter going to those countries of South the visitors seated at small tabl 

to rapid writers on other machines was America which have joined the South This anxiety, once overcome, the 

mentioned in my last lettet \t the busi \merican Postal Union as organized at the has time to wonder at the complet 

ness show at Bristol on March 6, the Royal session in Montevideo [The classes ofl for the typewriter is cut off from t 

offered a gold watch to the operator who mail on which reductions have been made by doors and windows which pr 

succeeded in beating Curtis in a contest of are letters, new spapers and other regular sound of the “Rattlesnake” within 

15 minutes’ duration, the test being copy publications, samples, registered mail, and the ears the other frequenters 

ing from printed matter. There were tour money orders The franking privilege is _ place 


Che news that there was a typ 


t 


entrants besides Curtis, and the contest riven to correspondence of consulates with 


provided great intel 





est to the many 

spectators Che ex in the mi 

act neures are not visitors 

to hand, but Curtis terless cate 

succeeded in typing IS expe 
remaining ¢ 


for 15 minutes at 


the rate of 84 words 


per minute Some to follo 

wondertul typing example set 

teats were accom “Grabet 
soon, or | 


plished during the 
by Curtis, regular 


exhibition 
chief of which was, The waite! 
perhaps, his typing tell me t 
145 words in one “rattlesnal 
minute from strange constant det 


printed matter, this the great 
constituting, it is cafe the 


stated, a world’s rec- were i! 
ord. He also typed think that 


at the rate of 198 be in s 


words per minute that no or 
from memorized 


matter Mr. Curtis it, and o 


it would have 
j 


guarded 


like the te 


uses a Royal type- 
writer with a blank 
keyboard, being a 








brilliant exponent of which will ot 


the “touch” system R. G. CURTIS, A ROYAL SPEED OPERATOR, LONDON, ENGLAND. up their sé 
ot typewriting the “open 
Che L. C. Smith Typewriter Company is’ their respective governments, national in- of a nickel coin worth 4 cents 
continuing to make very satisfactory prog stitutions of a scientific character, South prevent experiments being tri 
ress on the British market Its London \merican congresses, and newspapers and public typewriter and keep it for 
sales organization has always been a very periodicals sent from one publishing office those who really require it 
progressive one and now the business in to another, with a limit of two exchanges It is remarkable that some enterpris; 
the provinces is also being given consid to each ofhce firm does not take advantage of t 
a i al -B’ mbr ‘ 
erably more attention. C. B. T. Hembry did opportunity for advertisem: 
who formerly had control of business in Typemachines in Cafes. place a typewriter at the disposal 
South Africa, has been appointed provincial - By Miss L. Reid cafe-house free of charge J 
manager and assumed his duties several [The latest innovation in Vienna is the Vieanec: representatives of the 
. vo ye . Ss s F v rat ‘mac I \ cafe | 
weeks agi [The company has just opened placing of a typemachine in the new ife American firms are opening s 
- : sthice S > > ‘ » G : > he Os qu | street - 
a branch office in Sheffield, John Maddle on the Grabe n. the most trequentes tree free instructions for pupils in typ 
being the branch manager of this depot in the city Che typewriter, a “Reming ; 
- g | .— manag - oc te : yi secure that an Austrian girl, hav 
\. W. Yancey, managing director of the ton” which has seen better days, 1s accom 
’ ; on one particular machine, will ne 
British business, has just returned from a  modated with a small compartment of the : 
, another system, and will insist o1 
trip on the continent and found the busi writing room, all for itself The writing 
ployers purchasing her favorite ma 
ness there very satisfactory room is a small and curious construction, 
' is most probal lat tl tr 
Morland & Impey, who feature the Kala hanging literally between heaven and earth 7. probable tha . 
1 1 yt rebuilt YT 1 . would he Y 
mazoo loose leaf ledgers and Wagener like a pulpit, and reached by steps Che of a rebuilt machine would | 
‘ "4 le 1/1 ‘ arte: .) * 
binders, report that their new tactory com would-be letter writer mounts the steps hundre Id in advertisemet 
oy a . ; . : “AT. 1 Bo " 
menced work on March 1, The company and finds himself in the first compartment, Make” in a first-class cafe 





be able vet 
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How Much Service 











can you get from 
your typewriter? 


It’s what a machine does, not what it costs, that is most important. 
All typewriters do not have the same efficiency and the same oper- 
ator does not get the same result on every writing machine. 


The L.C.Smith & Bros. Typewriter 


will produce ten to twenty per cent more work than any other type- 
writer ever made! How is this possible? Here are a few reasons: 


The L. C. Smith & Bros. 
Ball Bearing; Long Wearing 
Typewriter. 


1. It is ball bearing throughout—others are not. 

2. All operations are controlled from the keyboard. 
3. It is the lightest touch machine made. 

4. It does not “‘smut”’ the carbon 

5. The ribbon reverses automatically. 


6. The type is so protected that it is not battered 
by collision. 

7. One motion of the hand returns the carriage and 
operates the line space. 

8. It has an inbuilt biller and tabulator. 

9. No trouble to write on paper as small as a postage 
stamp. 

10. It is built for service. 


Send for Illustrated Catalogue. 


L.C. SMITH & BROS. TYPEWRITER CO. 


Head Office for Foreign and Domestic Business 
Syracuse, N. Y., U. S. A. 




















THE 





The Tenacity 


Steel Back 
Ledger 


“NEW CINCINNATI”? STEEL BACK LEDGER 


is acquiring for us new and enthusiastic agencies every day, because we offer in 
this device something that is ‘‘different.’’ 







Our Ledger has all the best features of other ledgers and some shown by no 
others. Hinge Lugs drawn from the solid arched steel sides cannot work loose. 
Deeply Threaded Screw Rod prevents stripping. Inexpensive Patented Cone 
Safety Lock guarantees absolute security. 


TENACITY TRADE POLICY 


protects the dealer. We will NOT sell consumers, and WE class as consumers 
Railroads and other large Corporations. 


WRITE FOR OUR NEW BOUND GOODS CATALOG 
° Reading Stati 
The Tenacity Mfg. Co., Inc., cincinnati, US. A. 


en 
ae 
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Adding Machines in 


France 
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Use of Coupons in the Office Appliance States [his company handles a standard district is much less general tl 
Trade. American paper exclusively, and its prices United States, and only statior 
Dealers in the smaller articles and for the best quality range from $1.43 to handle carbons Those most 
requisites required for typewriters tell me $1.67 per 100 sheets Typewriter ribbon the English lines sell for 26 
that they are using books of coupons for competition has become acute within the dozen sheets wholesale and for 
selling ribbons, with very successful results last two years. German ribbons can _ be retail, while the French papers 
both in Austria and in Germany. There is had by buying half a dozen at a time, at $1.25 to $1.45 per 100 sheets wh 
a large number of business men who own prices ranging from 43 cents each upward from $2.03 to $2.41 retail Che 
only a couple of typewriters, when they Stationers generally sell these ribbons, but carbon business is as yet slight 
first open their offices. It is, however, im the cheap trade is controlled by dealers in’ the fact that all wholesale buying 
portant for the dealer to keep in touch typewriters, selling under typewriter trade- in Paris and the local dealer us: 
with them Besides the question of the marks. In Nuremberg the German papers whatever the Paris jobber re 
business expanding, which it may very are 10 to 15 per cent cheaper than those Typewriter ribbons, however, 
likely do, the question of advertising the from the United States. Dealers generally the typewriter agencies—the Oli 
brand of ribbon must not be forgotten prefer them on account of quicker deliv- ington, Smith Premier and | 
The dealer sells them a book of 20 coupons eries and larger profits. In Hanover, how makes predominating 
for ribbons of the particular width and ever, American agents are doing a thriving In France generally, howeve 
make that they require. In order to get business. typewriters rule as most popul 
them fresh and to prevent their being either The American typewriter is still the fa- higher-priced American machines 
taken away or put into the machine before’ vorite in Germany, and the ribbon and car- have mplete control of the n 
the old ribbon is used up, these customers bon preferences are tending to follow its average French machine retails 
usually send for each ribbon as they re-_ flag American manufacturers contemplat- $50 to $60, as compared with 
quire it. The sales price of 
man is instructed to {@ ly obtair 
keep a sharp look- rst gra 
out for the last cou- typewrite! 
pon in the book, still a fiel 
and to note the cupied in 
name and address try t 
of the firm which of the s 
may now be ex expensiy 
pected: to buy an- ing 
another book. The 
next day the firm is 
visited and another 
: , Consul I 3 
ook of coupons Is 
placed with him, 
and his custom re- le 
tained, where other 
wise it would cet I I 
tainly be lost Che t 
covers and even the 
coupons themselves s 
are used for the ad 
vertisement of the ns 
typemachine’ which I 
the dealer wishes t 
push y 
Group showing committee which awarded prizes at French Typewriter Contest. The editor 
Chere is only one. of “Mon Bureau” in center; teacher of the Oliver Typewriter School at Paris, her husband, and n tl 
lisadvantage in this six prize winners. The Oliver Typewriter Company maintains *a large, first-class school at ae 
disadvantage in Sarte. 
use of coupons. The Ss 
Austrian business man, ever dilatory it ing a campaign in Germany ould d vell a nachine ind 
paying bills, whether smal! or great, usually to establish a central agency at some such , ent to make repairs 
postpones payment of the book of pons convenient point as Hamburg, Berlin or |. cap, vould he thet 
until he has exhausted it Frankfort, keeping there a depot from vee 
. through a French than G 
which the small dealer’s needs may be 
American Carbon Paper in Germany. promptly supplied Catalogue work and \gents should be thoroughl 
Despite keen competition, American cat personal sales effort are recommended ith the French language and | 
bon paper is making marked headway in _ rather than circularizing mercial customs All publ 
Germany Many German jobbers have The cheapest carbon paper in use in the logues, ete., should be issue 
their own brands, and one well-known con Breslau district costs the dealer about $5.95 and all quotations should be « 
cern purchases paper in the United States per 1,000 sheets; the better sorts range in’ the currency of France It w 
and repacks it in Germany in boxes under price up to $11.90 per thousand The kind good plan to train some young 1 
its own imprint. Some American manuta most commonly sold retails at 1.43 cents a ing French fluently and send thi 
turers are producing carbon paper otf their sheet \ sample-campaign for American vass the country In this 
own in Germany Most German carbon’ carbons in the stationery and office-supply would be a good idea to study tl 
papers are cheaper than the American houses should prove profitable adopted by American typewriter 
makes, but the American goods hold their turers in this country, which ha 
own mainly on the grounds of sheer qual Carbon Prospects in Rouen, France. most satisfactory. If American 
ity. A Hamburg firm recently stated that English and French carbon papers are chines could be placed through 
it received offers almost weekly from manu-_ the principal rivals to American lines in the principal agents of Ameri 
facturers in Germany and the United Rouen The use of typewriters in this writers, some business might be 











American Office Machines in Germany. 
From Report by United States Consul General Frank D 
Hill, Frankfort, Germany, 


\dding ntachines in use here, which print 


a list of items added, are of American 
manufacture, while alculating machines 
performing other operations are made by 
European, generally German, firms. Ameri 
can adding machines are popular and are 
used in Government services, as well as by 
banks and business houses. They are con 
siderably more expensive than European 
calculating machines, but have the advan 
tag f printing a list of the items added 
and in general serve a different purpose 


hey re generally sold by direct rep 


resentatives, this method being:-more satis- 
factory on account of the personal atten 
tion required in order to make sales. Whilk 
\merican firms already represented her 
good hold on the market, business 

men interested in this line show interest in 
nt \merican makes. The practice of let 
ting prospective customers take machines 

rial is well establishe: 

Demand for American typewriters con 
tinued good during 1911. In spite of the 
active mpetition of German machines 


American typewriters find a good market 


here and representatives of certain manu 
facturers report that business is on the in- 
creas 

From January to November, 1912, the 


United States sent to Germany 376 cal- 
culating machines and 2,571 typewriters 
New Steel Vaults in Liegnitz. 
Following the example of the municipal 
Sparkasse (savings bank), the county 
Sparkasse of Liegnitz intends to build sev- 
eral steel safety deposit vaults in their 


banking quarters; address Kreissparkasse 


Siberia Buying More Typewriters. 

From Vladivostok, through United States 
Consul John F. Jewell, comes the advice 
that although the Germans, because of their 
willingness to subscribe to local customs 
and conditions, are distancing us in the 
sale of many manufactured articles, the 
sales of typewriters and the like are yearly 


increasing 


American Typewriters Popular in Austria- 
Hungary. 

United States Consul Ralph J. Totten of 
Trieste, the principal seaport of the Mon- 
archy f Austria-Hungary, reports that 
rather than there being a prejudice against 
American goods in general there is much 
business to be had as attested by the popu- 


larity of American typewriters 


Reduction in Duty on Typewriters to 
Brazil. 

United States Consul Jay White reports 
from Santos, Brazil, that about $67,30v 
worth of typewriters were admitted imo 
the country during 1911 under the twenty 


per cent reduction in preferential duty 
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The Protectograph 


which stamps the famous limiting line 





NOT OVER THIRTY DOLLARS $30$ 


has protected the largest bank ac- 
counts in the country for over twelve 
years. It is the only form of check 
protecticn that has never been suc- 
cessfully altered. Be sure you have 
the machine with the name TODD on 
the name plate. 


G. W. TODD & CO., 1121 University Ave., Rochester, N. Y. 








Nothing Cheap About This Case 
: " but the Price 


Beveled plate glass top, double 
strength glass front and ends. 
Glass doors, ball bearing, slid- 
ing on metal track. Hardwood 
bottom, two hardwood shelves 
on adjustable nickel plated 
brackets. Golden oak finish. 
Shipped’ knocked down, which 
makes a low freight rate. 
Prompt deliveries. Made in 4, 
5, 6 and 8 feet lengths. Width 
THIS IS OUR NO. 100-H SHOW CASE 24 inches, height 40 inches. 


This case is well made, is strong and steady —doesn’t have the “‘wabbles.’"’ $4.00 per 
running foot F. O. B. Detroit 





—— 9 








If you want a high grade case, ask about our all-glass frameless No. 42. 


¢ 

gh gt 
How’s your store front? Petz store fronts stood up to an 86-mile-an-hour gale in Detroit when flimsy 
s were caving in—ask for photographs ‘‘When the Wind Blew in Detroit.” 
Catalogues? Yes—both of show cases and store fronts 1 postal brings them. 


Detroit Show Gite Co. 
486 West Fort Street - - - DETROIT, MICH. 




















WE MAKE COVER 


FOR TYPEWRITING, COMPUTING AND ALL 
OTHER KINDS OF MACHINES HAVING 
BRIGHT AND POLISHED SURFACES 


Covers have become a necessity in protecting machines and furniture from 
dust, motsture and scratches while in stock and im transit. 


OFFICE FURNITURE 


nd everything with bright surface should be so protected. We are the largest concern 
aking these goods and believe we make the largest quantity and variety. 
Send us sample or diagram of your article and we will quote you prices and send sam- 
ple of the material. 


No article too large or too small for us to make and figure upon. 


WM. H. WILEY & SON CO., Hartford, Conn. 
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Fine Tribute to California Firm. 

The following letter was recently received 
by L. & M. Alexander & Co., L. C. Smith 
agents at Calif., from the 
California Development Board. 
& Co this 
chine and a like number of desks before the 
San fire All of this property 
. was destroyed and the company decided to 
\s they are dealers only 
the cost of this fell 


San Francisco, 
Alexander 
nine ma 


loaned organization 


Francisco 


make no charge. 
and not manufacturers, 
upon them and the fact that they cheerfully 
bore the sufficient evidence of 
their pride and 
their The 
acknowledgment of this action on the part 
of Alexander & Co., was received by them 
from the California Development Board 


CALIFORNIA DEVELOPMENT BOARD. 
A Consolidation of 
The California State Board of Trade 
The. Manufacturers’ and Producers’ Ass'n of Calif 
The California Promotion Committee. 
San Francisco, Cal., Feb. 26, 1913 


expense is 
will toward 


letter in 


good 
following 


civic 
fellows. 


L. & M. Alexander & Co., 
512 Market Street, 
San Francisco, Calif. 
Gentlemen :— 


In looking over the files of our organization we note 
that at the time of the San Francisco fire there was 
in the possession of the California Promotion Com- 
mittee nine writing machines and a like number of 
desks which were kindly loaned to the Committee by 
your firm, with the understanding that in case of loss 
or destruction that payment would be made for the 
same. These machines and desks were destroyed in 
the fire, but payment was never made to you for the 
same. We learn that though you suffered very heavy 
losses through the fire you did not require payment 
for these machines and desks and recognizing that the 
California Promotion Committee was doing a needful 
public work that you donated the claims which you 
had in this connection. 

Owing to the fact that the Promotion Committee was 
very soon after merged into the California Develop 
ment Board together with other state organizations. 
and that the writer did not have personal knowledge 


at the time of these facts, no acknowledgment of 
appreciation appears in our files testifying to your 
generosity and public spirit in this matter Permit 


me to say at this time that there is still lively recol 
lection in the minds of those members of our Execu 
tive Committee who were serving on the time at the 
California Promotion Committee, of your kindness in 
this matter and similar evidences of your devotion to 
public welfare. I am also glad to say that the Cali 
fornia Development Board has called in vain 
uporm your firm for personal services or substantial do 
nations for our work. Such a spirit as you have mani 
fested at all times is the same spirit which has su 
ceeded in the heroic rehabilitation of our city and in 
the maintenance of public organizations to serve the 
Sincerely yours, 
ROBERT NEWTON LYNCH, 
Vice-President and Manage: 


never 


public welfare 
(Signed) 


A Clever Underwood Stunt. 
During a recent session of the Eastern 
Commercial Teachers’ Association at At- 
lantic City, N. J., the different methods of 
reporting given an interesting and 
somewhat amusing contest. J. N. Kimball 
of New York, acknowledged to be one of 


were 


the leading experts in the world in short 


hand and typewriting, and who its the ofh 


cial judge each year in the International 
Typewriting Contests at the Business Show 
York, delivered an address tor the 
all the known 


take it Mr 


in New 


purpose of giving reporting 


devices an opportunity to 
Kimball was accompanied to the platform 


by a stenographer, a_stenotypist and a 


phonograph. His speech was only of five 
minutes’ duration, and he prophesied that 
the time 


would be done by mechanical means \t 


would come when all reporting 
the conclusion of his speech he called for a 
transcript of it immediately—an obviously 
walked 


Fritz, former world’s champ- 


impossible condition—when lo; in 
Miss 
ion typist, with a complete, verbatim copy 


Rose L 


of the speech, which she had transcribed in 
another room of the hotel from the end of 
a Dictograph wire, the other part of which 
instrument had been concealed in the desk 
near which Mr. Kimball was talking. 
Miss Fritz had taken down the 
word for word on the Underwood 
writer as it came to her, clearly and dis- 
Dicto- 


speech 


type- 


tinctly by means of the wonderful 
graph instrument, and her remarkable speed 
as an operator enabled her easily to keep 
pace with the words of the speaker almost 
as he uttered them. 

This was not only a good demonstration 
of speedy typewriting, but it was a rather 
clever, practical joke on the other reporters. 
Incidentally, it illustrates the terrifying 
possibilities of the Dictograph, by whose 
means one’s most exclusive conversational 
efforts might be reduced to cold typewrit- 
ing by some expert seated at a machine so 
far away that the rattle of its keys could 
by the victim. Heretofore 
detectives 


not be heard 
conversations as the 
confusion of 
reported by 


such have 
arranged for the 


degree 


rogues of 
been 
mysterious pot 


have 
their 
unintelligent 


various 
stenographers with 
hooks for which the 


much 


rascal 
hasn't respect, but now comes the 
typewriter which puts it word for word in 
print! Surely the grafters are coming to a 
pretty pass when they can’t even discuss 
their schemes in whispers across the bar 
without looking beneath it, or behind the 
Aphrodite, or on top of the 
refrigerator to see if some little device isn’t 
concealed there faithfully repeating all they 
say! And giving it to an expert a mile away 


desk 
Uh! 


picture of 


to put in type as quickly as the 


sergeant can write the warrant! 


Br-r-r! 





Just a Little Bit About Pins. 
Texas, ( 
Brass & P 


was right royally entertained 


On a recent visit to 
Pelton of the Crescent 
pany, Detroit, 
by a party of gentlemen at Galvest 
fact that pins are rather an inter 
subject is perl 


Pelton whose ily 


well as a pointed 
so fully appreciated by 
work is devoted to the sale of them in ver 


large quantities, as by those who Ss 


often but more painfully in t witl 
them. But he knows the subject thoroughly 
and during the evening the gentle 

duced him to talk about pins. He ln 
know there was a newspaper man t 
party. But the next morning the following 
story appeared in the Galvest daily 
News 


$2,000,000 YEARLY SPENT 
FOR THE SHARP LITTLE PIN 


Charles E, Pelton of Detroit Gives Interesting Story of 


Process. 

For a nickel or ofttimes a penny one 1 se a 
paper of common pins, enough to supply a household fo 
a long period, even with the waste that usu goes 
with cheapness and abundance Yet the Unit States 
alone spends over $2,000,000 annually for this little 
necessity that has come to be almost dis t 
only in the home, but in the office 

These facts are learned from Charles E. Pelt sec 
retary of the Crescent Brass and Pin Company of De 
troit, Mich which is one of the principal stries 
of its kind in this country, and turns out yearly over one 
hundred tons of the bits of plated brass. M Pelton is 
registered at the Galvez, where he came to spend a few 


weeks to enjoy the Galveston climate and diver 
the winter resort on the Gulf of Mexico 


The manufacture of pins is an interesting | ess, and 
were it confined to a single unit, almost a whole day 
would be required from the time the pigs of pper and 
alloy are started on the stretching operati until the 


finished pin is given its final soap suds bath to remove 
the grease and make it clean and sanitary 
The rods, 


one’s arm, are forced through strong dies, which 


from nine to ten feet long and as large as 


the effect of reducing them gradually Afterward they 
pass through powerful diamond dies and ventually 
emerge from the machines in coils weighing from 
seventy-five to eighty pounds each. 
Making the Pin Proper. 
It is these coils that are fed into the wonderf aut 

matic machines, that clip the wires, adjust them and, 
as the bits of brass are carried from machine to ma 


chine, electric buzzers, coming in contact with the end 
less belt, put the points on. At a certain stage of the 
process a powerful stamp stamps the head on the pin 
Therefore they are not molded, as the general public is 
led to believe from all appearances of the manufactured 
article 

Steel pins have their points ground by emer 
but the brass product is too soft to permit of that 
operation As the pins pour from the finishing machine 
into a receptacle they are placed in a 


wheels 





box and 


thoroughly mixed with sawdust. This is a part of the 
finishing process through which the then red pins must 
go before they are used. The sawdust removed, they 
next get a bath in soapsuds and are cleaned for the 
zinc-plating process, which requires some four hours 


Washed rain, they are dried thoroughly 
another machine, 


the paper folds ready 





nd fed into 
which automatically adjusts them in 
for the market. Other forms of 
putting up the pins are followed, including round 
boxes generally used in business offices. To give an idea 
of how many of the latter are used, Mr. Pelton says 


one Chicago-Dallas house uses about twelve tons a year 
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EXPANDING 
FROM 702 INCHES 
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FROM 2704 INCHES 






Manufactured by 
THE SMEAD MANUFACTURING COMPANY 


1G} FOR CANADA 
1 R. MacDOUG ALL & COMPAN) 
‘ ‘ Department “‘C” 
TORONTO HASTINGS, MINNESOTA, U. S. A. 
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A Great Pair That Produ 


Mailing Department Efficiency 


Tre World Wide Stamp Affixe: 


HERE TO STICK. THE ONLY ABSOLUTELY PILFERAGE PROOF MACHINE MADE 









atents 
ending 
U.S. and 
F oreign 







It is a UNIVERSAL machine which will handle any postage stamp used 
THROUGHOUT THE WORLD without any adjustment whatever. 
And we are prepared to prove every claim we make for this machine. 


TEN GOOD REASONS 


Why the World Wide Stamp Affixer is ten years ahead of all others 


Ist It’s UNBREAKABLE, made entirely ol sth. WILL handle stamps ROLLED SIDEWISI 
PRESSED STEEL. 








THE 
FG. GO. 
sive ME oF 





6th. WILL handle TILK LAST stamp in the ROL] 












\ es - 2d. You CAN SEE where you are AFFIXING the ‘ Jie ace 
\ STAMP 7th, WILL NOT register, UNLESS stamp is USED 
= xt id. WILL handle ANY KIND of PERFORA Sth. Registers UP TO 100,000 
estat erusé TIONS 9th. Its weight is ONLY ONE POUND. 
Itth, WILL handle stamps ROLLED LENGTHWISE loth. Itis ABSOLUTELY PILFERAGE PROOI!I 


Half Size 


Deliveries are being made NOW in quantities 


6,000 Envelopes per Hour 


SEALED AND STACKED Neatly and securely. One operator prepares the mail in less 


time and in better condition than six can do by old methods. 








USE THE 


Simplex Electric avtomanic Envelope Sealer 


Patented in the United States and Foreign Countries 


It will eliminate practically the entire cost of sealing your mail. It means an absolute 
insurance against loss of valuable enclosures thro careless hand sealing or the unreliable 
work of inferior devices sold for this purpose. I[Ilundreds of prominent satisfied users. 


TEN GOOD REASONS 


Why the Simplex Sealer Is Absolutely Ahead of All Others 


ist. Registers every envelope sealed. 6th. Automatic gravity feed 
2d Mail need not be sorted for size or 7th. Does not require skilled operator 
thickness. Sth. Wulk seal more securely and more 
3d. Will thoroughly moisten the gum on neatly than by hand. 
any style flap. Sth. Capacity 6,000 per hour, thin or thick 
ith. Strongly constructed, wearing parts enclosures. 
being of hardened steel. 10th. Will seal any size or shape of en 
Sth. It seals the envelopes and keeps them velope up to 11 inches long and 5 
sealed by holding them till they are dry inches wide. 


TRY IT YOURSELF—10 DAYS FREE 


We guarantee our machines against all mechanical defects for one year from date of 
purchase. They are built with the idea of simplicity in operation and long wear 


WRITE US TODAY FOR DETAILS 


Sole selling rights for valuable territories throughout the United States and Canada are open 
to salesmen who will furnish adequate commercial reference as to integrity and ability 
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90 WEST STREET, NEW YORK, N. Y., U. S. A. 
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TEXAS AS A MANUFACTURING 


STATE. 

Time was when Texas was regarded as 
the home of the long horn and first cousin 
to the “land ob cotton Aside from 
immense output of cattle it was not very 
seriously regarded as an industrial state 
Texas people shipped beef and bought 


elsewhere pretty nearly everything els: 


their necessities at desires demanded 
Now. however, the slogan 1s “Keep Texas 
money Texas,” and the people of the 
state are beginning to produce their own 
goods. tron their wn manufacturing 
plants It is said that Texas has made 
more rapid progress during the last four 
years than it did in twenty years preced 
ing Immense ran hes have been sold and 
cut up into small farms; new towns and 
railroads have been built; new and bette 
wagon roads and public highways have 
been built, and in the wake of all this de 


velopment manufacturing plants have 


sprung up all over the state, causing the 
world to open its eyes to the possibilities 
for investment to be found in the largest 
state of the Union 

One of these new and thriving manufac 
turing industries is the Victoria Safe & 
Lock Company, which is incorporated un 
der the laws of Texas and is located in 


This concern was 
1909, for 


January 


Victoria, Victoria county 


first incorporated in September, 


$2,000, and was re-incorporated in 


of this year for $40,000. It is the only com 


pany of its kind in the entire South, it is 


said H. H 


Stephenson, the general man 


ager, says that his company is now, as they 
have done heretofore, importing the raw 
material and actually building fireproof 
safes, vdult doors, safe deposit boxes and 


burglar-proof chests. They have installed 
the most approved machinery and have 
brought into the state the best skilled labor 
to be found, and their goods have been 
accepted and installed by United States 
postoffices, railroads, banks -and many of 


the largest mercantile houses of the coun 


try Their slogan is “Business getting 
keeps our factory going; business building 
keeps our factory growing.” 

Che Victoria Syrup and Coffee Company, 
[Inc., is another new and prosperous enter 
prise, whose factory is one of the finest of 
its kind and whose business has grown to 
such proportions that they are considering 


the enlargement of their plant 


The city of Victoria has other manufac 
turing plants which have been doing good 
business since their inception, while an ex 
tensive stove works, backed by heavy capi 


tal, is one the new projects which looms 


up in the near future 


Following in the wake of these improve 
ments comes immediate preparation for a 
new street car system and the erection of 
accommodation of 
skilled 


workmen who will soon appear in response 
to the 


many cottages for the 


the families of large numbers of 


their services. 


demand for 


OFFIC! tFRPLIANCGCES 
CHANGE IN AUSTRIAN CONCERN. 
The style of the house f Alois Bars« 
General-Vertretet QOesterreich der S 
tem-Vertrieb Ges. m. b. H n Berlin, where 
business was establish n 1906, 
een changed to \] is = SVS 

Vertrieb Ges. m. b. H., and on Mar 
| ad tT es he CoO pany ere ré 
Vienna, Austria, at Graben 29, Tratt 
in a new and der ippointe 
ildin situated in the equent 
siness cente tf the \ 
Che company is now a limited partnet 
s] Ip, composed of Alois Bars and Ma 
Gnausch, who own and manage the 


ness Barsch, as heretofore 


jointly Mr 
will travel throughout the territory covered 


by his house, while Mr. Gnausch will at 


tend to the affairs of the company in Vien 





MAX 


GNAUSCH. 


ALOIS BARSCH. 


na and at Bodenbach, where the company 


Mar« h 


business 


retains its old store, which, up to 


1 was the headquarters of the 


Bodenbach, by the way, is in the midst of 


a prosperous district, and the retention of 


the store in that city is regarded as a wis¢ 


decision. Mr. Gnausch is an engineer and 


has had a most valuable experience in busi- 


ness and technical affairs 


The company, as heretofore, will supet 
intend the organization of commercial un 
dertakings, devise systems suited to the r 


uirements of clients, and will sell office 


furniture, office machines, loose leaf ledg 
ers and all other office supplies. They de 
re information regarding American 
lressing machines and wish t secure 
duplicating machine with addressing t 
tachment, provided they can find some 
thine which 1s suited to the requirements 

their business 

(Jtnce \ppliances takes pleas re ¢ 
{ ducin herewith photographi like 
nesses of the two gentlemen composing the 
ibove company 


BUSINESS SHOW AT TORONTO. 
\ business show will be held at Toronto 
April 24 to 30, incl 
event will take place in Massey 


Sive Phe 


Hall, whi 


Canada, on 


is said to be the best arena for such 
event in that city, being located in the 
heart of the business district 


The hall in which the show will be held 


declared in bond for the con- 
venience of American exhibitors, who can 
thus bring their exhibits to the show duty 


icce 


has been 


Typewriter contests for the school 
championship of Canada as well as for the 
open Canadian championship will be held 
on the stage. There will also be adding ma- 
between employes of the 
banks and insurance companies as well as 
the big stores and wholesale houses. 

The Retail Merchants’ Association of 
Canada will hold their annual convention 
in the hall during the show and the secre- 
tary, E. M. Trowern, expects the largest 
gathering of retail merchants ever held in 


chine contests 


Canada. 


The interior of Massey, Hall will be 
beautifully decorated with strings of flowers 
and electric lights. The booths will be in- 
stalled under the supervision of the show 
management and will be kept uniform as 
lar as possible. 

The show will be given under the direc- 
of the Toronto Business Show Com- 
pany. It is stated that prospects for the 
success of the undertaking are excellent. 

Correspondence with regard to terms, 
space, etc., should be addressed to E. M. 
Wilcox, manager’s office, Toronto Busi- 
ness Show, 62 Temperance street, Toronto, 


tion 


Canada. 





SOME WINDOWS UNAFFECTED BY 
BIG WIND. 

With floods in Ohio and Indiana and 
tornadoes in Nebraska, the people of Michi- 
gan almost forgot the hurricane that swept 
through.their state March 21st, when they 
read the startling newspaper headlines. 

\t the time the wind reached its greatest 
velocity of eighty-six miles an hour Detroit 
residents were preparing to write friends in 
other cities of their great experience; but 
even the facts that the wind swept through 
the city at a greater rate than was ever 
before known in Detroit was lost sight of in 
the general feeling of thanksgiving that 
people here had been spared the suffering 
that visited upon other afflicted 


districts. 


was 


Property loss in Detroit was high. Not 
the least of the loss was in the destruction 
of store fronts. By ten-thirty on the morn- 
ing of the storm the plate glass companies 
reported a hundred orders already placed. 

The result of this unexpected test by 
nature is said to have demonstrated that 
the Petz, “the bar with the steel backbone,” 
is splendidly equipped to withstand big 
windstorms. 

The Petz store fronts, manufactured by 
the Detroit Showcase Company, are used on 
some of the biggest show frontages in De- 
troit and successfully resisted the force of 
the wind, where smaller windows supported 
by weaker fronts were blown in. 

This evidence of the strength of the Petz 
bars is gratifying alike to the manufacturer 
and to users of Petz store fronts. 














$1.00 


FREE 


For all who answer this ad. 


Pin the coupon to your let- 
ter head; send it to me and 
I’ll send you one set of 


es 3 


Typewriter Cushions. They 


sell at $1.00; you get them 


FREE 


The only obligation you as- 
sume is to give me your 


honest opinion of them 


be it good, bad or indif- 
ferent. 
You have had so many 


talks on “absolutely the 
Best”? that I’m going 
to add another one. Send 
for the cushions. They will 
do the talking. 
one of the ‘“‘Show 
where | 


not 


If you're 
Me”’ kind, 
here’s your 
business if you'll only send 


get 


the coupon now. 


J. E. Grady. 


Typewriter Sundries Co. 
1904 North American Bldg., Chicago 


a tree set ol Cushion 
This is to put me 


Grady’s 


Please send me 
Feet for the typewriter 
under no obligations to you 


Name 


Address 
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FOR 


(CLAIMS 


RICHMOND ‘‘VIRGINIAN”’ 
VIRGINIA C 


MAKES 


STRONG 








(The Richmond Virginian, Ma 23, 1913 
PYNHE recent organization in the city o 


Richmond of the American Type- 


writer Exchange, Inc a home- 


chartered company for the sale of all makes 


of typewriters and modern office devices, 


has brought out a number ot interest 


very 


ing facts and incidents in connection with 


market By a 


Richmond as a typewriter 


careful estimate verified by the various 


agencies and a recent census there are over 
7,500 typewriters in use in this city, which 
at an average of $100 apiece will make the 
amount invested in such machinery close to 
$ 1.000.000 Next 


Des Moines, la . 


Pittsburgh, 


to the cities of 
Pa., and the city of Rich 
mond, Va., shows the largest percentage of 
typewriters in use to the population of any 
this 


the fact 


country 
that 


other city in 


In spite of this city has had 


its years and periods of business and finan 
‘cial depression since 1885, the city of Rich- 
mond has always been considered a fine 


market for writing machines. The demand 


for typewriters throughout the country has 
barometer 


generally been considered a fait 


of general business conditions For thirty 


years this city has been considered an active 
market for standard typewriters. Very few 
foreign-made machines have found any sale 
here owing largely to the high duty on such 
standard 


articles, but it is a fact that every 
make of writing machine ever exploited in 
the United States has found an active de 


mand and a vigorous sale in Richmond, and 


each in its turn has had its day \ number 


of our prominent men in the city will admit 


their juvenile experience in selling one 


make or another, some of them to the point 
of substantial profit, and most of them ad 
mitting a lingering interest tn the subject 
100 different 


typewriters have been put on the market in 


Over makes and names of 


the last thirty years—some of the shift 


key and others of the complete keyboard 


principle, and a few of them can show a 


period of profitable success. It is generally 


has been invested 


known that more money 
and wasted in the manufacture of such 
articles than any other patented article 


, 
meth 


[his is due largely to the expensive 
ods required for selling 
Beat Chicago to It. 


Richmond, Va., adopted the typewriter 
y] 


St. Louis or 


le 


before such cities as Chicago, 


Cleveland recognized it as a practical « 


ice. One or two of our leading izens 





ot today made their start in business or a 


profession through handling the typewriter 


in this city \s early as 1881 John B 
Culpeper, known for years as the lype 
writer King,” sold machines in these parts 
having sold a No. 2 Remington for $125 on 
the 10th of March, 1882, to General V. D 
Groner, agent Merchants’ and Miners 
Steamship Company, at Norfolk. He was 
then private secretary to General Gronet 
Mr. Culpeper earned his twenty e years 
record with the Remington (¢ 

fth his class of early piones I the 
business, and is now on the advis Oat 
ft that npany, and pensione: 

Mr. E. R. Chesterman, a Ri 


respondent of New York papers for any 


years, was one ot the first in this 


vest in a typewriter—in 1883 ©. Ra 
nond Brown, well-known in Ri 
official court reporter, is also an old type 


writer man, having invested in a Caligraph 


fitted witl all-caps type, as early as Oe 
which he used up to the year 1887, during 
whicl ime he represented that ma ine 
now obsolete, until it was take er by 


Everett Waddey, who handled it for a few 
years Mr. D. R. Midyette, an insurance 
man and bank director, was an early put 
chaser typewriters, and sold Densmor« 
typewriters for several years. Prior to the 
vear 1890, ten sales of machines a year in 
the State of Virginia was considered a large 


business 
Average Ten a Month. 


Nowadays, out of the army of salesmen 


in the State, the man who sells less that 


ten machines a month 1s considered a poor 


salesman It is claimed that the highest 
record ever made in the State was ide i! 
1901, when Culpeper sold in the city 

Richmond 806 new machines, since whicl 
time he managed to sell over 5,70 " 


chines up to the time of his retirement from 
active work \bout the time that the in- 
dustry commenced to boom. Wheelwright 
& Howison took up the sale of the Ham- 
mond typewriter in this territory, and made 
a great success of the business \ir. How 
son s retired from the business at went 
to New York City as office mana Mi 
Wheelwright continued in the busine nd 
made 1 ney being backed to so1 extent 
by Thomas Branch & Co., banke Mr 
W hee ht continued in the busir s, and 
has never lost his taste for it Hi now 
the eneral manager of t Virginia 





Passenger and Power Company, of this city 
having s eeded the late Mr. Northrup 
Mr. Wheelwright made the Bar Lock typ« 


write lar in this section, and was 
lowed by Eugene Clowes, a former real 
estate agent, who attracted wide reputation 
in pushing the Bar Lock typewritet 
further uccess il Virginia and Nort 
Carolina He is now the local manager 
the Underwood (| pany and achieving 
further success in the line He has to his 


ord the sales of over 5,000 of the Bar 
Locks in these two States 

Sam Rosendorf of the Southern Stamp 
and Stationery Company, sold hundreds of 
Oliver typewriters in this city During 
this period the Howison Bros. managed 
the business of the Smith Premier typs 
writer, and by an excellent force of sales 
men almost converted the States of Vir 
ginia and North Carolina to the double key 
board principle 

Contracts of sale and immediate transfer 
have just been completed whereby the busi- 
ness heretofore conducted at No. 5 North 
Seventh street by John Blunt, H. P. Morris 
and Luther W. Ryland, trading as_ the 
Office Specialty Company, is bought out 
and taken over by the American Typewriter 
Exchange, Inc., at 605 East Main street, 
Richmond. The new concern is handling 
all makes of writing machines, adding ma 
chines, dictaphones, etc., and the officers are 
J. F. Howison, president; Eugene Jones, 
treasurer, and Lawrence N. Mauck, secre 
tary 


A FINE RECORD IN THE OLD 
DOMINION. 

The Roanoke Typewriter Exchange 
Roanoke, Va., Frank H. Tuxzury, proprie 
tor, is said to be the oldest typewriter ex 
change in the South, having been started by 
Mr. Tuxbury in 1903. The business has en 
joyed its full share of the commercial pros 
perity which has characterized the South 
during the last ten years, and enjoys a very 
profitable business which extends over a 
wide and increasing territory. 

\Ir. Tuxbury states that the business has 
rown steadily from year to year, and that 
on December 31, last, they finished the most 


successtft vear in the history of the com 


The Roanoke Typewriter Exchange han 
dles all kinds of machines in the rebuilt 
line, and up to November last they had been 
direct representatives for the L. C, Smith & 


Bros. Typewriter Company, having taken 


the agency for the L. ¢ Smith machine 
when it is first put on the market In 
November, however, they severed their con 
nection with the L. C. Smith & Bros. Com 
pany and became agents for the Victor 
Typewriter Company Mr. Campbell 

the latter company is an old friend of M1 
Tuxbury vho sold Franklin typewriters 
tor him many years ago Mr. Tuxbury 
speaks in high terms f the Victor ma 
hine, whicl he says, has a hieved a phe 
nomenal record for a new typewriter 


“NI 











Underwood 
Revolving Duplicator 


Manufactured by 


UNDERWOOD TYPEWRITER COMPANY 





No. 4 Model 


Underwood Quality Underwood Service 


Sold under broad guarantee without 
license restrictions of any kind as to 
the use of either machine or supplies 





No. 3 Model 


ALL STYLES OF DUPLICATOR SUPPLIES 


Underwood Indestructo Parchment for use on any model 
of Underwood Revolving Duplicator. One sheet of this mate- 
rial will reproduce thousands of copies. Contains no wax, and 


consequently is unaffected by climatic conditions. 


ASK FOR CATALOGUE 


Underwood Typewriter Co. 


Branches Everywhere. 
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—here’s an addressing 
machine that fills all 
the requirements of 
efficiency, simplicity 
and economy 








The Montague 


Mailing and 
Imprinting Machine 


$37.50 


work 
your 


ready for 
good work. Use it 
own way, and at the end of 
is not satis- 


Shipped 
in 


six months if it 
factory return it in accord- 
ance with our guarantee. 

It is the time saver 


and money maker of 
modern office work. 


Addresses envelopes, post 
cards and advertising matter. 
and other 


Imprints names 


records on pay rolls, office 
and factory forms at the rate 
of 1,500 per hour. 


Anybody can run it. Nota 
little machine nor a cheap 
one. Plenty large enough and 


perfectly made. 


Copy of guarantee 
and samples sent free 
upon request. 


Montague Mailing Machinery Co. 


Montague Block Chattanooga, Tenn. 
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NEW AND ENTERPRISING SCHOOL 





TOR IN 


REVILO COLLEGE A 
BUSINESS 


Ny W FAC . 
EDUCATION 








which have r 


NNOUNCEMENTS 


cently been made in the daily papers 


and magazines of the opening of the 


Revilo College of Expert Shorthand and 
[ypewriting have created no little interest 
in the business community of Chicago. The 
new business college is located in “The 
Shops” building at 17 North Wabash ave 
nue, Chicago. The school is under the man- 
agement of Professor W. V. Flowers who 
has been long identified with business edu- 
cational work. Professor Flowers is presi- 
dent and general manager of the college, 
which will teach shorthand and typewriting 
under entirely new conditions Only a 
small fee is charged students for their 


tuition. No text books will be sold and no 


supplies will be sold at a profit 

It is intended that Revilo College shall 
ultimately be the center of a chain of 
schools to be located in different sections 
of the city. The work of these branches 
will be elementary in character, studentship 
in the college to be attained after suitable 
ratings have been achieved in the branch 
schools On graduation the college will 
award a diploma 

Prospective students will be given a 


thorough physical and optical examination, 


only those passing to be allowed to enter 
the school work, and only those who have 
established certain records will be per- 
mitted to enter the college. The entrance 


f students who are eliminated on 


fee of those 
will be re- 


account of failure to qualify 
turned to them. Those who qualify but 
cannot afford to pay any entrance fee aré¢ 


not to be denied the privilege of enrolling 


in Revilo’ College, but may pay their tuition 
of their first earnings after 
The 


cover 


expenses out 


graduation small fee charged is suf 


ficient only to the cost of tuition 


The high class of the work which is already 


being done and the extensive plans of the 
management make the Revilo system of 
schools and college a splendid opportunity 


for young men and women who cannot af 


ford to pay high tuitions for a business edu 


eation. Coupled with the fact that those 
who are in straitened circumstances may 
obtain business college advantages on 
credit, as it were, puts a business education 
within the reach of any boy or girl physical 
ly and mentally competent to take up the 
work. It will have a tendency to improve 
the class of stenographers by bringing into 


the field those ambitious ones who have 





heretofore from lack of means hesitated at 


undertaking such work, but have been con- 


tent with minor positions in the hope of be 
ing able to save enough money ytain 
a business education later 

One object of the Revilo schools and 
college will be to establish business ideals 
in the minds of students. Business ethics 
will be taught and the student will be as 
far as possible equipped to undertake the 
real work of business and professional of 
fices as soon as he graduates The school 
not only will give him a knowledge of 
shorthand and typewriting that 
will make him a real stenographer: vill 
endeavor to impress upon him the value of 
character, industry, personal efficiet and 
the time element in the conduct of worl 

The class-rooms in Revilo College aré 
ideally arranged with respect to nitary 
conditions \ special system of artificial 
lighting has been installed with the inten 
tion of giving students their instru n ut 
der the same conditions with which they 
will be confronted in the practical f 
office The plan has been submitted to a 
number of leading Chicago men i1 irious 
walks of life, including merchants nu 
facturers, ministers, professional met nd 
others, who have manifested great erest 
in the idea 

[It is the intention of the management to 
extend the work to include a course by mail 
for home study in twenty-four lessons 
What termed “Expert Shorthand pre 
pared for this course. Employment bureaus 
will be established to find employment for 
students graduated by Revilo Coll 

\s the name of the school impli t has 
the backing and support of the Oliver 
Typewriter Company, “Revil yeing 
“Oliver” reversed. The plan of t hool 
has been worked out by officials of that 
company atter a year or more ot study of 
commercial school courses and of the con 
ditions that pertain to the teaching of 
shorthand and typewriting. The will 
teach typewriter operators especialiy in the 
manipulation of the Oliver machin 

Professor Flowers, executive ead ol 
Revilo College, is a man of very broaa ex 
perience in the work of training men 
and women for business. For a number of 
years he has been prominently identified 
with business’ college work, and is a man 
with a personality calculated to attract the 
liking of young people and to bring out 
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their best efforts in the work they are called 
upon to do. Professor Flowers, in addition 
to his extensive commercial school ex- 
periences, is a lawyer of fine attainments. 
He has had the advantage of experience in 
the legal profession and in business, where 
he has held responsibl executive positions 
Business llege life has always been at- 
tractive to him and, during the five years 
when he was secretary and treasurer of a 
large business college company with a 





chain of forty-five colleges located in 
eighteen cities of the South and Southwest, | 
his conspicuous success attracted wide at 
tention. He is today regarded as one of the 
ablest exponents of modern business edu 
cation 

The location of Revilo College is conven 
ient and easily accessible to everyone in 


Chicago and it is in a neighborhood where 
young people may come with safety at all 
hours of the day or at any time during the 
course of evening instruction. It is close 
to the public library and near all the central 
points of surface transportation, on a well 
lighted street, in a modern building, with 
every facility for comfortable, earnest work 

The fact, that Revilo College will extend 
to students of other cities the advantages of 
an expert shorthand and typewriting course 
by mail will be a powerful factor in extend 
ing the influence of the institution. That 
teaching shorthand by correspondence is 
practical was first demonstrated by Isaac 
Pitman himself, to whom the crown of 
England granted a special low rate of post- 
age to facilitate the introduction of the 


science throughout the kingdom. 


Competent instructors connected with | 


Revilo College will scan the progress of 
each student, and all work submitted will 
be carefully corrected as soon as received, 
errors pointed out, and suggestions for 1m- 
provement made to help the student along 
This careful and helpful supervision will be 
exercised throughout the entire course, with 
a continuous review of previous lessons to 


make sure that the student who completes 


the course shall be thoroughly grounded in 
the principles of the science and able to ap 
ply them with accuracy and speed. 

[hose who are interested in the work of 


this school should apply for full informa- 





tion to Revilo College, 17 North Wabash | 


avenue (hi ago, 1] 


HETTINGER TAKES NEW POSITION. 


Edwin L. Hettinger, who for the last ten 
years s been with the G. M. Britton Com 
pany f Reading, Pa., for whom he estab 
lished and managed one of the largest office | 
furniture epartments in Pennsylvania, 1s 
about t nnect himself with the business | 

r. A. Willson & ( spectacle manu 
tacturers Ir. Hottinger will act as corre- 
spondent r that firm and will also handle 
some the work of the sales department 

Edwit Hettinger is one of the most 
wide ake men in the office appliances fra 
ternitvy, and we regret that his abiliites are 


| 
’ . - | 
going t be turned into another line of | 


Work 


- 
- 
7. 
~ 
J 
NI 
wr 





NEW DERMATYPE 
STENCIL PROCESS 


A most marvelous stencil paper. It is revo- 
lutionizing the duplication of typewriting 
for commercial and other purposes. 


This new skin-like stencil sheet is waxless and inde- 
structible. It is as flexible as cloth, will not crack, is 
not affected by hot or cold temperatures, and will yield 
many thousands of copies from one original writing. 
It cannot be damaged in handling. Corrections of 
errors are made on it so perfect as to be indistinguish- 
able from the balance of the text. It is a complete 
revolution in stencil papers and will broaden the world 
of stencil duplication beyond any possibility heretofore 
conceived. When desired, the stencil may be laid away 
and again used months or years hence, as they do not 
deteriorate. This ‘“Dermatype,” is now being supplied 


for use on the following Mimeographs: 


The No. 75 Edison Rotary Mimeograph (1904 Model) 
The No. 76 Edison Rotary Mimeograph (1909 Model) 
The No. 77 Edison Rotary Mimeograph (1913 Model) 
The No. 78 Edison Rotary Mimeograph (1913 Model) 


Do you want to know more about this wonderful 
invention? A post card addressed to our Mail Depart- 
ment will bring you further information. 


MADE ONLY BY 


A. B. DICK COMPANY 


CHICAGO and NEW YORK 


WAR NIN When we placed upon the market our patented 
wax stencil paper process, over twenty-five years 


ago, we were occasionally annoyed by petty in- 


| fringers of our patents until the Courts compelled a discontinuance of 
such infringements. We may not be free from a like temporary annoy- 
'ance through infringers of our inventions covering the new machines 
| and stenciling materials, as some manufacturers prefer to imitate rather 
| than to create. We, therefore, warn all against the manufacture, sale, 
purchase or use of such infringing machines or stenciling materials. All 
infringers will be vigorously prosecuted. 
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TRANSPARENT 


AND 


DETACHABLE 


INDEX TABS 


For Card, Loose Sheet 
and Book Indexing 








. 
Illustrating the easy and simpl« 
manner of slipping the TAB 
ver the edge of a card or sheet j 





What Mr. Dealer Writes: 


‘hat certainly is a clever 
idea and has so many ad- 
vantages over anything 
similar in metal that we 


can sell a lot of them 
o eee"? 


Send u 






T 


lustrating TAB 


tached and the ease in 





which label may be re 
| . 
moved \ 
Both sides of label can / 
ye seen - 
a ~ 


The actual tabs look even better 


than the illustrations. 
SEND FOR A SAMPLE 


and see why this wonderful detach= 
able index tab 


SELLS ITSELF 


Manufactured exclusively by the 


Largest Manufacturers of Quality Filing 
Cabine ts ind Supplies 


Wabash 


Est. 1883 
WABASH, INDIANA 


Exclusive proposition on our complete lines for 
Office Outfitters, Stationers, Printers 


Write us. 

















A NEW IDIOM 





No. LX By HENRY 


Wise, Davao 








REVISED scheme t the pronoun is 
desirable, not only fot 


+ 


for the purpose of providing forms that will 
indicate the distinctions of first, second and 
with 


third ‘person, which can easily be done 


ut imcreasing their length 


The characteristic consonants of the first 
three numerals are n, t and d, and we can as 
well utilize them as not But as the third 
person has three forms, jie, she and it, we 
shall be obliged to employ twe other letters 
as variants for two of them \lso, by using 
as be- 


both 


y as the possessive vowel instead of a, 


fore, one form becomes sufficient for 
the possessive adject and the possessive pro- 


noun. It is perfectly logical to use m as the 


plural in the first person; and the use of 7 
in the second, and of the sound gz in the third 
are sanctioned. by Latin and German peoples 
The slight sacrifice of internationality in the 
changes here presented are more than com 


pensated for by their superior rationality. To 
the revised scheme we shall also add rela- 
tive and interrogative pronouns, and some 
pronominal adjectives 
Personal Pronouns. 

Singular, 
Nominative Objective Possessive 
Ni—i Ve—me Ny—my, mine 
Ti—-thou Te—thee Ty—thy, thine 
Di—he De—him his, “his’n 
Si—she Se—her Sy—her, hers 
/i—it /e—it. /y—its 

Plural 
V/ we We—us V/ our, ours. 
| yo l"e—vou.. f y—your, your 
Zi—they Ze—them Zy—their, theirs 


Relative and Interrogative. 


Singular and Plural 


Hi—wh« He—whom H whose 
Ki—that K e—that v— whose 
/i—which Il e—which Jy— whose 

When used interrogatively, ki and ke meat 
‘what?’ 

Hi is used for persons only; &t tor persons 
rr things; and for things only, as in Eng- 
ich 

Pronominal Adjectives. 
Singular Plural 
( s these 

c ( § S¢ 
Lad s t s 

Reme r that has the s d ot 

In forming words for concepts rf space 
and time, whe re guantity 1s t t ved yur 


1 1 ¢ a a ‘ 


nethod is clear ndicated \ he nature of 


the purpose 


f adding an objective form, but also 





i { 4 
lire ré ¢ t¢ 
ly i¢ r Weis el su 
S\ able 1 tor i mx urd 
foll ¢ primitive: a ( 
Direction. 
{ va—dow 
O p pw 
{ \ towal 


Ideas I position are ] sely corre 


those O! directio and these 


should e indicated bv their forms 


Position. 
( ves 
Ut ) € itl nce V¢ 
) n Dp } V¢ pe 
Al if d el 
kt—oft away, ren 
/t—inside nner, inte 
rf tside ; ter, exte 
\s l¢ ibove ces r Vy 1 
what hould be supplemented 
lowing 
\ { ¢ \ 
\ mOVE 
\ba out 
Abe tt 
\ xr 
\ wit 
| r e the w d “about S 
propel! gnificance ea 
) ‘ st svllable lis 
( elative deas t space a 
alway e expresse by aittere 
may be effected by a hange ( f ( 
English we use the wore 
both space and time relations; and 
have hind for space, and aft 
we stantly S¢ expre 
ing d mre 1¢ ifter 
the W Vv yrrelated erims 
have e same exact sign 
the are the pa ] 
lated Slight attentio1 lere 
na s this w set 
ative principle t tormatior 


Time and Space Correlatives 


vnere 
( 
/ { 
1 nce 
‘ w he 
t y we r€ 
ying ‘ r} tive 


etter eing used arbitrarily with more prin 
ti 

Su) i? S¢ 

SIN Sit } between 

Cos efor >~m—before 

Sa tte! sam behind 

Si eal m—among 

Sy } extraneous 


f space and time 


or adverbs with 


m1 as prepos 
g f forn the part of speech to 
wh ( g being sufficiently indicated 
by ¢ te 
will be treated in our next. Also 
the words with, for, tf and, a and the 


A NEW TYPEWRITER CONCERN. 
The B. D. Underwood Typewriter Ex 
change has been purcli ased by the Young 
Typewriter Company. 62 West Madison 
street, Chicago, Ill., and after April 30 th 
B. D. Underwood business will be merged 
with the Young Typewriter Company and 
the latter will conduct the combined busi 


ntinuing for some time to use the 


na ung Typ Company, suc 
es 5 B. D. Underwood Typewriter 
Exchang in relation to business con 
necte the lat oncern. Walter H 
\ ney ages al mntrols the business 
He started the business of the Young Type 
writer Company little more than two years 
ag r. Young previously was for som¢ 
time in the employ of the B. D. Underwood 
Typewriter Exchange and is, therefore, 
tho g onversant with all of the con 
ditions nnected with it. His own business 


has shown a good development since he 


started it. which is evidenced by his pres- 


ent purchase of the business of his former 
empl 

The Bb. D. Underwood Typewriter Ex- 
change was one of the pioneer wholesale 
concerns in Chicago handling used ma- 
chines The policy under which the busi- 
ness was conducted gave it a rapid rise and 
good standing in the eld 

The Young Typewriter Company han- 
dles all makes of used machines and invites 
correspondence with dealers in all parts ot 
the country The merger of the two con 
erns give the Young Typewriter Com 
pany some added facilities which undoubt- 
edly will result in furtl development of 


INDIANA HOUSE HOLDS BUSINESS 


SHOW. | 
The Fort Wayne Printing Company, 114 
118 Washington boulevard West, Fort 
Wayne, Ind., held its second annual busi- | 
ness s] March 12 to 15 inclusive. The | 
store handsome! decorated for the 
occas the exhibits of office 
ma rnitur devices attracted 
much attention, and it is said, created many 
new prospects through the educational 


fluence of the displays and demonstrations 














OFFIC! APPLIAN S 4d 
a 
HIS advertisement is written to interest Office 
Specialty and Equipment Salesmen who are 
already established in business—or who are anx- 
ious to establish a business of their own. 
For such men, ours is a most attractive proposi- 
tion because it covers a line of letter-duplicating equip- 
ment which sells rapidly and with little effort. 
With our equipment, the user can turn out exact 
duplicates of typewritten letters—with name, address 
and body of letter exactly matched—printed with 
exactly the same kind of type and in exactly the 
same color. 
a 





If desired, such letters can also be turned out, 
complete at one stroke, with signature in a dif- 
ferent color. 

With a Direct Inking Attachment, which is part 
of our equipment, all ordinary office forms can be 
printed direct from type—or from plates and electros. 

Our new Typesetter operates on a principle which 
makes it the fastest typesetting machine used in con- 
nection with letter-duplicating equipment. Special 
features also insure accuracy so that the work of this 
Typesetter is correct, as well as very rapid. 

3eing constructed on the ‘‘Unit System,”’ our 
equipment can be sold to both small and large con- 
cerns. Initial equipment is sufficient for the small 
concern and this can be added to, until it is suitable 
to the needs of the very largest concerns needing to 
turn out thousands of letters an hour. 

We are rapidly assigning territory to Dealer-Agents but still 
have some very valuable opportunities open. 

If you are the kind of salesman described in the first para- 
graph of this advertisement, write us immediately, giving as much 
your experience as you think will 


information about yourself and 
consideration on our proposition. 


make a good opener for securing 
Our prices, terms and conditions are “right.” We put you 

in position to get the business. 

Address 


Let us hear from you 


TheWriterpress - Lettergrapll Co. 


295 Broadway, NEW YORK 
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EUROPEANS VISIT REMINGTON 
COMPANY. 

Any one who knew Jacques Glogowski 
the founder of the great house of Glogow 
ski & Company, the Remington typewriter 
representatives in and 
Hungary, or the late Paul 
September last the head of that great organ 


Germany 
Neisser, up t 
ization, will recognize the 
these two gentlemen in the subject of ou 
illustration. Kurt the 
head of the firm of Glogowski & Company 


Glogowski, present 


He is the son of Jacques Glogowski and 


He 


as 


the nephew of Paul Neisser seems fit 


ted through ability as well inheritance: 





KURT GLOGOWSKI. 


to manage the great responsibilities which 
have The territory 
covered by Glogowski & Company includes 


devolved upon him 


Germany, the Austro-Hungarian Empire 


and some of the Balkan States, with a total 


of sixty branches, operating in addition a 
school in each city where a branch is lo 
cated 

This is Mr. Glogowski’s first visit t 
America. He was accompanied by his able 
lieutenant, Carl Egon Alma of Vienna. M1 


Alma is a Remington veteran, having served 


for twenty years as head of the branch 
of Glogowski & Company in Vienna, fron 
which city he has directed the business in 
the entire Western, or Cis-Leithan section 
of Austria-Hungary. He made a pervious 
visit to the United States about two years 
ago, and the Remington people were, of 
course, very glad to renew his acquaint 


amnce 

Mr. Alma has a high personal standing in 
Austria, and he enjoys a number of official 
Ten was appointed 


honors ago he 


the 


years 


Expert of the Court on Typewriters, 


Austria 


resemblance to 


OFFICE APPLIANCES 
and more recently a Member of the Im 
perial and Royal Permanent Commission 
of Foreign Trade. The firm of Glogowski 





CARL E. ALMA. 


& Company, in Vienna, have also been 


elected 
Te hnical 


the new Museum for 
the 


Alma is the firm’s 


members otf 
Industries, in Department 
for Typewriters, and Mr 
representative in this official capacity 
[It is in Vienna that the great Remington 
located, which has an 
attendance of al 4,000. In 


this 1,800 students 


school is average 
one 


be 


daily ove 


room in school may 


seated 


JEMISON WITH ANCHOR COMPANY. 


J. P. Jemison, formerly with other well 
known loose leaf houses, as announced last 
month in the loose leaf column of this 





J. P. JEMISON. 


magazine, has purchased an interest in the 
(Anchor 
pany of Cincinnati, 
with H. H 

Mr 


the loose leaf field, having for a 


Loose Leaf Manufacturing Com 


forming a partnership 
Stewart 
known man in 


Jemison is a well 


number of 


915 
years been connected with the Sam’'l ( 
Tatum Company and later with the houss 
of Henry C. Sherick. He is well known 
at conventions and his many friends will be 
glad to see his likeness, which is 
herewith, and know of his ne 
connect I 

DUHME NOW WITH PLEW & 

MOTTER. 

Arthur Duhme has recent 
member f the sales force rt w 
Motter Company of Chicag 
wide acquaintance among 
trade of the North Central SS 
Canada, in which territory for s 
he represented a well known mat re! 





ARTHUR F. DUHME 


of loose leaf devices and metal part M1 
Duhme will cover the Northwest r the 
Plew & Motter Company, and ( 
perience in the loose leaf field, ipl with 
his genial, sincere and attractice personal 
guarantees the most satistactory 
Success 1n his new held 

In marketing the various new t 
product from time to time, tl & 
Motter Company has gone al 
liberati permitting no new dé r 
announced until dies for its 
were plete and the hous 
handle stock and sampl 
taking out his lines, therefore 
will leave with the assurance that 
he gets W 1 be filled in record tll the 
Tact 

Among the new Plew & Motte i] 
ties wl have attained-an et l 
tion am users of loose leaf dev ire 
the new Silver Cap Sectional Post nde 
and the ne Plew & Motter Steel Ledger 
which, they say, is “built like a 

The Plew & Motter Company ar ffe1 
ing some attractive propositions in looses 
leaf metal parts, with regard to wl they 
desire to correspond with manufacturing 


stationers both at home and abroad 
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EMPLOYES OF A. W. M’CLOY COM- 
PANY MEET. 

The employes of the A. W McCloy Com- 
pany gathered at the Pittsburgh Life build 
ing one evening recently, where, after don- 
ing, they discussed various subjects having 
to do with the promotion of efficiency and 


good fellowship. The speakers of the eve 


ning ably handled their subjects, and to 
bring hor the points of their talks used 
illustrations from every-day occurrences, 


punctuated with wit and humor 

These meetings are held monthly, and 
each one is an event where employes and 
officials meet on common ground and ex- 
change their views on how best to pro- 
mote the interests of the organization 
Much good has resulted from this inter 


change of thought 


CHANGE IN IMPORTANT COMMIT- 
TEE. 

The secretary of the National Associaion 
of Stationers and Manufacturers has an 
nounced a change in the membership of the 
Committee on Blank Books of that associa- 
tion. J. Herbert White, of Adams & White, 
Buffalo, has resigned on account of the 
large amount of extra work entailed by the 
removal of the business of his firm into a 
new building Millington Lockwood, form 
er president of the National Association, 
has consented to take Mr. White’s place, 
and President Patterson has, therefore, 
made the appointment to take effect at 
once 

The committee as now constituted con 
sists of H. W. Rogers, chairman: Frederick 
C. Bazley, of George A. Drake & Company, 
Detroit, and Millington Lockwood, Buffalo 
Much is expected of this able trio of men 
in their final report before the convention 


at Springfield 


B. D. UNDERWOOD, REAL ESTATE. 


On and after April 30 next the B. D. Un 
derwood Typewriter Exchange at 170 West 
Randolph street, Chicago, will be operated 
by the Young Typewriter Company of Chi 
cag is already stated elsewhere in this 


Mr. Underwood intends to go into the 
real estate business in which line he al- 
ready has considerable interests. He has 
been in the typewriter business for the last 
tourteen years, five years of which were 
spent in the retail typewriter trade and the 
last nine years in the exclusive wholesaling 
of machines to dealers In retiring now 
from the typewriter business, Mr. Under 
wood extends jis best wishes to the type 


writer fraternity in general 


Manager J. E. W. Lindquist of the Balti 
more branch of the Underwood Typewriter 
Company writes that his office has recently 
moved into new quarters better adapted to 
the increased work entailed by a growing 


volume of business 





A clean neat floor 


practically ‘‘makes” an office or showroom. For 40 years, we have been pro- 
ducing floor coverings for office use, and strongly recommend 


Wild’s Parquet Inlaid Linoleum 


as decidedly the most satisfactory. The patterns are reproductions of the 
finest fancy wood effects and being inlaid (colors through to the back) they 
retain their newness for many years. The prominent tone contrasts in the 
patterns are just right for all kinds of usage. This flooring is noiseless. It 
costs less than hard wood and never needs 
‘doing over.” Washing once a week or 
so, depending upon conditions, keeps it 
fresh and clean. 













Sold by most furniture, house furnishing and 
department stores. You can be sure of the 
f| right kind by the trade mark on the back. 
Our folder “X" showing the 26 patterns in colors will be mailed 


n request, also a small sample and list of dealers in your locality 
randling this linoleum. 


JOSEPH WILD & ©. 


WHOLESALE DISTRIBUTORS 
366-370 FIFTH AVE. - - - NEW YORK 
BOSTON CHICAGO 











H.C. NIEMANN & CO. 
1801 North Rockwell Street Chicago 


Manufacturers of cheap and better Store, 
Office and Directors’ Tables; a complete 
line in oak, birch and mahogany. 


We also 
manufac-= 
ture a 
typewriter 
stand in 
oak and 
imitation 
mahogany. 


Tables can be had in any 
finish desired. Catalog 
mailed upon application. 
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IN THE 


BRIEF EXTRACTS FROM FOREIGN ARTICLES PUBLISHED 
APPLIANCES. 
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J. A 


Rotterdam, 


Ruys, of Ruys’ Handelsvet 
Holland, 
suggestions to Ameri 


He frankly tells 


first place, the American 


eenigi! 
; 
makes a number 
valuable ann 


lantut 
turers faults ! 


the 


us our 
manufacture! 
the Ameri 


same grip there as in 


goes ahead in Europe as if an 


ways would have the 


the United States—but they don't To be 
sure, Europeans find some good in American 
ways of doing business, but even American 
ways when adopted are Europeanized t 
fit local conditions Many manufacturers 
in the United States go into the foreign 
business before they are ready for it If 


they really want the business enough to go 


after it is earnest and in the right way, and 


are ready to fill the dealer's orders when he 


then they are ready to go ahead 


gets them- 
But if the 


it, he should 


is indifterent about 
to do 
wants 
the 

machine 


manutacturer 


never attempt business 
business 


ne ld, 


dev 1Cc¢ 


in Europe If he really 


he should, before entering find 


out whether or not his or 


is suited for the market or whether special 
models or attachments are needed for some 
He should all 


countries cover, 


find in short, 


he 


their needs and conditions, 


countries 
the 


out, 


about intends to 


and how his ma 
chine will fit into the business of those coun 
tries and become a practical time and labor 
this, built 
his machine accordingly, he will be prepared 


need 


saver. Having done and having 


ahead and secure agents, and 


to vo 


feel no apprehension that he will be disaj 


pointed in the results 
lake 


France no typewriter not having-dead keys 


for instance the typewriter n 


with which to write the accents could bs 
sold Another instance, an adding machin: 
is not salable in Holland unless it will add 


half cents and the one-half 


Mr 


print 


Ruys believes that the manutacturet 


himself should go abroad and learn all | 
can about the situation, and then appoint 
responsible dealers or send a responsibl 


representative. His first object should be to 


find the right dealers in every territory It 
is an absolute mistake to offer the sol 
dealership on condition that a man will sell 


a given number of machines per year. Su 
guarantees are very difficult to live up t 
It pays to take your time. Europe cannot 


be months r 


time 


covered in a couple of 


to select the right man, for it is very 


bad to keep changing dealers. Do not give 


too much territory to one dealer. It is best 
to appoint the most responsible men as 
branch managers, who will deal with the 


manufacturer only. They can then get the 


goods at the right prices from the manufac 


turer, and are in better positio1 


themselves 


with profit to 


Henrich Borchers of Hamburg, Germany, 


makes a number of pertinent suggestions 
lle advises the establishment of a small 
thee in Hamburg or Bremen, with a staff 
ft executives to be paid by the home office 
It would be the duty of this staff to discover 


suitable agents all over the ntinent to 


arry on the business, the agents working 
with their own money and being given a 
liberal discount of at least 40% lf pay 
ments fell short, the German office would 
have the right to stop deliveries Chese 


agents could contract to re-sell to any dealer 


of good standing, and could give him 25% 


at least. The German general agent must also 
be supplied with parts of the machine. It 
do an oft- 
fice of their own in Germany, they should 
to 


manufacturers to have 


not want 


try to find a suitable man in the country 
whom they could deliver parts for their ma- 
chines exclusively, and eventually on com- 
could 

He 


agitate 


mission From him, sales agents 


receive their parts at a certain rebate 


advises American manufacturers to 


this question among themselves, and pat 


ticipate in establishing one office only, as 


from. the most 


would be 


the 


point this 


cost 


conomical \s an example vrong 


way of doing business, he tells of an in- 
stance where a Berlin concern made con 
tracts with various agents on the sole rep 
resentative basis with a certain number of 
machines to be sold yearly Che agents 
1ad to do the business on their own ac 
count, with their own mone Later it 
was found that the agents respected each 
ither’s territory, vhile the head hice at 
Berlin sent its own travelers rit the tet 
ritory of its agents, gathering the fruits of 
the latter's work In a cast f this kind 
he recommended that tl agent in Berlin 
be shorn of his powers, and that the ma 
hine parts be delivered directly by the 
manutacturer, or by some persot } S ¢ 

vy. Mr. Borchers says that type duplicat 
ing machines are not used mucl Cie 
any on account of the abs r 1 good 
typesetting device. This is a hint for some 
well known American mat turers 10 


have such devices 


Arthur m 
ington at Port Elizabeth. South Africa, calls 


fact Ss 


\merican 


Tunley, who represents the Ren 


attention to two which are of prac 


tical advantage to manutacturers 


who desire to do business in that country 


One is, that steel furniture is just the right 





product t meet the climat $ 
of South Africa. He says tha 
how well seasoned it is, wood \ ! 
up against the extremes of 
to be et with in that countr 
be re bered that the whit 
of Aft s comparatively small 
the | s by mo means s 
anything in the line of offic neces 
as it Is Kurope or the United St 
there any good orders wl 
taker teel office equipment 
\nother point mentioned by 
is, that while the conditions of s 
similar to what they are in othe! irts 
the world, it must be remembered that s 
tances to be covered are in many cas ery 
great. and the cost of traveling is v\ 
The matter of license, too, is of imy 
for when a foreign firm sends an 
ent representative through South Africa, he 
must pay 240 pounds a year, or about $1,200 
before he will be permitted to work even in ‘ 
Cape Colony. If the commodity he handles 
is not suitable for the market, the firm send 
ing him out will stand considerable loss 
Goods are usually sold in Afri 
basis 30 days, but the monthl Lyment 
basis is considerably in vogue 
ing, goods must be packed in remel 
strong ickages, but at the sam st 
he as 1 htl ) cked is Ss mss 
strengtl 
lal Bet ren, ot Swede 
the Swedis business nen 
awake! t he econ es t 
time labor-savinge devices 
been dous pulsc 
wit 1 n ist ew ears i a 
comil me ¢ ‘ ES 
higl n ind icto 
there ecommends that 
higl \ ¢ stron ly 1) che 
price 1s nsidet n it 
erly . ( Lat ] es 
lan 1 I t of ( - 
averag Swedish Isiness n | 
knowl ( Ienelis sell 
n that ve will lose 1 
( lack I ndersta 
langua The prospect may 
that ds difficult ) eat 
F . ‘ 
ers s I spend t ( ine ett : 
the SW e€¢ (i¢ ilet corre 
unders ne of the article he ts 
place n the market. and hel 
pare a strong s¢ lling talk, copy tor klet 
and 1 ertisements, and lend | 
electrotypes without [English text, provid 
ing with answers to all objections likely 
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Certify Your Office Records 


Just as the signature on a bank check authorizes the payment of 
money, so the imprint of a National Office Register on a document 
authorizes the completion of the transaction and insures the accuracy 
of the original entry. 


As the imprint is made on the letter or other business paper, the same amount is mechan- 
ically recorded and classified inside the machine, under lock and key. 


The fact that all whe handle the transaction are guided by these printed figures and 
demand that they appear, enforces the record on the register. 


These records furnish you a control over your business and give you positive figures 
against which to check your books. 


A National Office Register will lighten the work in your accounting department. 


Will enable you, at a second’s notice, to obtain the basic figures of every branch of 
your business. 


There’s a National Office Register exactly suited to your needs. 
Send today for our booklet 


The National Cash Register Company, Dayton, Ohio 














FREE 
DELIVERY 


of Recovered Platens 


TRANSPORTATION 


paid both ways on platens pro- 
vided they are stript of old rub- 
ber when sent for recovering. 


PARCEL POST 
provides us with an oppor- 
tunity to improve our service 
to the dealer. We announce 
that we will take your cores 
and return them recovered 
without any transportation ex- 
pense to you. 


QUALITY IN PLATENS 


is the first consideration with 


us. We continue to furnish at 
50c the best platen on the 
market. We have not changed 


our price and consequently no 
need to lessen our quality. 


SOME MANUFACTURERS 


recover platens with rubber the 
cost of which has been lessened 
by adulteration. These platens 
have been priced accordingly. 


OUR REPUTATION 
is of such value to us that we 
cannot afford to take such 
chances on quality. 


PROMPT SERVICE GUARANTEED 


THORP & MARTIN CO. 


Parts, Platens, 
Tools and Supplies 
Factory, BOSTON, U.S. A. 
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mean substantial economy in typewriters, 
adding machines and other office appli- 
ances, including office furniture. They 


° deaden noise, eliminate destructive vibra- 


© tion, protect furniture from scratches, fa- 
© cilitate moving of machines on the desks. 
Dealers: These mats are especially adapted to 
the office supply trade. Write us at once for fur- 
ther information. 
° N. E. BOOTH 
© 644 PACIFIC STREET, BROOKLYN, N. Y. 


©9000000000000000 





OFFICE APPLIANCES 


instructions 
the 


him 


to demonstrate the goods to 


to be used, and giving 


how best 


effect 


gets 
ack 


: 
: 
which 1s 


When the American manufacturer 


up what is admitted to be a cracker 


sales letter or circular, something 


high class and psychologically correct, a 
fine example of its class, it does not neces- 


sarily follow that a translation of this tor 
use abroad will be equally effective Che 
translator takes the letter turns 


it literally into another language, may caus¢ 


who and 


it to lose pretty nearly all of its original 


would then not be a German 
letter, or a French letter, but an 
letter still, other 
Very possibly for the 
there may be no German or French equiva- 
lent, so that 
go at the matter in a very round-about way, 


value It 


\merican 
words 


translated into 


some of words used 


have to 


the translator would 


and perhaps express the idea imperfectly. 


It is better to give the thought of the letter 


to an intelligent translator, and let him 
frame it up as an original letter. Somewhat 
along the same ideas we note the fact that 
not long ago a correspondent in Kobe, 


Japan, urged American manufacturers not 
to send their campaign literature to Japan 
Many of the terms used in let- 


our sales 


ters have no equivalent in Japanese, so 
that the 
reads English may not get the correct idea 
Wachtel, Frankfort-on-the-Main, 
Germany, says that it is well for American 


study the house to which 


even Japanese gentleman who 


Oscar 


manufacturers to 


they intrust German business. Clever and 


conscientious salesmen are as numerous in 
Germany as in the United States, but the 
right men to assume general agencies for 
important products must be men of capital, 
as well as ability. He criticizes Americans 
for putting all their efforts into the business 


that they have 


of their own country so 
no energy left for pushing their affairs in 
Europe, where the population is greater, 


and the market properly handled could be 
quite as profitable. If one quarter of the 
money devoted to advertising in the United 


States were transferred to Europe and put 
into capable hands for the same purpose, 
the results would be greater in proportion 
-but articles sold in Europe must be suit- 


Where heavy 


involved, it is frequently bet- 


able to European conditions. 
machines are 
ter to sell on a royalty basis, or have the 


machines manufactured in Germany 


* * 


E. F. M. Branson, of Branson & Bowden, 
Leicester, England, insists that it takes too 
long for the American 
devices to be generally known in the Eng- 
lish market He that the 
progressive English dealers 
would appreciate an earlier opportunity of 
their ter- 


news of good, new 
believes maqgre 
appliances 
new American devices in 
To accomplish this he suggests that 


testing 


ritory 
manufacturers send sample machines on 
consignment to the more prominent Eng- 


lish dealers who ask for them. Differences 
measures constitute 


American 


in currency and some 


hindrance to placing some ma- 


chines on the English market, t ther 
devices, such as envelope sealer: tamp 
athxers, and the like, would not e1 inte! 


such difficulties 


Olaf Borch, Copenhagen, Den: 
ommends that Americans dealing 
country conform to the terms of edit in 
vogue there, first assuring thems 


the reliability of those 


course, of 


they deal Collections are mad throug! 
a separate department of the General Po 

Office, there being a plan in use whereby 
the purchaser may see the ge is befor 
they are paid for; they may even be left for 
trial with the intending purchaser e says 
that American shippers would greatly as 
sist Danish merchants by offering mort 
favorable terms of payment that isl 
against documents at port of ship: 

Herman Lindell of Helsingfors nland 
says that all kinds of up-to-date machines 
and systems can be introduced easily in 
Finland and elsewhere. He continues that 
the only method of getting business satis 
factorily in his country is by means of local 
agencies He says that Finnish usiness 
men have determined not to tak« lines 
for which Finland is only a sub-agency 
He advises American manufacturers ne 
they get a good agent in Finland, to st 
to him, and not sell goods to everyon 
Mr. Lindell also calls attention to th ur 
lessness of Americans in sending letter’ 
with short postage. 

R. Soor, of Calcutta, India, says that man 
ufacturers of stamp affixing macl 
wish to do business in India should remem 
ber that the postal authorities have not yet 
issued stamps in rolls. Until the authorities 
are persuaded to issue stamps in this form, 
or until a machine is invented which will 
care for stamps in sheets or in strips, it 
would be useless to attempt the 
tion of such machines. Mr. Soor Ils 
tention again to the fact that maz let 
ters come trom America with short paid 
postage This is a matter w ery 
American should take to heart 

Karel Vagner, Brunn, Mora states 
that since the Bohemians and Germans art 
not especially cordial in that part of Aus 
tria-Hungary, it would be a good plan for 
business in Moravia to have their | t 
American manufacturers who desire to do 
handled through some agencies not located 
in Vienna. He believes that the B mians 
would purchase more freely of A rican 
machines if they were not present by 
German agents. This is on ac nt of the 
feeling which exists, he says, 

German and Bohemian people 
4 - * 

O.J. Morris of Singapore, Straits Settle 
ments, says that business men there art 
conservative. and must be shown that goods 
are practical; that this could be done to a 
great extent by someone sending out a sup 
ply of appliances to shew, with a g live 


agent to demonstrate the working qual 
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ypliances, and their economies The 


of the ay 
whole country is making tremendous strides 
toward improvement, and there is money 
in the Straits Settlements for those who 
deal in ofhce equipment 

* * * 

A. W. Boote of, Buenos Ayres, calls at 
tention to the matter of credit, which 
should not be extended without good guar 
antees. It is difficult to collect accounts in 
Argentina, for reasons which he explains 
in his article, unless concerns are A No, 1 
The importance of the country, however, 
as a market for American goods, is steadily 
increasing Manufacturers should _ study 
the field and follow out the suggestions of 
capable representatives 

> * * 

S. Carmann Clausen, Bergen, Norway. 
points out that Norwegian stationers never 
see an American salesman of typewriter 
ribbons or carbon papers. American goods 
are held in high esteem in Norway, and he 
believes that the American ribbon and car 
bon houses should send their representa- 
tives directly to that country, and work 
the trade as thoroughly there as they do in 
the United States, finding out, in the first 
place, the customary terms and doing busi- 
ness accordingly 

Richard A. Bagnami of Palermo, Sicily. 
says that his. territory is now in a period ot 
awakening. There is, as yet, little knowl- 
edge of modern office devices. Prices are 
low, and terms of payment difficult. It is 
necessary to invest considerable capital, and 
furthermore, agents have to pay high prices 
for goods, which reduces their profits very 
materially. All these factors constitute a 
handicap to the development of trade in 
Sicily 

x * * 

N. Sanders, Paris, France, states that 
Americans should adopt a more serious at- 
titude toward the Business, especially in 
ribbons and carbons. Much of the trade 
goes to European houses because they are 
on the spot. If American agents were one 
half as numerous as the agents of European 
houses, they would have little trouble in 
getting a tine business. American concerns 
should appoint good men and _ stick to 
them 

* * * 

V. C. Lewis of Rio de Janeiro, Brazil, 
among many other valuable suggestions, 
points out that if any good American line 
of office appliances were pushed in Brazil 
with one-quarter of the energy and intelli- 
gence exercised at home the results would 
be immensely greater in proportion. Prices 
are very high, and money is plentiful 

ee * 

James Waterston of George Waterston & 
Sons, Edinburgh, Scotland, makes the sug 
gestion that American manufacturers of 
specialty lines can secure a favorable mar- 
ket by establishing a branch or agency in 
London, or one of the other large cities, 
such as Edinburgh, with a depot to hold a 
good range of stock 


iv 4) 
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A VICTOR 


Just 39 years ago the first practical typewriter was placed on the market. 
Since then many enterprising manufacturers (including the Victor Typewriter 
Co.) have been presenting to the public, machines with many marvelous im- 
provements until it now seems incredible that anything superior can. be 


produced. 


At this stage of the battle for supremacy we find that the Victor Company 
has evidently been working just a little faster than the others, because at 
the present time the Victor machine is the sole possessor of many distinct 
and exclusive features. Space does not permit an illustration and descrip- 
tion of each. Q But here is one of importance: 


The Victor Typebar swings on 
pivot bearings one inch apart. 
The typebars are uniform in size 
and shape, thereby giving the 
machine a light touch and a 
quick, fast unwavering blow each 
time, and the result is clear 
work and permanent, perfect 
alignment. The Victor Typebar 
is by far the strongest typebar 





made. 


The Victor No. 3 is the Typewriter of greatest efficiency. It is the com- 
bined product of good material, perfect workmanship and a thorough 
knowledge of the needs of the twentieth century. Like all other typewriter 
advertisements this one makes very broad assertions, but each one will be 
fully proven by a careful examination and trial of the machine. 


Victor 
Typewriter 
Company 


812 Greenwich Street 
New York, N. Y. 


Send for 

a Catalogue and 
particulars 
today. 











Your Manufacturing. Problems Simplified 








Q We will take your article, develop and improve it, design and make the tools 
and special machinery for its manufacture. We will produce it for you our 
factory, or design and make a complete equipment of jigs, fixtures, dies, etc., 
for its production 1m your own factory 

Our tool department is peopled by 300 expert designers and tool makers. 


g Consult us regarding your proposition. Our advice will be valuable to you. 











The Taft-Peirce Mfg. Co,. “iwi: Woonsocket, R. I. 


NEW YORK, 165 Broadway DETROIT, 1311 Majestic Bidg. 
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The “DICT A- 
PHONE DOLLAR” 
book is written for 
those who make 
their living by sup- 
plying business men 
with the tools of 
commerce. 


It offers reason 
and logic to sup- 
port the statement 
that inside of ten 
years there will be 
three Dictaphones 
in service for every 
typewriting ma- 
chine. 


It therefore pre- 
sents reasons why 
the live dealer with 
a wise eye on his 
future will jump on 
opportunity — his 
opportunity — and 
get in while exclu- 
sive territory is 
still available. 


Write YOU for that Book 


TAE DICTAPAVNE 


104 Tribune Building 
NEW YORK 


(Columbia Graphophone Company, Sole 
Distributors.) 


Branches in all the principal cities. 
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REMINGTON OFFICIAL MACHINE OF EXPOSITION 





THE REMINGTON TYPEWRITER COMPANY ALSO 
APPOINTED THE SOLE DISTRIBUTOR THROUGHOUT 
THE WORLD OF THE OFFICIAL HANDBOOK CONCERN- 
ING THE EXPOSITION AND THE PANAMA CANAI 








HE announcement has just been 
made that the Remington Typ 
writer Company has been chosen as 
the official machine of the Panama-Paci 
Internatianal Exposition. It is stated that 
all of the clerical work of the exposition 
will be done on Remington typewriters, also 
that the Remington will be employed ex 
clusively-in the public typewriting stations 
of which there will be about 100 at different 
points on the exposition grounds for the 
convenience of visitors 
The exposition management has also ap 
pointed the Remington Typewriter Com- 
pany the sole distributors throughout the 
world of the official handbook concerning 
the exposition and the Panama Canal 
This employment of a private concern as 
the medium for the world-wide distribution 
of the official literature concerning one 
the world’s great expositions is unique 
The Remington Typewriter Company 
was selected for this mission by the expos! 
tion committee having the matter in 
charge because it 1s the best available 
agency through which to make this distri 
bution. The Remington organization, with 
its 609 salesrooms, covering every conti 
nent and every country, will be enlisted in 
this work. When it is stated that an edition 
of at least 1,000,000 copies of this official 
handbook, in all the principal languages 
f the world, is projected, and that as many 
more may be required, it will be under 
stood how great is the work undertaken 
by the Remington Typewriter Company, 
and how flattering is the recognition 
the Remington organization in their sele: 


yn for so important a task 


This official booklet of the exposition, by 
ay. will be a_ beautiful publicatior 
ell wort! vin yr its intrins ( 
il e advise all of our reader yply 
the nearest Remington office tor a copy as 
soon as the announcement is made that 
%k 1s ready for distribution Chis b 
will be the only official and autl ( 
publication on the subject, the sole 
information the world over for those 
who are nterested in the Canal or expos 


tion, either as exhibitors, or as visitor 


is shippers engaged in internatio 


Ne 
It will, of course, give the facts concerning 
he Panama-Pacific exposition. In additi 

will be a complete handbook about tl 
Panama Canal, giving authentic data con 


rninge the Canal tolls, climatic conditions 





This a ntment is another « 
the present day greatness of the type rite! | 
ndustry r none but an industry the 
rst magnitude could produce an organiza I 
tion which would be in any way adequat t 
the performance of such a tas} j 





present trade routes of the world and trade 
routes as they will be affected by the 
pletion of the great waterway 

The success of the Panama-Pacit nter 
national Exposition is assured not only by 
the broad plan and aggressive poli 
the exposition management, but also 


importance of the event itselt 


Practically every one of the world’s pri 
vious great expositions have been hel 
commemorate some historical event of the 
remote past This exposition, on the othet 
hand, is a great achievement of the pres 


ent 

The opening of the Panama Canal will 
be one of the greatest events of the earth's 
history, the realization of the dream 
centuries, sheer physical magnitud 
greatest of all the works of man on this 
planet—a hemisphere divided to uni 

The appointment of the Remingt 
ofhcial typewriter of the exposition recalls 
the prominence of the writing ma 


1 
} 


connection with great expositions 
past 

Of these, the most important 
historical standpoint was the Centennial 
IXxposition, celebrating the Declarat 
Independence at Philadelphia in 187¢ 
was at this exposition that the Ret 
typewriter, then a practically unkt 
vention, made its first public apy 
Here, exactly one century after, was 


Declaration of Independence ror ft 


\ 


en of America and the world 


alized it then, but everybody knows 


peventer vears later the XE] 
ured as the official typewrite1 t 
Columbian Exposition at Chicas : 

| 
sevente ears had witnessed 
, 
( ng machine 

SEV ¢ ( s later it the grea I 

SITIO! 1900. the Remineti 
Grand P1 Then last year at t Puri ( 
Exposition the Remington carrie: ! 
mnnlv the Grand Prix, but also . 
Diplor a \lerit and a Medal t | 
stry erred upon the Ita P 
senta the Remingtor1 ( ; 








"a good deal Mr. Lanigan 


April, 1918 
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GIVES BANQUET TO SALESMEN. 

The Milwaukee office of the L. C. Smith 
& Bros under the 
management of J. B. Lanigan, gave a ban- 
quet to its salesmen on March 3, at the 
Hotel Pfister in that city. The menu was 
and that is saying 


Typewriter Company, 


in the best Pfister style, 
himself was 
ing the roasts and the 
Aside 


vastmaster there were eight regu- 


toastmaster, distribut 


toasts with accurary and impartiality. 
from the t 
lar speakers who responded and told some 
very practical things about selling type- 
writers. W. E spoke on “Demon- 
Writing Ma- 
Typewriter 


Jacobs 
strating Billing and Check 


chines as a Mean to Increase 


Sales”; C. H. Harwood’s subject was “The 
Best Manner in Which to Secure a Pros- 
pective Customer’s Attention”; C. T 


Close Without Plac- 
Glynn spoke on “Why 
Demonstration Will In- 
Sales”: A. P. St. John 
Users” 
“How to 


O’Brien told “How to 
ing Trials”; John J 
an Office to Office 
crease Your Machine 
told “How to Standardize Large 
K J Koeser spoke on the subject 
Keep a Customer Satisfied on a Country 
Territory’; W. S. Riker told some interest- 
about “The Best Way to Can- 
and finally R. D 
“Ts the Abil- 


ing things 


vass a Country Territory,” 
wered the question, 


a Machine Rapidly of Value 


Griffin ans 


ity to Operate 
to a Salesman?” 
\fter the banquet a Ball Bearing Boost- 


ers’ Club was organized 
\mong those from other cities who at- 
tended the banquet were W. B. Hillman, a 
representative of the L. C. Smith & Bros 
Typewriter Company from the home office 
manager of 
and three of 
Messrs. F 


at Syracuse; N. Edwards, Jr., 
the company’s Chicago office, 
the city salesmen from Chicago, 
\. Ivick, J. M 
all of whom made brief entempore talks 


Keenan and E. B. Linstrum, 


ENERGETIC ENGLISHMAN VISITS 
CHICAGO. 


\shworth Barlow, formerly of the firm of 
Brothers, at Hull, 
1f Wray, Sanderson & Com- 
pany, Limited, of that city, visited Chicago 
March and favored Office Appli 
a call. Mr. Barlow is traveling 

United States on business and 


all of 


the principal cities. The concern of which 


Barlow England, now 


sales manager « 


early in 
ances with 
through the 
during his trip he stopped at nearly 
he is at present sales manager is said to be 
the largest seed crusher and oil refiner in 
England. They are in the course of their 
business large importers of soya beans from 
Japan 
Mr. Barlow was in the 
business with his brother 


Brothers sold out 


Until eight years ago 
equipment 


China and 
office 
and stationery 
But the firm of Barlow 
to Goddard, Walker & Brown who are car- 
business. He is still much in- 
equipment field, and 


rying on the 
office 


posted and up-to-date, 


terested in the 
as he is thoroughly 
his advice with regard to the distribution 
and sale of office devices in England should 
be of c advantage to American 


manufacturers intending to open agencies 


ynsiderable 


in Great Britain 
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What Is Your Best Time 
On These Problems? 


Example 1 Note for $950 dated 


today, due in 98 days, bearing 45 per 


cent interest. The Meilicke gives 


interest and maturity date in two 


sect mds 





E 
to pay $285 at 5 per cent November 
Ist, 
discount it today at 44% per cent. 
Meilicke time, 28 seconds. 


xample 2. John Roberts agrees 


note dated January 8th; you 


Four Machines in One 


The Meilicke is a composite 
of four devices. A time Com- 
putor, Holiday Detector, Matu- 
rity Finder and Interest Calcu- 
lator. 

Yet it operates as one ma- 
chine—not four. Four distinct 
problems in one automatic 


A probiem once solved correct- 
ly should not need to be solved 
again. 


Large Banks and Small Ones, 
Wholesalers, etc., are installing them 


It wouldn't take you long to decide what to do with a clerk 
that continually wasted time and brain energy paid for by your 


company. 


Methods that are losing you time and money should 


receive the same summary treatment that you would accord a 


( ‘lerk. 


Investigate the Meilicke 


Send for our descriptive 


Time and Interest.” 


Meilicke 


Calculator Co. 


Peoples Gas Bldg. 


CHICAGO, U. S. A. 
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be oklet ‘ 


‘Automatic Calculation 
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Meilicke Calculator Co., 
Peoples Gas Bldg., Chicago, III. 


Gentlemen —I am interested in reading 
your new book. Please send me a copy with 
the understanding that this request imposes 
no obligation on me. 


DURIIO.. «..604.k-<'0 dc ov a dele bade a eee 
Business: AGG so... rcexcekenees 

Nature of Bumaess: .. 2... 3.2 e03snsbeueeee 
Capacity with Pisa... ..:.:..<.:icuvecowawewe 
©) Peery es oT veveccerss 
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A UNIVERSAL COMMERCIAL LANGUAGE 





CAN 
NESS 


THE 
EVOLVE 


INTERNATIONALISM OF 
ONE? By W. HERBERT 


MODERN BuwsI- 
BLAKE. 








4¢ HAT is Volapuk, father?” ran a 
jest current in American comics 
about twenty-five years ago 


“A universal language, my son,” replies 
the proud parent 
“Why is it universal, father?’ persists 


the young inquisitor. 


“Because nobody speaks it, my _ son,” 
which appears to have been final 

final for Volapuk, at least. That 
field left 


It was 


trail-blazer in the international 


many 


oe 


ceeding systems are striving to make 
Esperanto and Ido, the latest de- 
followed in the 


compre- 


smooth 


veloped type, have same 


making it wider and more 


hensive. Neither has achieved its promise 
as yet, although the Esperantists are num 


path, 


bered by the tens of thousands in every 
civilized land and recently have held in 
teresting expositions of their progress in 


their central office in Paris and at Cracow, 
in Northern still more 
recent language, of a very exact and scien 
Appliance 


Austcm. “Ko,” @ 
tific nature, is familiar to Office 
readers through its explanation in these col 
umns by its inventor, Henry Wise, of 
Davao, Moro, P. I. 
Among all the newer 
that of Ido appears to offer 
of world-commerce, and that be- 


universal 
most to the 


systems, 


demands 
cause it frankly recognizes the problem as 


an international one, based not upon any 
newly forged mechanism of roots and end- 
ings, but upon the already existing bases of 
national speech and their many points of 
itself, indeed, 


“artificial 


contact Ido calls 


tongue, but an 


mutual 
not a universal 
auxiliary language,” 
will command interest and respect from the 
business man who takes an interest in this 


and its very modesty 


subject 4 commercial dictionary in Ido 
has already been compiled in English, 
French and German, and many merchants 
have found its well grounded derivations of 
common commercial terms of real practical 
utility. Ido wisely begins with the propo- 
sition that “that international language is 
best which is easiest to learn for the civil 
ized peoples of Western Europe.” ‘“Maxi- 
regu- 


internationality, governed by 


is its second pre-requl 


mum 
larity and facility,” 
site. It is thus both neutral and composite, 
and, among other interesting peculiarities, 
gives greater prominence to the Romance, 
than Esperanto, 


Paris in 


or neo-Latin, roots does 


its unwilling stepmother sorn in 
1907, Ido has in five years made astonishing 
advances in linguistic circles, and any con 


be 


of a commercial language t 
heed to 


sideration 


evolved by the future must give 


ragged edges in its wake, which suc-, 


the fact that it has already indicated the 
path of solution for many of the problems 
of such an endeavor 

Both Ido and Esperanto have amply dem- 
onstrated the theoretical necessity of a uni 


versal tongue, and that with the purely lit- 


erary and scholastic influence to some 
extent against them in every European 
country. Their strongest support, logically 
speaking, should have come from men of 
business For it is in the daily manage- 
ment of vast international properties 


through correspondence and _ telegraphy 


that the demand for a universal medium of 


expression is most insistent. A few mer 


chants and manufacturers, mainly abroad, 
guardedly indorsed the Ido propa- 
But the large majority, certainly in 
held aloof from it 


system of 


have 
ganda 
America, thus far have 


as they have from the metric 
measurement, which even the law has failed 
to galvanize into popular life 

Errors in Translation Costly. 


Yet in the meantime thousands of dollars 


are lost through blunders in 
translation of foreign letters, through even 


English 


every year 


more frequent failures of corre- 
spondents to express their meaning in an 
other language, and, perhaps most widely 


of all, through the inability to seize and 


embody the spirit and subtle inner char- 
acter of a Latin or Teutonic race. The 
very brusqueness of many a typical Ameri 


can business letter repels the Italian or the 
Frenchman, quite as the effusive cordiality 
of a Spanish cash remittance embarrasses 


the London manufacturer. 


For East is East and West is West, 
And never the twain shall meet 
weld them in a common 
That is the 


san commerce 


speech for its own purposes? 
real problem, and for solution it must be 
sharply divoréed from purely philological 
considerations and from the whole range of 
cut-and-dried theory-built tongues of the 
older school which frankly appeal to pos 
They may help in its solution, but 
dictate it, for that solution 
from existing condi- 


terity 
they cannot 
must be an evolution 
tions and imminent needs, and not a syl 
logism 

An international 


we can build with certainty 


commerce is here and 


upon it as a 


fact. It is growing impatient of the mod 


ern babel. It is even creating, in a limited 


way, its own medium of expression. Such 


English words as “typewriter,” “stenog- 


rapher,” “office,” “duplicator” and “mimeo- 
graph”—English, at least, in their widest 
use—are being transplanted into foreign 





fields and grafted into foreign vocabulary 


growth They are even displacing na 


synonyms tor the 
Norman-] 


measure, the foreign 


same things, much as rench 


words for court and church and state inno 
vations supplanted the old English deriva 


tives after the Conquest. In France you 


aS ~ ¢ a\ 


hear “typewriter” quite as often 


tylograph.” Lop off a letter from “stenog 
and it 


rapher,” becomes the European 


“stenographe The difference is more one 


of accent—one might call it dialect—than 
of dictionary The brogue remains long 
after the language changes, as a compar 


son of the tongue spoken today in Cork 


with Elizabethan English strikingly shows 


\s exports grow and world communication 


lengthens and multiplies, it is safe to sup 


pose that this tendency will become mor« 
marked. So far as business men é 

the globe speak and write about the same 
things, they will tend to use the same words 
in describing them. Some of thes 

will come from one racial source thers 


from elsewhere. Convenience and tl 


gin of the article described will determine 


the choice, as it fixes the names for t 


coveries of science. 
Future World-Speech to Be Inclusive. 
It will at once be objected that th I 
mon roots of speech—verbs, idioms n 


nectives, modes of expression purely 


tional—would still be unaltered, and that 
the “universality” of such a language would 
be limited to every tenth word, or there 
about. This, of course, is true today, but 
even here may be detected a tendency to 
ward unification, sometimes, indeed, at the 
expense of real unity. Many a French or 
German letter which comes into American 
offices is liberally bespattered with Ameri 
can phrases, which express just the idea 
desired as no Paris or Berlin slang could 
In the same paragraph “buro” and “office 

will often be used successively for the 
same idea Even if, as is sometimes in 
ferred, this medley of tongues is a conces 
sion to our great American ignorance of 
transatlantic speech, the proof of a grow 


ing aptitude in flattering that ignorance is 
all the more indicative of a trend toward 
common ground. 

Viewing the world as a unit, the different 


national ways of saying the same thing are 
only a step beyond the existence of dialects 
in a single country Every language is 
misunderstand 
North 


and South Germans manage to make them 


compound Maine 


Tennessee sometimes, but not often 


may 


selves mutually comprehensible. Devon 


shire quickly slips into Cockney tricks of 
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DeJuxe 


Ring Books 
With 

Automatic 
Opener 









= Simply Press the 
= Trigger to Open 
= All the Rings 


“The Book with Oval Rings” 


f lige above illustration shows the De Luxe Price Book 
with the new “‘trigger”’ device for quick opening. 

De Luxe Price Books in the half-inch capacity are now 
in stock with this attractive feature added. The one-inch 
book will be ready May 1. 

The automatic opener is strong, simple and neat in 
appearance and has met with the approval of dealers wherever 


it has been shown. 


You ought to get better acquainted with De Luxe Ring Books. In 
open competition with all other ring books they recently won the largest 
ring book order ever placed. It called for 15,000 binders and amounted to 
over $10,000. We can prove to you that De Luxe Quality won this order as 


= it will win many orders for you. 
= Make Your Ring Book Department Distinctive 
== Carry De Luxe, the Ring Book That’s Different 


A sample for the asking 


= C. S. & R. B. CO. Chicago and New York 
= Makers of D exe, jine, 4 Loose Leaf Devices 
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Published in the interest of all concerned in all the NC R Companies. Owners, iene Office Forces, 
Sellers, | Users, Non- “users, Clerks Cashiers, Customers. Servants, Children and others, if there are others 
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ameel Machinery Adopted for Handling 
Company's Mai ing I List More Eficiently 


Section of the Inquiry Department at the Factory where New ialesmsenedt System is Being Installed 


It has always been the policy 
yf The N.C 
ltinually strive to raise the stand- 


j manner, 


| progre ss it is necessary to be con- 


‘stantly improving 

Many of the improvements 
1which have had most to do with 
iN C 

perfection of our product have 





; 
ery possible 


realizing that in order to 
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only been within the last few 


R. Company to con-| months that we have found a sys 


tem tor handling this work in a 


practical manner. This is by the 
type Addresso 
We have 
of this 


use of new of 


graph machine made 


a thorough test machine 


and as a result, have made ar- 


rangements to do all of our ad- 


R progress and the greater|dressing in this manner as soon 


as W 


been along the line of improved! tion o! the equipment 


machinery 
Any suggestion or change that 


will result in an improvement in 
the work in any department at 
the factory is put into eifect at the 
first Opportunity (One improve- 
ment that was recently made in 
the addressing of advertising lit- 
crature was the substitution of 
fountain pens for the old method 
of pen and ink pots Chis im 


- © 





Embossing Machine which Stamps 
Names and Addresses on 
Metal Plates 


| proven ent facilitated the work of 
the addressers to a great extent 
First Practical Method 
We have been trying for some 


time to improve our methods 
addressing advertising matter to 


la: 1 even greater extent, but it has 








Plate on Which Name and Address 


is Stamped 
rhe type of Addressograph 
which is being installed is the first 


practical machine which can 
iddress all of the different kinds 
that 
the mail. It 
ot kind 


and lower case 


of advertising matter we 


send through is the 
first 


both 


machine its using 
upper 
that both 
letters. Formerly, the names and 
addresses were all in capital let- 
ters. 
New Method of Addressing 
In changing our method 
addressing advertising literature, 
it is necessary to stamp each name 
and address on our entire mail- 
ig list on small, individual metal | 
plates The plates are then 
sorted and classified in metal cab- 
inets, where they are always ready 
instant use, both as a refer-| 
ence and for mailing. 


type, | 
capitals and small 


1S, 





of 


foot 


vraph C OMmMpaNny, ( ‘hica iVO 


e have completed the installa- | 


ture per hour each, and each of 
the other four machines, which 
are automatically fed, will address 
‘seven thousand pieces per hour. 
{The metal plates containing the| 
names and addresses are fed into 
the machine by the drawerful and 
after the names and addresses] 











| tomer 


The illustration at the top 
shows thirty embossing ma- 
chines which are used in stamp- 
ing the names and addresses on 
the metal plates, and also the cab- 
inets in which the plates are filed 


NC 


Equipment 
complete equipment will 
six Addressograph ma- 
chines. The capacity of two of 
these machines will be two thou- 
sand pieces of advertising litera- 


P Mrs 
lhe don, E 


include : 
factory 


day. 


have been stamped on tlre adver- | 
tising matter, the plates are re- 
placed in the drawers automatic- 
ally 


Advantage of System 
When this system is complete ly 


installed we will be able to handle | 
the Agents’ mailing lists even 
more quickly and accurately than 

ever before 
We feel that this new system 
vill be of inestimable value in 
/ 





Addressograph Machine which 
Stamps Address on the Advertising 
Matter 


| prominer 


is one O 


he Iping the men in the field to sell | militant 
mo National Cash Registers.| Englan 
We ‘will be able to send out ad- 

vertising matter to special lists| 
much more readily and will also 
be enabled to send out a greater 

amount of advertising than ever 
before. 


towarc 
ganda o 
England 

At 


{pril, 1915 
lip and tongue. Even the Bostonian who 
buys a ranch learns to say “lassoo” as well 


as to use it—and when he becomes of the 


West western he says “lariat” and eventu 


ally Anglicizes it into the short and ugly 
“rope The same thing is happening, more 
slowly, in international speech and corre 


We are learning the other fel 


spondence 
of saying things. Sometimes we 


With the increase of immigra 


low’s way 
adopt them 
tion and the broadening of American edu- 
foreign culture, we shall 


If ever, 


cation to include 
adopt more of them, as he of ours. 
as all good Americans hope, this country 
shall itself supply the world speech of the 
future, it will assuredly be a very different 
speech from that of today 

The human objection—the plea for home 
and racial sentiment We need it, 
to moderate the extravagant grammatical 


some of the ipso facto language 


remains. 


dreams 
factories. Tongues once thought dead are 
springing to life in this marvelous re-crea 
Ireland has awak- 
Poland, re- 
American 


tive Twentieth Century 
ened and found herself Gaelic. 
called to her 


national power in 


is slowly building a national cul 


citizens 
ture here The Scotch “burr” stills wears 
Highland kilts. Home will always speak 
in the accents of tradition and the father 
land. And Home will always speak 

The international language of the future 


will be as rich in variety as the world civili 
zation which it will vocalize. But the de 
termining factor in its shaping will be 
those international needs and habits which 


the world of business is tending ever, more 


and more, both to create and to satisfy 


GOOD DEMAND FOR CHECK WRIT- 
ING SYSTEM. 

George Brunssen, manager of the Chicago 
Machine Company, 
makers of the Defiance Rubber Matrix 
Check Protectors, Steel Matrix Check Pro 
Dividend Check Writing Machines, 
and Pay Roll .Check Writing Machines, 
states that many concerns in Chicago, ow 


office of the Defiance 


tectors, 


ing to the recent epidemic of hold-ups, have 
changed their system of paying their em- 
ployes from cash to checks, eliminating the 
danger of carrying large sums of currency 
from banks to The Defiance Pay 
Roll Check Writing System, he says, has 
been quite largely adopted and has proved 
itself a great time saver, as by its use 600 
checks an hour written. He says 
that the factory in spite of its increasing fa- 
cilities has been unable to keep pace with 
the orders. Mr. Brunssen opened the Chi- 
cago office of the Defiance Machine Com- 


offices 


can be 


pany three years ago and is well pleased 
with the steady increase of the business on 
check protectors and other devices. 
NEW SUPERVISOR OF AGENCIES. 
Julien D. Westervelt has been appointed 
supervisor of agencies for the Dictaphone 
department of the Columbia Phonograph 
Company, and in that capacity will co-oper- 
ate with the company’s branches and agen- 
cies in securing the highest possible de- 
velopment of the Dictaphone business 
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through local representatives existing and 
to be established 
It is stated that Mr. Westervelt’s whole 


business training, both in this department 


and prior to his connection with the Dicta- 
phone business has been of the kind pecul- 





J. D. WESTERVELT. 


duties he is now to 


alr ady 


him for the 

His 
when put into effect, will be of 
of the Dictaphone 


iarly to fit 


undertake plans outlined, 


advantage to 
each and all yranches 


BEAUTIFUL DIXON DISPLAY CASE. 


The. accompanying illustration is of the 
new No. 1245 Display Selling Case which 
is now being placed upon the market by 


the Joseph Dixon Crucible Co., Jersey City, 


N. J. The case itself is substantially made 
of metal and highly decorated in colors 
Its durability and attractiveness have al 


ready led many stationers to welcome it to 











DIXON’S NEW PENCIL ASSORTMENT 


their show cases and shelves as a valuable 
and profitable selling aid to other lines 
The case is stocked with one-half gross 
Anglo-Saxon Pen- 
Green Finish, No. 2 
Other 
may be 


of the popular Dixon’s 
“No. 1802,” 
and hexagon shape 
Anglo-Saxon Pencil 
the Dixon Company gladly substitutes one 
half gross of No. 1806, Purple Finish, or 
one-half gross No. 1822 Yellow, or 
each of the Anglo-Saxons in Green, 


cils grade 
firishes of the 


desired and 


two 


dozen 


89 


Yellow and Purple. Stationers are finding 
an ever increasing demand for this popular 
Dixon pencil, and in its new form antici- 
pates a still further number of sales. 





FRENCH SALESMEN FORM SYNDI- 


CATE. 

An organization, founded Feb. 13, 1913, 
by and for salesmen in the office equipment 
industry of France has been formed, with 
head offices at No. 6, rue de Hanovre, Paris. 
For the following articles, which fully and 
explicitly set forth the objects of the “Sales- 
men’s Syndicate’ Office Appliances is in- 
debted to a subscriber in Paris: 

SALESMEN’'S SYNDICATE. 
(Office Equipment and Organization.) 
ARTICLES. 

ITEM I. Constitution of the Syndicate, 

Article I. Between the undersigned and those who 
will ultimately agree to the present articles, a Syndi- 
cate is formed which will be governed by the Law of 
the 2list of March, 1884, and by the following resolu- 
tions: 

Article Il. The title of the Syndicate will be 
“SALESMEN'S SYNDICATE,"’ with a sub-title of ‘‘Of- 
fice Equipment and Organization."’ 

Its Head Office will be established in Paris. 

Its duration will be unlimited, as well as the num- 
ber of its members. 

It will commence its regular functions at the date 
of the legal registration of the present articles. 

ITEM Il. Aims of the Syndicate. 

Article Il. The general and exclusive aim of the 
Syndicate, to be adhered to absolutely, is the ameliora- 
tion, both professional and moral, of its members, the 
study and defense of the economic, professional and 
co-operative interests of salesmen, representatives, 
agents, organizers of commercial bureaus, employed gen- 
erally on salary alone, or on salary and commission, or 
on commission only, by manufacturers, intermediaries, 
occupied generally in the sale or manufacture of the 
following articles: 

Office machines, for writing, dictating, shorthand- 
writing, stamping, composing, addressing, reproducing, 
accounting, registering, office supplies, and accessories 
relating thereto, ete. 

Office furniture and articles, for organization, installa- 
tion or comfort, or for means of control, ete. 

Modern systems of organization, methods, 
registers, files, etc. 

And, generally, all articles or products, and all goods, 
systems, methods and work concerning the organization 
of Industrial, Commercial or Administrative Offices, 
or the work of Commercial Organizers, whose services 
are remunerated by Industrial or Commercial Houses 
or Administrations. 

With this end in view the Syndicate will take into 
consideration the formation of: 

An Employment Bureau, destined to facilitate to its 
members means of obtaining employment as salesmen; 
representatives, organizers, &As well as experts who 
may be necessary for Administrations and Heads of 
firms. 

ITEM III. 


books, 


Composition of the Syndicate. 

Article V. In order to become a member it is 
necessary to be presented by two members of the 
Syndicate and to be elected at a meeting of the Syn- 
dicate by an absolute majority of the members pres- 
ent. The Syndicate reserves itself the right to re- 
fuse a demand for admission without being obliged to 
any reason whatsoever. 
The annual 


give 
Article VI. 
follows 
Twelve francs for members living and being employed 
in the Department of the Seine and Seine & Oise. 
Nine francs for members living and being employed 
outside the Department of the Seine and Seine & Oise. 
These two rates of subscription will be paid quar- 


subscription is fixed as 


terly. Every quarter commenced must be paid for in 
full. 

Honorary members are not bound to a fixed sub- 
scription. 

ITEM IV. Administration of the Syndicate. 


Article XI. The Administration of the Syndicate is 
composed of a President, a Vice-President, a General 
Secretary, a Treasurer, to whom will be attached a 
second Vice-President, an Assistant Secretary and an 
Assistant Treasurer. 


La Revue Dactylographique gives the 
names of the following gentlemen as of- 
ficers of the new organization: President, 
J. H. Haendel, typewriters; vice president, 
M. Lemonon; general secretary, Constant 
Regnault; treasurer, Lucien Lieutaud. 
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TAKE LARGER STORE. achieve the most convenient pla 
The firm of Mead & Wheeler, for the last numerous lines 


The tore just leased on Rani 


three years at 180 North Dearborn street, 


- 
ecessity Chicago, moved last month to much larger '5 divide into different depart 


placed the typewriter in 
thousands and thousands 
of offices—to your profit. 
The same necessity is now 
placing 


The Edison 
Dictating 
Machines 


in ofices where there are 
typewriters. Someone in 
your vicinity will profit and 
there is no reason why 

you should pass the oppor- | | 
° b O h li premises in one of the Bryant & Stratton i a ili es Aer 
tunity y- ther appil- buildings at 82-84 East Randolph street, op - iting? “ fl re oe 28 
wliaCey ine oO ling equipment; i TOW]! 








J. A: WHEELER, 
E. ALLEN MEAD. 


i site the public library. Here they have 
ances save the time of Seung es ier tagged ed pete they Save Morse department, embracing th ling 
h d | k taken the entire fourth floor, with an area lalla pete . the B é: 
nd e Tr caving S and supp Ss Oo > rT V1 rse 
stenograp ers an CICrKS, of 5,000 square feet. The company had so , ; eer ae 
° oO an ane - co yz Ss Jes Viti 
but the Edison saves the entirely outgrown its old quarters on Dear- B wr . pes ' hs 4 - m™) 
ss Srains’; a stationery department; a typ 
° born street, where but 1,500 square feet ; 
mm : : aa a rit -ibbon and carbo aper department 
hi e of the men whose were available, that it was difficult for eae ; Me xa “i Atte ry 
an¢ ‘ OOS at depar®r : 
time costs more. clerks and customers to get around, since ‘ ee siaabgliae sees 
: Mead & Wheeler is, by the way, the west 
° the lines handled by the company are errr ; , Du-Ra-! 
e om 4% aistrib r or . u-Na-b type 
Write us today for our rather extensive and bulky. The new place, a oer ' os 
iP riter ribbons ot cepublic-Vods 
free book ‘*The Goose however, 1s roomy enough to give admir- ” . a 
. ’ 





the Typewriter and the 
Wizard.” 


1| Thomas A. Edison, Inc. 
205 Lakeside Ave., Orange, N. J. 























J. H. DORNBOS OF THE MEAD & WHEELER 
FORCE. 


IRVING JOHNSON. 


| 
| : . 
| able opportunities for the systematic ar pany and they also carry a large and dis 





rangement of the stock, and the company tinctive line of carbon papers. In their loos« 
| has taken advantage of every chance to leaf department Mead & Wheeler handle 


























; ‘i { 
e lines of the rving-Pitt Manutacturins 
Kansas City, Mo 
\s a result of t enlarged store and t 
increased opportunities which it will bring 
iy will in the near future put 
ve new men for outside work 
hese en will de te their energies 
ely 1 anvassing the trade and bringin: 
T es 
The rm of Me & Wheeler was.orga 
ized ; t three years ago. It is a co-part 
ners | the mem rs I which are 's Alle 
Mead and John A. Wheeler. Mr. Mead ha 
hac <cellent traini in office equipment 
ant svstem work havine been tor fourtee! 
years nnected vitl the Library Bure i 
pre to the organization of his present 
Mr. Wheeler was formerly con 
‘ h the Chicago office of the Ma 
cey | pany, doin vork in the office and 
as a salesman on the street, and has had a 
thorough training as a practical 
SVS 1 
store wl the firm has just 
taken will be admirably titted up with every 
mvenience for the lick dispatch of busi 
ness t will be in the immediate charge 


R. Johnson as inside managet 


The New 


Art 
(Natal 


urtain 
afe 





No. 831 Safe with Sections 


Mr. Johnson being the rm's oldest en 
ploye in point of service, having been with | adapter spe of swinging doors, always in the way and taking up valuable wall 
e since the business was started and aisle space, this new type of safe has a pull-down curtain. Can be 
mpany's slogan 1s “Watch us | placed side by side without loss of space. Substantially built of heavy plate 
vi \ nd that this 1s no idle command } d bl . I] ws. . f d . h d 
s mrcweil ty the stende: wad sae ieee steel, double-wall construction, reinforced where necessary to withstand con- 
f th mpany during the few years since siderable crushing force. 
an business. Both members « , ‘ . - ‘ : . 
a ica Hee ices ci Se era he Interior admits ‘‘Art Metal” horizontal Sections, 18 inches deep, ‘as 
ae are thoroughly trained in their | illustrated. Also adjustable steel shelves and partitions. 
alling [They understand the needs P , uM - 
their customers and are competent to gi Convenient Curtain Instead of Swinging Doors 
advice nestimable ilue in matters relat , 
ing to office economies gga so gnctte is Exclusive Features 
tems They carry a stock which 1s admit : ; ; rae 
shly adanted ta the uses of tale Wesines Curtain is double—one curtain behind the other, joined 
EO EE EE BERS I SE? together and operating as a single curtain. Curtains are 
lect detail, Both arc axveesbte acd a! formed of steel slats, ingeniously joined so as to make a con- 
inide voune wien cf ocoved aslins able tinuous flexible sheet; light enough to be readily operated 
aw ace outtine behind their baminess afl and yet so strong as to exclude fire, smoke, dust and water. 
the cathusioons of vou ail tank eal Slats are made so as to insure curtain expanding uniformly 
a scntihei: watles snuie abl nbs when exposed to heat without being forced from guide-ways; 
sulelnt eeu Shake. shaeih anmmeinedl and, being double with air chamber insulation, better pro- 
Se ee a a tection is afforded than by doors usually furnished on safes 
sie) seven» leat: seanieent: qeaiusaieliias ae tad of this type. Curtains are so fitted to channel guide-ways 
Se nisttiouteiee Sihenne snes he eeeeiand and carried on anti-friction ball-bearing walls so as to re- 
aaa ioe in ebibatieaed duce friction to a minimum, and being carefully weighted, 
a : 1 oe a mpany will secure greatest possible ease in operation. 
ere t resent quarters as it outgrew The safe is mounted on swivel casters, easily moved about, and is 
Id oregone conclusion shipped on its own base. 
Regular stock finish is Olive green enamel. Other plain colors or 
nting Ben §S hand-grained finishes to order. 
cs &] \bsorbe rs and Rul 


in the East put 


' : ' 
e trade. see I 
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tine t ds with t dealers and meet No. 831 Curtain Safe Closed 


DIMENSIONS 


Over-all: 372 in. wide, 72 5/16 in. high, 283 in. deep. Clear inside 
352 in. wide, 564 in. high, 20 in. deep. 


Prices and Further Information on Request 


Art Metal Construction Co. 


JAMESTOWN, N. Y. 


Originators and Largest Makers of Metal Furniture 
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OPPOSE GOVERNMENT BUYING POLICY 





PURCHASING 


THE STORY OF AN ABSURD SITUATION 
DEPARTMENT AS DESCRIBED BY PRINTER'S INK. 


IN THE GOVERNMENT 








(Special Washington Correspondence to Printers’ Ink 


April 3, 1913.) 
been reached in a 
long-drawn fight 


ry HE last ditch has 


significant and 
whith has been»waged by a number 
of prominent manufacturers against a radi- 


cal new purchasing system adopted by the 


United States Government about a _ year 
ago 
Many and diverse lines of advertised 


goods have been or will be affected by this 
new buying policy, but the firms that have 
undertaken the responsibility of organized 
opposition are all engaged in the produc- 
tion of some class of office equipment 

\mong the manufacturers who have th 
to make common 
Che 
C. Smith & 


1s 


been driven by necessity 


may Rem 


cause there be mentioned 
ington Typewriter Company, L 
Company, the 


Company, the 


Typewriter Yawman 
& Erbe Manufacturing 
American Multigraph Sales Company, the 
Art Metal Construction Company, the Dal 
ton Adding Machine Company, the Library 
Bureau, the Comptograph Company, the 
General Fireproofing Company, the Under- 
wood Typewriter Macey 
Company, Lamb & Tilden, the Globe-Wer 
nicke Company, Thomas A. Edison, Inc., 
and the Columbia Graphophone Company 


Bros 


Company, the 


The crisis which has necessitated this un 
nothing 


usual line of action presents less 


and detrimental to the interests ot 
that 


eliminate all 


absurd 


than a demand firms 


government 


manufacturers 
selling to the 
“patented features” from the goods supplied 
to Uncle Sam or else throw their protected 
and every competitor 


ideas any 


open to 
who might propose to duplicate the work 


manship at a lower price 


Fhis came about through the creation by 


new system 


Congress two years ago of a 
for the purchase of government 
to be administered through an organization 


known as the General Supply Committee 


supplie Ss, 


part ol 
effect, 


There was revolt on the 
manufacturers when 
asked to surrender to all takers the exclu 


sive features of their products and to dis 


open 


they were, in 


rupt their factory organizations in order to 


turn out special models wanted by the gov- 
When the se 


realized 


ernment but by nobody else 
riousness of the menace was fully 
there was held in Washington a meeting ot 
and the 


manufacturers’ representatives 


Equipment Club was organized to meet the 


new conditions \ committee, headed by 
Frank C. Roach, of the Yawman & Erbe 
Company, was appoiuted to canvass the 


entire situation and to recommend ways 


and means of combating the new purchas 
ing policy that was regarded as so unjust 
manufacturers 


Line of Action Marked Out. 


It fell to Mr. Roach to 
for the committee and he literally sat up 
\bout 2 o'clock 


inspiration—the 


to the 


prepare a report 
nights with the proposition 
one morning he had an 
action of the General Supply Committee in 


stretching the authorization on supplies to 


also cover equipment was, as he saw it, 
not only unjustified but illegal and con- 
trary to the law. By 5 o'clock that morn- 
ing Mr. Roach had completed the first 
draft of the report; between 7 o'clock and 


same morning the docu- 


11 o’clock on that 


ment was revised and after unanimous 


adoption by the committee was dispatched 
all the manufactur- 


one of the 


to the home offices of 


ing firms involved most re- 


markable declarations of independence in 


\merican business history 

This committee report, which has served 
as the plan of campaign for the whole fight 
also. served, 


made by the manufacturers, 


indirectly, as the inspiration for an appeal 


within governmental circles against the 
new policy of the Supply Committe Che 
Interstate Commerce Commission protested 


against being forced to buy office equip- 


ment under the new restricted plan; the 


question was put up to the attorney gen- 
eral, and that official approved an opinion, 
delivered through his right-hand man, that 
upheld in every particular the contentions 
made on behalf of the manufacturers in the 
Roach report. 


Under ordinary conditions this might 
have closed the incident, but as it happened 
almost coincident 


administration 


this development was 
national 


The Supply Committee, 


with the change in 
on March 4 last 


anxious not to be any of its 


shorn of 


powers, induced the new secretary of the 


treasury to reopen the case by requesting 


attorney review the 


attor- 


general to 
The new 


the new 
opinion of his predecessor 
ney general turned over the matter to As 
he official 


sistant Attorney-General Harr, the 


who wrote the original opinion on the sub- 


ject. Mr. Harr was naturally disinclined to 
review his own opinion, and consequently 
the matter has been transferred to James 
\. Fowler, the assistant to the attorney 


general, who is making an especially ex- 
haustive investigation before saying the 
“last word” in the controversy. With what 
interest the manufacturers are awaiting this 
final opinion may readily be surmised 
manufacturers’ com- 


In its report the 





mittee pointed out that the s ect submit 
ted tor consideration was a comprehensive 
one involving the question of the equity 
due all manufacturers of offic: inces 
and equipment having trade relations with 
the United States government Relief was 
sought from the evils of an arbitrary method 
of purchase established, it was ended 
on the basis of a misinterpretatior f the 
law 

The method of purchase discussed ap 
plied to such lines as typewriters, filing dé 
vices, duplicating machines, co1 
nographs, numbering machines and kindred 
office appliances. The princip! nvolved 
affected all uniformly 

Former Methods of Purchasing 

I’ to the enforcement of the res 
the I ictice of the respective eXE 
to ma nnual contracts with 
devices hich were regarded by 
grade the purpose being to insure 
tl ipplication of the varying me 
types and designs of devices offer ft 
lentil nswer the peculiar require 
spectiv bureaus and divisions and the ft 
cient ¢ nomy Under this pr dure 
was ¢ bled yearly to eliminate undes 
designs and t take advantage of 

ft I nee world 

rt 1 whieh has since receives 
ti vas first raised when the G ( 
mittes ssued its schedule for the fis gi 
ning Ju | 1912 In the class } t 
ind floor coverings there appe 
drawings providing for a specia 
from il types or designs then t t I 
thermore t was provided that bidd s 
samples nd that these samples s 
patent features that if at any 

the nanufacturer should be giver 
duplicate specified items 

Manufacturers of standard filing 
te h ti business on this basis N 
submitted a proposal in line wit 
tions ind the only bidder, according \ 
did bid « this basis and who was seq 
iward i ontract for the yea ending l 
is the Century Cabinet Company i < gel 
era vork and 1 ing its fact : t t P 
Ne York 

Although the only contract ma 
for class of office equipment was t f f ry 
devices the broad issue was emphas 
of the Supply Committee with 
writ Tr preparation for the I ses 
during the year beginning July 1 , s 
Con t is requested manuf 
ty w t submit samples wl ri 
XT S ld examine and ar 
preparing drawings and specifications gle 

ind desig f machine that wonk { oe 
eral equirements of the government \ 
sar time there came an intimati 
this ame urse would be followed 

iiding machines, and that other office t 
take p in due course 

Combating an Objectionable Policy 

In seeking means to combat the : 
of the General Supply Committee the s of 
t! facturers took up first th t ter 
preta then the resultant evils to t f turers 
and he government, respectively y t! 
remed possibilities 

The contention was made, first of e Sup 
pl ( mittee had been led into serious « t the 


inisinterpretation of the two words **ort 





rd 


t 


Ip} rhe epresentatives of the manufactu 
contended, for instance, that typewriters and filing 
vices listi eparate features fro1 
supplies i nnection with them as 
printing presses fror the oil ink, type and 
used il nnection wit them They argued that 
Supply Committee was authorized by law to secure 
st lard ‘ i is through a 
bureau supplies ua that there was no menti 
either directly, or by inference, of ‘‘equipment.”’ \ 
cordingly the point was made that the Supply Con 
mitt exceeded its ithority by departing 

nature f the supplies specified and entering th 
reali ‘ mechanical inventions which are in no wiss 

I ‘ nn 1 pplies, but which mre 
strict ne ibsolutely the nature of equipment 

Taking the effect f the new policy on the mar 
facturers, the pokesmen of the latter pointed out tha 
its influence would be t irtail competition as we 
as t estrict the exercis ‘ff personal preference b 
government officials, giving the department which mad 
i ju o vt i in the selection of art 

es d ! by it as adaptable to its requirements 
Ther gain the Ww l e limitations that might 1 
expected to work inconvenience For instance, in tl 
matter of filing devices ypportunity would be 1 
for a differentiation between wooden and metal 4d 
vices any more than there could be a_  differentiati 
between different makes of wooden devices. 

Government ‘‘As An Advertising Agency.”’ 

After touching upon the fact that manufacturers 
standard filing devices maintained branches ii 
Washington for a number of years (branches wl 
ind t new statu d not be continued on, the 
present e) and that through this medium the gov 
ernment is had the benefit, without charge, of ex 
pert advice, the report f the manufacturers’ commit 

took e questi f the publicity involved 0 

this subject the report says in part “While the ma 
ufactu s have shared mutually the benefits derived 
fror t ene 1 publicity given their respective prod 
ts by son of contracts made with the government 
t gov ent under the present scheme is converte 
rto an advertising agency for the sole promotiotr 
sts of a concer which has never shared the 
ivy expense incident to the development of its prod 
ts te legree of efficiency sufficient to warrant the 


eptance by the government 


Wh ft appliances of haracter are stripped 
of their ndividual superior characteristics by reas 
f ti elimination of all patented features, as is pro 
vided for ir the specifications, the government would 
be placed in the position of giving general publicity 
t fa dard f t and value in such dé 
vices as it might adopt for its exclusive use, therel 
of the commercial world, which is m 
ipid ming to follow government standards every 
day plac g its official il of approval on aé fals¢ 


with the result that their 


tandard of all such devices 


t er efficiency would be rccepted or rejected by 
these standard with a degree of prejudice which would 
emphatically discount the sales efforts of manufac 
t offering articles of superior merit.’’ 

Manufacturer not onl in the field of office appli 

t he lines f patented products have 

asi to await witl nterest the outcome of the 
eview by the new attorney general of the legal opinior 
this 4 rhe outeome would be significant ever 

we govel | purchases involved—for 
Unel San . good customer—but there is the poss 
bilit t t the principl it issue might extend to the 

field 


MUSKOGEE CONCERN EXPANDS. 


S. A. Charles & Co.. the well known and 


active ommercial stationers and _ office 
equipment dealers of Muskogee, Okla., have 
found it necessary to add to their present 
capacity the building at 230 North Third 
street—a ve made imperative by the 


rapid growth of the company’s business 


during the last few months 
quarters will enable them to en 


large all their lines and to add several new 


ones Che y expect henceforth to have on 
of the completest stocks of typewriters, fil- 
ing systems, loose leaf devices, commercial 
and fancy stationery, etc., to be found in 
the Southwest 


Mr. Charles is himself an experienced 


typewriter man, with a most thorough and 


accurate knowledge of office equipment and 


office ialties 


sper 


| 
| 
| 
| 
| 
| 





The B-M Desk with Brains 


, ion is a thoroughly practical 
lesk 


It is as great a convenience for 


the busy office man as is a work- 
bench for carpenter or machinist 
Don’t take 
Send for a chart of the 
can be put together in the 
Desk With Brains and see for 


how will fit your 


our say-so for this. 
parts which 
B-M 
your- 
self exactly 
special need 36 

8.000 different combinations are 


pt ssil le. 


We originated this idea of a sec- 
tional desk and have developed it 
along practical lines—of usefulness 
and convenience. Patents on essen- 
tial features have been applied for. 


Write us today. 


With the B-M Desk With Brains 
we will send you our new 
‘Filing Systems,” provided 
you write on your business sta- 
tionery. 


chart 


boc yk, 


Address, 


Browne-Morse Company 


104 McKinney Avenue 


‘Muskegon, Michigan 


Branches 


82 84 Fulton Street, New York City 
109 N. Frederick Street, Baltimore 
422-436 Broadway, Milwaukee 


312 N. Broadway, St. Louis 


61 Post Street, San Francisco 


707 Arch Street, Philadelphia 
Cor. 11th and F Streets, Washington 
82-84 E. Randolph St. Chiacgo 


Export Distributors 


B. Souto Co., 


Agents Wanted 





Til 


108 Greenwich St., New York City 


‘live wires” to hand!e our lines in ‘‘Exclusive 
" This is addressed to up-to-date dealers and office 


it stores able to co-operate with modern sales and 
ing plans. 


Write us NOW. 











MANUFACTURERS 


You know the value of 


Rubber ™ Covers 


We make them for all machines. 
prices and discounts. Cover fabric 
and catalog on request. 





Special 
sample 


Typewriter Specialty Co., Inc. 
152 Chambers St., NEW YORK 








FREDERICK J. WERNER & CO. 


17 Battery Place, NEW YORK, U.S.A. 
Cable Address, ‘*‘ WERNFACTUR” 
The only exporting house making a specialty of 
Office Furniture, Stationery 
and Supplies 


of all kinds for the Foreign Trade. Agents 
in all principal markets. Weare open for 
afew additional lines and invite corres- 
pondence of interested manufacturers. 
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Pay As You Sell 


THAT’S OUR PROPOSITION 
typewriter salesmen, 
Specialty salesmen, 


nlendid nront 
3) l ) n 











just adopted) and 
repairmen, office 
etc., aren ik 


TURTON’S 
“SPRING CUSHION” 
TYPEWRITER FEET 
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; a special set for every model i for 

1 t ed rmane? 

ade ex al 

1 
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Sets e three years are still s 

we guarantee them five years. 

rhe ire easily sold a stay sold 

ral offer. We have greatly increased our fa 
ity iN ‘ at th t 

t p i i 
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PATRON SAINT OF STENOGRAPHERS 
By Miss L. Reid. 














B.” BLANKS. 


d blanks or 


“K, 


The only line of steel engrave 


SHAMPION BOWLERS OF THE L. C. SMITH ae ep = 


he market Do 


nvestors prefer 


heap lithographed blanks 


not confound 


them because 


them wit! 
Dealers and 


the 
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BROTHERS 


Bank Note Engravers 
99-103 Beekman St., New York 
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ROYAL TYPEWRITER COMPANY = 





HAS NEW CREDIT MAN. 
Frank M. Evans, formerly head of the 


credit department of another big typewrite 


company, has been made credit manage 
the Royal Typewriter Company. Mr. Evans 


has been with the Ri al a short time durit 





FRANK M. EVANS, MANAGER, CREDIT DE- 
PARTMENT, ROYAL TYPEWRITER CoO. 


which he has so successfully carried on 
the work of collections that it has been 
decided to place him at the head of a newly 
created department which will act in con 
junction with the sales department while 
the old collection department has been dis 


continued as such 





INTERESTING LINE OF CUSPIDORS. 








i YIELD Pretts 02% ae 
Pleasure to your trade 
They contain all the essentials (but water) to make a high-grade writing fluid. 
They are to be dissolved in water, only when and where needed. Each 
tablet will make one ounce of chemical ink. There is no need of keeping 


your supply of ink in bottles, with the liability of being dropped or over- 
turned, resulting in a muss and probable loss of other supplies. 















Quality standard Will not gum the pen 

Flow perfect Will not freeze 

Colors permanent Storage space small 

Will make a good copy Distribution economical 
Non-corrosive Made in black, 3 red, 
Unaffected by climate green, violet, 


Keep dry until ink is needed Packed in sizes to anake mewry 
Will not mould quart, pint and half-pint 


Just Right For 
Fountain Pens 


‘Simplex’’ Ink Tablets are made 
just the right size to fill a Fountain 
Pen with high-grade writing fluid 
in a minute. A tablet and any 
ordinary water will do it. 


Great for Traveling Salesmen, Tourists, 
Campers, Sportsmen and all others 
using Fountain Pens. 


Hundreds of dollars are being spent 
to introduce ‘‘Simplex’’ Ink Tablets 
to consumers and to send them into 
your store. They will like the tablet 
idea. Be a merchandiser and tell 
them about the ‘‘Simplex’”’ Way. 





Bear in mind—No Loss, No Freezing, No Breakage, Storage Less, 
Delivery Less, Investment Less, Profits More. 


Free Samples and Attractive Prices to Dealers. Write for them. 


THE “SIMPLEX” INK COMPANY, Cleveland, 0., U.S. A. 











The Cuspidor Manufacturing Company 





of 10 Kirk Alley, Newark, N. J., sole owners 
and manufacturers of Walton’s Adjustabl 


Cuspidor, are about to get out new cata 
logues and folders of their line. The cata- 
logue will show a large Variety of cuspidors 
match holders, mats, et: 


The Walton line of cuspidors is arranged 


with a brass exterior, broad base, and broad 
top, with a removable porcelain bowl. On 
one style of cuspidor the brass top is 


hinged. On other styles it is simply grooved 


to fit the brass bass The present catalogu 

shows nineteen styles of brass cuspidors 

one spun brass, nickle-plated, reflector 

candlestick, corrugated match-box holders 
\nyone who may be interested in 

line should write to the company at 

address given abo 


A New Stencil Machine. 


The Ideal Stencil Machine Company 
Belleville, Ill, will shortly place on th 
market its second machine, which will 
Ss-inch characters. This machine was dé 


signed by George Remnsnider, the inventor 
of the Ideal, and will be known as the No 
2 Ideal Stencil Machin It will have the 


same automatic attachments as the No. 1 





An Envelope Sealer That Really Seals 


When you see the ““Maxwe 1 will agree that a real Envelope Sealer hasarrived. No! We 
re not fooling ourselv¢ he cfficers of this company have been in the office specialty business 
vears, and that we know and have seen them all goes without saying. Therefore when we 
téll vou that the ““Maxwell”’ real Envelope Sealer (that really seals), that it is supplant‘ng 
thers and making good whe1 thers have fallen down, we are stating facts that we are in a 
1 prove, and we hope ll ask to prove. Users are enthusiastic and plugg ng 
O ~ Used by suc oncern Carnegie Steel Company, The National Tule 

Cr U. S. Government, and hundreds of concerns in various lines of business. 


Mazwen marenepe Sealer, Motor Driven, $75 tha Stas 


~ ! cil r 4 

utlook or pennysaver! peed 4,000 to 6,000 per hour. Has double sealing rolls—rolls have 
teel core warp'ng or rotting of roll mpossible—the ‘‘Maxwell’’ should Jast a 1 fet’me. 

Booklet explains everything how rds fror 4 1s send forit. Tell us the current and voltage used 

n your office and we will be glad t 7 pr to your own satisfaction that the “Maxwell’’ Sealer will 

eal your ma N wha have used or tried, try the ‘‘Maxwell’’ and we are 
nfident that u will find a machine that r work. Drop a line while the subject is fresh in your 


THE MORROW-ULRICH-MAXWELL CO., CEVELAND. 0 





The Sealed 


elope without making adjustments—long, short, thick, th'n. 


Building 








Ideal 
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BUSINESS SHOW AT PHILADELPHIA 


f 








QUAKER City Ho_ps LARGE AND WELL MANAGED 
EXPOSITION OF OFFICE DEVICES AND EQUIPMENT. 








NCE again Philadelphia has held a ftlowers in vases decorated this booth as 
business and office appliances show, well as the two triangular booths occupied 
and the management is to be con by the same company adjoining. In one of 
gratulated upon the very representative ex the latter some of the skilled typewriter 
position they presented to the people of operators on the staff of the Underwood 
that city Company gave demonstrations from time 


The show was held 





which gives the net elapsed tims nsumed 
on any given operation 

During the early part of the week the 
weather was very unfavorable and as a re 
sult the attendance was not quite so good 


as it might have been, but of a most repre 





in the First Regi 
ment \rmory at 


Broad and Callowhill 


streets during the 
week of March 24th 
to 29th Che build 


ing was. tastefully 
decorated and well 
arranged to display 
the many exhibits to 
the best advantage 
At the entrance, one 
faced the Hammond 
Typewrite Com 
pany’s booths” on 
either side in the 
shape of two trian 
gles, decorated with 
palms and flowers 


-etween these 





booths was a grill, 
festooned with ever- 
greens and colored 
electric lights. From 
the roof depended 
other festoons ot 
greenery and arti! 


cial flowers with 





large baskets’ ot 
flowering plants 


The National flag GENERAL VIEW, PHILADELPHIA BUSINESS SHOW. 
and strings of tri 
colored bunting with multi-colored electri to time, which were eagerly followed 
lights added much to the effectiveness ot! Che Addressograph Company and_ the 
the decorations and served to give the show Burroughs Adding Machine Company had 
a very gay and picturesque appearanc: large triangular booths. The Armory was 
{round all the walls were large paintings well laid out and the spaces so arranged 
of sylvan scenes, artistic and pleasing, mal that there was ample room to inspect all 
ing a delightful background. The booths exhibits. The Philadelphia branch office ot 
were white, with large round pillars su many of the most representative office 
porting the various signs in dark green let devices had space, as will be seen from the 
tering detailed account which follows 

On passing the Hammond booth one \mong the novelties shown were the 
faced the Underwood exhibit, a diamond Telegraphone and Elapsograph. The for- 


shaped pagoda brilliantly illuminated with mer machine takes dictation on a wire and 
electric lights. At each corner and side the records made jn this way may be erased 
were signs with the legend “The machine at will and the same wire used repeatedly 
you will eventually buy.” Palms and cut The Elapsograph is a new time recorder, 








sentative nature put 
after Wed lay the 
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In the 
gallery the 
speed ( vere 
held S large 
Sign g I ticu 
lars of tl ntests 
Philadelpl lived up 
to her ré , tation 
here for in spelling 
the word Speed,” 
the sign painter had 

added an extra “e’—SPEEED 


Excellent music was furnished during the 
afternoons and evenings by an efficient 
band under the directorship of F. Gatti 

Che International Corporation, under 
whose management and direction the show 
was held, succeeded in putting on a fine 
number of exhibits representative of the 
ofhce equipment industry, and carried to a 
successful issue one of the neatest, cleanest 
and best managed business shows ever pro- 
duced, bringing out a very large and satis 
factory attendance of the representative 


j 


business men of the Quaker City and sur- 


rounding localities 





wees bi elie bib 


Watching Demonstration, Underwood Booth. 
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Display of A. Pomerantz & Co. 


A PRY, 


BUSINESS SHOW EXHIBITS DESCRIBED 


{ ACTON COMPANY, FRANK M., known as the lett g t vas a tcf hine can be split in two or three different columns so 
head ts, 20 Sout Seventh street, Philadet No P ter-M " Ww is 1 make as many different adding machines with 
showed omprehensive ‘ tment of fine printing x ink ttachment itomat aifferent sets of totals, if desired, It is possible also 
letter F. M. Acton wa euarge s its ipplieation ) g multiply and show at one time the multiplicand, 
{ ADDER MACHINE COMPANY Vilkes-Barre, Pa 8 letter heads al i rdinar fice multiplier and product as a proof when the product does 
exhibited the latest N | del of the Wales visibl g eX t If-tone engraving I Ba Mult ot exceed four figures, and the multiplier three. In 
adding g ma ne i statement and fractiona graph lett f ‘ is an ther ] f teres rhis aurger numbers the multiplier is not shown, but with 
machine it and norm ne, and automatic frac Bat turns t letters fe s d ! ‘ the special multiplying attachment it is necessary only 
tion hin f ‘ eather business were ds at 4.5” t 00) pe il to “set up’’ the multiplicand once, and it can be auto- 
au gt fferent 1 All models may b fold ther | sim] | i leve matically transferred one column to the left for as many 
m 1 f des 1 Mod 10 kas flexible keyboard © AUTOGRAVPHI REGISTER COMPANY H é numbers as the multiplier contains, This, it is said, 
and totals are printe d Boyd & Fackler, dis N J exhibited their ec mplet j of Autog simplifies multiplication, makes division accurate, in 
trict inagers, Drexel building, Philadelphia, were giste epresenting thirty S f velopn creases the capacity for decimals, and aids in figuring 
harge t exhibit s ! S. S. Dickson, ex s ‘ Ag t variety of styles show Ii l discounts and percentages. The exhibit was in charge 
f s of the Philadelphia sales models the use of ist iron has be I l of C. F. Iszard, district sales manager, and a corps of 
forces tamped ld l ste g A p salesmen and demonstrators, W. J. Peck, sales manager 
© ADDRESSOGRAPH COMPANY ruil Chicago, I nsion spool is b of the Barrett Company, was also ‘‘on deck" a part of 
exhibited the Addr macht including t sup ‘ tables ils s y the week 

new autor se t Ack ssograph, using upper a ding The Recorder has d. uble f g *" BELL TELEPHONE COMPANY of Pennsylvania oc- 
ower case typewrite Iso the automatic enveloye ! iligr nt of forms | \ ‘ cupied a prominent booth on main aisle. A competent 
feed Ad ry for machines and Address tered record rolls, Specia n s furce of demonstrators were in attendance to explain 
: graphs es | idapted pay work A feature te and separate systems for different s of bus ss ind demonstrate the eqvipment of various kinds on 
of the exhibit s the Otlice Graphotype, a machine featured \ t. Tay I’! y display. The feature of the display was the switchboard 
embossing idresses plates The Hand Vas irge the exhibit, assist tlie sales n direct connection with the bocths of the various 
Grat S s Steel filing drawe o exhibitors, giving a comprehensive idea of a branch 
secti il s g ! < t were likewise show! € BARRETT ADDING MACHINI COMPANY rH telephone exchange in operation in full view of the 

The: nun s lvantage e Addresscgraph equip Philadelphia Pa exhibited the B t dding rowds in attendance. 
ment we y demonstrated by the members of the l ‘ In additio t the reg I s ( " PURROUGHS ADDING MACHINE COMPANY, De- 
Pb ly s force vsisted by C, J. Welford and Bank machines, there was sl tl I voit, Mich., occupied a large booth near the center of 
E. ¢ H m of the New York o'tice. The boot! g and multiplying machine I Barrett wit the armory and displayed twenty-four of the principal 
was in « re of I M. Reeds Philadelphia manager Mezzani Attachment r Ba tt being a yp nodels cf Burroughs machines. There was also on 
. " AMERICAN MULTIGRAPH SALES COMPANY machine an be placed wherever des 1 Port exhibition Burroughs’ machine No. 149, which has been 
Cleveland, O} had a ge and attractive exhibit eas of operat simplicity s tic s the property of and in constant use by the Bingham 
arg f H. Jacl vision sales manage! is ecuracy pactness and dural lain Hotel of Philadelphia for seventeen years, and which 
) sisted 1 Philadel; es force The Multigraph were ab lemonstrated. Style 10X t Mezz they still refuse to trade out. A complete display of 
1 was sl its various a ations to office work keyt was tl ‘ featu f t shibit. In the the Burroughs line of visible models was «cn hand and 
The y i tta by which form letters y sty 0 eans of ters ‘ special machines for making out monthly statements. 
ss ¥ 


BURROUGHS 


AooINo vied 


Exhibit of the Burroughs Adding Machine Co. 








ONAL TIME RECORE 
COST SYSTEMS 
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TYPEWRITER 


6ST (nh Wine Macnineg 


VICTOR 





Victor Typewriter Booth and Group. 





Both hand and power driven models were included 
rhe commercial statement machine whi takes off 
statements adds the ledger and takes off the trial 
balance all at the same time was one of the prominent 
features \ substracting machine was among the mods 
designed especially for bank statement work Other 
prominent features of the exhibit wer the posting 
machine with tally roll and the N 17 Duplex Auto 
matic Cross Tabulating carriage which controls mters 
Interesting speed demonstrations the non-listing 
models by J. N. Sutcliff were a source of nstant atte 
tion and the entire booth was crowded 1 the t vit 
visitors The booth was ir harge of George A. He 
rich. sales manager of the Philadelphia office issis 

by the entire Philadelphia sales fo 

* ALVAH BUSHNELL COMPANY xy idely 1 Pa 
had a prominent booth and exhibited the complete Bus 
nell line f Paperold Filing Envelope Wallets, Vertica 
Filing Pockets, and other Bushnell specialties Alval 
Pushnell, Sr the pioneer of this industr wus 
ittendance as well as Alvah Bushne! J Arthur Bush 
nell, Jr G. W. Rogers and T. Read 
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Crowds View Proudfit 


the he ural n itta ment fo typew 

nem ‘ elreulars ind = form etters a teal 

the typew te by turning tle platen 1 thie ord 

Wit to feel a letter Another model is adapted tf feed 
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ue fi Collins Ir md H. DD. Snyde mad 
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showed the Comptograph adding and listing machine 
th hand nd electric drive A feature of tie exiib.t 
is «a machine made in July INST, | Dy I I t 

the Inventer of the Comptograpl Sev models 

machines were shown ranging from 7 to 16 banks 
neluding sl tle carriage ind plates § split f acl 
slum The booth was harge «f ¢ l Metzue 

Philade hin agent assisted by the | al sale f 

7 A r DICK COMPANY Chicage I! Xh:ibite« 

the new tmolels, N 7 mil N 7S, of the I 

KRotat Mimeograph recen es bed in Otice Any 
mees rhe 1 th was hurg fsW H. Hoski « 

( f hi ‘ hia, tl “en epresentative st 

by 1 Ww Hil f tl home t wh i t 

demonstrate to the Pl idelphia pul f ! t 

the I Rotary Mimeograph wit inet aris 

me Ih tvin tenell with its gre ser 

pract estructibilly provoked 

com t 

* ECONOMY BALER COMPANY \r \ M 

exhibited Ee my Paper Balers f \ | l 

models ‘ shown designated as N 1 and N 2 

mat ere ed persons learned how t tu wast 

into | t I No. 1 hine make i ba 16" x2 

0 1 N on * makes bale 2 t24 yd 

Both machines vere kept in actua yt if 

their effcctiv ss The exhibit was i rae ‘ 
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Philadelpt sales forces 
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of Louts Philadelphia, represe ativ 
7 by th Pl idelphia sal fo Nelson A. D 
Orange N J n hargs f th Dicta g 
department of the Edison Compa Vas . 
tenda ‘ irge part of the week r feat 
exhibit is e Edison Dictating machine of 
cesigt N vood ~ sed j the nat 
ttit i following tt Xathinations 1 te 
ducted nde e standards ft Nationa I 
cle the Underwrite Lat it es I t te 
approved this equipment t 
st of electrica fittings | by tl 
Board of Fire Underwriters wut it 
g index was also shown by it . 
engtt tters, number of corrections 
ition machin was also shown This is a sub 
desk -like irrangement wit folding sides and 
steel cove rhis an be moved from place t 
desired wit great facility on account of I 1 
ingement that brings the astors on the 
ise at any tin desired This machine ids 12 
The new stee shaving tbinet was also showr 
cabinet provides a drawer for surplus cylinders 
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snclosed motor drive It is also on castors 
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and a starting and stopping device 1 
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CALCULATING MEACTIIN 
y i tw fl 
Ca iting Mi: 
t g off ! whe 
sure f a button a = 
boar i ng 
ti ( divides adds i 
1 s ittie noise 1 operat 
j to cost keeping s 
f ll kinds was ft 
th was in charge : a 
the Phila phia age 
LABEL COMPANY Phil 
xz display f labels it 
ge stickers ete I of 
Many I l 
g ‘ dhesive powe f tl 





{ iss t 
ACOUSTIC COMPANY, N 
exhibit, consisting of 
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Quality—not price—makes 
Repeat Sales 


A few cents doesn’t figure with the business man who knows 
his business may depend on legible carbon copies. He wants 
what no cheap, poor carbon can give him; and that is the 
certainty that al/ his copies are always clear. 
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gives this perfect satisfaction. Or else why would it be the world’s largest selling carbon 
paper? MultiKopy has more selling-points than any other brand. Or else why would it sell 
better than all others combined? i 

MultiKopy is not only the best and best-selling carbon paper, it is also the best-adver- 4 
tised and the one with the best system of dealer co-operation. It is the only one that sends . Hh Hil : 
you the thousands of inquiries from its big full-page and full-column space in Everybody’s, MA 
Saturday Evening Post, and the leading magazines. And it’s the only one we know of that 
will buy back your unsold stock at cost price if you aren’t satisfied, and thus assume al) risks 
of stocking. 

Each line of goods has its Eastman’s Kodak, its Tiffany Jewelry, its MultiKopy Car- 
bon Paper. And where is the sense in standing aside and letting the tide of already created 
sales go by, when you can ride on the crest of the wave into snug harbor of sure profits and 
practically guaranteed sales? 


Write for New Literature and Sales Plan 


and let us show you how fully we co-operate on MultiKopy Carbon Paper, and on Star Brand 
Typewriter Ribbons guaranteed to make 75,000 impressions of ‘‘a’”’ and “‘e’’ without clogging 
the type to show on paper. Send postal today to 


F. S. WEBSTER CO., 338 Congress Street, Boston, Mass. 


NEW YORK, 114-118 Liberty St CHICAGO, 222 W. Madison St PHILADELPHIA, 908 Walnut St. 
PITTSBURGH, 829-830 Park Bldg LONDON, 67 William St PARIS, Rue Saulnier, 10 
VIENNA, Adlergasse, 16 BERLIN, Friedrichstr., 60 BUDAPEST, V-Alkotmany, u, 19 
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{ MONRO! CALCULATING MACHINI 
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rhis ma re tal visib positiv 
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ase a lit It. S. Deel t. s ~ " 
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. OFFIC! DEVICE COMPANY rut 716 ¢ stnut 


reet. Philadelphia, Pa exhibited the Belknap Rap 
Addressing Machine ind the tt s \ 
feat is exhibit was a den st f writing 
lirect the Belknap Stet vith i 
graph s thus making it an addressing i fol 
ind-writter as well is typewritte 1ddresses The 
turability f the Belknap Stencil was demonstrated by 
e from which 100,000 impressions had been I le and 
which was still in good conditior rhe Mor 
writer, L. C, Smith and Oliver machines were a shown 
with thelr Spe ] attachments t ‘ ng 
Saunders Sealograph for sealing env pes 1 tt 
Multipost for affixing postage stamps were a I 
strated The Sargeant Mail Bag Hold commanded 
ittentior his is a tubula | t ¢ y 
1d mail bags in pesition for filling easily The vy ious 
cevices shown in this booth kept a t “ 
I D. Dorsey J. Sinisi Miss (¢ Jos . d J. Frank 


Wagner, with a corps of demonstrator ere ‘ 
© PITTSBURGH VISIBLE TYPEWRITER COMPAN 
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Pittsburg! Pa exhibited the ew manila 12 this 
machine. and the removable type basket permitting 
change from ne key beard to anotl 
language to another proved ne f tl i 
tions Speed demonstrations on t S machine vere give! 
by Custis St. John The booth was harg f Hu. I 
( l ladelphia manage I 
ve i I ittendance 
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Of Course 


You Know 








what particular grade of 
carbon paper ought to meet 
your customer’s needs, and 
you are prepared to advise 
him from your position as 
an up-to-date stationer. By 
that same sign you should 
be fully confident that the 
brand you are selling will 
come up to grade require- 
ments. Your business rep- 
utation is at stake. 

With the thousands of 
other dealers who are doing 

profitable business in 





Ribbons and 


Carbon Papers 


you can handle them with 
the assurance that the rib- 
bons will produce neat, at- 
tractive letters and the 
carbons clean, permanent 
copies. 

Perhaps you are one of 
the few dealers selling to 
people who have not had a 
chance to try Du-Ra-Bul 
Ribbonsand Carbon Papers. 
If so, we have a proposition 
which will interest you. 
Let us tell you about it, 
send you samples and quote 
Special terms. 





REPUBLIC - DODGE 
MFG. CO. 


Pearl and Prospect Streets 


Brooklyn, N. Y. 





OFFIC! APPLIANCES 101 





TYPEWRITER AGENTS WANTED 


Get in Business for Yourself 


SAMPLES AT WHOLESALE 


Big commissions—monthly payments—trial ship- 
ments—new stock—visible models-—low wholesale 
prices. New advertising now ready. 

Write today for Agency offer. Mention Office Appliances. 














rae FROM OFFICE APPLIANCES 
FOX TYPEWRITER COMPANY DOM én vv s:n's'v nns'swine nie nchaeeleeetaeenaenan 
GRAND RAPIDS - - MICHIGAN Address so néap bina'skuee dele Ade cee 














Samples, prices and full information on request 





I AM THE WAX STENCIL & INK MAN 


MY Lrg GRADE WAX STENCILS AND DUPLICATOR INKS are superior. . Better 
to. Your money back guarantee means satisfaction 


nd legitin earned 1 y thre: of us your customer, you and me. 
MY STENCIL SHEETS ure the highest grade. The Western Union Telegraph Company 
say they are ‘the best on the 1 arket = But test them yourself! Have your most exact- 


ul id if he is not pleased with the results and astonished at the low 
it ne PROTECT YOU. 

MY ‘DUPLIC ATOR INKS (a rs) are the best that can be made. I know the ingredi- 

ents and h npounded. I know they are the highest quality regardless of price. You 

l stake in stocking HEY ER’ S inks. They never fade or spoil. Packed in 

aranteed not to leak or evaporate. Prices positively lower 





than you ever dreamed possib! 


Ease saree T,AHEVER Matesesent 


sheets and dupl licator inks v 
dealer's discout You will greeably surprise da 

lso manufacturer of low priced Hektographs and 
refilling composition. 





the eh Gon poe 5 high quality 








A EUROPEAN ARISTOCRATIC CONCERN 


aided by Government, in close touch with all European and foreign 
markets, wishes to go into office appliance manufacturing and would 
be open to buy complete typewriter factory plant of a first-class make 
with European patents; also other office devices may be considered 
in addition. Authorized expert is coming over for personal interview. 
Please give detailed description, full particulars, approximate price(all 
-information strictlyconfidential) also printed matter to “‘R.A.H. 100,”” 
care Societé Europeénne de Publicité, Paris (France), Rue Drouot II. 











HUMBERING MACHINES BAGGAGE CHECKS CORPORATE POCKET NOTARY TRADE CHECKS RUBBER STAMPS 


TRANSIENT 


505 


CHICAGO 











We are “MANUFACTURERS” not Agents for these Goods 
— 


A=} SEALS, STENCILS, BADGES, STEEL STAMPS 


cuec protectors METAL CHECKS. POGKET COINS, RUBBER STAMPS, ETC. 
MEYER & WENTHE | 


108 N_ N DEARBORN $1 ST CHICAGO 2410 20 8. Jerranson Sr 


























OFFICE HOME 


. STORE 
Keep important records where you can Put a glass top on your Gresser or 
find them—where you can refer to them Glass tops are the ideal covering for chiffonier and you'll wonder how you 


atagliance. A glass top on your desk store counters. First: They keep the 

enables you to have your appointment woodwork free from dirt and scratches. ever did without one. Easily cleaned 
sheet, price-lists, salesmen's schedules, Give the store a neat and clean appear- and a protection to the woodwork. 
maps, discount tables, etc., constantly ance-are absolutely sanitary. Glass 

before you-—clean and unrumpled. In- does not absorb liquids like wood. No 

valuable where busi.ess is done over musty smelling counters. Always 

the phone. clean and fresh. 


Tell us now the size cover you need. Let us quote you a low price on glass tops—for desk, counter or 


dresser. WRITE TODAY. Dealers find this a profitable line to carry. 
Chicago Mirror & Art Giass Co., 223 N. Clinton 8t., Chicago / 
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. JOSEPH L. SHOEMAKER AND Co. - 


ARCH ST. PHILA. 
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Display of Fireproof Furniture & Construction Co.’s Line by J. L. Shoemaker & Co. 
any where it is most convenier being cone and subtract with the great speed the subtraction sh Sales nunage I 
wire to the part of the instrument which directly being performed sutomatically The exhibit was tte r 4 WwW McClel v 
ceives the dictation Each reel of recording wire will charge of D. E. Ruggles. manager of the Philadelphia P branctl was a v y Zz 
held an hour's average dictation, and the same w branch, assisted by the local sales force veek d by the entire Philade 
is used year after year This machine has ny * UNDERWOOD TYPEWRITER COMPANY rHE © VICTOR TYPEWRITER COMPANY ’ x, 
fascinating possibilities It may even. it is said, be New York, N. ¥ occupied a large pagoda which was Yor! ‘i ‘ had n interesting exhit y if 
made to record messages from a telephone receiver, the center of the floor scheme of the st A large PH Barnes, Philadelphia manage 
€ TITLE GUARANTEE AND SURETY COMPANY electric sign over the exhibit attracted attention from j.eq) sales force and Miss Amy Shi 
Scranton, Da by their Philadelphia manager, H. J all parts of the armory At triangular booth facing ile S The new N« ; model of 
Latta, demonstrated the advantages of the surety bonds the main display speed exhibitions by the most noted writ featured, with a number y 
placed by this compa perators in the country were held hou Margaret B lift vidths snecial work r e 
s Gc. W ropp & CoO Rochester oe demonstrate en Bessk Priedm Rone ae com Berda: sting erit is features of the V 
Phos Ehrich and William Oswald gave emarkable . , 
the well known Protectograph check protecter. Demon . bly presented by the capat - 
; speed demonstrations This part of the exhibit was et 

strations were given showing how checks are frequently under the i tion of ¢ \ Oden and H. O. Blaisdell 
raised, and how the Protectograph prevents this sort t rmer world’s impion typist rhe various operators ‘ WILLIAMS & WILLIAMS. Clevel 
of crime rhe booth was in charge of ¢ I W ande wrote from dictation and from copy as well as 1 strated the Elapsegraph. a new product 
Philadelphia manager, six of the Philadelphia salesmet memory Qn memosieed matter Miss R Rincon uting is fully described in the M sue of 
and a young lady demonstrator sliced UM aie Gun een, tate: wiiienad ; | ort Apr ces rhe booth was in charg ] Col 
f JOHN UNDERWOOD & CO., New York, N. \ Underwood Automat Letter writer which was operated ns, J if the Collins Office Mact i 
cupied a prominent booth and exhibited the Underwood in the main booth and turned out ndreds of type Phila who have the Philadelphia age —_— 
standard adding machine for adding, subtracting, listing written letters with different names and addresses was D. Snyder of the same company B.W 
and writing The machines were s arranged as t anothe feature of decided interest t Is , f Williams & Williams, the ma B ' 
show their particular adaptation to statement work The Underwood Duplicator was also show nd some visit egistered In*’ and ‘Out trat 
trial balance, ross addition bank statement and fine samples the work possible wit this machine ded for the purpose Ph 
general accounting work by progressing from one ma wer: produced The Underwood Billing Mac noe al stuart and ‘‘stop time or 
chine to another, thus facilitating demonstrations rh tracted many business men The Underwood exhibit rs and tenths of hcurs, and 
flexibility of these machines makes them applicable t nidded nsiderably to the general appearance and at deducts automatically lunch time, et I I 
practically ill classes of accounting work and thei tractiveness of the show the space on pying. the const tior ind operation and t! 
construction ~ shel ms hf permit then writ add Kevstone rround whi the whole fi scheme of the t t aster clock r eight da 

Some interesting and exciting contests net of 75 words a minute, and Annette Trophy,” to the company upon whose ma 
for typewriter speed supremacy in this sec Levy, a Royal operator, making third place chine the tri-state championshyy ntest 











tion were held during the business show at with a net speed of 61 words a minute should be won. This banner was awarded 
the First Regiment Armory. The contests Margaret B. Owen, the winner of the to the Underwood Typewriter any 
were two in number, one being the “Tri ‘Tri-State Championship Contest,” is a resi \ guessing contest on the 1 ver of 
State Championship Contest for the States dent of Passaic, N. J.; Miss Bloom comes words that would be writter y the 
of Pennsylvania, Delaware and New from Woodridge, N. J.. and Mr. Oswald champions in the two contests was con 
Jersey,” which was won by Margaret B lives in Philadelphia ducted by the Stenographer’s Magazine 
Owen on the Underwood typewriter, with The prizes awarded to Miss Owen were The number was 4,661. Thirty usand 
net speed of 107 words per minute; Ross a handsome silver cup and a gold medal, guesses were received, and two people tied 
Bloom second, at 95 words a minute, and while Miss Bloom was awarded a silver for first place, C. Bader and Rachel Lippin 
I 
William F. Oswald third, at 90 words per medal. In the Philadelphia Championship’ cott, both of Philadelphia, guessing 4,661 
minute; and the “Philadelphia Typewriter Contest, Mr. Oswald won a gold medal, Mr words. W. G. Mack of the Carnegie Steel 
Championship Contest,” which was won by Sherry a silver medal, and Miss Levy a Company guessed 4,654; Ernest ( of 
William F. Oswald, an Underwood op bronze medal the Y. M. C. A. Library guessed 4.66 ind 
erator, who wrote at the rate of 93 net The International Corporation—the busi- F. S. Thomas of Philadelphia 4,6 
words a minute, Edward Sherry, another ness show company—offered a handsome Following is a tabulated rey the 
Underwood operator, coming second with a banner, known as_ the Manufacturer’s records made by the different ntestants 
CONTEST FOR PHILADELPHIA CHAMPIONSHIP—Fifteen Minutes Copying. Phil Hammond Hilda Groots S54 he2 ! 2 
adelphia, Pa.,°March 29, 1913. nderwood Rebert W. Rose Sid 137 ON! 

Pet Remington Harry L. Ne S10 4 72 6 
Machine Name Gross Errors Penalty Net. Minute = : 
Underwood William F. Oswald 1566 35 175 1391 93 CONTEST FOR TRI-STATE CHAMPIONSHIP—Thirty Minites Copying, P phia 
Underwood Edward Sherry 1380 57 255 1125 7 Pa., March 29, 1913 
Roya! Annette Levy 978 4 O08 61 : 
Underwood Jacob L. Gwirtz 1114 17 S79 ny Machine Name : (sTOSs Mrrors 1 M : 
Underwood Jayne D. Gormley 114 53 875 8 Tnderwood Margaret B, Owe 190 44 -. a9 
Underwood Samuel F. Feinmar 1063 7 S68 58 I lerwood Rose Bloom = : -~ ~~ 
Underwood Harry O. Tanner 1103 52 843 56 I lerwood Wm Fr. Oswald Feat = , ~i' * 
Underwood Grace V. Adam 1172 66 130 842 a6 Underwood Lesile Berda of tS ~- . 
Underwood Agnes M. Godschell 1OR2 54 271 | Roya Annette Le vy 19S . ‘ 2 6 
Royal Frances Rosenfeldt 108: ns v1) Vnderwood Hurry O. Tanne 214 { 7 v7 
Underwood hilip G. Beard 9h4 8 1) nl Rova F NCES Rosenfeldt 2125 my } 6 
Hammond Ida D. Hayes 979 68 240 H IP nderwood Philip G. Beard ‘ = 
Underwood Margaret M. Deeney 747 24 20 12 Underwood Ceiia Texter 4 2 16 
Hammond Emma L. Benjamin 662 42 210 7 Underwood Walter F. Micl tie ni 
Underwood Imogene Nichols 1058 133 665 om”; Remington Russell S. Krout 22 S 
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A CHEYENNE HUSTLER. 


Oscar ( Stanfield is the man 


handles the Royal agency in Cheyenne, 


Wyoming. His picture is reproduced here- 
with. “The Royal Standard” comments on 
the rapid growth of the “new” cities which 
are springing up in the West and quotes 
Mr. Stanfield to the following effect 


“T had the pleasure of retailing the first 
Royal in than three 


Cheyenne less years 


ago and the present writing I know of 
thirty-five Royals in use here and their 
users are all boosters We intend to make 


Cheyenne one of the leading cities of the 
West for Royal typewriters. Watch our 
sales 

ison for the quotation marks which 


The r 


surround the word “new” in the foregoing 
paragraph is that the city of Cheyenne, 
capital of Wyoming, is hardly a new city in 
the sense that many the other western 
towns are new. It was organized some 
thing over forty-five years ago and is one 





OSC.4R C. STANFIELD, ROYAL DEALER AT 
CHEYENNE, WYO. 


of the progressive towns in the entire 
West, although the population hardly ex 
ceeds 20,000. It partakes at the present 
time the prosperity which the West en- 
joys as a result of the strong agricultural 


the dry farming 


propaganda which performs the apparently 


movement fostered by 
on what was once known as the 
Desert At one 
was the center of the stock rais- 


impossible 
Great American time 
Cheyenne 
and was said to be the richest 
the 
It is peopled almost entirely by men and 
the Central, New 


Southern their 


ing industry 


town of its size in world 


women from Eastern, 


England and states, or 


des¢ endants, and comes about as near being 
an all-American city as one of which 
the writer We Mr. Stanfield 
of selling Royal typewriters in 


Wyoming 


any 


knows. envy 
; 


the privile 


that part 


\ recent letter from George I. Frank, 
manage! Frank & ( vell known manu 
lacturers rubber Stamps, pads, and kin- 
dred goods at Manila, Philippine Islands, 
States that owing to the prevailing talk 


about Phili few concerns 


ppine indepet lence 
are making any attempt branch out into 
new lines Business men are awaiting defi 
nite rmation regarding the policy of 
the new i.dministratio1 Washington 


| 


| 
| 
| 
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$18.00 


for you 


cf Tables that are fitting tributes 
to the offices that require the best; 


whether it be the broad, han 
scrrely designed table for th 
Bank Director’s meet. or 


the newspaper office 
find it in St. Johns. 





St. Johns quality is rec 


nized by business 


» § 
e's) Sle) ssl/am) Fy 
(7! 


fala) sia) ae) ay 
ee: 


pot 


iF 


new catalog has a mes- 


It tells you 


you will 


le ade I 


ome "See OR ) 


ANCES 


More’ 


Desirable 
Than Ever— 
St. Johns Tables 


from coast to coast. Every 
table is guaranteed to give satis- 
factory. service. Every wide- 
awake dealer knows St. Johns 
d- quality. He knows, too, that 
he they are tables that he can sell. 


the 


more staple, dignified kind for 


Send for our 
New Catalog. 


St. Johns Table Co. 
Cadillac, Mich. 
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“They Sell Themselves” 











No. 1488LPC 








JOHNSON 


Offices and Factory: 





More than one dealer has said that of 


Johnson Chairs 


The chair in the cut, for instance, 
makes an attractive appearance in your 
store and invites inquiry. It saves 
you the trouble of calling your custom- 
er’s attention to it. 


That is true of our entire line which 
embraces the wants of all classes of 
customers. 


JOHNSON CHAIRS combine qual- 


, comfort and beauty. 


Our catalogue quotes prices which 
will show you the possibilities of profit 
for you. You've nothing to lose by 
sending for it. You will miss much if 
you don’t. Drop us a line. 


CHAIR COMPANY 


4401-4531 West North Avenue, Chicago. 
Chicago Showrooms: Karpen Bldg., 900-910 So. Michigan Blvd. 


Fourth Floor. 
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NEW MACHINES AND DEVICES 





RESUME OI! 
IN OFFICE 


RECENT INVENTIONS 
APPLIANCES 


FIELD 








Remarkable New Adding Stamp. 


One of the most interesting inventions 
which has come to the attention of Office 
Appliances for some time is that of a 


Frenchman, L. M. Faguer, 75 rue de Ren- 
It is known as the Uni 
“be 


Mr. Faguer, who owns 


nes, Paris, France 


versal adding stamp tampon addition 


neur ‘Universel.’”’ 
the patent rights on this machine, has been 
National Cash 
Company for more than thirteen years and 


connected with the Register 


and in Bel- 
tor 


is well known both in France 


gium, where he was general manager 
the N. C 
for three 
Premier Typewriter Company. 

The Adding unlike 


many other machines for similar purposes, 


He was also 
the Smith 


R. for several years. 


years manager for 


“Universal” Stamp, 
is light, small, strong, inexpensive and of 
very pleasing appearance 

Mr 
Appliances, gives the following resume of 


Faguer, in a recent letter to Office 


what his machine does, and this, together 
with the illustrations he has sent and which 
are reproduced upon this page, furnish a 


good idea of the uses, appearance and oper- 
ation of the machine: 
l. Its 


tion, is 


registering capacity, per registra- 


to 9,999,999 


from one 





UNIVERSAL ADDING STAMP IN USE. 


2? The total adder inside the machine has 


a capacity of one million 


3. Registrations are made by setting the 


levers the amounts required and 


by pressing the handle as with a regular 


opposite 


dating stamp 
4. Rows of 
rows of letters or signs for special designa 


amounts can be set opposite 
tions. 

5. The machine will print the same regis 
tration once, twice or three times on books 


or different slips if required 








6. To the regular machine which prints 
on books, slips, checks, ete may be added 
a special device (see cut No. 2) for detail 
slip which bears duplicate of every transac- 


tion, a free space opposite the figures being 


reserved for writing a name, short notice 


or remark 


UNIVERSAL ADDING STAMP, WITH DUPLI- 
CATE ATTACHMENT. 


7. Figures are printed in two colors to 


prevent mistakes 


8. The printing can be made to bear a 


date or a consecutive number, as required 


9. If the machine is constructed to repeat 


each registration once or more, a special 
device compels the operator to make the 
number of operations required notwith- 


standing the fact that the “total adder” in- 
side the machine has added the amount but 
once 

10. When the machine is constructed for 
several repetitions of the same figures, the 
consecutive number repeats itself as well. 

11. The machine is made in several dif- 
ferent styles to meet all requirements, and 
M. Faguer believes that there is a very 


wide field for its use Government officers 


having the collection, custody and disburse- 
ment of public funds will find the Univer- 


sal Adding Stamp of value. Since it stamps 


the amount paid by the taxpayer upon his 











receipt, the total accumulator inside the ma 
chine showing the amount of cash received 
Dry goods stores and genera andis¢ 
establishments will also find mar ses for 
this 1 hine, as will restaurants hotels 
for printing amounts of stor s Ils 
while at the same time keeping rate 
check of the total of bills for a given time 
in the accumulator within the 1 ne he 
cash must balance with this a1 nt M 
Faguer states that high clas SS pe 
ple generally can use this ma ding 
their bookkeeping into ter r twelve a 
counts or departments, wit n adding 
stamp for each, such as genera pense 
bank, purchases, freight, duty t If tl 
cashier uses the machine S for 
given account whenever a t S 

curs therein, the different totals in the ma 
chines will then show a perpetual record 
sheet of business during the y 

Mir. Faguer desires to dis] f the 
American rights to this machine and invites 
correspondence with persons ntereste 
with that end in view He will probably be 
in the United States before long t in the 
meantime those interested in s propos! 
tion should write to him—L. M. Faguer, 75 
rue de Rennes, Paris, France ind either 
make an oppointment to meet hin hen he 
comes, or, should he be indefinitely de 
tained by his affiairs at home, arrange t 
close the matter by mail 

[t is likely Mr. Faguer will inform Office 
\pplances with regard to his further plans 
and that it may be possible | is to ar 
range appointments in the event of his vis 
iting this country 

Device to Tell Parcel Post Rate. 

The Ratometer is the nam« i new de 
vice recently perfected by the C. Howard 
Hunt Pen Company, of Camden, N. J Phe 
company declares it to be a perfect parcel 

13 rromeren | 
RATOMETER 
THE RATOMETER BOOK 

Sst rate-fander, eliminating ips ind 

irts and giving the exact rate from the 
user's post-office to any other t-office 11 
the United States 

It is said that over 1,000 decisior ver 
ing more than 40,000 questionable zone line 
intersections have been supplied to the in 
ventor of the Ratometer by the postal au- 
thorities. The Ratometer requires less than 
100 small tables but little larger than one’s 
hand to give all the necessary rmation 


regarding the parcel post 
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Salesmen’s Catalogs 
Now Ready 


Four Lines Filing Devices, Two Lines Sectional 
Bookcases, Sectional Display Cases, Filing 
Desks, Stationery Supplies and Specialties 


Shown in One Complete Catalog of 164 Pages. 
gA most complete assortment of goods for the Modern 
Office Equipment Dealer. (You likely know and sell some 
of them. @You know of them as serviceable articles at 
reasonable cost which net you a liberal profit. GAny item 
in the 72 line will find a ready market with your trade. 
GOne of the first requisite qualities of an article bearing the 
yjc trade mark is that it must be SERVICEABLE. dIt 
must{ be as efficient for its purpose as it can be made 
at:a‘’popular selling price. @The new Salesmen’s Catalog 
showing; Filing; Devices, Sectional Bookcases, Stationery Supplies, 
and Sectional Display Cases is ready for distribution. If you haven’t 
received a copy---write us now. QQOur interests are mutual. You need 
this catalog for your trade as we need your representation in your city. 
@We co-operate with the dealers selling #7 goods by referring in- 
quiries and orders resulting from our National campaign of advertis- 
ing to them for attention. 

You buy 7% Goods Reasonably---so you sell them.-reason- 
ably---at a liberal profit. 





The Sf cls Manufacturing Co. 


162 Union St., Monroe, Mich. U.S.A. 


New York Office, 108 Fulton St. Address Mail to Factory Chicago Display 
(After May Ist, ’13---75 John St.) 511-15 South Wabash Avenue 
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= 2, 3 and 4 Drawer Letter Size. 2, 3 and 
= 4 Drawer Legal Cap Size. 2, 3, 4 and 5 
= Drawer Invoice Size A Most Complete 
= Line. 

‘tes Filings Desks 

= 

= 

= * * 

= Desks PLUS Filing Drawers Multiply Efficiency 

_— 

= There are ten kinds of drawers for filing Letters, Blanks, Index Cards, Vouchers, Catalogs, in fact any kind of business papers, ete. 
= You can supply your customers with their own choice of these drawers in any arrangement their special requirements may indicate. 
= Desks are made single and double pedestal, with either Letter or Legal Cap size drawers. Have extension slides and center drawer. 
= Very solidly constructed of seasoned Oak or Birch; handsomely finished either Golden, Natural or Weathered Oak and Birch Mahgy. 
= All drawers on Roller Bearings. 

= Neat, practical desks which save their users much time and travel. All files in easy reach without leaving the office chair. 
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Two and three drawer cabinets 
in Letter, Cap and Invoice sizes 
are very salable stock items in 
every office equipment store. 

Often you can sell a two drawer 
file where you could never place 


a Standard four drawer cabinet. 





Have your salesmen bear this 


in mind. 


Letter, Legal Cap, Invoice Files and Cabi- 
nets with assorted Filing Drawers give you a line 
of almost endless variety—of ample capacity—at reasonable cost. No 
matter how varied your customers’ requirements—no matter how 
much capacity of any standard size—you can supply a cabinet to 
suit, at a very low price (and fair profit to you.) 

This line is not merely a cabinet or two to serve our lines as a 
‘‘Leader’’—it is a most complete assortment of sizes, etc. to supply 
almost any office requirement. 

This Four Drawer Ver- 
tical Letter File is now 
well and favorably known wherever 
business letters are written and re- 
ceived. It is a standard by which 
filing cabinet values are often judg 
ed. It merits your recommendation. 
A worthy, time-tried, practical ca- 
binet that gives satisfactory service 
All solid, seasoned Oak or Birch Ma- 
hogany. Full height drawer sides. 
Drawers on roller bearings and 
equipped with follow blocks. 


You can’t get better service no 
matter what price you pay 


Get the new catalogs. 


The Wa 
Manufacturing 
Company 
162 Union St. 
Monroe - Michigan 
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iling Equipment 
Merits Your Recommendation 


Gives Lasting, Satisfying 
Service 





New York Office---108 Fulton St. Chicago Display 
(After May Ist---75 John St.) 511-15 S. Wabash Ave. 


Address Mail to Factory 











Sf cts Stationery Supplies | 


Yjxs Stationery Supplies 
include the many items you have daily 
calls for. Every one of the many items 
in our lines meets some special demand 
of your trade. We endeavor to keep 
abreast of the times by supplying you 
with the goods your customers ought 
to use. 




















Fibre Board Files for Letters, 
Cap and Invoice Size Papers, 3x5, 4x6 
5x8 Cards, 4x9 Checks, Documents, 
etc. Not only is this line complete, 
the individual items are as carefully 
made as higher priced wood files. 


“Midget’’ Card Index Outfits 
are made for 13x3, 21x4, 3x5, 4x6 
and 5x8 sizes in Golden and Natural 
Oak, Natural Beech and Birch Mahog- 
any. With and without cover. Each 
complete with Horizontal Ruled Cards 
and Guides. Discounts in quantities. 


Yue Security Mailing Envelopes are put up for attractive dis- 
play in a handsome box containing an assortment of sizes for every day 


requirements. 
Tough, pliable board which bends but does not break easily. Eight sizes. 


—— 


Scrap and Invoice Books are 
made in many bindings of various 
qualities and capacities. Solid wood 
backs into which the leaves are glued 
and rivited. The only way a page can 
~ be removed is to cut or tear it out. 











If You Don’t Know ALL the f/&& Lines---Get the New Catalog 




















The #& Manufacturing Co. 


162 Union St. -:- Monroe, Mich. 


New York Office---108 Fulton St. Chicago Display---511-15 S. Wabash Ave. 
(After May Ist---75 John St.) 
Address Mail to Factory 

















Two New Adding Machines. 
The White Adding Machine Company, of 
} 


New Haven, Conn., whose _ incorporation 
was noted in the March number of Office 
Appliances, will manufacture two types of 
adding machines. One of these will be 


Machine, having a mul- 
will be the 


the White 
tiple keyboard, and the other 
\dding Machine, 


\dding 


Commercial having nine 
numeral keys. 

The White 
tion of Charles Wales, the 
Wales Adding Machine, now manufactured 
and sold by the Adder Machine Company. 
Wilkesbarre, Pa. The White Adding 


Machine represents years of work and ex- 


Adding Machine 1s the inven- 
inventor of the 


new 


periment to embody the good features ob- 
advanced engineering skill 
experience. The White Adding Machine. 


it is said, has in its construction eliminated 


tainable by and 


unnecessary parts and made all sections ac- 
cessible for assembly and repair. The in- 
ventor claims that the White Adding Ma- 
chine one-third and 
parts than any other machine of like capac 


contains less tools 


ity. 
The type fall into alignment auto- 
matically when the machine is constructed 
a fact which, it is said, will save several 
hours’ work in assembling each machine 


The side frames are of cold rolled steel and 


allow the use of brass bearings for the 
main shafts 

The handle of the White Adding Ma- 
chine moves from a point opposite the 
ninth key to the first key and works, it is 
said, with great ease and precision. The 
keyboard is so constructed that by mov- 
ing a lever it becomes either “lock” or 
“flexible.” The carriage may be removed by 


turning a single button \s the keyboard 
is removable and interchangeable and does 
the alignment of the type, it is 


a number of 


not affect 
furnish users with 
work, 


possible to 

keyboards for a variety of such as 

currency, units, etc 
The White Adding 


claim that the strongest point of the ma- 


Machine Company 





COMMERCIAL ADDING MACHINE. 


OFFIC] APPLIANCES 

line is its triple visibility whereby the 
keys, number wheels, and printing are 
brought within the natural range of visiot 

[he machine is so built as to be very 
durable, every part of it having been sub 
jected to rigid test and ample material 
allowed for large wearing surfaces All of 


the major movements are of case hardened 


cold rolled steel and will wear longer, it is 


said, than the ordinary life of an adding ma 
chine 

Che machine is so designed that the car 
| 
riage, case, keyboard and calculating mech- 
anism can be removed in about fifteen sec- 
hand without the use of any tool 


been left 


onds by 


Space has inside the case for 
the motor which actuates an electric drive 
The machine 


table 


and all of its working parts 
is portable and stand on 
The motor is connected with the 


will any 
or desk. 
calculating and printing section only, leav- 
ing the main handle and all of its connec- 
tions stationary. 
The Commercial Adding Machine. 

Fred M 
type 


This machine is the invention of 
Carroll and belongs to the nine key 


The 


f 


features < 


machine embodies the 


triple visibility, statement features, and 
simplicity of operation, and performs both 
addition and subtraction by the direct 
method. The Commercial Adding Ma- 
chine is constructed on the rotary system 
Its action is positive and its mechanism 


durable. It is said to be a machine which 
appeals especially to typewriter operators, 
and it can be operated by hand or by elec 
tric power with equal facility 

The Adding 
said, makes an ideal machine for debits and 
black and the 
contains a 


Its key 


adapted to 


Commercial Machine, it is 
credits, the debits being in 
credits in red The 
most complete statement feature 


machine 


board is very simple and is 
the touch 
About the White Adding Machine Company. 

The 
shares of $100 each, par value. The 


system. 


company is capitalized at $1,000,000, 
shares 


THE WHITE 
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are fully paid and non-assessable, and there 
is no bonded debt or preferred stock. The 
officers include Rollin S. Woodruff, presi- 
dent; Charles M. Jarvis, first vice presi- 
dent; Newton H. White, second vice presi- 
dent; Roger P. Tyler, treasurer; Edward 
S. Swift, secretary, and J. B. Debeltrand, 
general sales manager. The directors are: 
Rollin S. Woodruff, former governor of 
Connecticut, president of the C. S. Mer- 
sick Wholesale Hardware, Iron & Steel 
Company, and director of the Mechanics’ 
Bank of New Haven; Charles -M. Jarvis, 
president American Hardware Company, 
and director of the New Britain Trust 
Company, the Colt Patent Firearms Com- 
pany, and the Phoenix Life Insurance Com- 
pany, Hartford; Newton H. White, vice 
president Union Bank and Trust Company, 
Pulaski, Tenn., director American National 
sank of Nashville, vice president National 
Life and Accident Insurance Company, 
Nashville; N. A. Crockett, vice president 
Union Bank and Trust Company, Pulaski, 
Tenn., and Tennessee General Agent for 
the Provident Insurance Company, Nash- 
ville, Tenn.; Charles Glover, first vice pres- 
ident American Hardware Company, and 
director First National Bank, New Britain, 
Conn.; Max Adler of Strauss, Adler & 
Company, manufacturers of corsets, direc- 
tor First National Bank, New Haven, trus- 
tee National Savings Bank, New Haven, 
director Southern N. E. Telephone Com- 
pany and the Union and New Haven Trust 
Company; Roger P. Tyler, president and 
treasurer Butler & Tyler Company, whole- 
sale shoes, New Haven, Conn., director 
New Haven National Bank, New Haven; 
Charles Wales, inventor of the Wales and 
White Adding Machines, New Haven, 
Conn.; J. C. Woodward, formerly of the 
Brown Shoe Company, St. Louis, now of 
New Haven, Conn. 

The White Adding Machine Company 
has acquired free from all liabilities the 
property and assets of the White Adding 
Machine Adding Machine Company of Ten- 





ADDING MACHINE. 





110 


OFFICE APPLIANCES 








Save Nine Clerks’ Pay 
Lightning 
Letter 
Opener 


New Model ‘‘A2”’ 















Operated by Electricity 


This Labor Saving office de- 
vice operated by one clerk will 
open over 200 letters a minute 
without cutting an enclosure. 


One boy or girl can do the work of ten, 
open all the mail in one department and 
have it distributed practically as soon as 
received. This quick distribution will 
save valuable time for both officers and 
clerical force, and by showing the latter 
the value of minutes will put snap into 
the day’s work. 

The Lightning Letter Opener is extremely 
practical. All letters are opened flat; the 
enclosures cannot fall out. Take the mail 
just asit comes from the bag. Don’t shake 
it down. The knives cannot cut a single en- 
closure. Torn or crumpled envelopes, thick 
or thin foreign letters are all opened just 
as well and at the rate of over 200 a minute. 

We do not expect the Lightning Letter 
Opener to do its best work in your office 
the first day or first week. We want you 
to give it a thorough try-out at our ex- 
pense; to compare it with any other letter 
opening device on the market. 


Fill in and mail this coupon today: 


Lightning Letter Opener Co. 
306 State Street Rochester, N. Y. 


Makers of the Newest Member of rhe Efficiency Family 
Gentlemen My Electric Lighting Co. advises that 
the current used in my office is AC DC (eross out 
one). Voltage is frequency is 
Send on that machine for approval. 


Write your name and address on the margin 
Tear off and send today 














TYPEWRITERS 


wholesale at attractive prices 





KINN & PETERSON 
CHICAGO 


117 N. Dearborn St., 




















nessee, and all patents, applications for pat- 
ents, machinery, equipment, and all other 
assets of the Connecticut Computing Ma- 
chine Company, and now controls and 
operates the well equipped factory at New 
formerly occupied by the latter 
The company is now prepared 
to produce English both 
chines which add and subtract in pounds, 
shilling, pence and farthings, as well as in 
dollars and cents, and is now in communi- 


Haven, 
cK ympany. 


models of ma- 


cation with firms abroad for the sale of 
its foreign products 

J. B. Debeltrand, general sales manager 
of the White Adding Machine Company, 
was formerly located in Chicago, 
he was connected with the Burroughs Add- 
ing Machine Company. He also had 
with the Wales Adding Ma- 
chine Company and is, through his excel- 
lent work and his various connections in 
the field, one of the well known men in the 
adding world. The 
says, will begin active operations at once 
their organization 


where 


has 


experience 


machine company, he 


and will perfect sales 
forthwith 


A New Telephone. 

The Prestophone is the name of a new de- 
vice in the telephone field manufactured by 
the Robert Mitchell Company, Detroit, 
Mich. The feature of the Prestophone is 
that it leaves both hands free while using 
the telephone. This device is said to be a 
practical, inexpensive, time saving attach- 
ment for the telephone which does away 
with the need of holding the receiver to the 
ear. When the telephone rings it is neces 
sary only to press the lever, place the ear 
to the Prestophone and talk or listen, with 
both locate a letter, make 
memoranda, or do whatever the 


hands free to 
conversa- 
tion demands 


A Unique Box of Battleship Armor. 

Glogau & Company of Chicago, -Ill., are 
putting on the market a new strong box, 
having some unusual features. The 
intended for cash or valuable papers and is 
said to be of 


box 18 


sizes It is 
The box and cover 


made in several 


fire-proof construction. 
are each cut from a single piece of armor 
plate taken from old battleships. The cor- 
and the cover fits air- 


ners are rounded 
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tight. The makers claim the box to be 
thief proof. Furthermore, there is a false 
bottom into which the box sets. The false 
bottom is screwed or bolted to the desk, 


table or floor and when the strong box is 
the bottom is hidden from 
four indentations in the 


placed over it, 
view. are 
box into which four pins from the false bot 
Two of these pins have 


There 


tom are introduced. 


indentations or notches which engage a 
sliding lever in the bottom of the box, ac 
the lock mechanism which ks 


This securely locks the box to the 


tuated by 
the cover 
false bottom sothat it cannot be taken away 
witliout unlocking the box itself unless the 
entire desk, table or section of the floor is 
taken with it. The locking mechanism is so 
constructed that the cover may be unlocked 
without unfastening the box from the false 
bottom 

This 
which, it 
fire for many hours without destruction of 


box has a %-inch wall insulation 


is claimed, will stand a very hot 


the contents 
The 


inches 


113% 


inches 


box is made _ standard size, 
8 inches wide and 4% 


high 


long, 
high, and is finished either in gloss 
enamel carefully baked or nickel plate, as 
may be desired 

Glogau & Company claim that many of 
sold to banks and 


amounts 


these boxes have been 


insurance companies where large 


of petty cash must be kept in a rather ex- 


posed situation It should be noted that 
the turn of the key to the right locks the 
box to the bottom in such a way that it 


cannot be removed. A second turn of the 


key to the right unlocks the cover from the 


Thus the box can be opened at any 


box 
time without unlocking it from the base 
Full information is furnished by Glogau & 
Company, importers and exporters of gen- 
North Dearborn 


eral merchandise, 180 


street, Chicago. 





Myers Patent Pencil Sharpeners. 
In placing before the public the 
Myers Pencil Sharpener the Mechanical 
Products Company of Brooklyn, N. Y., of- 
fer an article embodying the result of years 
of practical experience by a man who has 
designed and perfected many patents fa- 
miliar to the office appliance industry. 
This sharpener is constructed by the Me- 
Products Company in their own 


Louis 


chanical 





BATTLESHIP ARMOR STRONG BOX. 
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plant which is equipped with every modern 
mechanical aid to the machinist’s skill, a 
large force of competent mechanics and 
many pieces of special machinery that are 
the invention of Louis Myers, the president 
of the company 

The sharpener presents a handsome ap 
pearance of distinct individuality. The case 
is oxidized black with top and chuck heav- 
ily nickel plated. There are many approved 
features claimed for this device by the man- 
ufacturers Simplicity of operation and 
construction, durability, reliability, econo- 
my and efficiency are among them. It is 
claimed it will sharpen any pencil whether 
round or oval, tapered, square, or hexa- 





MYERS PENCIL SHARPENER. 


gon between 3/16-inch and %-inch and of 
hard or soft lead. 

\s can be seen by reference to the il- 
lustration, any point desired can be obtained 
by a simple adjustment on the dial at the 
top and the device automatically stops cut- 
ting when the desired point is secured, thus 
eliminating waste. It is also claimed the 
machine will work satisfacorily even with 
a marking crayon without wood. 

The method of feeding the pencil is by 
gravity. The pencil holder is a three point 
bearing and the pencil is fed by its own 
weight between two spiral milling machine 
cutters such as are ordinarily used in ma- 
chine shops to mill steel, cast iron, brass 
and other such metals 

The gravity feed which does away with 
any pressure on the pencil is a distinct 
innovation 

All parts of the device are interchange- 
able and it is claimed by the manufacturers 
to be “fool proof.” 

The manufacturers will be glad to furnish 
further particulars, quantity prices, dis 
counts, etc., on application 


New Kind of Blotter. 

H. Marui & Co., 621 Broadway, New 
York, have devised a most convenient blot- 
ter to be attached to the wrist of the hand 
using a pen. It can be easily adjusted upon 
either hand, either upon wrist or finger 

Dealers are invited to write the above 
firm for trade discounts and full informa- 
tion as to the company’s offer. 
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The 


all steel up- 
right with new 


Gee & Sant No matter how varied or exacting a customer's requirements 
may be when he needs cabinet safes. filing cabinets or office fur- 
niture—you'll have just what he is looking for if you carry the Allsteel line. 


An Allsteel dealer is never ‘‘Just out.’” He never has to make excuses or 
substitute. He never disappoints intending buyers and never has dissatisfied 


sanitary legs. 


customers. 


No. 201. Large 
double safes 
Interior fitted 
with Unettes 
and Wyde- 
steels fromthe 
Allsteel line. 


An Allsteel dealer has confidence in the line he represents. He can sell 


Allsteel filing devices or office equipment with a guarantee that it will give 
absolute satisfaction and rest assured that there will be no comebacks. 


The Allsteel line will satisfy your customers—bring the other fellow’s 


trade to your store—and hold both. It’s an 
easy line to sell and a profitable ane too. 


Our 64=page catalog will interest you. 
Write for it today and learn what the All- 
steel sales=-producing plan will do for you 
and your store 


The General Fireproofing Co. 
YOUNGSTOWN, OHIO 
Export Office: 396 Broadway, New York, N. Y. 


Make 


= Your Standby and Your 
v © Trade Will Stand By You 





Line 


Combinations 
of interior ar- 
rangement 
are as innu- 
merable as 
the varying 
needs of busi- 
nes. 


Two two-drawer Allsteel Card Index 
Cabinets intermembered. 
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| Practical Typewriter Desk Mechanism. stand which this manufacturer claims af 

R Id | The “2 in 1 Clemco” Typewriter Desk fords the trade more than ordinary value in 
eyno $s | which has been illustrated and described in this class of typewriter table. Its size is 

| previous issues of Office Appliances is de- thirty-two by eighteen inches, twenty-six 

Envelope Sealer | serving of a little further comment in re- inches high. It is made in solid oak, golden 
gard to the mechanism which controls the oak, birch mahogany, or in any finish. It 

stand. This mechanism, while’ has a drawer and sliding board, and can be 








Patented in all countries. Seals 
all sizes without adjustment. 


We Set the Pace 
— Others Follow 


The clean, rapid and efficient work of this 
marvel of simplicity wins the admiration of every- 
one who sees it operate. When it was put on the 
market in 1910, it was the first machine to success- 
fully seal envelopes. Frequent attempts to imitate 
prove the truth of this statement. It is also an ad- 
mission that the Reynolds is superior to all others 

Price Hand Machine (6000 per hour) $35.00. 
Price Electric Machine (12000 per hour) $125.00. 


WHAT OTHERS SAY 


We consider the Reynolds the best machine on the 
market. It paid for itself the first month we had it 
Pittsburgh Gage & Supply Co., Pittsburgh, Pa., U.S.A 

It is fool proof and can be run by anybody who 
knows enough to manipulate a clothes wringer. Our 
only regret is that we did not know about it sooner 

Anti-Saloon League, Baltimore, Md., U.S.A. 

We use them ip all our offices and have never had 
one get out of order. We have tried nearly all the seal- 
ers in the country and yours is the only one that has 
given us satisfaction. 

American Adjusting Association, Cincinnati, O., U.S.A 


H. J. REYNOLDS & CO. 
157 North State St., Chicago, U.S.A. 


DEALERS: Some territory still open for live agents. 
Send for proposition and booklet with names of 1000 
prominent users. 


























AGENTS 
WANTED 


In every business office 
there is some sort of a list 
of names that is addressed 
at regular intervals. 


Every business office would 
buy an addressing machine 
if addressing machines 
didn’t cost so much money. 


We have just perfected a 
$35.00 addressing machine 
that will address 1,500 en- 
velopes, circulars, etc., per 
hour. 


If you have an office appli- 
ance trade, we would like 
to give you the agency for 
this little $35.00 machine 


If you are interested, write 
to The Elliott Addressing 
Machine Co., Cambridge, 
Mass., for further details. 

















typewriter 
it works with a smooth, positive, noiseless 





flat 


shipped kK. D 


CLEMCO DESK MECHANISM. 


action, is yet extremely rigid and strong, 
preserving the machine in the correct posi- 
tion without jar or vibration. It locks auto- 
matically whether open or closed and holds 
the typewriter firmly in any position. This 
mechanism has no outside brace construc- 
tion, the space beneath being left perfectly 
free for the knees. When the typewriter 
is housed within the desk, a cover slides 
across the front of the desk, completely 
enclosing the machine and giving the fin- 
ished appearance of the regulation desk 

A feature of this “2 in 1” desk construc- 
tion is that it leaves the top of the desk 
entirely free at all times whether the type- 
writer is in use or not. The machine and 
the mechanism operating the stand or ped- 
estal being at one side, a bookkeeper de- 
siring to use the typewriter is thus able 
to cover the entire top of his desk with 
books and turn alternately to the machine 
or his books as his duties may demand 
Those who may be interested in this useful 
desk should communicate with the Clemet- 


sen Company, 2608 Flournoy street, Chi- 
cago, II 
New Niemann Typewriter Stand. 
We show herewith a cut of H. C. Nie 


mann & Company’s Number 26 typewriter 


Two of the business slogans of H. ¢ 
Niemann & Company are “High class work 
and finish,” and “Prompt shipments.” 
Besides the mentioned typewriter 
table, this company 
general line of office tables which are 
illustrated and described in a special cata 
logue that can be obtained by any dealer 


abov € 
interesting 
fully 


makes an 


who will write to H. C. Niemann & Com- 
pany, 1801 North Rockwell street, Chi 
cago, [ll 


A Convenient Minute Book. 

The cut shown on next page illustrates a 
new non-projecting post minute book made 
the Manufacturing Com 
pany, 
Two sets of round parts engage the covers, 


Underwood 
Sycamore street, Cincinnati, O 


by 


717 


the posts being divided into short sections, 


each threaded upon the other, thus mak- 
ing it possible to extend the book to any 
reasonable thickness desired. The book is 
locked against the removal of leaves, and 


may be unlocked by the use of a key pro- 


vided for the purpose It is possible to se- 
firmly a very few leaves, or to use any 


cording 


cure 


number which may be practical, a 


to the requirements of the user Sheets 
may, of course, at any time be put into a 
transfer binder when desired and the book 





NIEMANN TYPEWRITER STAND. 
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thus kept within practical limits of size and 
weight 
The Underwood Manufacturing Company 


have heretofore manufactured only metal | 


parts for loose leaf devices, but they are 
now beginning the manufacture of a full 
line of loose leaf goods. The company is 
now getting out a temporary catalogue 
pending a more complete work in the near 
future. The personnel of the company con- 
sists of A. B. Underwood, proprietor and 


general manager, and George W. Morris, | 


manage! f the sales department. Mr 
Morris was formerly connected with the 


Twinlock Company of Cincinnati, and was | 


in their employ about six years both in the 
manufacturing and selling departments, also 
serving as assistant manager at the Twin- 
lock Company’s New York branch for the 
last six months of the company’s existence 

Mr. Underwood has been in the loose leaf 
metal business for the last eight years, first 





NEW UNDERWOOD MINUTE BOOK. 


with the Schultz Tenacity Company, then 
as a partner in the Universal Loose Leaf 
Company, and for the last four years as 
proprietor of the Underwood Manufactur- 
ing Company 

Phe complete catalogue for the trade 
which will soon be ready will show a full 
line of ledgers, transfers, and binders in 
thirty-six styles and bindings, carrying 
fifty-six stock sizes of each style, also a full 
line of stock ledger sheets, indexes, price 
books, minute books, etc 

Those who wish further information with 
regard to this line should immediately write 
to the Underwood Manufacturing Company 


s ; 
at the above address 


A New Strong Box. 
\n interesting and useful line of bank 


specialties is that manufactured by the Bank 


Specialties Company of 333 South Dear- 
born street, Chicago. The company, of 
which A. A. Hobbs is sole proprietor, spe- 
cializes upon note cases, metal tip index 
gl , and all kinds of special order work 
One of the company’s recent and most | 
successful products is their Banker’s Case, 
cut of which appears herewith. This is 


similar styles designated as 
No. 1 and No. 2, the latter being of heavier 


construction than the former. No. 1 case 


is made of hardened aluminum and weighs 
nly fourteen pounds complete. 

The outside is enameled in black rubber 
finish and striped in gold] The case is lined 


with heavy asbestos board, one-eighth of 


an inch thick It is provided with steel 
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' 100,000 to 200,000 Blows 
each working day 


That’s the terrific punishment that the 
average typewriter platen receives from the 
incessant pounding of the type hammers. 

It takes toughness, resiliency, and 
wear-resisting quality of the highest type to 
stand up under this severe service day in 
and day out. 

Your customer expects a long service 
out of every platen and you can guarantee to 
give it ina 


Goodrich tyoeurier Platen 


They are the acknowledged leader. Used 
in 75% of all new machines. Why take a 
chance with displeasing your trade when 
you know you can give certain satisfaction 
and greatest efficiency in Goodrich platens? 


The B. F. Goodrich Company 


Makers of GOODRICH TIRES 


and everything that’s best in rubber 


Factories—Akron, O. Branches in all leading cities 
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The Adams 
College 


Ca a ( ) 
Rings 
The Adams College Book Ring is a 


Universal ring for perforated binders and 
papers. This ring is easily operated and al- 
lows the sheets to lie perfectly flat. 
most satisfactory ring ever invented. 
ware of imitations. 


The 


Be- 





Our goods are handled by leading station- 
ers. If you do not carry them, write us at 
once for catalog. 

Order through your jobber. 


HENRY T. ADAMS 
6823 So. Chicago Ave., CHICAGO, ILL. 








THE 
MERALITE 


DESK LAMP 





WITH GREEN GLASS SHADE 


THE BEST LAMP FOR OFFICE OR HOME 





“KIND TO THE EYES" 
Does Not Tarnish or Collect Dust 


Made in many patterns for any location 
Send for our Emeralite Booklet with prices. 


H.G.McFADDIN & COMPANY 


44 Warren Street New York 














| 


tte ne ae 


follow-blocks on aluminum tracks, and has 
on 


nickeled lock and two nickeled clasps 





NEW BANKERS’ CASE. 


each end, eight nickeled corners and four 
rubber legs bolted on 

Guides are of heavy pressed board, eye- 
leted rod holes, black rubber enamel metal 
tips with headings printed in black type on 
white special wedding bristol board. It is 
claimed to be fireproof and will last a life- 
time 

The standard 


over all hardware (actual space it will oc- 


size is 64%x11x19™% ‘inches 


cupy), and will file documents 414x9% 
inches. Special sizes will be made to order 
The No. 2 case is- identical with No. 1 


except that it is made of vault steel instead 
of aluminum and weighs twenty pounds 


An Adjustable Telephone. 

The Galesburg Writing Machine 
pany, of Galesburg, IIl., is marketing what 
they call the Adjustophone, which is a desk 
ad- 
the 


(om- 


ingeniously attached to an 
fastened to 


telephone 
justable bracket 
desk in any way which may be convenient 


which is 


The extension arms are made of sheet steel 
properly hardened Three sets of these 
arms can be used, providing a max- 
imum extension of thirty-six inches 
The device is made of superior ma 
terial throughout and all exposed parts 
are finely finished either in nickel or 
oxidized copper. The switch hook and 
springs are contained in a box on the 
extension and the mechanism is easily ac 


cessible The springs are made of the best 


The company also make the Chicag« 
Telephone Holder for use with the ordinary 
desk stand. This has likewise an adjustable 
arm but the telephone mechanism itself is 
of the kind with which we are all familiar 

New Clip and Clip File. 

The “Acco” paper fastener is the name of 

an interesting device which is being made 





“PORTO” CLIP FI 


and distributed to dealers by 
Clip Company of New York 
that the Acco fastener has 
i.dvantages, among which ar 





THE ADJUSTAPHONE 


all 
platinum The 
through eyelets and fastened to the arms 
from 


German silver and contacts are pure 


points cords are looped 


from 
The cord 


to prevent them being jerked 


their connections terminals are 


held in place by nuts 


the permanency with which it 


and documents, and 
it may be extended to hold 
as well as a few 

The prong shield washer 
special advantages peculiar 


LE. 


tiie 


man 


( 


its flexibility 





binds 


many 


to 
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. 
fastener, permitting the prongs to be bent 
inwardly over the washer and to be fast- 
ened, holding the prongs perfectly flat. 

The Acco fastener is made in five sizes, 
in both steel and brass 

Another convenient device of the Amer 
ican Clip Company is the “Porto Clip File,” 
an inexpensive, but substantial device for 
handling legal papers, documents, corre 
spondence, et It is 1134x10% inches, and 
is bound in cloth \ strong, spring clip 
holds papers in place and the covers pro- 
tect the contents from injury, at the same 
time furnishing a convenient writing sur- 
race 

Those who may be interested in these 
products can secure full details of prices, 
terms and discounts by addressing the 
\merican Clip Company at New York City 


Useful Devices for Office and Home. 

The Eureka Sales Company. 116 South 
Michigan boulevard, Chicago, are manufac- 
turers and distributers of a number of use- 
ful novelties suitable for offices and house- 
holds These include the Davis Self Olil- 
ing Polish Mop, Wood Shine Polish, Eureka 
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EUREKA WOOL YARN DUSTER. 


All Wool Yarn Duster, Wool Shine Polish- 
ing Pads, and Davis Self Wringing Mops 
One of the articles which office people 
will find very useful indeed is the Eureka 
Wool Yarn Duster, a cut of which is shown 
herewith. This duster is made of pure Ger- 
mantown wool yarn and it is claimed that 
it will outwear three feather dusters. It is 
made in two sizes for home use as well as 
for offices and hotels. It is claimed that 
this duster, properly used, will not stir up 
the dust but will remove it without scratch- 
ing the woodwork. It cannot be broken, 
it is said, is easily handled, can be used in 
places where a feather duster is impossible, 
and may be washed out when soiled 
Another useful device which is applicable 
to office as well as home is the Davis Self 
Oiling Polish Mop. This is said to be the 
only self oiling mop on the market. The 
mop is round. Every strand of yarn is said 
to be in contact with the floor. The handle 
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GLUE. PASTE 
DAMUCONE pee nT AGL. 


hy (TUGILAGE « 


Dennisons 
Pin Tube Adhesives 


EVER can spoil, thicken or lose their strength. Re- 


move the pin; squeeze the t 
flat nozzle and seal again with the 


ube; spread from the 
in. 


Quick and Profitable Sellers. 


~ 


Semnioon o\lamuifachwing So 


rHE TAG MAKERS 


BOSTON NEW YORK PHILADELPHIA 





CHICAGO ST. LOUIS 





A 
A‘ instantaneous clutch for your papers at a slight pres- 

sure of your hand on a knob at the top of the machine— 

at is the service which the ACME offers your busi- 


tha 
h At ness office. 


You couldn’t clog the ACME if y 


Lit 


ou tried, for a specially devised anti- 


clogging attachment throws off the bits of paper and metal as fast as the 


sheets are fastened. It holds 100 wire staples at a charge and will bind to 


one-quarter inch any kind 


working stapler on the market today. 


An Opportunity for Dealers to 
Cash In on a Demand That 
Is Constant." 


The ACME SURE-SHOT BINDER 


al 


makes friends wherever et 1. Law 
Le ee ae iments, and office 


men mention it in their re order requisi 


WS tions ler 


shot profit for the dealer t hand 
line. Write for Booklet a1 i Di count 


ACME STAPLE CoO., Ltd. 
112 North 9th Street 
Dept. O, 


CAMDEN, N. J. 


tl 
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of paper or fabric. The stoutest and simplest 


Canadian Representatives: 
ERNEST J. SCOTT & CO., 
59 St. Peter St. Montreal, Can. 





reason, a man 


name. It 
Cabinet 


can 
cally 


eliminates all possible 
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is attached in the center of the mop and the 
center-head is protected by the strands of 
yarn. When it is necessary to replenish 
the polish, the handle may be removed from 
the metal holder and the polish poured into 
the receptacle. An even distribution of 
polish is said to be thus at all times secured. 
Those who may be interested in these de- 
vices should drop a card to the Eurek: 
Sales Company at the address given above 





New Follow-Up System. 

The Dando Company, Dando building 
Philadelphia, Pa., have devised what they 
claim is a scientific and economical system 
of follow up selling for sales managers and 
salesmen. This system is known as the 
“Hiscograph System” and is included in the 
Hiscograph Cabinet, 
pending. 

This capinet, it is 
keeps a record of every name on a list. It 
follows every new name through every pro- 
gressive step until it becomes a real pros 


patents for which are 


said, automatically 


APPLIANCES 
The 


are kept in separate compartments 


mistakes various divisions of the list 
or draw- 
ers, so that each can be handled as a unit 

The minimum capacity is 2,500 names. It 
is said that the maximum capacity is with 
out limit, since the maximum is merely a 
matter of taking care of the overflow under 
the The 


contains twelve compartments of five 


the operation of system cabinet 
$1Zes, 
each compartment being arranged to hold 


The 


cabinet is made in quartered oak only, and 


three by five-inch standard index cards 


its outside dimensions are thirty-two and 


one-half inches wide, by twenty-three 
inches high, and twelve inches deep. It is 
finished on all sides and has polished brass 
hnttings 


NEW YORK STATIONERS’ BOARD 
OF TRADE DINES. 


The ballroom of the Hotel Plaza, New 
York City, was the scene of the thirty- 
ninth annual banquet of the Stationers’ 
Board of Trade. There have been given 
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city were dwelt upon and reference was 
made to its cosmopolitan population as 
proof that opportunity is not limited 
any particular race or people 

Father Bertram Conway, C. S. P., the 
second speaker, took for his subject “So 
cialism.” The Rev. Conway point it 
that the worker of today is not the patient 
laborer of a generation past, and hi at 
tributed the present day social and indus 
trial unrest to a realization on the part of 
employed men and women that they are 


being exploited. The cure for this injus 
tice and the unrest which results from it 
Father Conway said is Socialism and s 


cial equity 


Edmund D. Fisher, the next s; 


his capacity as Deputy Comptroller of New 


York, gave valuable information on the 


currency question. 


Joseph French Johnson, Dean of New 
York University, chose as his subject 
“Thinking.” The theme was treated from 
the practical side more particularly an 
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FLASHLIGHT PHOTOGRAPH OF THE RECENT ANNUAL DINNER OF THE STATIONERS’ BOARD OF TRADE, NEW YORK CITY 


pect or is finally eliminated. If, for any 


whose name is listed in the 
Hiscograph does not become a customer 
a separate department is provided for such 
is claimed that the 


is a scientific system, yet 


Hiscograph 
withal 
stenographer 


so simple than any bright 


handle any mailing list economi 
and efficiently The cabinet, it 
said, eliminates tedious, time taking 


methods of recording, does away with the 
liability to duplication and confusion, and 


chance of making 


25, but few, if 


pl asurée 


DV a ce 


duced the first 


who gave his 


by t board banquets which 


he New York 
1 


were more largely attended than that which 


was held on the evening of Tuesday, March 


~ any, have surpassed 


and profit During the meal vo 


al and instrumental music was rendered 


lore d quintette 
Henry ( 


The toastmaster, President 


brief intro 
Frank Moss, 

New York, 
“New York 


the 


unbridge, after a salutatory 


speaker, Hon 
District 


talk 


(Attorney of 
the title 


\ssistant 


ity The commercial advantages of 


from the entific References wet ( 
to the Sherman law and to So l 

That the organization of publis 
not a be trust, but a means 
both dealer and publisher was p t it 
by | rederi } \ Stokes, president t the 
American Publishers’ Association 

The l nyg speech Was given 
mer W. Byers, secretary of the National 
Association f Stationers and Mar 
turers, who in a brief but adequate manner 
referred to the relationship between legis 
lation and the manufacturer and retaile1 














EMULATION 


The Term Defined 


GENIUS, coupled with Business Ability and Right Motives, 


means LEADERSHIP. 


LEADERSHIP means EMULATION. 


EMULATION means (according to Webster) “striving to equal 


se 
or excel. 


What Can and Cannot Be Emulated 


Poe is, aside from prestige and profit, 

real pleasure in creating things, and the 
just reward of the originator is recognition 
and approval of his wares, not only by con- 
sumers, but by his contemporaries in trade as 
well. 

Public approval, as strongly evidenced by 
recent trade paper advertising of Loose Leaf 
goods acknowledges beyond question the lead- 
ership of the Irving-Pitt Manufacturing Com- 
pany. 

It is indeed a tribute to genius and manu- 
facturing skill. 

The record of the Irving-Pitt Company is 
little short of phenomenal. Entering the 
business less than ten years ago in a very 
modest way, it has grown to enormous propor- 
tions and contributed more to the Loose Leaf 
industry than any other concern. 

It has lifted Loose Leaf out of the realms of 
mystery and placed it on a commercial basis. 

It has made it possible for the Stationer to 
do a tremendous business in Loose Leaf 
Devices. 

The Irving-Pitt Company has not only cre- 
ated Devices that are now acknowledged as 
right in style and mechanical principle, even 
by competitors, but it has created a business 
of world-wide proportions in Ring Book De- 
vices, thus making it possible for the Stationer 
to sell as an article of merchandise, at a good 
profit, thousands upon thousands of Loose 
Leaf Books that were not even thought of 
twenty-five years ago. 























Things Which Cannot Be Copied 


I-P skill and I-P equipment are not possible 


without I-P genius—the foundation stone of 
the I-P business. 

No other organization in Loose Leaf has 
been able to produce mechanical ideas of such 
distinctiveness, yet such simplicity that they 
seem at once, even to laymen, just the proper 
thing for the purpose for which they are in- 
tended. 

The exceptional I-P equipment is responsible 
for each and every small part being accurately 
made,- and when assembled producing a De- 
vice that is as near perfection as human skill 
and ingenuity can achieve. 

Study an I-P Device from every standpoint. 
Note the superior workmanship throughout. 
Every part is absolutely right in every detail. 

Take, for example, the I-P Memo Book (} 
inch Rings), note the perfection of the rings, 
the joint is perfectly smooth, hardly noticeable. 
Note the invisible buttons in the back—a great 
convenience. Note the superb finish on the 
metal, also the beautiful, soft, genuine Morocco 
Binding. 

The same degree of perfection is found in 
the I-P Line of Post.and Ledger Devices as in 
Ring Devices. 

SERVICE and Co-operation with the Dealer 
are other features in’the I-P proposition which 
cannot be copied. Absolutely dependable Ser- 
vice is made possible by the organization back 
of the I-P Line. 

It means much toa Dealer or user to know 
that there is a perfect organization (anxious to 
render exceptional Service) back of the goods. 

In Sales Co-operation, the I-P Company ren- 
der all the usual kinds, and then some, that 
counts for more than all others combined. 

Ask us to tell you about it. 



































SEE INSIDE 


“ry rs<" , vry 
A STATEMENT 


OF INTERESTING FACTS 



















EMULATION---A TRIBUTE 
aor |-Pc= 
Gentlemen, We Thank You! 


Herewith are shown some Office necessities, CREATED BY Irving-Pitt Manu- 
facturing Company, which are now universally recognized as the standard for 
their particular class. 


Some one must lead and others follow 











Some one must create and others imitate 








HERE IS THE SECRET 
THE SMALL INVISIBLE BUTTONS IN THE BACK 
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THE I-P PRICE BOOK ) THE I-P MEMO BOOK 


Ring Books and Ring Binders 
(Spring Back Type, Created by the I-P Company) 


This type of Ring Device is now universally acknowledged as the standard. Its simplicity appeals to all. No 
jevers or push bars to get out of order. Extremely light and compact, nothing to wear out. 
Examine carefully an I-P Book, then ask to see other makes and note similarity of the basic 
mechanical principle. The I-P Ring Device has fewer parts than any other, it is less liable to get 
out of order. It is not only the original, but is the best 
Ring Device today, and always will be, because 
nothing less than the best is allowed to leave 
the I-P factory. 

Catalog No. 21 describes fully this inter- 
esting line. May we send you a copy? 














The Combination Stenogra- 
pher’s Note Book and Note 
Book Stand 


(Crevted by the I-P Comp: ¥ 


It is the best Note Book, regardless of 
price. 

It is the best Note Book Stand, regard- 
less of price. 

As a combination Book and Stand, its 
cost is no more than ordinary Note Books. 

The cover feature in I-P Stenographers’ 
Note Books is perpetual. 

Ask for ten reasons why you should use 
cm J-Pce Stenographers’ Note Book. 


























TO LEADERS Eig 


~~ > 





Qamie’ Pictures” and the name 
“Edison” are synonymous. 


So is *THAT BUTTON IDEA” 
with the I-P trade mark “az ]-Pa=n” 
--vyou can’t separate them. 











The First Post Binder 
With the Sliding Button in the Slotted Top Cover 


(Created by the I-P Company) 


This Binder is sold by almost every Stationer in Amer- 
ica. It has long been recognized as the pacemaker for Post 
Binders. It cannot be copied, except in outward appear- 





ance, and will remain supreme because of exclusive I-P 





mechanical features. 
Made in two styles, 26 stock sizes. Ask for Catalog 
51 for detailed information. 











*. 


The Sectional Post Binder 
With the Button Lock 


Created by the I-P Company) 


This Binder is the highest development of the roller clutch 
principle, as perfected and patented by the I-P Company. 

It is no wonder that this Binder is copied in outward appear- 
ance, as it is right from every standpoint and is most attractive 
in style and mechanical principle. 





Made with 5/16 and 3/8 diameter posts, in Corduroy and 
Leather, Canvas and Leather and full Canvas Binding in a great 
variety of sizes. 

Catalog 51 gives full description. May we send it? 


The I-P General Trade Catalog is yours for the asking 


IRVING-PITT MANUFACTURING CO. 
KANSAS CITY. MISSOURI 


NEW YORK BRANCH 
54-56 FRANKLIN ST. 


CHICAGO BRANCH 
24-26 SO. CLARK ST. 





May we send you an interesting little story, 
**A New Era in Manufacturing?” 














ad Y ‘ ~ e * 
TP== Things Worth Copying |} Pam 
The I-P General Trade Catalog, a real Loose Leaf Book, containing 180 pages, thoroughly indexed with 


projecting Leather Tabs. 

This Book has been acknowledged by many prominent Dealers to be a text-book on Loose Leaf. 

It lists over 1700 stock items, each and every one of which is 
jp, INDEXED BY on the shelf in three places—CHICAGO, NEW YORK, KANSAS 
14 PROJECTING . : : 

AA (FATHER CITY-—-ready for immediate delivery. 

Get this book and note the great number of complete Outfits 
for Commercial use, for Bank use, for Professional use, also 
the great variety of Solid and Sectional Post Binders, Current 
Ledgers, Ring Books and Ring Binders. 

In the I-P line, there are over 500 Stock Forms (all sizes con- 




















sidered. ) 
You are not fully equipped to do Loose Leaf business unless 


you have this book—may we send youa copy? 
These. Catalogs,each describing a sepa- 
rate class of Loose Leaf goods, imprinted 
with the I-P Dealer’s name and address, 
a are furnished in reasonable quantities with- 
oil COVER out charge. This is the most costly litera- 


IS THE I-P ture ever gotten out for Dealer’s distribu- 
POST PRICE BOOK tion 








I-P Sales Co-operation 
Something Out of the Ordinary 


Free to I-P Dealers 


A scientific treatise on the subject of Loose Leaf—not an 
advertising medium. This work is issued monthly, and will con- (i) 
sist of twelve sections, which may be preserved for future refer- 
ence by filing into a Ring Binder, provided without charge by 


the I-P Company. is i Chart of Loose Leaf Goods 
By glancing through a single number of “I-P Sales Co- rT Theory and Obiect of Loose Leal 





A Brief History of Loose Leaf 





How to Organize a Loose Leaf Department 





operation,” you will be convinced that we are properly entitled 
to the position of leader in the Loose Leaf Industry. 

If you want to learn the fundamental principles of Loose 
Leaf, to sell and install complete Systems, you need “I-P Sales 


Co-operation.” 
Let us explain how you can secure this Service. 








Why Experiment with unknown goods?— buy the @a - P= 
line. It is right from every standpoint, and always will be, be- 
cause the same skill that has placed [-P2 well in the lead is 


easily able to hold the position. 
Just rest secure in the fact that any Loose Leaf Device 


bearing the @= J-Pc= trademark is the best that can be produced. 











BEST DISTRIBUTION 





How to Display Loose Leaf Goods 
How to Advertise a Loose Leaf Department 
Principles of Salesmanship 


Dealers’ Advertising 


KANSAS CITY, MISSOURI 





THREE COMPLETE STOCKS 


IRVING-PITT MANUFACTURING COMPANY 


New York Branch 
54-56 Franklin St. 


General Office and Factory 


Kansas City, Missouri 


Chicago Branch 
24-26 So. Clark St. 














April, 1919 OFFIC] L{PPLIANCES 
CHANGES IN “Y AND E” HOME OF- _ ¢: ent well advance of the “Y and 
FICE STAFF. E” selling organization 
On April 1 a number of far-reaching order to concentrate the work of th 
changes went into effect at the Home Of Y and |] selling organizatio1 among 
fice of Yawman & Erbe Manufacturing agents, dealers and consumers, Mr. Roc! 
Company, Rochester, N. Y Roland Col well, at present in charge of the “Y and | 
succeeded Edward S. Babcox as advertising \gency-Dealer Department, has been give! 
manager, } Babe having resigned to supervision over the Consumer Corre 
become rtising manager of the Fire spondence Department als« 
H. P. Rockwell, E. H. Gilman, Roland Cole, who 
in charge of Y. & chief of the Y. succeeds Edw. S. 
E. sales to agents, E. System and Babcox as Adver- 
dealers and con- Consumer Corres- tising Manager of 
sumers. pendence Depart- the Y. & E. Com- 
ment. pany. 
stone Tire & Rubber Company, Akron, O FINE LINE OF OFFICE CHAIRS. 
E. H. Gilman, formerly Mr. Cole’s assistant \n interesting illustration of the trend of! 
in the System Department, succeeds him _ the office furniture trade away from the old 


as chief of the System and Consumer Cor- 
This 


department, but is now under the 


respondence Department remains a 
separate 
jurisdiction of H 
considerably to his former duties as direc 


tor ot and hs 


P. Rockwell, thus adding 


work among “Y agents and 
dealers 
the “Y 


years 


the “YS 


Mr. Cole has been connected with 


and E” Company for a great many 


He was at onetime associated with 


and E” Advertising Department, later leay 
ing to become advertising manager of the 
John C. Moore Corporation, where he had 


much valuable experience. In 1907, he again 
took his place in the “Y 
System Department—in fact, 


System 


and E” organization 
as head of the 


Mr. Cole 


ment, and 


organized the Depart 
during the past six years has de 
veloped it until it is now one of the strong- 
; and E” Selling 


est arms of the “Y and 


Service Organization 

this department, 
kinds 
accumulating until there is now a vast fund 
For the 


During the existence of 


System information of all has been 


of data on file in the department. 
storage of sample card forms alone, there 


is in stacks of sectional cabi 


use nine big 

nets, comprising all sizes of card index 
drawers. This is classified in such a way 
that “Y and E” agents and dealers can ask 
for system information of any kind and 
get it in clear, concise and definite form by 
return mail. This System Service, as it is 
termed by the “Y and E” people, is of great 
value to “Y and E” customers 

Mr. Gilman, who succeeds Mr. Cole as 


chief of the System Department, has been 
Mr. Cole’s assistant for the past two years 
He is thoroughly familiar with all phases 
of system work, and is qualified in an ex 
ceptional way to carry on the work of the 
department along the same broad lines as 


heretofore, and to keep the work of the 





line general furniture dealer into the hands 
of the special office equipment dealer is to 
the fact that the 
Wakefield Company is 


pushing vigorously the company’s remark- 


be noted in Heywood 


Brothers and now 


NEW OFFICE CHAIR. 


able line of office chairs to the special of 
ce equipment dealer trade 

The accompanying cut shows one of this 
company’s fine office chairs The line is 


including all grades 


very comprehensive, 

from the cheapest to the best and an in 
teresting variety of designs and styles, so 
that dealers are able to select Heywood 


Brothers and Wakefield Company chairs to 


suit the demands of all classes of customers 


fact, this manufacturer claims to make 
as complete a line of office chairs as is 
manufactured anywhere, as well as to quote 
the lowest possible prices according to the 
quality of each particular design. The com- 
pany has a large output of its standard line. 

Heywood Brothers and Wakefield Com- 
pany continues to do a large business with 
general furniture dealers in various lines of 
household chairs, but as a matter of fact, 
this company is one of the longest estab- 
lished manufacturers of office chairs in the 
United States. The business was established 
in the East eighty-seven years ago. In some 
sections of the country the name of Hey- 
wood Brothers and Wakefield Company is 
synonymous with office chair manufacture. 
For twenty-five years the business has been 
established in the West with a large Chi- 
cago factory in complete operation. 

All interested dealers should obtain the 
company’s attractive, new 1913 catalogue 
by writing to Heywood Brothers and 
Wakefield Company at any of the following 
most convenient addresses: Wakefield or 
Gardner, Mass., or Chicago, Ill—or any of 
the following warehouses: 516-520 West 
Thirty-fourth street, New York, N. Y.; 174 
Portland street, Boston, Mass.; 244-254 
South Fifth street, Philadelphia, Pa.; 113- 
123 West Conway street, Baltimore, Md.; 
Wells and Carroll streets, Buffalo, N. Y.; 
1415-1419 Michigan avenue, Chicago, III; 
737-743 Howard street, San Francisco, Cal.; 


148-154 Tenth street, Portland, Oregon; 
215-221 East Sixth street, Los Angeles, 
Cal.; Buenos Aires, Argentine Republic, 


South America. 





WEIS COMPANY ENLARGES NEW 
YORK OFFICE. 


The headquarters heretofore occupied by 
A. H. Denny, New York representative of 
the Weis Manufacturing Company of Mon- 
roe, Mich., have been outgrown and, as it 
was impossible to secure the desired 
amount of space in the building at 108 
Fulton street, it was decided to move the 
New York office of the company to 75 John 
street near William street. This will be 
done on May 1. The new offices will have 
enlarged display rooms, also better ware- 
room facilities for the New York stock, so 
that Mr. Denny will be in better position 
than ever to serve his Greater New York 
customers. 

Mr. Denny, representing the Weis Manu- 


facturing Company, has occupied the 
office at 108 Fulton’ street for the 
past seven years. They originally had 


a very small office, hardly more than desk 
room, but they gradually added space until 
at the present time they occupy about two 
floors at 108 Fulton street and also use a 
loft at 75 Fulton street containing storage 
space. When they take the quarters just 
leased at 75 John street they will be able 
to concentrate all of their New York busi- 
under one roof. The new premises 
contain approximately three times as much 
floor space as at the old location. This sup- 
plies the additional room so greatly needed 


ness 





and gives Mr. Denny also the advantages of 


a street floor for the better display of the 
well known Weis products. 

Mr. Denny, New York manager, has been 
with the Weis Company for the last twelve 
years and under his management of the 


OFFICE APPLIANCES 
polite correspondence. The Dennison Man- 
ufacturing Company makes perfumed seal- 
ing wax in many colors, admitting of the 
display of numerous pleasing and- harmo- 
nious arrangements. 

In addition to the already well known 





1 pril 1918 


ing, March 18. The dinner was give the 
losers in a selling contest carried on be 
tween two teams composed of members of 
the sales force. J. M. Roberts was captain 


of the winning team and A. W. Morf headed 


the losers. George Edmund Smith, general 





New York office, business has developed re- 
markably. At the time he took charge of 
the New York office seven years ago he 
handled the entire business alone, but it 
has now increased to such an extent that 
seven are now required to handle it. 
The New York office carries a complete 
stock of Weis goods covering filing cabi- 
nets, sectional bookcases, card indexes, sup- 
plies, etc. 


BOOM PREDICTED IN SEALING WAX 


The Dennison Manufacturing Company, 
of Boston, Mass., advise stationers, while 
not neglecting the advantages of the many 
hued crepe papers for decoration and dis- 
play, to push sealing wax, Which, they de- 
clare, is coming again decidedly into use in 





Are You Acquainted With 


A DENNISON WINDOW DISPLAY. 


sizes of Dennison’s perfumed wax, there 
are two new sizes, a larger stick, put up 
three in a box to retail at 10 cents a stick, 
or 25 cents the box, and a very long stick 
put up in individual boxes to retail at 15 
cents a stick. Both sizes are made in 
eighteen colors. These can be arranged to 
match the prevailing shades in stationery 
The Dennison Manufacturing Company 
also stands ready to supply the demand for 
quill pens, which are said to have come 
back into favor as a fad for the romantic, 
poetic and social side of letter writing 


ROYAL MEN DINE. 
Salesmen of the Chicago office of the Royal 
[ypewriter Company held an enjoyable din- 
ner at the Hotel Sherman on Tuesday even 





sales manager of the Royal Typewriter 
pany, was guest of honor. Other guests wert 
Managers Myrick, St. Louis; Greenfield, | 
cinnati; Martin, Des Moines; Chandler, In 
dianapolis, and L. B. Mackenzie of the Oft 
Outfitter 

George Center, manager of the Kansas ( 
office, reached town too late for the dinner 
The general sales manager, visiting managers 
and members of the local staff made speeches 
Others present were Wesley A. Stanger, ma 


ager of the Chicago office : J H. Washburne, 
F. L. Horton, F. C, Shoemaker, H. S. Bet 
temes, W. H. Lavers, J. M. Roberts, A 


Tomek, W. E. Howard, W. H. Howard, ‘ 
N. Palmer, A. L. Morf, A. J. Raclin, | 
ris, W. S. Orvis, H. N. Hall, A. W. Morf 
C. Marine, E. F W. H. J 


Gustafson, 
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* IDJESTR 


THE CLEMETSEN CO aa 
CAGO, USA 


Trade- Mark. 


SUPERIOR 
TYPEWRITER 
DESKS? 




















Send tor complete 
Illustrated catalog 
of our entire line. 








The “2 IN 1 CLEMCO” 
Desk Top in Use; Machine at Hand 


The “2 IN 1 CLEMCO”’ 
Machine in Use; Desk Top Free 


2608 Flournoy Street 
A. 


THE CLEMETSEN CO. CHICAGO, ILL., U. S. 
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A NEW DAVIDS MAN. 


\ recent addition to the sales staff of the 
Chicago office of the Thaddeus Davids Com- 
pany is Theodore P. Kressner, who will at- 


tend to the requirements of customers in the 


Chicago territory 
Mr. Kressnet 


was for four vears 





T. P. KRESSNER. 


Later | 
Blank 
Middle 


man, 


McClurg & Co 
Mississippi Valley 
States of the 


Se t \ ( 
represented 
Book Company in the 
West and Northv 
but has a 


esteemed in the 


e 


vest He is a young 


wide acquaintance and is highly 


trade. 


BUSHNELL TAKES YAWMANOTE 
LINE IN PART. 

\s already noted on page 85 of the 

Appliances, the 

Philadelphia 


March 
Alvah 
has 


number of Office 


Bushnell Company of 
line 


label 


envelopes and ex- 


taken over a portion of the Yawmanote 


of mailing and expanding envelopes, 
holder 

panding 
& Erbe Manufacturing Company 
Bushnell 
containers and will hereafter supply 
and the Yawmanote 
man & Erbe Manu 


wallets, partition 
files manufactured by the Yawman 
The Alvah 
Company manufactures a similar 
line of 
own 


to the trade its 


lines taken over, The Yaw 


facturing Company will retain that portion 
of the Yawmanote line of vertical folders, file 
pockets, and such label holders and other 
envelopes as fit in the cabinets made by the 


Y & E Manufacturing Company. That por- 
tion of the Yawmanote line taken over by 
the Alvah Bushnell amounts to about 100 
various styles and sizes. including all sizes 

binding strips. The Yawmanote stock 
taken over by the Alvah Bushnell Com- 


pany was transferred to that plant on the 


hret + 


st of January used to serve 


after 


and it will be 


first comers’ orders for Yawmanote, 


which the regular Bushnell line of Paperoid 


with the 


OFFICE APPLIANCES 


suggested 
yr other 


Man 


sent directly to the 


goods will be supplied It is 


that orders for Yawmanote goods fi 


than the goods retained by the Y & ] 


utacturing Company be 


\lvah Bushnell Company who, by the way, 
are the originators of the Paperoid business 
and one of the pioneer houses in the office 
equipment line. They exercise great care 
in the manufacture of all their goods, main 


taining absolutely the highest standard of 


quality 


TESTING ADDING MACHINES. 


\dding 
ingenious 


Machine 
little 
giving the 


The Burroughs Com- 


pany has built an machine 


designed for the purpose of 
Non-Li Key Operated Burroughs Add- 


ing Machine the “ 


sting 
army test.” 


device consists of a 


The testing 








t a a 


BURROUGHS ADDING MACHINE TESTER. 


heart-shaped cams set on a_ horizontal 
shaft \s the shaft revolves the points 
of the cams strike the top of a row of lit 


tle hammers just below the cams, causing 


them to work up and down at a very rapid 
rate 
Che adding 


the stand of the 


machine is set in position on 


testing machine so that the 
machine come directly beneath 
little 


a rate of 


keys of the 


the row of hammers. The cams re- 


volving at 250 revolutions per min 


ute cause the hammer to depress the keys 


of the machine. This “rough handling” is 
kept up for 20 


keys 


The testing 


minutes for each row 


machine is portable and was 


designed and constructed in the Burroughs 
factory 

M \ PRredesen of Brede sen srothers, 
‘fice outfitters at Beloit, Wis., visit Chi 
igo recently on business 
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Free 
Proof 
In the Goods Themselves 


If you have yet to learn how much 
Carbon Papers and Typewriter Rib- 
bons of BUCKSKIN quality can 
contribute toward that degree of 
efficiency which means profits and 
success, we ask you to accept proof 
- the form of some free samples 
hat we want to send you. 


Buchelae 


Carbon Papers— 
Typewriter Ribbons 


“The Line of Distinctive Quality” 
represent the perfect, service-giving 
character which splendid equip- 
ment, thorough knowledge and the 
practical application of scientific 
principles make possible. 
BUCKSKIN is a type—a standard . 

in its line just as Sterling is in 
silverware. BUCKSKIN goods 
are sterling in all the name implies. 


Daisy 
Typewriter Ribbons 
while not showing all the finer ex- 
clusiveness of BUCKSKIN, are 
nevertheless equal to the average 
ribbons selling at much _ higher 

prices. 

Remember, we want the goods to 
prove themselves—so please write us 
for free samples. 


Neely & Peacock Co. 


Manufacturers 








Chicago, 
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PROGRESS OF PANAMA-PACIFIC 
EXPOSITION. 

While the construction of the 
Pacific International Exposition, which will 
be held in San Francisco in 1915, is break 
ing all records in the perfection of its prog 
ress, arrangements are being made for in 
numerable conventions and conferences to 
meet at the Exposition in 1915 

Every trade and profession in the world 


Panama 


will be represented in some form in the ex 
hibit section of the Exposition and it is the 
intention of the Exposition authorities that 
similarly, every trade and profession shall 
be represented in convocation In the 
planning of the Exposition such ample pro 
vision has been made for the accommoda- 
tion of conferences, that already hundreds 
of applications have been received from all 
parts of the world for dates to hold gather 
The most notable of the 


ings and festivals 
are the 


conferences already arranged for 


OFFICE APPLIANCES 
NEW OFFICES FOR THE DICTA- 
PHONE. 

The Dictaphone Department of the Co- 
lumbia Phonograph Company, heretofore 
at 89 Chambers street, New York City, has 
just moved into more spacious quarters at 
the corner of Broadway and Warren street, 
directly opposite the City Hall Park. Here 
they taken the oor of the 
Smith-Gray building, and have spent a large 
luxu 


have second 


money in the equipment of 


They will have on the corner 


sum oft 
rious offices 


an electric sign eight feet in diameter, 


which will be directly 
500,000 people who daily traverse this sec- 


in line of vision of 
tion, passing to and from Brooklyn Bridge 
The Dictaphone people regard this new 


location as ideal 


ROYAL BANQUET AT LONDON. 
[The group of gentlemen shown on this 
page are the men who compose the Royal 





Mich.: 
Company), 


Monroe, 
C. Tatum 
Nelson & Co., 
Office Outfitter ( 
ham, Ala.; Za 


Birmingham, Ala 


Robert C. Mackie Samuel 
New York, } : 
Birmingham, Ala The 
ompany, Inc., Birming 


Smith Stationery Com, 


STATIONERS STUDY COST OF CITY 


DELIVERIES. 
One of the subjects discussed 
cent conference of Committee ( 
and members of the Executive ( 


and the National Catalogue Commiss 


Chicago, disclosed the ignorance 


average city dealer of the actual S 


the wrapping and delivering of packages 


sent to consumers within a given city 
promote reflection upon the subject, a 
presentation thereof at the Springfield con 


vention has been arranged for, and in the 
local associations are receiving 


the National Secr« 


meantime, 


communication from 





LONDON SALES FORCE OF THE ROYAL 


TYPEWRITER CO., WHO BANQUETED 


AT THE HOLBRON RESTAURANT ON FEBRUARY 7. 


International Peace Conference, Convention 
of the Inter-Parliamentary Union, the Insti 
Law ‘and the Pan- 


Other 


tute of International 
American Congress. 


the interest of commerce, public health, art 


conferences in 


and music are being arranged 
All building will be fully completed eight 
months before the opening of the Exposi- 


tion. By August, 1914 many of the exhibits 
will have been installed and the grounds 
terraced and planted with trees and flowers 


Every detail of the Exposition will be per 
fected at least two months before the open 


ing date 


The classification of exhibits which has 
just been issued in complete form by Cap 
tain Asher Carter Baker and which has 
been pronounced by experts to be the 


most comprehensive of its kind ever made 
consists of 11 departments, divided into 136 


groups, sub-divided into 800 classes 


sales force in London. They held a banquet 
Holborn Restaurant, 
Ritter being in the 
England, he was sup- 
Rose H # 
the 


February at the 
Director 


last 
Managing 
chair. Symbolic of 
side by a 
Rose on one and H. M 
other. A musical program which was given 


by well known London concert artists com 


pt yrted on either 


side Rose on 


pleted a most interesting evening 


NATIONAL ASSOCIATION ADDS 
MEMBERS. 
Association of Stationers 


The National 


and Manufacturers added to its mem- 


the 
Parkersburg, 


has 


bership list since January following 
Bentley & 
Dewberry & Montgomery Station 
Birmingham, Ala.; Egon 
France; J. N. Hobbs, Chi- 
Kimpton, Haupt & Co., New 

Lotz Printing Company, Cin- 


McMillan Printing Company 


names Gerwig, 
W. Va.; 
ery Company, 
Hassinger, Paris, 
ago, Ill; 
York, N. Y 


innati, Ohio; 


tary a copy, which is as follows 
“Pursuant to instructions issued by Pres 
Robert D. Patterson of this Associa 
I am to ask that y 
bring to the attention of your local asso 


question of the actual cost 


ident 
tion, writing to you 
ciations the 
the wrapping and delivery of city packages 
It is probable that this item is far in excess 
of what the average stationer thinks it #s 
that at 


association a 


and it is intended the Springfield 


convention of this discuss 


of the matter will be presented 


“The speaker will be prepared to « 
plain a system which he employs whi 
shows the time and cost of each delivery 


and by whom made 

“Will you cause the subject to be iny 
body, to the end that y 
the 


discuss 


gated by your 
convention may be 
the 


helpful suggestions 


representatives at 
prepared to subject intell 
gently, so that some 


may be adopted 
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THIRTY YEARS IN TYPEWRITER 
BUSINESS. 

Very few men who are still young can 
boast of three decades in the typewriter 
business, but W. H. Beardsley, head of the 
General Typewriter Exchange, 70 Washing- 
ton street, Brooklyn, N. Y., 
who can. 

Mr. 
experience on 
fool’s errand 
either, for he made good from the start as 
general agent of the American Writing Ma- 
chine Company at Stillwater, Minn., where 
he held down the job and sold machines 
until August, 1888, when he was promoted 
to the position of branch office manager 
Here 


is one of those 


3eardsley commenced his typewriter 
April 1, 1883, and it was no 
embarked, 


upon which he 


for the same company at Cincinnati. 
he remained until January 1, 1893. 

By this time the managing powers of the 
American Writing Machine Company had 
studied Mr. Beardsley for about ten years 
in responsible positions, and decided that he 
was ripe for still larger fields, so they made 
him manager of their New York office, a 
position he held from January 1, 1893, to 
October 15, 1895 

On the latter date Mr. Beardsley made a 
change into a little different department of 
typewriter work, becoming manager of the 
branch office of the United Typewriter & 


Supply Company at St. Louis. Here he re- 
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mained until February 1, 1899, when, as 
branch office manager, he opened and con- 
ducted the Typewriter Exchange at St 
Louis, remaining inthis position until July 
1, 1902, at which time he became manager 
of the St. Louis branch office of the Under- 


wood Typewriter Company 





W. H. BEARDSLEY. 


For two years Mr. Beardsley remained in 
this position, but in July, 1904, he became 
manager of the branch office of the Oliver 
Typewriter Company at St. Louis, remain- 
ing here until May of 1907, when he ac- 
cepted the post of New York City manager 
for the Monarch Typewriter Company. 
What he regarded as a position offering 
wider scope having opened up after his re- 
turn to New York, Mr. Beardsley resigned 
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his position with the Monarch and on July 
15, 1907, he became general manager of the 
General Typewriter Exchange, New York 
City, where he still remains. 

Mr. Beardsley says he is “still alive and 
kicking.” And he is, as always, very much 
alive. He has made a splendid record of 
accomplishment, and has built up the busi- 
ness of the General Typewriter Exchange 
to a remarkable volume during the period 
of his management to the present time. The 

pany, by the way, does a large export 
business in typewriters, to which branch of 
Mr. Beardsley has given very 
close and thorough study. All orders 
from whatever source receive immediate at- 
tention, and the inquirer is furnished ex- 
actly with information as to just what the 
machines will cost him, with freight and 
duty added laid down in his home city, no 
matter if that city be Kalamazoo, Mich., 
Moscow, Russia, or Irkutsk, Siberia. In 
the course of his studies of the export 
business Mr. Beardsley has accumulated a 
most interesting and valuable lot of data. 

Mr. Beardsley keeps himself mentally and 
physically in trim by riding a “back to the 
soil’ hobby with profit and satisfaction and 
therefore with success, for he is proprietor 
of Willow Grove Farm, near Newfield, N. J. 
This farm has a mere trifle of 3,000 peach 
trees on it, and a full crop knocks seven 
points off the New York peach market. 


the trade 





Just hand any typewriter 


describing ERROR-PROOF SPEED KEYS. 


tented until 


own machine. 


operator a copy of our de luxe circular 
It is written in such 
a masterfully graphic and gripping way, that she will never be con- 
she gets a set of these wonder-working keys on her 


et Your Customers Discontented ¢ 


ten they stay put 
bill more easily in your life. 


of this masterpiece. 


Speed Keys sell themselves—and nine times out of 
You never earned a two-dollar 


It will cost you nothing to send to us for 100 of 
these silent salesmen and start them working for 
you. No expense has been spared in the production 
It is a triumph of advertising 


« 


duced your representative 
left two sets on approval, 
and ina few days he was %, 
given an order to equip all ‘; 
the machines in the office. 
There are now way by by 
The Crowell Publishing Co. 
fifty-seven (57) sets of Type- 
writer Speed Keys.” 





a set of keys on her machine on trial—that is the way Error-Proof 


Keys is that they are the most wonderful repeater 
in the whole list of office appliances. In any office 
where they obtain a foothold, they invariably bring 
repeat orders to the dealer, until all the machines 
in the office are equipped with Speed Keys. 

When you see Error-Proof Speed Keys selling like 
hot cakes among your own customers, you will no 
longer wonder why the General Electric Co. have 
purchased over 350 sets, and ordered 200 more. You 
will not wonder that the Crowell Publishing Com- 
pany write as follows: 


“They take the drudgery out of typewriting,” and that is what 
Phe gi A irudger ‘ at: e : ; genius and the top notch of the printer’s art. i 
every stenographer in the world wants. You don’t have to do any > ‘ et . . al f Or that the Vogue Com- 
’ . / ye a ca? m : You need not risk a dollar to make the experi- paige eH 
work—our nt salesman” does all the convincing. When the ment which others are finding so lucrative. We take “ ca ~ tting better results from our Underwood 
pear oe ere 1] the riek r ere ey ogee a > o ettin: 
stenographer has had time to peruse this vivid prese ntment of a all the risk. Write us to-day for our liberal offer ek “ J mmend these keys to all typewri 
matter so vital to her comfort, all you have to do is to call and put The most striking fact about Error-Proof Speed users, as they are the only ones which give satisfaction 
to both the operator and the concern. We have tried 


other keys in the past, but they are not to be compared 
with the Error-Proof Speed Keys.” 


Or that the Underwood and Remington Com- 
panies have approved the use of Error-Proof Speed 
Keys on their own office machines, and are hand- 
ling them and pushing their sale. 

Don't lay this aside without despatching a line to 
let us know you are interested. Every day you de- 
lay only allows your competitors that much start 
towards getting in among your customers with 





Error-Proof Speed Keys and winning an enviable 
place in the favor of the fortunate stenographers 
who get the Speed Keys. Write us NOW! 


86 West Broadway, NEW YORK 


“The high regard which The Crowell Publishing 
Company have for the Typewriter Speed Keys is best 
attested by the fact that when the keys were first intro- 


TYPEWRITER SPEED KEY CO., 


THE THREE RIVAL” FOUNTAIN PENS 


AL NON-LEAKABLE 
Perfect Fitting, air-tight joints form a perfect, absolutely non- 


leaking writing instrument. 

NEW RIVAL SELF - FILLER 

Pen Is filled by simply turning 
the collar in center of barrel to 
opening. Press hard rubber 
bar, release and pen is filled. 
No metal parts to corrode o. 
to rot rubber sack. Has all 
the good, reliable features to 



























Gold Mounted. 

RIVAL No 3 with Gold or Ster- 
ling Silver Filigree Mounting 
for Holiday and Fine Trade. 


NEW YORK 


WE GUARANTEE EVERY PEN. 


35 Ann St., 


Catalog Illustrating our full line and giving Prices and Discounts will be sent to Dealers on Request. 


DD. WW. BEAUMEL & CO., Inc. Office and Factory, 
FOREIGN AGENTS WANTED 
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Adding Machine Rolls 


PERFECTED AT LAST 
The Plugless Roll for Any Machine 


AN IMPROVED ROLL WITHOUT 
INCREASED COST 








We have removed a heretofore troublesome 
feature in AD DING MACHINE ROLLS b 
eliminating the wooden core or plug. 

No uneven running of rolls due to imperfect 
holes in the same 

No dust or dirt on edges to clog machine. 

No splices or breaks in OUR rolls. We guaran- 
tee all rolls to be perfect, and one continuous strip, 
full lengt h 

Our 2 5-16 in. plugless rolls contain 250 lineal 
feet each. 

Our rolls are made from white wove, hard sized 
Writing Stock, 18 Ib. Folio basis 

If desired we will furnish same diameter rolls 
on wooden cores at the same price. Write for 
samples and prices. . 








Manufactured by 
GEORGE IRISH PAPER COMPANY 
BUFFALO. N. Y. 











BUCKEYE RIBBONS 


and 
CARBONS 


are manufac- 
tured with a 
view to meet the most exacting 
demands—a characteristic worth 
the dealer’s knowledge. 


Supply Your Customers 
with a quality that will insure their 
satisfaction and continued patron- 
age. Talk quality first—then price. 
Typewriter Ribbons for all ma- 
chines. 





Carbon Paper 
Typewriter, Billing, and pencil 
for all purposes. 


Our Specialty: 
Multigraph, Printograph, Writ- 
erpress Ribbons with perfect miatch 
Typewriter Ribbons. 


Write for Samples and Prices 


The Buckeye Ribbon and Carbon 


Company, *"' % Sit Av Cleveland, O. 
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A VIGOROUS PIONEER 





SKETCH OF 
URE IN THE 


A WELL KNOWN 
STATIONERY 


Fic- 
FIELD. 








LVAH BUSHNELL, whose portrait 
A forms the frontispiece of this issue 
of Office Appliances, is a New Eng- 

lander of the New Englanders by character, 
by descent, by birth, and by habits of 
thought, and he is a survival of the days 
when men were big and rugged, lived out- 
doors, and were not ashamed of the color 
of their whiskers. Mr. Bushnell is about 
seventy-six years old, having been born in 
1837 in the old town of Salisbury, Connecti- 
cut. He is descended from a long line of 
Bushnells, the original of whom in this 
country came over from England in 1630 
Alvah lived on his father’s farm when he 
was a boy and had all the experiences and 
character making hard knocks which came 
to a farmer’s boy, especially in the early 
years of the nineteenth century. His par- 
ents were people of spirit and understand- 
ing and gave the lad as good facilities for 
education as were to be had in that day 
It was the original intention of his parents 
to make him a lawyer, but this plan for 
some reason or other failed of maturity, al- 
though the lad was always a great student 
and has retained his studious habits even to 
the present day. He is probably one of 
the best informed men on general subjects 
When he became 
for some 


to be found anywhere. 
a young man he taught 
time and in this work he achieved the con- 
fidence and regard of the citizens of his 


school 


town. Later he served as postmaster. 

In his early thirties Mr. Bushnell gained 
great success as a horticulturalist. He lived 
at that time in the grape belt, and he con- 
nected himself with a. grape grower on 
[ona Island in the Hudson river, opposite 
Peekskill. Here he conspicu- 
ous aptitude for horticultural pursuits and 
to be assured when the 


proved his 


his future seemed 


civil war broke out and he, like all other 
young men of his time, was ambitious to 
gO \fter much persuasion, however, the 


principal in the business prevailed upon 
him to remain. But when he heard the 
call the second time, seeing no other op- 
portunity, he formed a colored regiment 
and was preparing to go to the front when 
he was again finally persuaded to remain 
at his regular employment and another man 
took charge of the regiment. 

In 1876 the house on Iona Island 
burned and, as Mr. Bushnell had no insur- 


ance, practically all his means were wiped 


was 





out. As his vines were all but ruined, he 
felt that he could not wait long enough for 
them to mature again to bearing size and 
he determined, therefore, to go into a com- 
mercial business. Following out this deter 
mination Mr. Bushnell went to New York 
where he looked about him for a suitable 
opening. Realizing that every one needed 
copying books he purchased a lot of these 


books at wholesale and went out on the 
market himself and sold them In this 
work he became much interested and was 


very successful, and it was while handling 
these copying books that he conceived the 
idea upon which he afterward built a pros 
perous business. 

He went to the Philadelphia Centennial 
exhibited and sold copy 
course, not 


in 1876 where he 


was, of until 


ing books. It 
after this that the idea of the roller copying 
book took shape in his mind. This roller 
book, known as Bushnell’s Perfect Letter 
300k, was perfected about 1884. It 
flexible covers so that the 


Copying 
was made with 
letters to be copied were placed between 
the sheets and the book rolled up in the 
hands. In a short was in 
this manner automaticaliy made 
an entirely new idea in copying books and 
soon established itself on the market. It 
is said that Mr. Bushnell was the first 
who brought cloth into vogue for dampen 
Previously the sheets had 


time a copy 


This was 


man 


ing the sheets. 
been dampened with a moist sponge. He, 
however, conceived the idea of using cloth 
his handkerchief as a 
dry as he 


and one day took 
moistener, wringing it out as 
could and placing it between the sheets of 
his copying book. The results were al! 
that could be desired. 
Soon after this the 
came into and 
for copying books. 


use of carbon paper 
| 


reduced the demand 


But in the meantime 


vogue 


Mr. Bushnell had branched out in the sta 
tionery business. in Philadelphia. In this 
stationery store Mr. Bushnell had many 


calls for special envelopes for filing legal 
envelopes 
His mind, how 


papers and quantities of were 


supplied for that purpose. 


ever, always active, became impressed with 
the idea that such papers should be filed 
in containers that would guarantee their 


protection, and he worked out what after- 
ward became famous as Bushnell’s Paper 
oid. 


The necessity of manufacturing an en 














April, 1918. OFFIC 


127 














































TO UNLOCK AND OPEN 


Rest lefthand on topof cover at back, pressing lightly, then 
turn key to the left until it comes to a stop: remove hand and binder 
pens automatically. 


ATTN a) 





TO LOCK AND CLOSE 


Rest left hand on top of cover at back, press down firmly on 
leaves, then turn key to right for locking and absolute compression 


INSTANTANEOUS 
EFFICIENT 
SERVICEABLE 











203 Broadway, New York City 








BUILT ON AN ENTIRELY NEW PRINCIPLE 
COMBINATION LEVER AND SCREW ACTION 


Patented November 12, 1912 


SPECIAL CONSTRUCTION FEATURES 


AUTOMATIC ACTION. The Wizard Ledger opens automatically with 
only one turn of the key to the left. This releases the lock and top cover 
lifts to the maximum expansion 





SCREW COMPRESSOR. ag an auxiliary to the automatic feature the 
screw compressor is provided so that when compressed as firmly as possible 
by pushing down the cover, the key can be turned, bringing the compressor 
screw into action and gripping the sheets in exactly the same manner as on 
the regular end screw ledger 





TWO INDEPENDENT ACTIONS. The above automatic and screw 
compressor actions can, if desired, be used entirely independent of one 
another; therefore, if preferred, the screw action only can be applied in open- 
ing or closing so that it is impossible to put the binder even temporarily out 
of use for any cause 





ALWAYS OPENS TO THE MAXIMUM CAPACITY. 4 feature of 
material advantage is that without effort this ledger always opens to the 
maximum capacity of 100% expansion, thus providing the full amount of 
space desired for the proper inserting and removing of sheets. 





BALL BEARING LOCK. 4 barrel lock with a deep key way is pro- 
vided, this lock being set into steel ball bearings, making the mechanism 
operate easily and preventing it from becoming jammed in any way. 





SAFETY KEY. Unlike the average ledger, the Wizard is not provided 
with the usual clock or socket style key, but with a safety key corrugated to 
specially fit the escutcheon and barrel, so that only this particular style of 
key will operate the ledger. 





DUST PROOF MECHANISM. The entire operating mechanism is 
covered by a steel plate fully nickel plated and polished. This plate is 
attached inside of the fixture in such a way that it prevents dust or particles 
clogging the mechanism. 





CENTERED TOGGLES. The toggles or expanding levers are firmly 
riveted to the side pieces and are absolutely centered over the operating 
screw and mechanism so that the power is equally distributed in all direc- 
tions and the ledger must open simultaneously at both ends. 





A COMPARISON. The automatic action of the Wizard Ledger will be 


readily recognized as a superior feature. 





Instead of the required eleven or thirteen turns of the key as on the aver- 
age end lock screw ledger, it can be opened by one full turn of the key or 
two half turns. A considerable saving of time in opening and closing, and a 
considerable saving of wear on the different parts. 


Furthermore it is often the case when a screw ledger is opened, to expand 
it as little as possible, with the result that the leaves must be worked or 
forced in, tearing them out at the punching and ruining a good many sheets. 
As above stated the Wizard opens automatically to its full maximum so that 
sufficient room for the changing of leaves is always provided without loss of 


rt 


time or without extra effor 


Send for descriptive circu'ar and exclusive agency proposition 


STATIONERS LOOSE LEAF COMPANY 


“SELLS TO THE TRADE ONLY” 


346 Broadway, Milwaukee, Wis. 
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velope of toughness and durability caused 
him to look about for material from which 
This he 


used for 


such containers could be made. 


found in a certain kind of 
It was a sheet imper 


paper 
lining refrigerators 


vious to moisture, of pure rope, and free 


from chemicals, and with some additional 
treatment was admirably adapted to the 
making of envelopes for legal papers and 
other documents. This product Mr. Bush 


nell called Paperoid and from it quite a 


number of envelopes were sold as soon as 
they were manufactured, but no attempt 
was made at that time to adapt the line to 


the wide range which it covers today 


The copying book was still regarded as 
the leading item of the business and in 
1893 it was taken to the World’s Fair at 


Chicago, where it was exhibited in the full 
confidence that large would be 
sold as a result of this advertising. To ad 
the copying book more effectively 
had 
Paperoid by hand, 
an advertisement of the 
copying book wallets were 
liberally distributed at the Fair. A 
days after the distribution began a gentle- 
man returned to the Bushnell display and 
wished to know upon just what terms he 
could get a thousand of these wallets made 
up for a certain purpose. This was at that 
time a pretty big order—something, in 
fact, like an order for ten thousand of the 
old copying books. Mr. Bushnell, however, 
was “game” and recognized opportunity in 
stantly when she knocked at his door. He 
took the order and the factory was kept 
busy making up the envelopes. From that 
first “large” order has grown Bushnell’s 
Paperoid business, which covers a range of 
product from a single envelope to the ex- 
tension, bellows-bottom container for files 
Great improvements 


numbers 


vertise 
Mr 
out of 


Bushnell had some wallets cut 


carrying upon 
each envelope 
These quite 

few 


and other purposes. 
have been made in the line since 1893, and 
not only in the 


it has found a market 


United States but all over the world 
Alvah 


Bushnell is a 
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tw sons \] Bus r J nd lkredericl 
P Bushnell have taken a good deal of the 
active work of the business trom hic cs de rs 

Mr. Bushnell is one of the best known 


men of the city of Philadelphia and he has 


a very wide acquaintance extending not 
only among the citizens of Philadelphia but 
among well known men in New York and 
other cities. He is a boyhood friend of 
Chauncey M. Depew and used to enjoy 
very greatly a little quiet chat with the for 
mer senator from New York 

Some years ago it used to be Mr. Bush 
nell’s regular habit to visit Chicago annu 


Bushnell lines and, securing 
a small for the 


he would make his regular canvass of 


ally with the 
space storage of his sam 
ples, 
the trade, remaining several weeks and cov 
ering the stationery houses with absolute 
thoroughness, very often attending person- 


ally to the proper delivery of orders. He 


covered other large cities in much the 
same way. Mr. Bushnell is a man who has 
been capable of a prodigious amount of 
work and has never spared himself any 
labor which would perfect his line and 
make his business of the greatest possible 
service to his customers. He is still at 


seventy-six rugged, hearty and capable, and 
in active charge of his own affairs—a fact 
gratification to his 
thanksgiving to 


which is a source of 


friends and of profound 


his family 


REMARKABLE DEVELOPMENT OF A 
NEW COMPANY. 

The Rush-E-Raser Company of 

cuse, N. Y., have recently. secured new and 

larger quarters for their general offices in 

the S-A and K. building, where they 

now amply prepared to care promptly for 


Syra 


are 


the rapidly increasing demand for the Rush 
2raser 


The rapid growth of the business of this 


company since its inception a few months 
ago made this move necessary in order to 


meet the demand created for their product 


The Rush-] Raser was formerly 
by another company in the city Sy1 
cuse, but is now entirely in charge their 
own organization [The company is to be 
congratulated on securing the servi 


the inventor and manufacturer, J. K. Rus 


president and general manager of the J. K 
Rush (¢ pany of Syracuse, and hi now 
devoting his entire time to the eraset 1S] 


ness. One of the noteworthy recommenda 


tions for the Rush-E-Raser in addit 


the splendid reception it has met with from 
the trade throughout the country is its -re 
ception in the home town where it is now 
in general use in every bank in thi ty, in 
the municipal departments of Syracuse and 
the state departments at Albany. Ev: 1S 
semblyman of the State of New York is the 
owner of a Rush-E-Raser purchased by the 
State Department 
This article has proven a strong 

tion for window display purposes and_ the 
accompanying cut showing a display given 


recently by the Kirtland & Wyckoff ( 

pany ot Syracuse, is an example of the su 
ompany has achieved in _ this 
The Kirtland & Wyckoff Com 


pany report _a considerable increase in sales 


cess the 
direction 
in other- lines through the attraction of the 


window display 


Dealers not now handling this specialty 
will be furnished with complete informa 
tion, discounts, etc., upon application to 


the Rush-E-Raser Company, 805 S-A and K 
Bldg., Syracuse, N. Y 


LONDON TYPEWRITER SUPPLY 
FIRM MOVES. 


On March 1 the Progress Typewriter 
Supply Company, Limited, formerly of 85 
Golden Lane and Hatfield street, London, 
E. C., united in one place all the branches 
of their business, and as a result of the 


steady growth of the company, have taken 





tall, straight, well built, 
gentleman, 
full 


the 


rugged 
and 
after 


whose hair 


beard, worn 
fashion of 


generations 


two or 
three ago, 
are snow white He 
is vigorous in consti- 
tution and has been all 
his life a man of sound 
health 
habits. He is 
ed in association affairs 


and correct 


interest- 


and is a familiar figure 
at association meetings 
and at national conven- 
tions, which he attends 


whenever it is possible 


for him to do so. Un- 
til recent years Mr. 
Bushnell has _ traveled 
pretty well over the 
United States in the 
interests of his lines 
But, of late years his 











RUSH ERASER WINDOW DRAWING A CROWD. 


larger quarters at 8 and 9 New Zealand 
avenue, Barbican, London, E. C. The re 
newed facilities of the company will enable 
them to continue their 
prompt and ireful 
handling of orders for 
typewriter ribbons, 
carbon paper dupli 
cators, et 
MORROW U L- 
RICH-MAXWELL 
COMPANY RE- 
ORGANIZES. 
The Morrow-l 
Maxwell Compa of 
Cleveland, Ohi has 
sold out to the Max 
well Manufacturing 
Company, wh from 
their offices in t Cen 
tury building, Cleve 
land, will « nue t 
push the “Maxwell” 
Envelope Seale Vig- 
orously under the man- 
agement of R. H. Mor 
row The officers of 
the new compa ire 

















: Gp Pittsburgh Visible & 
7 \ ) 
| Model No. 12 
, The Only a ae a eae Advantages 
mT Ns 

















A FEW GOOD TERRITORIES STILL OPEN 


investigate 


Pittsburgh Visible Typewriter Co. 


Union Bank Building : Pittsburgh 





OFFICE APPLIANCES 








You would like eA Silke Gauze Ribbons & Carbons 


made by 


he w 
we do business Columbia Ribbon & Carbon MiG @ 


Be "a 111-113 West Broadway —New York U.S.A. 


ic It is the goods you sell that bring you profit, not the goods you 
keep on your shelves. 

_ SILK GAUZE Ribbons and Carbons sell because their reputa- 
tion for quality is unsurpassed. 

. Your customers want ribbons that do not blur or clog the type. 
pt SILK GAUZE Ribbons fullfil these requirements, write a neat letter 
: and last. 


SILK GAUZE Carbons meet the demand for carbons that are 


clean under the eraser, clean to handle, and that will not wrinkle. 


Your customers, impressed by the good qualities of SILK 
GAUZE Ribbons and Carbons, will come back for more, and repeat 


orders count most in the long run. 


Samples and prices will be furnished dealers in Great Britain from 
our branch office at 17 Paternoster Square, London, E. C. 














and treasure! 


VICTOR MAKES GREAT PROGRESS. 


[It is sai hat the sales of the Victor type 
writer during 1912 were the largest in that 
company’s history Yet the company is 


showing they do not intend to rest 


upon their 1912 laurels. Only three months 
of this year the Victor 


Company states that it has already smashed 


have gone by, yet 


the record ai hieved during the correspond- 
ing period 1912. This is significant and 
interesting and is an example of the notable 
progress made by this company, showing 
clearly that the Victor people are striving to 
If the demand for Victor 


establish a record 


7P e244 'LPPLIANCES 

Vi mi ne The ( mMmpany state 
it 1s constantly enlargi ts sel 

ind establishin 1dd ynal branche 

ill vet he world Che tactory ecel 


ly been practically tripled in 


the most modern tools and machinery hay 
been installed, giving the company greatet 
facilities for producing a far greater numbe: 
of machines than ever befor 


CHARLES H. LANGBEIN ILL. 


The continued illness of Charles H. Lang 


bein, of Kurz, Langbein & Swartz, Pitts 
burgh, occasions much regret among his 
many friends. in the National Association 


Mr. Langbein is a member of the Resolu 


tions Committee of the National Association 


of Stationers and Manufacturers, and has 


“OVERHAULED” MACHINES IN DE- 
MAND. 

Che firm of Kinn & Peterson, 117 North 
Dearborn street, Chicago, state that the de- 
mand for the “thoroughly overhauled” ma- 
concern, is in- 
creasing in a very encouraging manner. The 
firm of Kinn & Peterson consists of Charles 
©. Kinn, formerly proprietor of the Amer- 


hines marketed by this 


ican Typewriter Exchange, and Metz W. 
30th of the partners are ex- 
perienced men in the typewriter business. 
They entered their present partnership on 
October 1, 1912, with the purpose of sup- 
plying dealers with typewriters to meet the 
demand of second-hand users, not rebuilts 
but “thoroughly overhauled” machines at 


Peterson. 

















SHIPMENT OF 100 VICTOR TYPEWRITERS TO B. G. SIGURE & CO. 


reflection of general condi- 


trade, it 


machines is a 
tions in the indicates 
that the growth of the typewriter business 
must be very 

The Victor Typewriter Company’s plant 
is located at 812 New 
York City, where their shipping department 
is having a busy time of it. Recently after 
more had been cased and 


typewriter 


remarkable indeed. 


Greenwich street, 


100 machines or 
piled up on the sidewalk a photograph of 
the lot was taken and is reproduced on this 
page. The states that this lot of 
machines represents a their 
Spanish agents, B. G. Sigure & Company. 


company 
shipment to 


The company claims that the cause of the 
remarkable growth in their sales lies in in 
telligent 
backed up by 
made possible by 


advertising and salesmanship 
the durability and efficiency 


the peculiar features of 


long been one of the ablest and most con 


scientious delegates to national conventions 


He has been confined to his bed since the 


first of January of this year. Any member 


of the association who visits Pittsburgh 


will do a graceful act by calling and in 


Langbein’s progress. 


quiring as to Mr 
Note Advices 


Mr. Langbein’s 


just received state that 


condition is improving 
DIETZ PEOPLE NOT AFFECTED BY 
FLOOD. 
J. F. Dietz & Co. of Cincinnati 
turers of the well known Dietz desks, report 


manula 


a splendid business and the factory is loaded 


to capacity with orders. In fact, is behind 
on deliveries. The factory 


ously affected by the flood, water entering 


was not’ seri 


the basement only 


The com- 
pany has outgrown its present quarters and 
has just arranged for larger space at 143 
North Dearborn street. The new store will 
be occupied on May 1. : 


prices advantageous to dealers. 





NEW TARIFF BILL MAKES TYPE- 
WRITERS DUTY FREE. 

\ paragraph in the new tariff bill which 
Congress has just taken up places on the 
free list typewriters, printing presses, and 
many other articles of manufacture. 

The bill is an important one to the office 
.ppliances industry and it will receive very 
thorough those interested, 
with regard to its possible effect upon the 
industries mentioned in its provisions. 


discussion by 
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EDISON AGENCIES NOW IN NEW 
EDISON BUILDING. 

All the headquarters of Edison agents in 
Chicago are now concentrated in one new 
four-story building at 229 South Wabash 
avenue. This building is narrow in propor 
tion to its height and is faced with white 
tile. The interior is beautifully arranged 





EDWIN C. BARNES, 
Head of the firm of Edwin C. Barnes & Bros., 
hicago. 


for the exact purpose for which it is de- 
signed. The ground floor is devoted to the 
Edison music reproducing machines with a 
large display room, ample show windows, 
etc. The other floors are given over to the 
other Edison machines. 

The fourth floor of the building is occu- 
pied by Edwin C. Barnes & Brothers, the 
Chicago dealers for the Edison Dictating 
Machine. The office of Barnes & Brothers 
was formerly in the First National Bank 
building and has just been removed to the 
new Edison building called the Phonograph 
Shop within the last few weeks. The of- 
fices are elegantly done in mahogany, with 
a fine front office for Edwin C. Barnes him- 
self, nicely furnished, and private offices for 
the different heads of departments, includ- 
ing the bookkeeper, Sales Manager John D. 
Pahlman, and others. The shipping rooms 
are in the rear, with ample freight elevator 
service. The quarters twenty- 
seven feet wide and 185 feet long, giving 
than Edwin C. 


new are 


considerably more 
Barnes & Brothers 
A complete stock of new Edison dic- 
con- 


space 


have heretofore occu- 
pied. 
tating 
veniént rooms have been arranged for the 


machines is carried here and 


reception of customers and the demonstra- 
tion of the remarkable latest model of Mr. 
Edison’s machine 

Mr. Barnes takes great pride in a recent 
letter from Thomas A. Edison himself con- 
gratulating him upon the progress he has 


the four have 


made during years which 
elapsed since he undertook the agency for 
the Edison It seems 
that Mr. Barnes 
here four years ago with a cash capital of 
$32. To sell one machine was quite a feat 
Two machines were regularly kept in stock 
Now they sell them by the carload without 


turning a hair 


dictating machine 


started as Edison agent 


OFFICE APPLIANCES 
REMINGTON MEN PROMOTED. 
James T. Thornton has been promoted. 

He has got the promotion habit, and is 

living up to his reputation. He used to be 

a Kansas City salesman for the Reming- 


ton, but wasn’t satisfied until he was 
manager of the Remington Kansas City 
office. Then he got his eye on Chicago, 


and traveled to New York by the Chicago 
This time he couldn’t take a very 
long journey—just up two flights of stairs— 
and his next job, the next job in line, is 
Division Superintendent in the Remington 


route 


Domestic Sales Department 
Mr. Thornton's successor-in New York 
City as manager of the Remington type- 


writer office is a native New Yorker, A. A. 


Fraser, Jr. He is a man who knows his 


New York, too, and has made good in the 
metropolis. For years Fraser was a New 
York City salesman for the Remington 


typewriter. Two years ago the Remington 
people sent him down to Philadelphia to 
Remington office, where he 


splendid record as a 


manage the 
made a Remington 
manager 

Mr. Fraser’s home coming was celebrated 
by a banquet on the twenty-fourth floor of 
the new Hotel McAlpin. Mr. Thornton 
was toastmaster, his successor the honored 
With Mr. Mr. Thornton 


guest Fraser and 











JAMES T. THORNTON. 


at the speakers’ table were Mr. Van Bus 
kirk, Mr. Crean, Mr. Rose and Mr. Miller. 
the “first and still foremost” typewriter 


salesman 

The 
the occasion 
loyalty to their new chief, and bade an af- 
fectionate farewell to the leader who had 
been their “friend, philosopher and guide” 
One of the best events 


speeches were all appropriate to 


The men all pledged their 


for two years past. 
of the evening was the presentation to Mr 
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Thornton by J. W. Bennett on behalf of 


the New York salesmen, of a gold watch 





A. A. FRASER, JR. 


chain with a diamond studded pendant and 
a gold knife as a token of their regard 

Mr. Van Buskirk’s was 
those combined fraternal and ginger talks 
for which ke is famous, and he read two 
from absentees, J. W. Earle 
McClain, both of whom expressed 


speech one of 


letters and 


John F. 
their regret at their inability to be present 
and spoke in the highest terms of the abil 
ity of the two men who were being feted 


CHANGE IN LOOSE LEAF CONCERN. 

The Tenacity Manufacturing Company of 
Man 
The 


is incorporated under Ohi 


Reading, Ohio, succeeds the Tenacity 
ufacturing Company of Cincinnati 
new company 
laws with a paid in capital of $150,000, $100, 
000 common and $50,000 preferred stock 


Paul A. 


new eompany, as he did the former concern 


Gossiger, president, controls the 


The company has at Reading a well equip 


ped plant of its own and will push the 
business vigorously, making a complete line 
of loose leaf devices \ new catalogue has 
just been issued and will be mailed te 
any one in the trade who will write for 
it to the company at Reading, Ohio 


ROSS CABINET AGENCIES ESTAB.- 
LISHED. 


The Ross Cabinet Company of Otseg 
Mich., is now establishing mew agencies 
for the enlarged Ross line. The company’ 


sales manager recently returned from a 


very successful eastern trip, during which 
he made a number of strong connections 
and opened up a large amount of business 


for the line 
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A VALUABLE POINTER FOR YOU 


Myers Patent Pencil Sharpener 


will sharpen any pencil 

























Pa It makes no difference—round—oval—square or 

2—— I ' m= Gk hexagon. Hard or soft lead—it will carry any 
Y ; a 5» pencil from ;” to 3” in size even a marking crayon 
without wood and will give you any desired 
point fine—medium—coarse or crayon. 


Automatically Stops Cutting 


when the desired point is obtained thus eliminat- 
ing all waste. 

















~~ 


Simple of operation and construction. 


aT te. DURABLE 
MYERS PATENT Ce a a EFFICIENT 
: | ECONOMICAL 


RELIABLE 


A Perfect ; 


Device 


No spring or forced feed—No intricate mechanism, but 
Fed by Gravity 


a natural law—your pencil feeds by its own weight 
on a three rod bearing giving 


A Distinct Advantage 
over all other pencil sharpeners. 


The sharpening mechanism is composed of two rotary 
spiral milling machine cutters made of the highest grade 
steel, tempered by barometer and sharpened by our own 
special machinery. 


Unnecessary to screw or clamp down for use but can be fastened permanently if desired. 
A real mechanical device, made in our own modern factory and is absolutely fool proof. 


Send at once for dealers’ prices and quantity discounts 


MECHANICAL PRODUCTS COMPANY 


*“*“MAKERS OF HIGH GRADE METAL SPECIALTIES” 


BROOKLYN, N. Y., U S. A. 
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FIVE VIEWS OF THE INTERIOR OF THE BEAUTIFUL NEW STORE OF STEVENS, MALONEY & CO. IN THE CENTRAL Y. M. C. A. BUILD 
ING, CHICAGO. THIS STORE WAS OPENED ON THE TWELFTH ANNIVERSARY OF THE FOUNDING OF THE BUSINESS OF STEVENS 
MALONEY & CO. 
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Arranged Especially 
or the Traveling Man 


_ BENNETT S 


f 














~ TRAVELER'S “too: 





For keeping a Daily and Monthly Expense Account. Vest 
pocket size. A page for each day in the month. Also pages 
f llections, Receipts, Addresses, Mileage Account, with 
M y Diary, etc. Itis called the “Traveling Man's Friend.”’ 
n a neat box (a year's supply) with 
leather cover for holding book, with 
pocket for cards and memo. pad. 
mplete set with YOUR NAME 
ST AMPE D IN GOLD on the cover. * 
. MONEY BACK IF NOT SATISFIED.--AGENTS WANTED. 
E. W. BENNETT, 


NEW BRITAIN, CONN. 





Also Bennett’s Sales Record and Expense 


Size, Leather Bound, Good for Four Years, §0 CTs, 





April, 1913 
| 
SPLENDID NEW STORE. 

The new establishment Stevens, Maloney 
& Co. opened on April 1, the twelfth anni 
versary of the foundi firm, is one of 
the handsomest stationery stores in the coun 
try. It is located on the ground floor of th 
Central Y. M. ( \. Building on La Salle 
street, Chicag ind is most conveniently ar 
ranged and sumptuous tted up. The in 
terior equipment of th splay room is all in 
olid mahoga ind plate glass. <A large dis- 
play cabin pies e center aisle, and 
appears in some of the pictures shown on the 
opposite page 

\ll drawers, cases, « were specially made 





different sized articles of the 


to accomm ( 
stationery stock. Compartments in the draw- 
ers devoted loose leaf stock, for instance, 
are made to fit the different sizes of sheets, | 
so that it possible nstantly to locate any 
stock to fit any loose leaf or ring book in the 
house. The same scheme obtains throughout 
the store. Not an inch of space is wasted 


s bear labels and are of brass 


pull 
‘ial order 


All drawer 


made to spe 


GOLD PENS 


ALL SHAPES AND STYLES 
Gold Pens for Jobbers and Fountain Pen 
Manufacturers 
IMPRINT WORK A SPECIALTY 





PROMPT REPAIR SERVICE 


All makes Gold, Fountain, Stylographic Pens. Pencil 
Cases perfectly repaired and returned day received. 
Satisfaction Guaranteed. 


GEO. P. GAYDOUL, 47 Ana Street, NEW YORK 


A QUICK 
SELLER 


Because nothing ap- 
peals to the office 
man more directly 
than an accurate 


Desk Clock 








An attractive paper 
iat and a ha = 
dial, and a case of sparkling glass—3}{n. square. 
The top is on an angle, so "the dial ryder seen 


Sent anywhere prepaid for $1.60. 
Soild by Stationers and Office Outfitters generally. 


H. D. PHELPS 
37 Beaver St. Ansonia, Conn, 














An L-room adjoining the main room on 
the north ntains desks for salesmen, and 
Mr. Maloney’s desk next to the arched en- 
trance adjoining the main room Mr. Ste- 
vens’ desk occupies a situation in the rear | 
of the store overlooking the main aisles of 
the establishment Behind him are desks 
for bookkeepers and others and at his right 
is the department of the bookkeeper and 
cashier enclosed within a brass screen. \t 
the rear is the wrapping and shipping de 
partment, separated from the store by a par- 
tition pierced by a rectangular opening over 
the table on which packages are wrapped 

Floors are of tile work, except in the rear, 
where the floor is carpeted with linoleum 


Crowds of people visited the store during 


FINE 
GOLD  .- 
PENS 


Pens for fountain pens and 
imprint work a specialty. 
EXPORT TRADE DESIRED. 


Manufactured by 


ACME GOLD PEN CO. 


ESTABLISHED 1884 
35 Ann Street, New, York 


) 


— 
————_—_— 


EYELETS 





We can furnish absolutely anything 
you want in 


Eyelets, Escutcheons, Washers, Etc. 


LET US QUOTE YOU 


THE BARRETT BINDERY COMPANY 
18) Monroe Street, 














Courteous Treatment 
Everything Right 


$1.00 up—detached 
bath 





$1.50 up—private bath 


Excellent Restaurant Correct Service 
Moderate Prices 


HOTEL HERKIMER 
GRAND RAPIDS, MICH. 


Maximam Comfort at Minimam Cost 





Trademarks and Copyrights 


-eronal Ate Guaranteed 
25 Years’ Active Practice 





 cladty -—Typewritang and Adding Mackiocs 


Address E. G. SIGGERS 
Guite & NM. U. Bidg.. Washington, DC. 











opening week and the firm gave away flow- 
ers to all visitors at the rate of a thousand | 
blossoms a day. Carnations were given to 
the men and roses to the ladies. 
The firm was the recipient of a number of 
beautiful floral pieces, including a horseshoe | 
of roses and carnations from the employes; 
one large bunch of roses from J. L. Me- | 
Millan and Guy Hamlin; a handsome floral | 
gift from the Sanford Ink Company; large 
bouquet of American Beauty roses from Joe | 
Myers; a similar gift from C. W. Shear- 
man; a rose bush and palm from the Irving- | 
Pitt Manufacturing Company; bouquet of | 
azaleas from Sam. Mayer; large shield of | 
American Beauty roses and white carnations | 
from the L. E. Waterman Company; a bou- 
quet of white roses from the Conklin Pen 
Company ; large bouquet of azaleas from 
Eberhard Faber, and an elaborate grouping | 


of lilie 


cift of 


white slipper, the 


£ tha 
a ¢ N 


Ang 


17 
valley, in a 


Th 


omas 


BALLOU IN DUPLICATOR FIELD. 





Morgan E. Ballou, one of the best known 
typewriter men in the Middle West, has 
recently accepted the position of sales 
nanager of the Duplicator Manufacturing | 
Company, Chicago, to whom his extensive | 
knowledge the field, energy and ag- 
gressiveness will be extremely valuable 








For 
Wherever lo 
valuable, T! 
irely } 
tenogra 
I rice li 
I izes é 
é Liber 


The Morden Manufacturing Corporation 


WATERBURY 


MORDEN SWIVEL RINGS 





phers’ 


ists, catalogs and sample books. 













Perforated Sheets and Eyeletted Covers 


heets are to be held together these rings are in- 
irable, easily operated, open wide, close 
ing them stationers can prepare their own lines 

and student note books. nequalled for loose 





se s 


y are di 





». to 2in., inside diameter. Price $5 up per hun- 
discount to the trade. Try a sample box. - (100) 


Manufactured Solely by 


CONNECTICUT 
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HANDSOMELY 
finished 


S| Oxidized 
Copper 


ADJUSTABLE 


to any angle and 
different heights 
with one thumb 
screw. 


Holds 


any width book. 


Has 


wire clip to hold 
used sheets out 
of the way. 


Line & Word 
Markers 


are easily detach- 


able. Price $1.50 
The Chicago Copyholder 


MADE BY 


Galesburg Writing Machine Company, Galesburg, Illinois 







Every One 
Sold 
Will Sell 
Another 


Wouldn’t you like to sell every stenographer who comes into your 
store a copyholder ’ 

You can do it, if you show *“*THE CHICAGO.” Would the 
jobbers, named below, handle them if they didn’t know that this 
was the best ? 

Some of these firms have sold these for ten years. Pretty conclu- 
sive proof that this business is worth while, isn’t it ° 


Better write one of them today for a trial dozen. We GUARANTEE 


satisfaction. 





Here Are Some of the Firms who will Supply You: 


Henry Bainbridge & Co., 99 William St. N. Y. John W. Graham Co., Spokane, Wash. 

Baker Trisler Co., Des Moines, lowa — Kimpton, Haupt & Co., 130 William St., N.Y. 
Burrows Bros. Co., Cleveland, Ohio Tower Mfg. & Novelty Co., 326 Broadway, N.Y. 
Cameron Amberg & Co., Chicago Koch Bros. Printing Co., Des Moines, lowa 
A.C. McClurg & Co., Chicago Levey Bros. & Co., Indianapolis, Ind. 
Marshall Teabeon & Co., Chicago Millison Office Supply Co., Wichita, Kans. 
W. B. Carpenter Co., Cincinnati, Ohio Missouri Glass Co., St. Louis, Mo. 

Des Moines Sta. Co., Des Moines, lowa Nat. Blank Book & Supply Co., Akron, Ohio 
McNamara Kenworthy Co., Des Moines, lowa Richmond & Backus, Detroit, Mich. 

Louis F. Dow Co., St. Paul, Minn. Siekert & Baum Stat’ry Co., Milwaukee, Wis. 















Look for 
F ILE Trade 
Mark 
on the 
Label 


We manufac- 
ture Loose 
Leaf Account- 


UNIVERSAL 
BOOKMAKING 


FOR PERFECT FILING 
renders any paper or papers in your office 


current, general, live, or settled as re adily 
accessible as a library book on a shelf 





We offer an unusual opportunity to dealers. tes Forme, 
= Binders, Files, 
WEBSTER LOOSE-LEAF Ledgers, and 
rice 5. 


FILING COMPANY 


LOUISVILLE, KENTUCKY THE TENGWALL COMPANY 


of Illinois 


20 Thames St., New Yor, 





Sheffield Ave. 
CHICAGO 




















BURROUGHS HAS COMPREHENSIVE 
SCHOOL SYSTEM. 

Under the direction of E. D. Shaw, chief 
instructor, class No. 16, of the Salesmen’s 
School, opened at the Burroughs factory, 
February 24, with a membership of sixteen 
men 

These schools at the Burroughs factory 
were first instituted in 1906. The present 
highly organized school is an outgrowth 
of the necessity for high grade, specially 
trained salesmen in the adding machine 
business. 

In the beginning the schools were only 
occasional affairs, conducted under the 
direction of the sales manager or his as 
sistant. Classes are now conducted once 
a month and each class is limited to fifteen 
men, which permits individual instruction 
to be given each man. Five able instruct 
ors are required in the different phases of 
the school work ; 

The membership of the class is made up 
of new men and men who have been con 
nected with the company for some time 
The latter come to the factory to get in- 
structions on the latest’ development in 
adding machine construction and applica 
tion, and a better insight into up-to-date 
systems in use in retail and other lines of 
business. 

The school is conducted along the most 
modern lines and offers every advantag« 
to men who show ability as salesmen. The 
instruction is free, and in addition the mem 
bers of the school are provided with suitable 
hotel accommodations while attending the 
school at the expense of the company. 

The course covers a complete study of 
the history, development and organization 
of the Burroughs Company, and the adding 
machine, the different steps in the making 
of an adding machine, a study of its opera- 
tion and application. It also embraces 
a thorough study of modern bookkeep 
ing, and instruction in accounting. The 
purpose of this is to give the. men 
a knowledge of the latest adding ma 
chine applications to bookkeeping meth 
ods, including a study of the systems fold- 
ers, prepared by the Department of System 
Service of the company, covering such 
widely diversified lines as coal, coke and 
ice, wholesalers, banks, lumber business, 
creameries and dairies, retail stores, depart 


ment stores, laundries, hay and grain, con 


tractors, architects and builders, distillers 
and brewers, printers and publishers, etc 

Considerable time during the course is 
devoted to instructing the men in the man 
ner of making an approach and demonstra 
tion, used by the most successful salesmen 
in the field Many new ideas are thus 
brought out and wrong methods corrected 

On the mechanical side the _ school 
course embraces a siudy of the mechanical 
operation of the Burroughs machine, study 
of the operation of the many special ma 
chines and special Burroughs features, and 
their application 

On Friday of the fourth week of the term 
an examination covering all branches of the 
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work held and the men who obtain a 


creditable grade are presented with diplo- 
mas, certifying that they have completed 
the course in a satisfactory manner. 


18 


In addition to the salesmen’s school, a 
school for mechanical instructors is also 
held at the factory for three weeks in each 
month. These men also come at the ex- 


pense of the company to receive training in 
all the 
instructors 
but it is found advantageous to bring them 
in occasionally to latest additions 


to the Burroughs family In 1912, 107 men 


Burroughs new de 


are always factory trained men, 


vices. Burroughs 


see the 


from the Inspection Service stationed all 
over the country came to this school. 
Schools and conventions are also held 


occasionally, at the different branch offices 
of the company, lasting from three days to 
a week 

Burroughs “star” salesmen, 
men who have secured a certain percentage 
of business, to Detroit at 
the expense of the company, to attend what 


is called “The All-Star Convention.” 


Once a year 


are given a trip 


MOORE PUSH-PIN CO. AFTER EX- 
PORT BUSINESS. 

It is interesting to watch the growth of a 
Moore Push-Pin 
Starting in busi- 
small amount of 
to large 


hustling concern like the 
Company of Philadelphia 
1900 a very 
capital the has 
proportions through the perseverance of its 
the merit of the 


ness in with 


company grown 
personnel, backed up by 
product 

The fame of Moore Push-Pins and Push- 
Hangers has circled the entire globe 
and shipped into 
almost every civilized country. This export 
business has reached such large proportions 
that it is necessary for the company’s sales 


less 


goods are now being 


manager, P. G. Underwood, to go abroad 
to look after it, and passage was secured on 
the Steamship Mauretania, leaving New 
York April 2nd John T. Shields, one of 
the company’s big six-foot hustlers, ac- 


companied Mr. Underwood, and this team 
can be relied upon to make a success of a 
trip to any part of the world 
Mr. Underwood has sold Push 
other Moore push-products throughout the 
United States and Canada, covering prac- 


Pins and 


tically every state in the Union, while Mr 
Shields has covered the Middle West and 
Pacific Coast. territory 

Walter L. Fretz and R. B. Thomas will 
take care of the trade in the United States 


until the return of Mr. Underwood and Mr 


Shields from Europe about July Ist. 


The Moore Push-Pin Company, by the 
way, has recently moved into a fine new 
factory at Wayne Junction, Philadelphia, 
Pa., where inquiries and orders should in 
future be addressed 

R. D. Small, formerly’ with the Reming- 


ton Typewriter Company's Fort Dodge of- 


fice, has been transferred to St. Joseph, 
Mo.. where he will manage the Remington 
Company’s branch His headquarters are 
at 619 Francis street 


| 
| 
| 
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The IDEAL is the only visible St M t 
market. At all times e Operator plait see the 
iaracter he is cutting The as imp seateal 

otk ster machines, as the at 
Ta » Spacing Device, Sp: ut 
matic Gripper, Safety Spacer and « 
The AUTOMATIC TABLE AND LINE SPACER have 


replaced the solid table where the paper is spaced by hand 

The POSITIVE SPACER has replaced the inaccurate friction 
feed 

The AUTOMATIC GRIPPER, which returns the stenci/ 
board to its starting point, has done away with the necessity o! 
resetting the paper. 

The SAFETY SPACER eliminates the danger of spoiling the 
stencil when spacing between words 

The large STATIONARY DIAL set at a 45-degree angle has 
replaced the small, obscure flat dial 

The HAND WHEEL, which moves the punches and dies, and 
the HOOD, which covers them, do away with the danger of 
injuring the hands while operating 

The new IDEAL PUNCH, which has remarkable lasting 
qualities, can be resharpened without being removed from the 
machine 


cUR PROPOSITION—We will ship the IDEAL on trial allowing 


* you to use the machine in your own shipping department for ten 


days, freight paid. Catalog and prices sent on request 


IDEAL STENCIL MACHINE COMPANY, 
Belleville, fll., U. S. A. 
New York Seattle Kansas City Chicago 
Denver New Orleans St. Louis Portiand 
San Francisco Boston Pensacola Foreign Countries 


Open Territory for Live Agents 
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Fikes 


RISKS REDUCED 


BESIDES 


WASTE TURNED INTO PROFIT 


BY THE 


Steel: Frame 
C ONO 

















Waste Balers, Get Our Proposition 


ECONOMY BALER CO. 
Box 31, Ann Arbor, Michigan 











SECTIONAL VIEW 





In B1 





lutely 


Walton’s Pat. Adjustable Bowl 


nzed Cast Brass, Heavy Spun Brass, Malleable 
and Cast 
anitary. Catalceg and prices upon request. 


CUSPIDORE MANUFACTURING CO., Inc., 40 Lawrence St., Newark, N. J. 


ESTABLISHED 1890 


CUSPIDORES 


Iron. Highest grade, ‘easiest cleaned, abso- 








are a German Silver Shell containing a _ 
thin, fat Eraser which is fed forward as it 
becomes worn. Best for ink or typewriter. 
Always sharp and alwayscilean. Will not 
cramp the fingers. Can be used asa line 
finder on note-book or manuscript and 
has other desirable features. Agents 
wanted everywhere. Write for circular 
and prices. Sample 25c. 
TURNER BROS. 








1022 Arch St., Ph a, Pa 


STERLING ERASGERS—-OVER SO% SAVED 














EDUCATE— 


UR New Catalogue will do this for you 
in our line of ‘Ribbons and Carbon 
Papers and Office Supplies. 
SNELLING & SON, Manufacturers 
South Brooklyn, N. Y. 











E DETROIT 


Coin Wrapper 


annually 
do not neglect this im- 
* portant line. Supply 
your banker with the best. 
Imprinted advertising mater FREE 
DETROIT COIN APPER CO, 
371 Harper Ave., Detroit—Toronto, Can, 
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TRAVELERS IN 


TION 


OFFIC! 
START MOVEMENT FOR NATIONAL ASSOCIA- 
LIVELY MEETING HELD IN CHICAGO. 


EQUIPMENT FIELD 








NITIAL 


ganization of 


towards torming an o1 
the 


representing manufacturers of commer 


steps 


traveling salesmen 


cial stationery, supplies and office equip 
ment of all kinds were taken in Chicago 
at a lively meeting held April 7 at the 
Grand Pacific Hotel. Those in attendanc« 
were Harry Murdock, of the I[rving-Pitt 
Manufacturing Company; Joe Hildreth, of 
the Esterbrook. Pen Company; E. | 


Blankemeyer, of the Weis Manufacturing 
Company; W. H. Hanna and William Cox, 
of Carter’s .Ink Company; William New- 
hall, of Shea, Smith & Cdmpany; and R 
Morris, of the Sanford Manufacturing Com 
pany. As a result of the meeting, a com 
mittee composed of Mr. Hildreth, Mr. Mur- 
dock, Mr. Blankemeyer, and Mr. Johnson, 
of Office Appliances, was appointed to for 
mulate plans, collate information on by 
laws and constitution, and to prepare a re 
port to be rendered at the second meeting 


to be called within a month or six weeks 


The Monday 
crystallization of a sentiment for a travel- 


meeting of night was the 
ing salesmen’s organization which has been 
for a The object 
organization is to promote a 


gzTowing more 
of such an 


more fraternal feeling among the men wh: 


year or 


constitute the advance guard on the firing 
line of the 
extend acquaintance, and to act in concert 


office equipment business, to 

upon certain things in which all traveling 

men in the field are mutually interested 
All 


manufacturers in this field and with whom 


traveling salesmen who represent 
they have been connected for one year or 
more will be eligible to ‘membership. The 
annual dues will be small. It is intended 
they shall be for a time sufficient only to 
cover the cost of handling the detail of the 
organization and to provide for one meet- 
ing in the year 1913. It is hoped that the 
organization will be perfected in time to 
make its first official appearance at the con- 


vention of the Association of Stationers 
and Manufacturers at Springfield, Mass., 
October next It has for several years 
been the custom of the National Associa 
tion of Stationers and Manufacturers to 


provide one evening of the week for the 
traveling men. Should the association fol- 
low its custom this year, it is hoped that 
the meeting will be in charge of the new 
traveling salesmen’s organization 


The 


its name at the next 


probably receive 


after 


organization will 


meeting, which 





announcements will be generally made 
Every traveling man in this field should 
make instant response to the invitation to 
membership. The great variety of goods 
represented, and the fact that practically 


all of them are articles for use in the office, 
and that they are all sold through the 
same channels, makes a great opportunity 


for an association in this field. Every man 


will be amply recompensed for the small 


amount of annual dues which he will be 


called 


can be 


upon to pay. Such an organization 


made a great factor in the ever 


widening field of office equipment, and ev 


ery man who is eligible to membership 


should lose no time in expressing his will 


ingness to join. Pending the completion 


of the organization and the election of ofh- 
cers, travelers in the field who are eligible 


Office 


can address the organization, care of 


\ppliances 


A SPEEDY OPERATOR. 


accompanying picture is a likeness 


The 
of Miss Rose Bloom, an Underwood speed 


operator, who won second prize, a silver 


medal, in the 
test, Philadelphia, on March- 29 


Tri-State Championship Con 
She made 
a net record of 95 words per minute for 30 


minutes 
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THE MARCH DISASTERS. 
| e mol tl \larch lived p t ts 
erbial re i I nadoes 1 \ 
and fl as ¢ | is ( mpilete 
eldom erore et Li¢ ( 
empest 
While t! Omaha tornado w 
d saster, entail r he ivy Ss f life 
ert losses e @ hor the trade 
glad to lea it no printing shop 
tionery establishment was the pa 
storm Ni ¢ ) ¢ or emp ¢ \ 
ously injure t some of the la 
of their propert 
With regard to the floods in Ohi 
diana there different story to relate 
large number Stationers lost their ent 
stocks, with damage to stores it wil 
weeks to repair Manufacture rs, too, suttere 
very serious sses, and those wh 
reason were fortunate enough to escaps 
rect injur re subject to more ort 
delay in the shipment of goods Det 


I ~ 


information to the extent of all | 
has not come to hand. for the fl 
was so large that the collection of su 
demands considerable time 

Reference s been made in another 
of this issue t the J Dornette & Br ( 


pany of ( 
water did 

not serious! 
to the Ff. I 
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ed, entailing 
other manuf: 
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district 
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inet Company 
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Manufacture 
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Cash 


Company 


1obbers 


cinnati, at whose fact 


damage but 


nterfere with shipments, 
Dietz Company of ( 
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concerns in the 
factories are 
high 


ld whose 
the water are 
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the Safe-Cabinet Compar 


the Commercial Paste ( 
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of Dayton, O.; the I: 


s on account of the cutting 
by the flood; Wabash ( 
Wabash, Ind the Celi 


ipany, Celina, O.; the Mar 
Company, Marysville, O 

ifacturing Company, Kent, ¢ 
Manufacturing 
nber of paper mills at differ 
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rs dealing with the trade in 


sending their 
ry and arranging to replet 
terms In n 
f course, are a total loss 


Manufacturing & Novelty ( 


very liberal 


York, on an order from (¢ 
iyton, got out in twenty-f 
ent of $10,000 worth of stay 


ery for Dayton—a feat wl 
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is being made by all mar 
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rmal level 
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Late in March the 
Company, Incor- 


Boston Stationery Firm. 
Stationery and Office Supply 
vith a capital stock of $5,000, opened a sta- 

re at 11 School street, Boston, Mass, The 
Ww retail a full line of commercial stationery 
ssories, George Yavner is business man- 


. ’ * 


Porto bas can Firm Wants Additional Lines. 


idin Company, Ine., of San Juan, Porto 
id to be the only large department store in 
are open for propositions from manu fae- 


have something new in office appliances to 


rade Gonzalez Padin Company are large 
s of office appliances, representing the Rem- 
” Spanish H muse in Line for American Goods, - M rypewriter Company, Yawman & Erbe Manu- 
rhe house of M y at Esta 6, Bilbao, Spain, wel I ‘ £ H z £ ge Company, General Fireproofing Company, 
known dealers | ppliances f ences, hotels and esk Company, the C. E, Sheppard Company 
fices, having recentl bee I e the agents for the 6 
¥ nan & I ( \ le dndling other Would Handle Am an Lines in Switz and » £ «4 
Americ goods : nflict with their E. Diet 1 Rue ¢ Lus Ss What Our Foreign Consuls Offer. 
esent ager rrangements. ‘7 neern was estab t ffi | ff ifacturers who may desire information other 
shed in 187 as an enviable reputation among py f ture a es s M D it given in the following selections from United 
nnoisseurs in oriental tapestric bronzes and porce ge - f ft lip i des States sular reports, should, with the file reference 
ins, electrical goods and other equipment I ‘ sent is t (m i ‘ ease, address the Bureau of Foreign and 
" = gia estic Commerce, Washington, D. C.: 
Suggests Central Sales Room in Paris, Austrian House Wants American Lines N 10456. Furniture. A trade representative and 
M. Henri Raveau, 44 Rue Dunkerque, Paris Che firm of Alois Barsch System-Vertic Ges. M of American goods in the Levant informs an 
I e, Suggests ft opening of American office or H ( be 9, Frattne f, Vienr I \ an consular officer that he is desirous of com- 
ireau in Paris for the exhibi American products I s of s g the agency for good A 1 ting with American manufacturers and exporters 
the office equipment and allie: nes This bureau dd - hine, and is also teres of house and office furniture. This importer states that 
ild be unde rection of a petent man and ng s bined with addressing t is appointed the local representative of these lines 
vould be equij vith sample ff the goods, cata Furt f ition ing this employ salesmen who will visit the local trade 
gues pr St a tu sufficient to KeT tt tw zg ner posing ileavor to take orders for these commodities. 
ble dealers ther buyers t etermine the exact f part of Ss maga ndence may be in English. Terms should be 
st of goods it t l It might be 2 ee f. port of entry. 
sible to arrange t ive ¢ hand a stock of goods Wishes American Devices for Italy . es 
! I l lers could be I Ga V Garibald M22, 4 10503 Agencies for American Goods, An Amer- 
ed M Ra € es t 1 be practical . ve gues t v nsular officer in a Europeon country reports that 
ind stands read t ssist a f American Ar ifacturers, with t es of his office contain the names of thirteen 
ifacturers wish t k it out Office i s es, shi t et M ( s who desire to obtain agencies for American 
Appliances will era itter in any I dle son Ame n goods for all or a part of the country in which he is 
possible shoul matter tal lefinite form ore s i Ame in fact s i He has forwarded these names, with a brief 
e. .& . 8 ption of each inquirer and the particular line of 
Wants American Lines for French Market. Would Handle Specialties on Pacific Coast ds i which he is especially interested, All have 
The Type t S es Company der the man George H. Seward, who has recent take 1 age ted that they are in a position to furnish references, 
gement of M. ¢ Obrecht, 19 Rue de Choiseul, Paris for the Ellis Adding Typewriter Company t Los i all can correspond in English, Copy of the 
‘ t f \ nes of office Ang ( les s rres t eport, giving these details, will be sent to 
equipment suitable for the market Paris and other t ifac s witl g ested firms by the Bureau of Foreign and Do- 
I celal ters I iggested that tw thre iditiona ffi spe ties W ( merce 
Amer n manufact who d epresentation in rt ‘ t vork of pus xg I AC ee 2 
Paris should get nmediate inication with M rv} M Sew s j i s t ] N 10551 Posters, Printing Paper and Cards. A 
Obre t few s s of this kind, and Xx] t om an American consular officer in a European 
- I field s 1 assure s s states that a resident of his district desires 
Steel Furniture Wanted \ su espondence with and agencies for American art and 
Mr. R. Huppert g, 46 Klausst e, Zurich, Switz . ¢ 8 rinters; also high-class printing paper and card 
and, wishe te municate w some firm in the Would Handle American Gocds in Birmingham turers 
U1 1 Stat gs fice furniture with Albert E. Green, 18 Upper Hagley Road, Edg t . <.® 
view to opening geney f goods at Zurich I g England, desires to secure fc N 0563. Index Cards. Tenders are invited by the 
Mr. Huppertsberg enterprising man and is already Ame! ft evice t z lly g Ministry of Finance for the supply of index 
mewhat acq nt th this t aving attended I } ers in Great Brita M ( 1 covers required for the use of Government de- 
e business New York 1911 and having eighteen years has 1 ents during 1913. Sealed tenders, accompanied by 
spent some little t ere It egested that stecl t d e typew i g of the articles it is proposed to supply, will be 
furniture manuf pp th full informa ! nes H ’ f ed " e Ministry of Finance, Cairo, Egypt, until March 
ediately t t ia S 1 4 visional ceposit of 2 per cent of the value of 
» &s * * ff s required with each tender. 
Opening for Office Supplies in Alaska, New Stationery Firm he W. W. Shar] pa ese. a 
A. F. Ocestre tablishing a business at Nome In $15.000 « rporation was for! ‘ ‘Ye ‘ 10589. Gramophone Agency. An American con- 
Alaska. Part of t business be devoted to a 1 eM ! It eported that the mpa s ficer in Russia reports that a resident of his 
s ery de tment Manufactur of office sup- ld Encglis ' a si t desires to get in touch with manufacturers of 
pens, inks, et should send their catalogues ar ‘ gramophones. He desires to arrange for the 
* = se of the sounding boxes and other mechanism 
New Concern in Chicago Oklahoma Dealer Wants Catalogues,— the frames built in Russia. He would be will- 
The Bald Printing & Stationery Company, recently stations books and periodicals have bee 1dded t gt rganize a company and erect a factory for the 
porated f $10,0 1 open a store ck of I W. Clarke, of 200-A West M st provided he could interest American manufac- 
n Chicago a P the g, engraving, ad Ol City. O1 Mr. Clark invites ‘ cues He will guarantee the sale of at least 15,000 
sing, put 9 ince isiness. an sit der such arrangements, and thinks that per- 
: ‘ three times that number could be disposed 
Would Represent American Lines in Hamburg. Branch Store Success.—It is reported that the J nun American gramophcnes are now ac- 
1 firm of Biernatzki & ( Bicherha Hambure. ander yp, ne Savinaw. Micl , 9 ed to be much superior to the German makes 
Cc ny. atet ‘ re int in all first clase busine Oma te eputations is gaining ground daily, while 
ft pplia They ar wnufacturers and n Sag he . « + 409 ( ‘ gn makes are losing the field which they 
ropea epresent of mone ng and wages be held 





Office Appliance Manufacturers 


lished 


who want acti : ati ur 
house in Argentine Reput lie the. 1 t in wmv 
market in South Ar I ! te to 
BILLIET & CIA. 
Reconquista BUENOS AIRES 


THE REX CO., 


Estab! Dealers ir Agents 


VIENNA, AUSTRIA. 


from ea erican manufas — rs 


HUNGARY 


Gluck M. Odon 


Budapest, VI. 
Liszt Ferencz-tér 18. 
is always open for novelties as Dealer or Agent, 

















Louis Fournier-Forquignon 
TYPEWRITER DEALER 
34 Rue des Petites-Ecuries 
PARIS, FRANCE 


cet for ty ypewriter specialties 
upplies for office use. 

















F.W. HEYTHEKKER 


Office Appliance Dealer in 
AMSTERSAM HOLLAND 


Specially 1 for the sale of smal] attractive 
crticles, "ft et Will be pleased to receive 
aatalogs ar I nn rs. Sole dealer- 
ships preferred. Wh 





uiactur 


as 119" 
olesale and retail 








P. CASTELLI & CO. 
Via Dante 4, Milan, Italy 
with splendid offices and show rooms are 
open for exclusive agencies for Italy and Col- 
onies in all new and practical office appliances. 
Best references. 
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The LEVER LOCK 


All the PROU DOFIT grincinies and advantages 


at Sectional Post Binder Prices 
No Posts or Thongs. Flat Opening 
Unlimited Capacity 


PROUDFITS for Every Leoose-Leaf Purpose 


TE OosEJEAF 7 


actory and Main Office: 
Prescott Street, Grand Rapids, Mich., U. S. A. 


New York City Gblsege, Ht, 


hitads A few of (se. Francisco, Cal. 


Philadelphia : 
Louisville, Ky. Kansas City, Mo. 
Toronto, Can. our Tampa, Fla. 
Washington,D.C. Birmingham, Ala. 
Bufalo, NN.) brasches (Clacinnati; Ohio 
Rechese, ter Cleveland, Ohio 





Rochester, N. Y 








The Porto Clip File 





THE QUICK SYSTEMATIZER 
‘T= PORTO CLIP FILE is the newest, safest 


and most practical device’for handling legal 


papers, correspondence, documents, 


et 














INEXPENSIVE SUBSTANTIAL 
> 

Papers cannot be accidentally lost, _blowr 

away, or mislaid; are securely held withoud muti! 


ation and can be read without removing same from 
file : 

Cover insures instant privacy, safe transpor- 
tation, and furnishes convenient writing surface 

Indispensable, at the office, at home, or trav 
eling 

BouND IN CLOTH 

Letter Size, 11]x10) in. Retail Price 50 cents 
Legal _ 14 x10, * ” = — ” 


Try Your Stationer First 


Made by the 


AMERICAN CLIP COMPANY 


NEW YORK 
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OFFICE APPLIANCES 
ORGANIZES ACTIVE SEALER CAM- 
PAIGN. 

H J Reynolds & Co., proprietors of 
the well known and extensively sold Rey- 
nolds envelope sealer, are strengthening 
their campaign of advertising on this ma- 
chine with a view to covering the entire 
country with progressive and efficient agen- 
cies. Since the machine has been on the 
market a large number of agents have seen 


and appreciated its merits and have re- 





REYNOLDS HAND SEALER. 


served territory, so that the country is 
already pretty well covered, but Dr. Rey- 
nolds says that there is still some territory 
open which he desires to apportion among 
responsible men who will push the proposi 
tion There is a good profit in these ma 
chines, which are easily demonstrated and 
readily sold 

Patents were granted on the Reynolds en- 
velope sealer in 1910, and in the brief time 
it has been upon the market it has achieved 
a success seldom accorded an invention in 


a like period. The demand for this ma 





REYNOLDS HAND POWER SEALER IN 
OPERATION. 


chine has not been confined to the United 
States alone, but has extended more or less 
over the whole world, machines having 
been sold in Great Britain, Germany, 
France, Austria, Denmark, Holland, Russia, 
Italy, Austria and India, besides in Mexico 
and various South American countries 
The Reynolds envelope sealer is in daily 


use by such concerns as the Standard Oil 


Company, Carnegie Steel Company, Amer- 
ican Car & Foundry Company, American 
Steel & Wire Company, Pittsburgh Steel 
Company, R. G. Dun & Co., United States 
Department of Agriculture, Department of 
the Interior, the Navy Allotment Office, and 
last, but not least, the Patent Office itself 

Like many other inventions which have 
found favor in the busy world of affairs, 
the Reynolds envelope sealer is simple both 
in construction and in operation. The ra- 
pidity with which it may be operated de 
pends largely upon the skill of the opera- 
tor, yet an unskilled person can accomplish 
satisfactory results with the machine on 
the first trial 

There are no wicks, felts or pads to get 
gummed up. Two castings constitute the 
entire frame structure of this marvel of 
simplicity. The bottom one also holds the 
water. One handful of letters after another 
is rapidly fed into the. machine as shown 
in the cut. A non-corrosive cone wheel 
‘olls in the water and carries the moisture 
The excess water is kept back by the pres- 
sure of the small rubber roll as the flaps of 
the envelope pass beneath it. The sealing 
rolls do the rest No adjustment is re- 
quired for different sizes. 

The machine may be had either in the 
hand-driven style or it may be equipped 
with motor suitable for use in connection 
with any electric light circuit. The electric 
driven machines, of course, are intended 
for the use of offices handling large quanti- 
ties of mail. In such offices the operators 
become amazingly expert in feeding the 
machine and can turn out almost incredible 
quantities of work 

Reynolds Electric Sealer. 

This machine operates exactly on the 
same principle as the Reynolds hand ma- 
chine, being fed, however, with both hands 
at two different feeding places instead of 
by one hand as in the case of the hand ma- 
chine. The employment of his principle 
gives the Reynolds Electric Envelope Seal- 
er a capacity of over 12,000 per hour, it is 
said 

This machine seals in addition to all ordi 
kinds, catalogue envel- 
opes any size up to 12 inches square 
also envelopes sealed on the end any length 
up to 12 inches long. No adjustment what- 
ever is required in sealing all these differ 


nary sizes and 


ent sizes and kinds of envelopes. 

\ny one who may be interested should 
immediately address an inquiry to H. J 
Reynolds & Co., 157 N. State street, Chi 
cago, for booklet and full information 


PROMPT TOWER SERVICE. 
The Tower Manufacturing and Novelty 
Company of New York City recently an 
nounced that it is filling all orders within 
twenty-four hours of the time they are re- 
ceived 
Probably the 
Novelty Company enjoys the distinction « 


Tower Manufacturing and 


carrying the greatest variety of stationery 
stock of any wholesale house in the world, 


thus enabling it to fill a large proportion of 
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its orders immediately and completely 
“Shorts,” however, do sometimes occur, but 
even here the matchless Tower organiza- 


tion makes it possible to get “short” goods 


. 
bigness of the Tower 
the fact that the 
company carries regularly more than $200,- 


in record time 
idea of the 
be gathered from 


Some 
stock may 
alone 


000 worth of pencils 


OBITUARY. 
Death of Mrs. A. E. McChesney. 

Mrs. Adeline Mills Downing McChesney, 
wife of Albert E. McChesney, of Hall & 
McChesney, died on March 9 at the hospi- 
tal of the Good Shepherd, at Syracuse. She 
had been ill a week with appendicitis, and 
an operation failed to save her life. 

Mrs. McChesney born Ithaca, 
N. Y., and had lived in Syracuse fifty years. 


was near 


She was married to Mr. McChesney forty 
years ago For many years she was a 
member of the Park Central Presbyterian 


Church. 
Besides her husband, she leaves one son. 


Howard H. McChesney, one daughter, 


Mrs. Charles E. Pennock, and one brother, 
T. W. Downing, of Chicago 
The funeral was held at Mrs. McChes- 


ney’s late residence, at 110 Walnut place, 


on March 1] 


Frank Fiedler. 


Frank Fiedler of the firm of Fiedler & 
Hanan, manufacturing stationers at 631 
3roadway, New York, passed away on 


March 3 at his home in Hackensack, N. J. 


Mr. Fiedler was fifty-five years of age 


George Perkinpine. 

March 8, at his home, 155 
Philadelphia, Pa., 
Perkinpine, for 
bookseller and 
At the time 
Perkinpine was eighty-five 
fifty 
member of the bookselling and publishing 


Ninth 


On Saturday, 
North Eighth 


there passed away George 


Street, 


many years a prominent 
publisher of the Quaker City 
of his death Mr 
years old. For senior 


years he was 


house of Perkinpine & Higgins at 


and Arch streets 
Daniel P. Murphy, Jr. 
\ widow and four children survive Daniel 
P. Murphy, Jr., Tuesday, 
March 4, at his Tenafly 
Englewood, N. J 
He 


who died on 


home, 70 Road, 
Mr. 


had been 


Murphy was sixty 


years old. in the stationery 


| 





and printing business at 14 Barclay street, | 


New York City, since 1875 
Charles A. Wheeler. 
\ prominent figure in the stationery busi- 
ness of Lynn, Mass., has passed away with 


the death of Charles A. Wheeler at the 
home of his niece, Mrs. Lena M. Rafuse, 
103 High Rock Road. Mr. Wheeler’s store 
at 22 Market street was a landmark. He 


had been a resident of Lynn for more than 


years, and was a prominent 
O. O. F 


after an 


twenty-five 
He died on Sun- 
three 


member of the | 
March 1, 


day, illness of 


weeks 
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a these modern days the proper 


selection of furniture for the 
office is just as important as for the home. 


The various pieces should match in de- 
It is worth while to furnish your 
office to match from desk to wastebasket. 


sign and finish. 





MATCHED OFFICE SUITES 


In Oak or Mahogany. 


Solve the problem of office furnishing. 
cut style and harmony of design that attract the eye. 
goods themselves are their own best advertisement. 
right is quality and price. There is twenty-five years of sustained reputa- 
tion for high quality and square dealing back of them. See them ta 
your dealer’s. Write for catalog if he does not show them. 


Stow & Davis Furniture Co., 70 Front Ave., Grand Rapids, Mich. 


GRAND RAPIDS 





They have a clean- 
The 
They are 

















“ALL THAT THE NAME IMPLIES” 


THE FAULTLESS 
PEN AND PENCIL HOLDER 








Satisfactory 


Attractive 
The lever movement makes it easy to apply to 


Durable 


the pocket without the use of both hands It 
holds securely and does not pull or crush the 
pocket when inserting the pen or pencil. 

Put upin three-dozen lots, assorted sizes, on 
attractive card with an easel back. 


L. D. VAN VALKENBURG 


MANUFACTURER 
Holyoke, Mass., U. S. A. 















MORTON’S 
ODORLESS 
TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 

Adding Machines and all delicate machinery, 

Chemically pure, gumless and colorless. 
Write to-day for free sample and prices. 


MORTON MFG. CO. 
Louisville, Ky., 
U.S.A. 













Export ord iv- PAA \ |) Y 
en candied’ ahtehe e \ WY ‘ 
tion. +3: => 






INN 






INDEX CARDS 
| 40c Per M up 


GUIDE CARDS 
$1.45 Per M up 


FOLDERS 


$2.25 Per M up 


MANIFOLD PAPER 
40c Per M up 
TYPEWRITER PAPERS 
50 Different Lines 


Let’s get acquainted—WRITE 


S. A. Landsberg, 29 Beekman St., 4. Y City 














Typewriter 
Comforts 














Eo ” for the dealer 
SHOCK ABSORBERS 


Reduce the noise of machine 50 per cent. and 
lighten the touch. Every operator will want them 
after trying a set. Put a set on your trial machines 
and clinch the sales. Retail price 50c per set. 
Liberal discounts to the trade. 


BEN SAMUELSON & CO., 219 S. Dearborn St., CHICAGO 
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AMERICAN GIRLS IN EUROPE 


KEEN OBSERVER HOLDS THAT YOUNG 
WOMEN OF 
CEPTIONAL 
CHAN( 


By MISS L. REID 


UNLESS OF EX- 
HAVE LITTLE 


AMERICA, 
TALENT, 
E IN EUROPE 

















frequently 
England, 
pros- 


reach me 
and 


inquiries as to 


ETTERS 
from America 
making 
pects there are for the business girl abroad 
The their circum- 


stances 


very 
from 

what 

state 


writers usually 


with great frankness, which is 


much to be desired when advice is to be 
given 

The type of girl who has wealthy par 
can take her to Europe for a 
learn 


favorable 


who 
winter, and 
guages under the 
stances, that is in the countries where they 
does not ask any 


ents, 
foreign lan 
circum- 


who can 
most 


are spoken, naturally 
questions, but, having convinced her will- 
ing father or mother of the nécessity of 
going to Europe, she obtains her desire, 
oblivious, if not 

Another type has sufficient money to pay 


her fare over and to pay the cost of spend- 


ignorant of the cost. 


ing some time in France and Germany, and 
is usually a student of music as well as of 
languages. She America with 
an experience of the world, and a knowl- 
edge of life that she would never acquire at 
Her accent, if she has been sensible 


returns to 


home 
enough to cut herself off from her English 
speaking friends, will probably fit her to 

If, like many 
herself to the 


teach the language to others 
girls, she will not subject 
toil of learning and to submitting to cor 
rection, she will return as she came, plus a 
smattering of the tongues, which is worth 
nothing. Even with money to 


less than 


pay for board and lodging languages can 
only be acquired by constant perseverance 
and submitting to the humiliation of con- 
stant correction. Many 
do not like the foreign 
submit to a small 
for the sake of knowledge 
and all too inclined to rush off to confide in 
instead of making 


\merican girls, too 
food, and will not 
“series disagreeables” 
They are one 
other girls from America, 
the best of their opportunities. | 
ber when at a French school that the father 


remem 


of the proprietress made some joke about 


my first attempts to speak the language 


He was something of an old wag, and his 


daughter promptly asked him to desist as 
she said English people did not like being 
I wished 


made fun of. I suggested that as 


to learn the language as quickly as possible, 
it would be better not to check any efforts 


at correcting me I soon discovered that 
the old gentleman was a much more faith- 
ful and constant preceptor than his daugh- 
ter. He, too, much objected to a single 
word of English being spoken 


to the foreigner, and rare in either France 


a real boon 


or Germany, but more especially in Ger- 
many. 

We may, however, leave the question of 
girls who are able to purchase their knowl- 
edge, and turn our attention to those who 
can afford the fare from the States to 
France, Germany, Switzerland or Austria, 
and hope to maintain themselves by their 
own efforts in one of those countries, and 
not only to see it but to learn the language. 

These girls are usually expert typewrit- 
ers and stenographers. It would seem on 
the face of things that it 
difficult for such to earn a living 
market for these attainments in 
The daily papers advertise 


would not be 
There is 
a certain 
every country. 
for typewriting girls, with a knowledge of 
English. The notices, however, take it for 
granted that the girl has a very profound 
knowledge of the language of the country 
4 school either German or 
French is 
Girls who have one foreign 
course in a different situation, but then they 
learn the 


course in 
practically of no use abroad 
parent are of 


do not need to come abroad to 


language. The same applies to girls who 
have had foreign governesses or nurses in 
their infancy. 

Women who already know the language 


of the country, and one other European 
language thoroughly, inside and out, and 
who are intelligent enough to _ take 
the correspondence of the house of busi- 
ness on their shoulders, may find a well 


paid and comfortable post in many foreign 
cities. If this is backed by a 
really good education, there will be a great 
how- 


knowledge 
demand for their services. There are, 
ever These 
be obtained by recommendation and influ 
If the 


drawbacks good posts must 
ence, and are by no means plentiful 
woman sets up for herself, and undertakes 
correspondence and translating work she 
will no doubt find employment, but it will 
be extremely irregular and uncertain. Fur- 
ther it must be remembered that there are 


many stringent laws relating to opening of 
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houses of business and the foreigner will 
usually find herself unable to start for want 
of “permit,” which she cannot obtain with- 
out endless formalities and will probably not 
get in the end, as she is a foreigner. She can, 
of cofirse, do work in a small way without a 
regular “permitted” business, but this means 
that she cannot have recourse to the law 
should the customers refrain from paying 
and continue to refuse to do so 

We now come to the ordinary American 
who is a skilled stenographer, 
Her only 
English 


typewriter, 
but who knows no languages 
chance of employment is with an 


or American firm. The large typewriting 
companies always need a small number of 
English girls. These situations are, how- 


ever, generally filled by girls on the spot 
Besides this they are far from lucrative, as 
the payment is based on the salaries given 
to other typewriters in the same business. 
In Paris, in Vienna and many other great 
cities typewriting girls earn $10 to $40 a 
month. The $10 girl is either a beginner or 
a pocket money girl, who does not care to 
put too much strain upon her delicate con- 
stitution. She cannot do more than keep 
herself in clothes 
Paris and Vienna are after St. Pe- 


and tram-fares for the 


money. 
tersburg the most expensive cities in Eu 
rope. The English typewriter gets about 
$30 a month. This is the highest 
which I have ever heard 


wage of 
However efficient, 
she has no chance of rising, as there is only 
a certain amount of work for her to do, and 
her employers probably think that she is 
being paid all that she is worth to them, 

The worth of 
foreign 
than to the 


and perhaps more. 
money to a girl in a 
always much smaller 
She has no knowledge of 


In a large capital she must 


country 1s 
native 
where she can 
Save. take a 
much more expensive room than her fel- 
low-workwoman, who knows the place. She 
* * * 

until she knows 
none of the ad- 


is cheated at every turn 
the language. She has 
vantages of girls with relatives in the place 
timely assistance in 


no free meals, no 


time of trouble or want of work. Then an 
other question arises. If the girl has been 
brought out from America by a firm, her 
employers would consider themselves re- 
sponsible for her to a certain extent. If 


they took her on abroad they would prob- 


ably not consider her feelings when told 
that she would not be wanted over the 
slack season. In Vienna, for instance, that 


season lasts three months for some trades 


Especially with with English or 
American firms, which are very 
would be most unlikely that she would find 


employment in another business in the slack 


posts 


rare, it 


season 

She has 
of taking up 
where she would be expected to teach them 
other 


however, always the alternative 


work as a children’s maid, 


English and perform many duties 


The 
hardly likely to care for such a position 
especially as she is learning nothing, as she 
lan- 


business girl, used to her liberty, is 


will be compelled to speak her own 
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guage and nothing else from morning to 
night 

In the papers there are a number of ad- 
vertisements for English secretaries, com 
These may be dismissed by 
the young woman. If genuine posts they 
are situations only fitted for an older lady 


panions, etc. 


In fact no young one would be considered 
A few positions, which are highly interest 
ing, do exist for secretaries to learned men, 
etc. They are so difficult to find, however, 
that they may be neglected in the scheme 
of practical things. Then, even when found, 
the principal will only take girls who prom 
ise to remain a lifetime with him. One 
gentleman I knew was looking for a secre- 
tary. He wanted three languages besides 
English. His chief condition, however, was 
that she should be a woman who had no 
idea of marrying, as he said that she would 
be of no real use to him for three years at 
least, as he must train her first, and he did 
not wish her to leave him without real 
cause, which he remarked, “I don’t think 
that she would ever have with me!” 

This remark leads us to still another 
aspect of the question of whether girls 
should go abroad to earn their living. Many 
girls have started gaily forth from homes 
in England or the States, with barely a 
good-by to friends and relatives, with the 
idea of returning within a few months, or 
at most a year or two. Some of them go 
back, but others find that the path is closed 
by the dread demon of want of cash. Home 
circumstances seem to change for the worse 
over night, and the girl finds herself strand- 
ed abroad. She does not realize that she is 
an exile so long as she is young ard fresh, 
but as middle age approaches sh~ finds her- 
self stranded among people who never 
really understand her thoughts or ideas 
She might have married had she remained 
at home. In France, in Germany, or Aus- 
tria, marriage is not within the realms of 
practical possibilities. English women have 
married from time to time it is true, but it 
has almost invariably been a match that 
has been dissolved after some few years of 
trouble and sufferings. The only men who 
will contract a marriage with a foreigner 
without a “dot” are depraved subjects who 
wish to live on their wives’ earnings. There 
may be an occasional romance which turns 
out well, but we have no concern with fairy 
tales, and a happy marriage with a foreigner 
for the working American girl is about as 
probable as the wedding of the fairy prince 
and the beggar maid 

A SLIGHT (?) ERROR. 

A short item in a recent issue of Office 
Appliances stated that the J. K. Gill Com- 
pany of Portland, Ore., had added an office 
furniture and supplies department. This 
was literally true as far as it went, but it 
was hardly news, since that company is a 
pioneer in the office furniture line on the 


Pacific Coast and “added” its department 


some years ago 
The J. K. Gill Company, by the way, is 
one of the most successful houses which 
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“Pelouze”” Yom git 
Postal Columbian...... 2 Ibe 
Gs xcckiccns Bae 

Scales Crescent........ IIb. 


are scientifically made. They show ex- 
act weight in ounces, also cost in cents on 
all classes of mail matter. 


Banks and large business houses use 


‘“‘Pelouze’’ Scales 


because of their ac- 
curacy, reliability 
and durability. 


Made in several 
styles. 


«PELOUZE” 


POSTAL 
SCALES 


Mail and Exp... 161bs.. are ready sellers. 
Commercial.... 121bs. All the best dealers 
RN 4lbs. sell them. Write 
Wetec ccccaias 1} Ibs. today for catalog. 


PELOUZE MANUFACTURING CO. 


232-242 E. On10 STREET 
CHICAGO 











@ 
A LITTLE HIGHER UP 


in the estimation of your prospective 
customer, is what you gain by sending 
in a perfectly smooth edged 


Peerless Book Form Business ‘Card 


How you can detach a card bound in 
book form and have no possible indi- 
detached may ’ 










cation of its having beer ache nay pos 
sess some elements of my t ut ou 
patented process makes it possible at i perfect. 


Send for Sample Tab and see for yourself 
There is nothing like it. 


OUR SMART CARD 
IN CASE 


~ STEEL COMPANY 


PITTSBURGH. PA 











FISHER BUILOING 


a 6=6E. K. HARRIS 
j CHICAGO 


SALES AGENT 






The JOHN B. WIGGINS CO. 
Sole Manufacturers 


Engravers Plate Printers Die Embossers 


51-53 E. Adams St., CHICAGO 
| © » 











COMMONWEALTH HOTEL 


(Incorporated) 
BOSTON, MASS. 


Opp. State House, 








Offers rooms with hot and cold water for $1.00 
and up, which includes free use of shower baths. 


Nothing to Equal This in New England 
Rooms with private baths for $1.50 per day up; 

oa of two rooms and baths for $4.00 per day 

and up. 

Dining room and Cafe First-class, European 
an. 


Absolutely Fireproof 


Stone floors nothing wood but the doors. 
Equipped with its own Sanitary Vacuum Clean- 


i lant. 
"Berictly a Temperance Hotel. 


SEND FOR BOOKLET 


STORER F. CRAFTS, General Manager 
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Taking Down Notes 


Stenographers 


everywhere, in every office in the land, want, need 
and must have, to keep up to date, the Day-Z Knee 
Board and Copy Holder and Loose Leaf Note 
Books—mean comfort and speed in writing and 
transcribing Shorthand. 


' Study the Pictures 


One dealer in a Big Eastern City sold 750 in 1 week 














Transcribing 
+. § Day-Z Holder...... aa scans 
Retails CBee Mee SOU, GOB. ccc ccacccess , 50x 


Big Discount to Dealers —Write Today 


Stationers Mfg. & Imp. Co. 
41 Park Row New York 














Turns Loss Inte 100% Profit 
People buy postage stamps 
profit) to remit smail 












box 7S¢ delivered. Sampies and further infor- 
mation free. The Detroit Coin Wrapper Co., 


371 Marper Ave., Detroit, Mich. Toronto, Can. 














Subscription | 
4 Months 50c 
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handle office furniture in connection with a 
commercial stationery business. Many a 
stationer could profitably take a leaf from 
the Gill book when it comes to methods of 
selling office furniture and pretty nearly 
everything else in the line as well. The 
Gills are the ones who put the “prize” in 
enterprise. Anyone who is on the Gill 
mailing list’ understands the vigor with 
which their business is pushed every minute 


of the time 


c. S. & R. B. COMPANY ESTABLISHES 
BRANCH FACTORY. 

The trade will be interested in the an- 

nouncement that the Chicago Shipping & 

Receipt Book Company has decided to 





WHERE Cc. S & R. B. CO."S NEW YORK OF- 
FICE 1S NOW LOCATED. 


open immediately a factor¥ for the manu 
facture of C. S. & R. B. goods in New York 
City, its eastern business having grown dur- 
ing the past year to such an extent that fac- 
tory facilities are necessary for the prompt 
accommodation of the trade in the East 

It was only one year ago that the C. S 
& R. B. Company, makers of the De Luxe 
lines of loose leat devices, Chicago, opened 
a small eastern office and stock room in the 
Underwriters building at 133 William 
street, New York. The company planned 
at that time to remain in the Williams street 
location for three years, but the rapid de- 
velopment of its eastern business has made 
necessary the enlargement of its stock and 
the establishment of factory facilities as 
announced above for the making of special 
binders. The therefore, has 
taken an entire floor in the Inverness build- 
ing at 129-135 Lafayette street, where a 


company, 


complete equipment of modern’ machines 
will be installed and put in operation by 
May 1, so that all eastern customers of the 
Cc. S. & R. B. Company will be able to se- 
cure both stock and special De Luxe goods 
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direct from the New York branch Che 
stock room, sample room and office of the 
company have already been removed to the 
new location and were established in the 
new quarters on Monday, March 24. The 
new telephone number of the C. S. & R. B 
Company in New York is Franklin 4307 
A complete stock of De Luxe goods will 
be carried in the new branch office ready 
for immediate shipment, as will also metal 
parts for the De Luxe devices Facilities 
will be provided immediately for making 
up special metals of the more popular sec 
tional post and solid post items. The east- 
ern branch office will be under the jurisdic- 
tion of George S. Mandeville, eastern repre- 
sentative of the C. S. & R. B. Company, 
and the office will be in direct charge of 
J. E. Polster, who has for the past year 
been the manager of the New York office 
The growth of the eastern branch of 
the C. S. & R. B. Company has been a repe- 
tition of the history of that company in 
Chicago. The writer hereof well recalls the 
frequent and successive changes of loca- 
tion which the company was compelled to 
make owing to the growth of its business 
under the management of President R. B 
Wilson. It was only a little more than a 
dozen years ago when the C. S. & R. B 
Company was able to transact its business 
from manufacturin gto selling in second 
story quarters over on Fifth avenue. Often 
we have climbed the stairs and entered Mr 
Wilson’s little private office, which was 
about four feet by six, for a few minutes’ 
talk with him. We realized even then that 
the energizing force of the business would 
not long permit it to remain in small quar 
ters, and, indeed, it even then had begun 
to expand so that very soon a portion of a 
factory building was leased over on Kinzie 
street. Then the company moved farther 
out in order to get more room, and finally 
built its present factory, whose size it has 
just been necessary to increase by the addi 
tion of two stories upon the original plant 
With the momentum which the De Luxe 
line has acquired it is predicted that the 
new eastern office will don seven league 
boots of its own and become a worthy 
younger brother to the home plant 





GOODLINE OPENS NEW YORK 
OFFICE. 


The Goodline Manufacturing Company of 


( r00d- 


| 


Kent, Ohio, manufacturers of the 
line “All Metal’ guide cards and Goodline 
telephone holders, report the opening of 
their New York office at 75 John street 
This has been made necessary by the big 
demand for “All-Metal” guide cards and 
other Goodline specialties 

The recent floods in that section of Ohio 
caused the factory to be shut down for a 
short time. However, there was no serious 
damage done, and it is now in full opera 
tion 

There will be some delay in shipments, 
as all railroads into Kent have had wash- 
outs. However, regular service is promised 
during the first part of April 
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USEFUL BOOK FOR STENOGRAPH- 
ERS. 

Melville W. McManus, registrar of the 
Detroit Business University, Detroit, Mich., 
has favored Office Appliances with a most 
interesting book of which he is the author 
It is entitled “Business Practice for Steno- 
graphers.” The present edition of this book 


is bound in pamphlet form with limp ma- 
nila covers. The text is so clear and prac- | 


tical, however, and the book taken as a 
whole is so useful that it is worthy of a 
more permanent dress. A glance at the ta- 
ble of contents gives an idea of the scope 
of the book. The subjects mentioned are 


Arrangement of Letters, Transcribing, Pre- , 
paring the Mail for Mailing, How to Handle | 


Incoming Mail, Postal Information, En- 
closures and Forms of Remittances, Bank- 
ing, Filing and Filing Systems, Form Let- 
ters, Office Appliances, Shipping, Business 
Ethics, Billing, Reference Books, Preparing 
Business and Legal Papers, Telegrams and 
Cablegrams, The Telephone, Editing Dic- 
tated Matter, Correcting Proof, Writing 
Letters from Brief Notations, Letters of 
Application, Finishing Touches, and’ Review 
Questions 


The book contains only fifty-five pages, | 


Magazine size, and gives a large amount 
of information boiled down in tersest possi- 
ble form. Several valuable suggestions are 


given on the arrangement and parts of let- 


ters, titles, addresses, etc. All of the ar- 
ticles, in fact, are very much to the point 
and include information which every ste- 
nographer ought to know. Valuable chap 
ters are given on filing and on the use of 
the various office machines. The book is 
divided into five sections for the conveni- 
ence of the student, and is so laid out as 
to be a consecutive, well arranged course 
in business practice. The stenographer who 
secures this book and masters it thoroughly 
will have taken a long stride toward greater 
eficiency in her work. Every chapter is 
well worth the price of the book. 

As this is Mr. McManus’s first venture 
into the field of authorship, it gives Office 
Appliances peculiar pleasure to be able to 
recommend his work so highly. The book 
is deserving of great success and a wide 
circulation among office people generally, 
and it is hoped that the reception which 
will be accorded it will encourage the au- 
thor to draw upon his sources of informa- 
tion for future works of equal value. 





OLIVER TYPEWRITER WINS HON- 
ORS IN PORTO RICO. 

Late in March the Oliver typewriter was 
awarded first premium at the Third Insular 
Fair of Porto Rico, which was recently 
held in the city of San Juan. This is but 
one of a number of honors the Oliver has 
been winning lately. 
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What did we want to order in March— 


Let me think! Oh, yes! Here it is. 


CUSPIDORS 


We want the ““BEST EVER.”’ 
Then send the order to 


The Ireland & Matthews Mfg. Co. 


Dept. O, DETROIT, MICH. 
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A. L. SALOMON & CO., Makers, 345-347 Broadway, New York 


























SOMETHING NEW 
Letter Carbon Disc 


A paper Disc, gummed on both sides, for attaching Letter to Carbon F. O. B. Buffalo 
answer. Doubles the capacity of your letter file over use of wire 
clips—50c per 1,000—10,000, $4.00, both prepaid. 


THE CLINCH CLIP CO., 196 Seneca Street, BUFFALO, N. Y. 


$4.75—100,000, $8.50—500,000, $37.50. Also put up 250— 
1,000 Clips to box for the trade. Ask for prices. 





CLINCH PAPER CLIPS XY 
1,000, 30c—5,000, $1.25—10,000, $2.25. 
All above prepaid. 
alo, N. Y.—25,000 Clips to box—25,000, $2.50—50,000, 
500— 
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PLAN TO BOOST LOOSE LEAF 





ON SERVICE IDEA TO TEACH 
MetTHops oF Loose LEAF 


Bic Kansas City CoMPANY STARTS House ORGAN 
RESULT-GETTING 
MERCHANDISING. 








WORK which promises to be of far- 


reaching importance has just been 
inaugurated by the Irving-Pitt Man- 
ufacturing Company of Kansas City, Mo.— 
one which is, perhaps, unique in the annals 
of the loose leaf business because of the 
scope of its plan and the thorough- 
ness with which the details are be- 
ing worked out. 
Ever since the loose leaf idea be- 
modern business 


came a factor in 


it has man- 


deal- 


the design of the 
through 


been 


ufacturers to obtain 









month on 
series, 


ing-Pitt 


magazine was about to 
The principles enunciated and the plans 


outlined in the first number of the booklet, 


receipt of 


Manufacturing 


the 
“Sales Co-operation,” 


vO 


Company 


first one of 


from the 


to press 


as 





the 
Irv- 
the 


















































rangement, window display and the broad 
principles of salesmanship focusse pon 
the loose leaf proposition, are applicable to 
any one of a dozen or more standard loose 
leaf systems. That this labor which has 
been undertaken at great expens: y the 
[Irving-Pitt Manufacturing Company, will 
be productive of much benefit to its dealers 
is almost a foregone conclusion (nd is 
special service added to that now being ne 


in other ways by other manufacturers 


should lead to a stimulation of interest and 
appreciation the possibilities of this re 


markable 
dustry 


branch of the office appliance 


Following the preface and the instruc- 
tions to dealers in the first number f the 
brochure, “I.-P. Loose Leaf Sales ¢ op 





eration,” is a brief but instructive resun 
of the history of loose leaf, the heading be- 
ing a suggestive drawing depicting the de- 


velopment of accounting methods from the 


hieroglyphics on stone to the parchment 
rolls, thence to the bound book of 

account and finally to the up-to-date 

ise leaf mechanism. On page 5 

following the history, 1S pre 

hensive chart of standard loose eal 

goods, giving many different ASSi 


fications in compact form 


ers the greatest possible outlet for reference by the dealer 
the products of the loose leaf fac- then an article on the “The nd 
tory. Clever and able salesmen have Object of Loose Leaf,” wh g 
preached the gospel of loose leaf a care ful, accurate and highl tel 
from one end of the country to the esting exposition of the sul 
other, and what was once, only a such a way that when th 
few vears ago, an experiment at has once absorbed the points of the 
which the doubting Thomases shook ; essay he will have acquired a good 
7 5 { A Brief History of Loose Leaf 2 . Bae 
their heads, has become one of the ' j groundwork for any knowledg: 
most powerful factors in advancing Gant f Socep Rast Geeks may thereafter obtain in the 
the cause of better systems and } Theory and Object of Loose Leaf ples of loose leaf salesmans! ip 
. ~* | > y . 
methods in business offices i ee a, a, aT Briefly, this article enunciates the 
While all manufacturers appre- Nf principle that no real system in bus 
P * - H How to Display Loose Leaf Goods hy , . 
ciate the importance of the dealer as i ness 1s possibile unless it 1s ft 1 ( 
the distributor of loose leaf prod- t! ae ee the unit idea; that the ject of 
ucts and have made sincere efforts 4| Principles of Salesmanship se leaf is to furnish a met I 
. tin ; —e handling accounts 7 
to imbue dealers with the import 4) Dieta Diese andling acc ints that wi 
ance of knowing the subject, and 4 the unity of the work, whil é 
while several have followed the ' same time expanding or tracting 
practice of furnishing information H OY is the business demands, and t D 
in the form of bulletins and other- h f ND | ply, in short, a system that 1] be 
1 4 MIS j 1 
wise to the dealers, it has neverthe- i 4} pe rpetual and will expan 
WW fe 
1 23 ’ . => OF a : } an 
less remained for the Irving-Pitt / t Sy ESS & all beginnings to any re 
: : G =r So ») ; rl ore a et 
Manufacturing Company to co-or- ' | pacity ie fundament les 
dinate such formation and compile IRVING PITT MANUFACTURING CO \ if loose leaf are dec! 
facts in a logical series of handbooks M GBEBAL OFRCE AND FACTORY F Perpetual Records; Self ng 
for the special use of the dealer in [! sewyorn BRANCH KANSAS CITY, oO. CHICACO BRANCH |} Records; Expansible Re 
, - oles 54- 56 FRANKLIN STREET COPYRIGHTED 1913 24-26 SOUTH CLARK STREET | c g F Acti - 
loose leaf specialties with the idea Popa wn eee eparation ol ctive 7. 
¢ : eo i“ ——_-_ 77 eee Se ee Matt 
of providing a thorough, well-ar- attet 
+ P -ticl “11 
wenges, commstent ald ef ective COVER DESIGN IRVING-PITT SALES CO-OPERATION Rg in aig 
course in the theory and _ prac BROCHURE. s vs. bound hooks, loos 
tice of loose leaf salesmanship as ird indexes, et The 
it should be applied by the dealer in the 1.-P. Loose Leaf Sales Co-operation,” are loose leaf system makes it possible 
handling of his loose leaf department. This much broader than the title would seem t countant to sectionalize his work is 


work appears to be one of such importance 


commercial stationer and to. the 


behind the 


to the 


salesman counter—so instinct 


with possibilities for the advancement ot 
better methods in selling loose leaf goods 
and for this reason of such importance to 


the whole industry, that Office Appliances 


believes it to merit a more extended de 


scription than that which was written last 


indicate, 


the direct and immediate 


tT those 


Irving-Pitt products and n 


by copyright and otherwise, 


circulation of 


de alers 


basic principles taught, the advertising pl: 


suggee sted, the 


for whil 


dealers 


exclusively, 


who 


the booklets 


nevertheless 


points 


yet 


specialize 


use and 
upon 
eans are taken, 
to connne 
to Irving-Pitt 


mn 


the series is intende: 


1 


department 


1 tor 
advantage 


the 


the 


‘lared, of itself sufficient excuse t 


use of loose leaf books. Continuing, t é 


discusses the nature of the opposition to 


loose leaf and furnishes some useful and 
interesting arguments in favor of the safety 
of loose leaf records under modern systems 


of checks. Finally, the advantages of loose 


leaf are summed up in a few terse ira 


graphs 
































article on Salesmanship covers 


the following sub-titles “The Power of 
Suggestion”; “Complete Sales”; “Salesman 
ship a Fine Art’; “Sincerity and Proper 
Sales’ Interesting Sale,” 


and finally, “An 


being a report of a sale actually made with 


suggestions as to the principles therein ap 
plied by the successful salesman 

The article, “How to Organize a Loos« 
Leaf Department,” is vital interest and 
value dealers, especially to those who 
have no such department at present, but 






I-P 
SALES CO-OPERATION 
SET NO. 7896 





CoP Pat eEs LNCES 
w Ll la llowing i es 

cw ers¢ W agoy display 

[The concluding article in the booklet 
How to Advertise a Loose Leaf Depart 
nent.” It gives a resume le princi 

advertising applicable to —_— ( 

and supplies some Food exampies 
which may be used by dealers in their local 
advertising campaigns 

The Irving-Pitt Manufacturing Company 
states that No. 2 of the Sales ( yperat 

oklet will be quite as interesting and 
























RING BINDER SUPPLIED TO HOLD THE SERIES OF I.-P. 


SALES C-OOPERATION 


BOOKLETS. 
are looking forward to the installation of uable as No. 1 Che central feature of this 
one. We cannot resist the temptation to number will include an exhaustive treat 
quote one paragraph from this article, ment of the Purchase Order System and its 
since the suggestion is identical with one appurtenances, such as Requisition Blanks 


has been made in conversation fre 


by the editor of Office Appliances 


which 
quently 
“Construct a ri build a partition, 


on or 


setting off a section of your store, and call 
Leaf Department,’ or ‘System De 


this 


it ‘Loos 


partment [In department have con 


veniently arranged, mostly under cover, a 


full line of sample devices as well as forms 


Provide a generous sized table, also some 


comfortable chairs, a drawing board, 7 


square, drawing paper, etc. The psycho 
logical effect of such an arrangement will 
go far toward convincing your prospect 


that you make a specialty of such work and 


that he has made no mistake in asking your 


ad\ 1c ¢ 
Othce 


to the foreg 


\ppliances gives hearty approval 


oing suggestion, wherein carp 


ing detractors may see some likeness to the 
man who made a speech which was good, 
because he admitted it himself 


One of the most pregnant and interesting 
“How to 


It was writ 
¢ 


articles in the booklet is entitled 


Display Loose Leaf Goods.” 


ten by A. Trice 


nouse oft 


Bryant of the commercial 


stationery Bryant & Douglas. At 


the top of the page on which the article 
begins is a reproduction of a photograph 
showing a fine arrangement of loose leaf 


two show 


windows of Bryant 


goods in the 


and Quotation Records. The text will be 


fully illustrated by cuts 
We take pleasure in showing herewith a 


plate reproducing the cover design of the 


first number of the Irving-Pitt Sales ( 
operation booklet, also an illustration of the 


nder provided to hold the series 


MANCO CLUB HOLDS MEETING AND 
DINNER. 
March 8, the 


organization of the Williar 


« 


On Saturday, 


the social 


Mann Company of Philadelphia, hel i 
meeting followed by a dinner in the Red 
Room of Kugler’s restaurant Che et 
ing was held at 5:30 p. m. and the following 
fcers were nominated 

For governor, Frank Parks, Charles 
loster and G. M. Halsey Holmes 

For vice governor, Harry ( McD ( 
unanimously 

For secretary Reuben Fitzkee the 
ent incumbent, renominated 

For treasurer, Robert Turnbull, present 
incumbent, renominated 

Mr. Bignell, who resigned his position 
with the William Mann Company, aft 
service otf over fifty years n account 
trouble with his eyes, was made an h 
ary member of the Manco Club 

Che dinner was the most largely atte ( 


147 


ent of its kind in the history of the club 
rry A. Prizer, president of the William 
lann Company, made a short address, in 
hich he complimented the club on its in- 


reased membership 
the 
was given by the club’s own talent. 
The 
Messrs 


Following dinner an entertainment 


mandolin orchestra was composed 
Binns, H. A. Prizer, H. D. Prizer 
George Wells; Campbell, 
Brown and Meyers gave a comedy sketch; 


and Messrs. 
Elmer Lucas performed some clever tricks, 
and Ball and McDade finished the 
program with a comedy sketch. All of these 
features were exceptionally well done. 

The menu was in the form of an ordinary 
heck book, each check made payable to 


Messrs 


the member named as payee, and each 
‘ourse being named on a separate check. 


The checks were lithographed in the Mann 
factory on Mann’s new check paper, “Manco 
Check Tints,” and each book was bound 
with Manco cloth, the seal of the club and 
the member being stamped 
upon each book. 

The next meeting will be the first outing 
year, which will occur at Valley 
on Saturday, May 17. 


the name of 


of the 
Forge, Pa., 





OUR APOLOGIES TO THE “FIXO” 
STAMP AFFIXER. 

Through some omission or oversight the 
name of the International Stamping Ma- 
chine Company, Ltd., of 231, The Strand, 
London, England, manufacturers of the 
“Fixo” stamp affixing machine, was omitted 
from the report of the last business exposi- 
tion held at the Agricultural Hall, London. 
\. J. Stone, managing director of the Inter- 
national Stamping Machine Company, Ltd., 
calls our attenten to this omission, which, 
we are sure, was due to no lack of right in- 
tentions on the part of our London corre- 
spondent, whose ability is unusual and 
whose conscientious attention to details is 
beyond question. 

The “Fixo” stamp affixing machine is a 
small, light, compact device, but little larger 
than a dating stamp, but it is strongly made 
and cannot easily be damaged. As the ma- 
chine is composed of few parts, it is said 
its mechanism cannot easily become 
deranged. The “Fixo” machine takes post- 
age stamps in rolls of 500, which slip into a 
drum and are fed downward to the 
base of the machine. A _ single pressure 
upon the handle, which is similar to that of 
stamp, detaches the stamp from 
the roll. Moistens it, affixes it to the en- 
velope and records the operation upon a 
indicator. It is said that the ma- 
chine adapts itself automatically to any 
variation in the gauge of the performation, 
so that each stamp is fed in precisely the 
orrect position. Each stamp is moistened 
as it is fed, within the machine by a tiny 
spray pump, which dampens the mucilage 
only enough to make it adhere. 

The stamps on the roll are locked in the 
drum and cannot be tampered with, while 


that 


small 


a dating 


visible 


an accurate indicator keeps accurate record 


of all the stamps used. 
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Built to 


Order 


Metal Furniture 





FOR 





ity Hal 


Comb.nation Counter, ‘ 


SEND FOR SECTION 





PUBLIC BUILDINGS 





1, Des Moines, Iowa 


sop” 


OF CATALOG 











FOR 





~ 


‘fault Equipment, German American 


SEND FOR SECTION 





CORPORATIONS AND BANKS 





Savings Bank, Los Angeles, Cal 


come 
4 


OF CATALOG 








ADDRESS 


Metallic Furniture Dept. 





Our Agency for Stock Goods 
Permits the Soliciting of Contract Work. 


Send for Our Proposition. 


The Van Dorn Iron Works Company 


CLEVELAND, OHIO 











(By Special Correspondente.) 


Birmingham, Ala, 














sirminghan s not to be outdone n x s 
co-operatior i the stationery § trades fo there is 
been formed here the Birmingham Stationer ( 
Much of the dit for getting the men togethe 
to Robert MecMeans of the Office Outfitter ¢ 
This company und other harter members e 4 il 
club are already members of the National Ass t 
They are, among others, the Zac. Smith Sta 
pany, the Dewberry & Montgomery Stations ( 
pany, and Nelson & Son, all of Birmingham 

Boston, Mass. 

In addition to two other stores—-one at 33 Ex ize 
street and one at 112 Portland street-—M. Ben has 
opened anothe stutionery store at 115 State st 

* * * 

The Nat Stationery and Office Supp ‘ 
pany is the name of a new corporation whicl : ipi 
talized at $5,000 and whose officers are the f wing 
F. R. Yavner, president; M. L. Yavner, treasure Fred 
P. Carr, secretary; George Yavner, business m ig 
The business manager, who has been in business in 
Boston for twenty-one years, was until recently manager 
of the Bennett stationery store in Milk street Ile 
has been doing the buying for the new firn i 
cently visited New York for this purpos¢ rt ew 
store was ypeened the latter part of Mar it 1 S 
street 

Charlestown, 8S. C. 
A. A. Hirsch recently opened a stationery 
Chicago, Ill. 

With a ipital stock of $10.00 the Baldw P 
ting & Stationery Company will, under tl $ 
Illinois, engage in printing, advertising, eng: Zz d 
publishing The articles of incorporation were gotter 
out by Sarah Baldwin, Bert I Davis, and Be 
S. Quackenbus 

W. H. Redington of the Sanford Manufa g 
pany recently returned to the United Stat 
ing spent some time in Honolulu, H. I 

On Mareh 20 John H. Amberg, of Camero \ tL 
& Company t f i three weeks’ tri ( 

Two indications f the growing business of Ste s 
Maloney’ & ¢ th purchase of the Gordon-W 
Company's tocl and the establishment f new 
ters on the ground floor of the Central Y M. ¢ \ 
building i most elegant store deseribe 
it this ss 

Columbus, Ohio, 

\ \ Bratt f the Ohio Dietating Ma ( 
pany says business for the first part f 
has been exceptionally good Mi Bratton s 
large numbs of dictating machines s 
the year Hie is well pleased with 
whiel bus “Ss s starting out ind ooks 
j erous 

Denver, Col. 

Ww H Kistle of the W Il Kistl St 
Company, recently returned from a trip to P I 
says that the nal is great, grand, imt st 

Des Moines, Iowa. 

The Bijou book and stations store because 
proprietor’s deat! had been closed for it It 
has again been opened for business by \¥ f Br 
ers, who have bought the entire stock 

East Orange, N. J. 

Edward A. Dickinson, of 54 North Seventeent 
ecard index m ifacturer., died on Thursday, M 
of pneuinor He was forty-seven vears of age His 
widow and tw sons survive him 

New York, N. Y. 

Among the rporations early in Mare the vas 
that of the W. N. Sharpe Company, who are pit ! 
at $15,000 to conduct a manufacturing st t { 
ness under the laws of New York The mes 0 
incorporators are William P. Sharpe, Marti I. Keog 
Jr.. and Harvey L. Stowell 

* ” * 

Clarence I Williams is to manage the New \ 
office which the Mareus Ward Company will oy 
the Fifth Avenue building, 200 Fifth avenue rhe 
company have their factory and an office in B 
Mr. Williams was for five years connected wit! 
Eaton, Crane & Pike Company, New York H 
represented in territory east ef Chicago among others 
the Whiting Paper Company, the American News ¢ 


pany, and Andrew Dougherty 

















{p? 1913 

kx é e conve t handling of thelr New 
York trade tl Eaton, ¢ & Pike Company, manu 
facturer f ti writing papers, Pittsfield, Mass., have 
incorpo! the state of New York under the name 
of Eaton, Crane & Pike Company, Ine..’’ and will co 
duct a bus ss in the state of New York where hereto 
fore only my rooms been maintained The 
New Y« inch will be ited, as at present, at 225 
Fifth ay Brunswick } ding, New York City, and 
a stock rtuin staple goods will be carried the 
f I niet of mpany’s New York trade 

° ’ 

With ib tir this number the Weeks 
Numan ¢ penny manufacturers of stationers’ hard 
ware ar iirly started their new model loft at 
Bush Terminal in Soutt Brooklyn The gush Ter 
minal Company have built South Brooklyn a large 
number of factory building vith separate lofts. These 
have all the conveniences which a manufacturer might 
cesire and furnish in addition the advantages both 
wate! ne transportat 

r Empire Fountain Pen Company has been incor 
porated f $5000) The rporators are: Louis Park 
ovitz. 1566 Se nd avenue Henry Weinstein, 440 East 
Seventy-fifth street; Abe Helbrecht, 92 Avenue B, and 
three tI Ne Yorkers 

{mong the New Yorl who attended the meet 
ings of t National Cat gue Commission in Chicag 
ast month a John Br er, of H. K. Brewer & Co 
H. W. Rogers f Wilbur & Hastings, and L. D. Bement 
f the Dennis Manufacturing Company. 

One incorporations in New York last mont! 
was that | W W Sharpe Company, whose capi 
talizatior SiD Me 1 which is reputed to be con 
nected with an d English firm of similar name The 
ompany s leal in stationery 

Philadelphia, Pa. 

About t months ago Edward Smith, mapmaker and 
book dea n <Arel treet, disappeared. On Sunday, 
March 9, s body w found in the Schuylkill River 
It is thoug that he was attacked while crossing the 
Walnut s bridge 

Frederick PV’. Bushnell n of Alvah Bushnell, the 
well-known manufacturer f Paperoid, recently visited 
Chicago in the interests of the Bushnell Company, ¢f 


which he 


attended 


logu 


{ 


om mission 





s member 


the 


cago Stationers’ 


Phe 
Dayte 


surain 


estimated 


Tablet 


Stationers 
ley Bla 


and Envel 


known 


It is 


J. E 


~ait 


Ande 


statione: 


Other 


Book 
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give 


n ft 


re members of the Cata 


mmittee Chairmen by the Chi 


Association 


Quincy, II. 


firm 


Manufacturing 


in 


Company 


yee Company 


1 that 


its opening has 


store 
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ar busine 


manuf 
in Chi 


and present 


Hoo) =~Conu 


Ss 


vabac 


t fire which destroyed the 


who suffered lesses are the 


Works is $100,000, mostly coyered by in 


Company, the Mississippi Va 


ind the American Papeteri 


The origin of the fire 


Saginaw, Mich, 


the 


beer 


rt stree 


Sar 
ket 


left a 


where 


he 


1 





W 


rson (¢ ompany 


t 


Saginaw, E. S., branch 


is not 


of the 


is one of the most attractive 


wh The branch store since 


Saginaw, is doing its 


Francisco, Cal. 
of 


fev 


in invitatior 


ng very well, and the 


main 


regu 


» Schwabacher, Frey Station 


to visit the 


ag 


Eastern 


le will spend some little time 


ill upon Fletcher B 


Gibbs, 


from the Panama-Pacifie In 





ternatie Exposition Company asking the American 

Association Stationers to hold its 1915 convention in 
San Fran . 

he st trade was ited recently by A, W. Eaton 
president of the Eaton, Crane & Pike Company nd 
Mr Davis New York manager for the company 

W. P. Redingt president of the Sanford Ink Con 
pany, has been making a social visit to the local trade 

* * 

James B. Sheridan, for the past six years manage 
of the San Francisco News Company, died at his home 
n Berkeley March 16th ifter a brief illness Mr 
Sherida: vas born Mokelumne Hill in Calaveras 
county, Cal ind came » San Francisco 35 years ago 
He was one of the ginal organizers of the Native 
Sons of the Golden West, having been a charter member 
of California Parlor No, 1, of that organization 

Many improvements have lately been made in tl 
wholesale paper and stationery house of Blake, Moffitt 
& Towne at Los Angeles The offices have been en 
tirely rearranged, giving more space and better facili 
ties generally and the sample rooms have been en 
larged and fitted up on the most modern lines. 

* . 

. 4 Bowles, coast manager for the Joseph Dixon 

Crucible Company, is in Southern California on a short 


trip 
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A Selling Pointer for Stationers 





A pencil sharpener that embodies the only practical and 
therefore economical principle of sharpening pencils or 
crayons—hard or soft. Hardened steel twin milling cut- 
ters do the work—not knives—57 inches of combined 
cutting edge—200% greater than any other make. The 
transparent receptacle catches all shavings and can be 
removed and emptied in a second. 


The 
Boston Pencil Pointer 


Never Breaks the Lead 














No Adjustments 






Machines installed three years ago are still in use and 
giving satisfaction with the same cutters. 












Dealers 

We are creating sales for you among your customers by liberal 

advertising. You can reap large profits by selling the Boston. 
Send for Trade Discount. 



















Boston Pencil Pointer 


Address Nearest Branch 






Boston, Mass. 
6 Beacon St. 


Chicago, Ill. 
508 Hearst Bidg. 


New York 
261 Broadway 























Sell to the Trade Only 


We carry in stock a large assort- 
ment of all makes of typewriters, 
and do not draw stock for retail 
purposes; therefore enabling deal- 
ers to secure good stock at right 
prices. 

If you have not our latest price 
list, let us hear from you im- 
mediately. 

We can interest you. 





B. D. Underwood Typewriter Exchange 


170 W. Randolph Street, CHICAGO, ILL. 
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COMMON SENSE 
AND THE DEALER 


y i 
ra The public to-day demands Steel Furniture for % 
office use. The Dealer must meet the demand % 


= and common sense tells him he must meet itinthe 
most practical, sure-to-be-satisfactory way. The % 


answer is— N 


U.S. STEEL DESKS AND TABLES 


GING 
eK 


3 The buyer of Office Furniture seeks practical utility mainly, 2 
> but if he obtains also, protection from fire and water he iG 
has secured exceptional efficiency and when beauty £ 
” of line and finish is added he finds complete- a 
* ness. U.S. Steel Desks and Tables combine s 


all these admirable points. 
U. S. STEEL FURNITURE COMPANY 


450 South West Street, SYRACUSE, N. Y. 
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THE SOLID RING MEMO BOOK 


“SOLID RINGS THAT DO NOT WEAR 
SLOTTED SHEETS THAT DO NOT TEAR”’ 


A REVOLUTIONARY IMPROVEMENT 





SHEETS GUARANTEED NOT TO TEAR OUT—eliminating an inherent defect of all 
ring books. Slotted holes have spring points that grip the rings. No opening or closing of 
rings. Rings are smooth and continuous. Entire metal part in one piece. No moving parts. 
Nothing to get out of order. Greatest improvement ever made in ring books. 


BOORUM & PEASE LOOSE LEAF BOOK CO. 


109-111 Leonard Street 4000 Laclede Avenue 





NEW YORK ST. LOUIS, MO. 





(By Special Correspondence.) 
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SINGLE SPACE 
UNDERSCORE 


FOR MULTIGRAPH OR FLEXOTYPE 


Single Space underscore made for 
rotary machines 


FULL SET $3.00 
Sent prepaid on receipt of price 


O. K. ADDRESSING CO. 


BETZ BUILDING, PHILADELPHIA, PA. 








The only 








H. H. STEWART 


J.T. JEMISON 
ANCHOR uwirc"co-* 


Established 1910 


CINCINNATI, O., U.S. A. 


BINDERS, HOLDERS or 
METAL PARTS only 


Sectional and Solid Post, Center and End Lock; 
Ledger Transfers, with Metal Hinges; 
Current Ledgers, Steel Back; 

Ring Book; Prong; Price Book; 
Aluminum and Canvas Bound Holders. 

All our Devices are interchangeable with goods 
of Other Manufacturers. 








NEED 


SIGNS 


for your dealers 


NAME-PLATES 


for your products? 
Write 


THE MEYERCORD COMPANY 
DECALCOMANIA 
CHICAGO 














Multigraphs, Adding 
Machines, Office Devices 
at half price and less 


Rebuilders of typewriters, adding machines, 
time clocks, dictaphones, duplicating machines, 
New and second hand office furniture and safes. 
We enjoy facilities which enable us to make 
low prices. The goods are cheap in price only. 


Write for price list today 
It will save you money 


Chicago Safe & Merchandise Co. 
30 and 32 W. Lake St., Chicago 














Hotel 


| Charlevoix 


Detroit, Mich. 


A 200 room hotel, com- 
pletely furnished and 
equipped 150 rooms 
with private bath. An 
Ideal Location. Abso- 
lutely Fire Proof. 
Rates, $1.00 and $1.50 
without bath, $1.50 up 
with bath. 


GRINNELL BROS., 
Props. 
Rene G Heag, Mgr. 















New York Office, 














THE GOODLINE 


“ALL METAL” 
GUIDE CARD 


The most valuable addition to 
filing devices of the year. 






OPEN 


Vs SN WIN S 
at \ oS 
AK a Nc LE 


oe 


A pra ndestructible guide card—sa “‘I to every office. 
ELIMINATES time in locating desired correspondence 





_ 








-misfiling—tearing 








THE * “ALL METAL” 
THE ¢ CAL L METAL’? SAVES—time, inconvenience and upkeep expense. 
HE *“*ALL METAL’? USED BY—the leading railroads and mercantile institutions. 

w HY?—BE CAUSE it is the most practical and economical guide made. 

The ‘‘All Metal’’ demands your investigation. 

We want to supply every dealer who is no har dlir 1em with the following initial order: 

100 3x5, 100 4x6, 100 5x8, 1001 letter size, making four (25) subdivisions of each size, or with 50,75 or 100 
ibdiv sion if desired. 

We’ ll fur nish 1,000 attractive circulars gratis 

The dema ur id is increasing rapidl It’s up t 1e er to supply that demand in his city. We give him 
€ opportur 

T ~ 
THE GOODLINE TELEPHONE HOLDER 
rhe best Telephone Holder the market. 
WHY? BECAU SE it retails at 75¢ to $1.75. 


attractive and durable as a higher priced holder. 


Finish ed in black enamel « ir nickelplated, they are a 
If you want goods on your shelves that move, give us an initial order for 4 holders at $3.00 net—F. O. > 
your city if East of the Missi ssippi Riv er, one-half express allowed West of this point, and we will furnish 1,000 
— _ guaranios them cose 1€ e samples at least 
1 discounts to de pecialties 


Li 
WILL ‘YOU BE OUR. DE *MLER? 


THE GOODLINE MANUFACTURING CO. 


75 John St. KENT, OHIO 


OFFICE AND ADVERTISING SPECIALTIES 




















Going Away Goods 


PRESENTED 
T 






A STAPLE LINE 
IN CONVINCING BOOKLE 





one of the three hun- 


OT 
dred thousand recipients of 
Book 
from its message un- 
More likely they 


them to the _ nearest 


Dennison’s Going Away 
can turn 
moved. will 
betake 
Dennison Dealer for the goods 


Just 


so far as the Dealer appreciates 


made desirable by the story. 
his opportunity, so far will his 
benefit come. 

We will be glad to send upon request a list of goods for which there is likely 
to be a call, with illustrated suggestion for their display. 


Dennioon \lanufacluing Sax 


rHE TAG MAKERS 


ST. LOUIS 
5 Locust St. 


CHICAGO 
62 E. Randolph St. % 


PHILADELPHIA 
1007 Chestnut St. 


NEW YORK 
bth Av. & 26th St. 


BOSTON NEW YORK 


26 Franklin St. 15 John St 























4\OCO 


ENVELOPE 
SEALER 














“Built for Service” 





THE START 


Not a “Perhaps”— 
but a “Positive” Sealer 


The ROCO will seal large, thick or thin 
envelopes equally well. Just slide the 
envelope over the top with one for- 
ward motion and it is sealed. Slot 
closes automatically, making a flat surface. 
SPEED OF ONE A SECOND EASILY 
POSSIBLE. 


Nothing to get out of order 


Size 10x7 inches 


PRICE $10.% 


PORTABLE 
EFFICIENT 
DURABLE 


ALWAYS READY FOR USE 


A complete departure from any other 
Sealer on the market. 





THE FINISH 


It costs you nothing to make us prove 


our claims. Simply send us word. 


DEALERS! Experience has 
proven that your 
salesman can sell from four to six machines 
a day as there is practically no competition 
for a Sealer at this price. 
Write at once for descriptive matter and 
dealers’ price of the easiest selling specialty 
you have ever handled. 











G. E. STIMPSON CO. 


Worcester, Mass. 


OF F I ( 


ANCES 


Makes Your Werk Easier 










By simply 
turning this 
easy ball- 
bearing 
wheel, 

the stand is 
adjustable 







Adjustable 
to any height 
and after easi- 
ly and quick 
ly and noise- 
lessly moving 
the Adding 
Machine on 
its perfect rollers to 
any desired place 
or position, the 
Stand is held ab. 
solutely rigid by 








simply TRIP. 
PING THIS 
LITTLE FOOT 


to any de- 


sired height 






ADJUSTABLE TABLE CoO. | 


GRAND RAPIDS, MICH. 
Alse from Adding Machine Agents & ite | 











The Typewriter Paper 


YOU Should Sell 
DO YOU? 


E are not going to take 

up a lot of space telling 
you about our Typewriter 
Papers. We want you to 
write to us for our sample 
book, AND SEE just what 
we have to offer you. Write 


today for these samples. 


Greir Typewriter Paper Company 


1213 Arch Street 
PHILADELPHIA 


























(By Special Correspondence.) 


Chicago, Ill. 


The building of two additional stories « t i 
of the ¢ Ss. & R. B 


space up to 93,750 square feet 


Company will bring the lox 
The new fi 
will be ready for occupancy about May 1, w 


modate the ring book business, which has ‘ ir 
chased from the Hamacher-Hawkins Manufacturing 
Company ind also increase the capacity f the sheet 


and index department 


will be installed 


Machinery of the t trnes 
and the building 
an electric elevator system 


will be eq 


* * 

A. Hipshman is taking care of the loeal trad the 
Boorum & Pease Company during the absences f < H 
Meyer, western manager of the company Mr. Hips in 
reports good business during the past mont Mr 


Meyer is expected back from his Pacifie Coast 
few days 


. * * 


Fire next door to the ¢ S 4.2.2 ¢ 
damage except that the f s 


last month caused no 


power was cut off for a few hours 


a * * 


J. B. Irving of the Irving-Pitt Manufaet Z 
pauy, Kansas City, Mo., spoke last mont 


joint meeting of the National Catalogue Con ss nd 
chairmen of the permanent committees of the Nationa 
Association of Stationers and Manufacturers ( zg 


Cincinnati, Ohio. 


Harry C. Sherick, 301 Walnut street, Cinei ti, Oo 
manufacturer of blank books and looss if 8 
Successor tu the business which for many years was 
conducted by his father. Henry Cc Sherick ecently 
deceased Harry ¢ Sherick will continue 
ture simila ines to those previously marketed | his 
father and will push more vigerously than eve the 
complete line of loose leaf goods He persor has 
been in charge of the business for several years ‘ is 


a partner with his father 


New York, N, Y. 


The snecess which has met the efforts of the I ri 
Pitt Manufacturing Company's efforts in th New 
York branch at 54-56 Franklin street has 
install their equipment for the manufacture of specia 
sizes of I-P loose leaf binders, so that in t 
eastern orders for special sizes may be sent direct to 


the New York branch if that is mest convenient 


* . 


= Sterling 
ment of the Tower 


manager of the loose leaf t 
Manufacturing & Novelty ¢ 


reports a two hundred per cent increase d ge ft 
past yea This. in snite of the faet that s 
large a yeu age The fact that the ompa s 
one of the rgest loose leaf stocks in the ind 
that its display is carefully arranged. accounts ps 
only in part for the record of sales Persiste 
effort is e ad nating faetor in selling 
* * 

One of the new members elected to the Ne 

Stationers Board of Trade during Maré 


f 


Kalamaz: 0 Loose Leaf 
Mich The vote 


Binder Company f Kk 


Was unanimous 


A glance at the ist of seventy guests . 
Patrick's day ittended the birthday 
Harry Gresham, of the Gresham Blank Book ( 
gave in honor of his friend, Howard C. She i general 
freight agent of the Clyde Steamship Line 


omninence of names of w I d's 


the remarkabk 


patron saint may be proud. Noe’s Cafe was 
of the banquet, and men prominent polit 
present with a goodly representation of tl 

trade 


San Francisco, Cal. 


J. L. Upha the new Coast representative of B I 
& Pease, has just left after spending severa 
San Francises being accompanied on his first | 
through the territory by Chas. M. Meyers has 
covered this district in the past Mr. Uphar 
friends in th local trade came out strongly is 
support, and he is said to have booked a fine bu »f 
orders in this city From here Messrs Up nd 


Meyers proceeded south 
































Not an Experiment 


but a practical stamp affixer of 
simple construction, the un- 
qualified superiority of which 
has earned for it the title of the 


Best Hand 


Stamp Affixer 
On the Market 


VALUABLE FEATURES 


HIGHEST IN EFFICIENCY 

Because itis mechanically perfect. 
LIGHTEST IN WEIGHT 

Because it weighs only 13 ounces. 


MOST PRACTICAL 
Because it stamps letters and packages. 


ABSOLUTELY RELIABLE 
Because it has no delicately adjusted parts. 


EXTREMELY SIMPLE 
Because it has only 3 moving parts. 

SPEEDY 
Because it can maintain a speed of 100 per 
minute. 


UNBREAKABLE 
Because it is built of aluminum. 


PROTECTS THE EMPLOYER 
Because it delivers a moist stamp. 


PROTECTS THE EMPLOYEE 
Because it removes temptation 


E want successful general agents to 

represent us in territory still open. 
High grade men only that possess requi- 
site experience and capital to operate 
agency. Big money will be made by men 
of ability who succeed in securing an 
agency. Give full details as to references 
and past experience in first letter. 


Standard Stamp Affixer Co. 


SOMERVILLE, MASS. 
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Stationers — Specialtymen 


Dealers - 











Here’s a Money-Maker! 


BELDEN HANDYPAD 


A Modern Office Necessity 


The Handypad is the me west, be , sin pl St, 
trongest office device in the field. Gives every 
‘phone a memory. Made of punched steel with 
powerful spring clip. Strong enough to lift the 
phone by it—simple enough never to get out of 


order. Takes any 3x5 scratch pad or scrap 
paper. Pencil or cigar rack on clip as shown. 


Instantly attached to any desk telephone and adds 
to its efficiency. Writing on paper backing, not 
on metal, consequently no scratching or noise to 
be heard in the phone. No wheels to turn. 
Keeps permanent record of all orders, engagements, 
names and addresses, important announcements, 
notations in handy form. Quick sales—attrac- 
tive prices. 


=v 


iz 
4 
nl 


| 


iy 
[Ey 


j 


[ 
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Service and Satisfaction Guaranteed 








R t il P ° 50 ] t iz —e— =" SIGN THE COUPON 
etal rice ovUc compiete BELDEN MANUFACTURING COMPANY, 
‘ 2303 S. Western Ave., Chicago, Illinois 
with four pads Gentlemen: 
: | We take you at your word that a dozen handy- 
Sold by stationers, or sent prepaid upon pads won't bseak us and the sales and prices will sur- 
receipt of 50c with name of your stationer, prise us. Ship one dozen with invoice at best dealer's 
| discount, also counter display. You agree to refer 
to us inquiries from our city and we agree to display 
BELDEN MFG CO | the pads and push their sales actively. 
© . oT PPE rere ee te ee ne 
2303 S. Western Ave., Chicago ee RON tr Re 
| CE sc cccccccciae tds 40.vaees o50 hae eee Ase 

















Tre Pt, Loose Leaf tine 


and MNMelal Pals 
Local or Export, 


THE DEMAND corcws down to 


THE P. & M. SILVER CAP BINDER 


AND 


THE P. & M. STEEL BACK LEDGER 








—_ 


UILT | LIKETA~ WATCH? | 
; ' — + bie 


gle Tee ee, 
2Uss 
—< ZY 7 ee 
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THE PLEW & MOTTER CO., CHICAGO, U. S. A. 
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THE STANDARD LINESORNEARLYA CENTURY. 


RIGHT 
PRICES 


PROMPT 
DEV ERIES 


SATIS = 


FACTION - 


ATTRACTIVE 
PACKAGES 
AND 
LABELS 


“AUOME OFFICEAND FACTORY ©: 
“95 9TVANDAM ST NEWYORK: 


APPLIANC 


INKS & | 
ADHESIVES 


“GOOD AS. 
MONEY & BRAINS 
CAN MAKE 


Character in the Appearance — 
Satisfaction in the Service— 
Quality in the Product. 


Davids’ Inks and Adhesives 


represent eighty-eight years of suc- 
cessful ink and adhesive manufacture. 


Thiok Of It 


Nearly a century of practical experi- ™*, 
ence is positive assurance that our 
products are as good as money and 
brains can make. 

Our goods will give you and your cus- 
tomers entire satisfaction. 

A trial order will make you one of our 53 
satisfied regular customers. Send it 
to-day. 


Send for our handsome illustrated catalog. 


SFA) aA RD 





Raia: Verem azie # y(t) WAREHOUSE: 
480 N: MARKET ST. CHICAGO: fit. 








Keen Competition Demands Modern Methods 


Dispense with wire baskets and trays 








The 


occupies 


special purposes. 
the 


of facility and durability. 


East Orange 


Bristow Radial Distributor 


Serves the purpose of many— 
shout the space of 

one. Made in special sizes for 
Affords all 
advantages of accurate, 
rapid and economical distribu- 
tion of papers. A ombination 


Write for complete catalogue. 


FREDERICK a ta 














(By Special Correspondence.) 


Chicago, Il. 


R A. Bech sales manager of the Keyst 
Paper Manufacturing Company, recently ma 
visit to the southwestern part of the Pacifi 
l is quiet I entatious way I 
lid lot of 
=. Ww. RR ick president of the Ne 
Company, left for New York on Apr ll to 
z ont t M. J. Musi ok. ma 
N York offi is met with great success s 
pening of that branch The office is at 434 M 
tilding, 47 Wes rhirty-fourth street M Mus 
tl ju les I 
The Newt Rotherick Company s 
made an electric sign of the “‘Bull Frog 
mark This w ve used at the coming ‘T 
ness show, April 24 to 30, where the compa 
booth \ 1 their Canadian friends \ 
to eall Phis Bu Frog Sign will also be s t 
the business ‘ n Chicago in Septem " N 
York the f wing mont} 
I I Ro formerly manager of tl Pitt 
branch of t New ton-Rotherich 
! I ummoned to Chicago and made sales 
the company M Rotherick’s time wil 
voted to the promotion of branch offices 
agencl 


PrP. M. Bryant has become advertising 
publicity manager for the Newton-Rother! 


Mr Bryant so have charge of the 

lepartme! ting his attention espe« i 

ing out p by t eomipany ma 

wit leale ! 
( Hk. St formerl ith Butl I | 
n men tl Chicago city | 

Carters’ Ink Company since early in the 


making a fine ecord in the sale of the Carter 
including ecarbor papers and typewriter ribb s 


The ©) age fice of the Carters’ I 
ports business steadily increasing rhe oft 
way, recent received an order by wire f 
Or t Hate shipment of a « 


Loveland, Ohio, 


rhe Fed Carbon Company which 
incorporated at $1,000.00, is about to erect 

$100,000 plant for the manufacture of car! 

Rochester, N. Y. 

The Merev Manufacturing Company 
manufacturing carbon paper and ribbons f 
two vears f t a splendid business 
recently sec ] dditiona!l space in t 
eccupy at 17 Elm street B. W. Germatr 
the company vho has been in this ling 
years, stat t t they have established 
cies at Denve ( o Davenport, Lowa Né } 
Lynn, Mass ind Buffalo, N Y and have 
term t f capable, energetic sales 
locality n the United States 


San Francisco, Cal. 


Earnest Dalt Mittag & Volger’s 1 

| the successor of Paul B. Divver, recent 

; 3 ind tf from the Pacifi ope 

| bu stop] 1 Mr I 
er x nsiderabl exp 
hee I lead I / 
the v I ‘ t Company \ B I 
the A M h Sale ( al 
po ‘ ! to 
he th l Ww 
\le I ( 
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SPECIAL 
OFFER 


Quantity Buyers 


If you are thinking of buy- 
ing an Adding Machine, 
you will read special offer 
below, also ask for our 
quantity-purchase 
proposition. 





Standard 8-Colamn Machine $125 


Guaranteed for Two Years 


We have sold thousands of 
these adding machines during 
the past 12 years, through 
agents. Inquiries reaching 


us from cities and towns 
where we still lack agents 


have induced us to sell a lim- 
ited number of machines in 
such open territories, giving 
the buyer the cash benefit 
which would otherwise repre- 
sent our agent’s commission. 


The Simplex Mechanical Ac- 
countant is well known for 
its durability and especially 
recommended for rapid addi- 
tion. Thousands of satis- 
fied users, including the 
United States Government. 


5-Column Machine - $ 95 
8-Column Machine -_ 125 
10-Column Machine -_ 160 


12-Column Machine - 200 
Write at once for details of 


this special offer. 


Mechanical Accountant Co. 
11 Warren St. Providence, R. I. 
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ADJUSTABLE FILE DESKS 








Business men lawyers, do 


ll professional, railroad vee in 
urance men may select the ideal 
equipment for their individual 
needs. 
different gra le 


30 Desks in 4 
nd patterns to choose fron 

40 different combinations of fil 
ingineach desk. 1 desk and 2 fil 
ection will demonstrate per- 
f tly 


wag 


COST. A desk with adjustable files at } less than desk and separate files, top and base. 
All adjustab r files cheap and priced alike in quartered oak or mahogany. 

CAPACITY. Vertical or systematic storage will take 3 times the contents of ordinary 
desk drawer 


CONVENIENCE. The user’ hand oO nsti 


ompartme nt under proper i1ndaex 


intly to the papers wanted and finds them 


Write for Catalog and Liberal Agency Plan. 


CUTLER DESK CO., - BUFFALO,N. Y., U.S. A. 


ESTABLISHED 1824 














THE ROSCO GLASS DESK PAD 


(PATENTED) Asnecessary asadesk. A glass plate that can 
be lifted as cacity 00 your bes. An ornament and 
a utility combin Sanitary and economical 
The ROSCO GLASS DESK PAD consists of a 
giass plate fitted into a flan cane. A hole in 
the bottom of the pad permits che insertion of a 
er to lift glass, and there is NO SUCTION or 
DISTURBA CE of Papers when glass is lifted or 
lowered. The flanges vrotect of from 
© ytact and are bounc in the heaviest and finest 
quality of leatherette, in finishes that — | 
match iight oak, golden oak, weathered oak 
mahogany desks. 
Its originality attracts attention every- 
where. 
Desk Dealers and Stationers will find ,this a 
profit maker. 
Write for complete descriptive matter and 
prices now. 


Ravenswood Office Specialties Compacy 
1471 Irving Park Blvd,, Chicago, Ill. 
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Size 15 in. x 26 in. 








IN and OUT 


N indispensable tabulator for office use. This 

sign shows whether an office man has left the 
place or is somewhere in the building. Especially 
useful for large offices and offices in large factories. 
Salesmen on the floor of wholesale houses. Keep- 
ing track of delivery wagons, etc. Made of oak, 
and polished, with names on brass plates in black 
letters. Several hundred in use. 


Satisfaction Guaranteed 
IN & OUT SIGN COMPANY 


PORT CHESTER, N. Y. 
Reliable Agents and Brokers Wanted 











| ADDING MAC 





HINE ROLLS 





Write for Catalogs on 
Typewriter Papers — Letter Copying 
Books—Shorthand Note Books 





FOR ALL MAKES OF MACHINES 


GOOD QUALITY WRITING STOCK 
Free from LINT and BREAKS 


We wind our own papers which enables us 
to quote lowest possible prices consistent with 


ROLLS of No. | quality 


SAMPLE ROLL SENT UPON 
APPLICATION 


EXCEEDINGLY LOW PRICES 
TO THE TRADE 


In addition na furnishing rolls for Standard 
Adding Machines we have facilities for sup- 
plying special rolls of all descriptions. 


Rockwell - Barnes Company 


600 Munn Building, Chicago, Illinois 

















No. 56 








Hrom Kourteenth Century Gngland 


there comes to usa synonym for “full face value”’ 

“sterling.” We have become familiar with 
the word, yet to say of anything that it possesses 
“sterling quality”’ is still to pay it the highest 
possible compliment. 


Sterling Desks 


always live up to their reputation, which is an 


enviable one. 

Your customers know that ina Sterling Desk 
they are getting full value for their money, and 
you make sales with the full confidence that you 
are giving the highest possible worth for t 
price paid. 

Our catalogue will introduce L 
ind price to suit the nicest demands of any of your custom- 
ers. We'll be glad to send you this pointer to profit Just 


drop a line to the 


to you desks of style, finist 


STERLING DESK COMPANY, Grand Rapids, Mich. 
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(By Special Correspondence.) 
Chicago, Il, 
Hazor J. Su well known in the office 
trade of Chicag from his connection some years go 
with the Writerpress and later as head of the A 
letter Machine Company, is now president of 
vance Mfg. Corporation at 10 South La Salle street. C) 
cago. This corporation manufactures a system of I St 
hold refrigeration which is said to incorporate ever 
element necessary to easy sales and long cont ed 
The system is first cost and mainte! 
built upon prope chanical principles \ 
chemical s ved without noxious odors M 
Smith invites spection of his proposition | 
> > 7. 
Manager F. M. Coxon of the Writerpress-Lett: | 
Company says business prospects are excellent He 
recently sold seve Lettergraph machines t st 
ants for printing daily menus 
* * 
Carl A Lisenby sales manager of the M 
Press Compar of Fresn Cal visited Chieag 
cently on his home after a tour of the Ea 
Lisenby was ompanied by his wife 
Cincinnati, O. 
rhe Globe Register Company, of this city fr 
loss by fire on March 6, but immediately leased 
quarters at 421 East Sixth street While the 
means considerable delay in shipments. the 
taking care of all orders, running the plant vy 
day. 
Cleveland, O. 
J. C. Asplet, formerly assistant advertising 
of the American Multigraph Sales Co, at ¢ 
is now connected with the Addressograph Cor 
Chicago, doing advertising work 
> . 
Tim Thrift uivertising manager of the (me 
Multigraph Sales Company, lectured before the Sales 
managers, advertising managers and students } bl 
M. C. A. advertising and salesmanship course, in Cleve 
land, on Wednesday evening, March 26th His 
*Gingering Up the Sales Force,’’ was illustrated 
stereopticon slides About 300 were present 
* 
( M. Lemperly, manager, Business Aid De} 
of the American Multigraph Sales Company dre 
the Cleveland Advertising Club on Wednesda) M 
19th His subject was “‘Organizing an Ad-Service De | 
partment,’’ and he urged the service idea in all lines | 
of manufacture 
Handsome certificates are awarded to the sales i 
of the American Multigraph Sales Company whe V | 
make their quotas. January was ‘“‘Osborn’’ mont 
cated to the president Mr. Osborn signed the t 
fieates, which were given to each successful = | 
and manager February was “Phillips’’ mont | 
eated to the secretary March is ‘‘Jared’’ mont! I 
eated to the general sales manager ro date, M | 
looks like a history maker in Multigraph records i 
* | 
Edwin H. Shanks us been appointed assistant 
ager of the Business Aid Department of the America 
Multigraph Sales Company ' 
The fifth class salesmanship was graduated 
the American Multigraph Company's selling s« 
March 14th A banquet was held at the Hotel Stati 
and toasts were given by the members of t 
and officials of the company Those present: R, G. A 
Phillips, secy W ( Dunlap, treas L. WW J 
gen. sales mg l ihrift. adv. mgr R:. H Ta 
asst. gen. sules g! H. CC. Bower, asst. ge 
mer: ©. M. Lemperly, manager Business Aid Dept H 
L. Mooney isst ijv. mer.; E. H. Shanks, asst g 
Business Aid Dept Members of the class ; 
signed office W N White, Philadelphia: 0 \ ) 
Chicago; A. | Richmon, New York Ww Z N 
J. M. Andrews, Cleveland; L. L. Knight, Calgary 
R. Craggett, St. Louis: M. S. Learner, Berli W 
Grobman,. Minneapolis WwW I Goodale Phi ! 
Mr. M. 8S. Learn formerly an engines Ww 
Pressed Steel Car Cs ind Kilby Manufacturing ¢ 
pany, has gone t Germany for the America M 
graph Sales Company He will report to the B 
office under Mr. Gestefelt. and will no doubt take rge 
of a branch office t Cologne He is a graduate 
iss in salesmanshly j 


company’s last 
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The Man 
At the Desk | 


things contribu 






i 
AF iy 
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that few 


1. 
KTLOWS 


more 


to Efficiency than 


able chair such as, for instance, 


that shown in the cut, or any one 


of the broad line we are prepared 


to furnish you. All are ornaments 


first to your store and then to your 


customer’s office. 


We can’t begin in this space 
to tell you about our proposition 


dealers. Our catalogue is 


for 


written for that purpose. A word 


No. 1900—6W 






from you brings the catalogue 


“The Chair That Feels 
as Good as It Looks” 


S. K. PIERCE & SON 
Station “A” Gardner, Mass., U.S.A. 


New York Warehouse—273-281 State St., Brooklyn 
Boston Warehouse—96-102 Cross Street 











TERRELL’S STEEL CUPBOARD 


Makes Your Office Papers Fire and Theft-Proof 


cy 


Office and factory supplies 
demand safeguarding as a 
part of your working cap- 
ital. By keeping your 
records, papers and all in- 
flammable articles of value 
in a Terrell’s Steel Cup- 
board, you can feel safe 
against any emergency, for 
it protects your smaller 
valuables as securely and 
efficiently as a watchman 
does your vault. 


, 
Shelves and spacing accord- 
ing to requirements. Baked 
enamel finish—black, olive 
green or maroon. 














Dealers will find their profits 
on this line assured by 





a steady demand. 


TERRELL’S EQUIPMENT CO., 





Hilton Stree: 
Grand Rapids, Mich 











As Good as Any—Better than Many 


JOHN ALLEN & CO. 


478-480 Pearl Street, NEW YORK 


Manufacturers of 


Carbon Paper 


Typewriter, Pen, Pencil and Full 
Carbon. 

Guaranteed Non-Smut. 

Long-lasting, Clean Writings 


Typewriter Ribbons 


For all makesof machines. Will give 
best service and insure satistac- 
tion to users. 

Write For Samples 
and Prices, 























Rush-E-Raser 


Magic Ink Eraser 


Indispensable to 
stenographers, book- 
keepers and draughts- 
men. 


No Rubber 
No Chemicals 
No Blades to Sharpen 


A strictly high grade 
product made of solid 
aluminum and silver. 


The most economi- 
cal, practical and effi- 
cient eraser on the 

: 

LN es ey market- 

Send for Sample, 50c in coin 

postpaid providing the name 

of your stationer is given. 


Satisfaction Guaranteed 


Our handsome display box makes the Resh-E-Raser 
an ideal window or show case attraction. Liberal 
discounts to the trade. Ideal side line for salesmen 
calling on stationery trade. 


Rush-E-Raser Company 


Room 805 S.-A. &K. Bldg. Syracuse, N. Y. 














THE “SIMPLE” 
GUM TAPE SEALER 


By PARCEL POST 





ng yo ae 
with Tape is Quicker 


Cheaper, Safer and 
Neater than with 
Twine. 


60,000 IN USE IN U, S. 


ON THE 
MARKET 
U, S. Patent 
No. 1,016,966 
Feb. 13, 1912. 


Lasts a life-time; Pays for itself in a month, 
—— Postpaid to any Parcel Post Zone on receipt 
if $2.00. 


SEND FOR QNE TO-DAY, 
CONSUMER’S SEALING TAPE CO, 
501 Federal Life Bidg., CHICAGO 
Jobbers — Sead ‘or our Dealer's Proposition 


° 
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Why You Can Afford to 
Handle Moon Desks--- 


Because there is more good money and more satisfied cu 
tomers to be had in selling Moon Desks—the Desk that 
is made Right. 

f We only ask your trial order. There is nothing out of the 
ordinary about our desks, except that they are made right 
and are in demand everywhere. 








Let us mail you catalog and price list. 
Look them over carefully, then mail us your trial order. 


We sell Dealers Only. 














Moon No. 458 


MOON DESK COMPANY 


Makers of Fine Office Desks 
MUSKEGON, MICHIGAN 


























“SHEN-KING” 


(Registered U. S. Patent Office) 


Manifold Paper for Billing and Carbon Copies 


A carbon copy is required by most firms of every letter, telegram and message 
leaving their office. This copy, together with the letter to which it replies, is filed, 
and should be different in color from the letter, light in weight, but of wearable 
qualities. 


Mann’s “Shen-King” Manifold Paper 


is made with particular care for just such purposes. Golden yellow in color—distinguish- 
able from letter received—of light weight—will not wastefully fill up file—tough in texture 
—insuring good handling and long wearing qualities. “SHEN-KING”’ is also especi- 
ally prepared for manifolding on the various billing and tabulating machines. This 
naper is already cut in reasonable and convenient sizes for your especial purpose. 

For letter use, cut 8$x11—1 ream—500 sheets, 40c 


Please state sizes and quantities and how used, and allow us to send samples and prices. 





Mann Yale Cylinder Lock Ledger Manco Yale Book Lock 


May we mail you our booklet ‘The Interchangeable Leaf Ledger’’? It will not obligate you. 


WILLIAM MANN COMPANY 


Manufacturers of 
Wy COPYING BOOKS AND PAPERS Wy 
es LOOSE LEAF DEVICES © 


529 Market Street, Philadelphia 




















NEW YORK BRANCH FACTORY COPYING PAPER MILLS 
105 Chambers Strect 21 to 27 N. Sth St., Philadelphia Lambertville, N. J. 
EE ~ 











(By Special Correspondence.) 


Buffalo, N, Y. 


syron J. Ertl sales manager of the Buffalo office 1 
the Burroughs Adding Machine Company has ken 
new offices in the Electric building in that 
it is said ire not surpassed by any of the g 


more, Burroughs offices throughout the I te 
and Can.ida The offices are centrally located 
of the most desirable business sections of Buff 


are elegantly furnished. 
Chicago, Ill. 

R. E. Wieland is the manager of the 
ling the American Adding Machine recently l 
the Westminster building on Dearborn street M W 
land is a new entrant into the adding 
The offices consist of two rooms on the ground t 
a street entrance and a show window I 
people are regula employed at present 
of the office 

¢ ¢ * 

J. M. Furnas issistant Chicago manager f I 
Tarrant, recently had the misfortune to f 

bone in one of his legs 


Detroit, Mich, 


The sales managers’ banquet held at the Hot I 
during the recent convention of Burroughs 
was unique r managers and guests 
around small tables, each having four places s 
souvenirs for each man were placed at his plat \t 


the conclusion of the meal the small tables 


moved and everyone gathered about the speake 


to listen to the addresses. The guest of honor was M1 
Forster, former assistant general manage! now m 
mercial manager of the Maxwell Company He was 
presented with a beautiful chest of silver and a \V 

Victrola, the gift of the district and sales n igers 
Address of welcome was made by President Boys id 


was responded to by W. W. Cooley, sales manage 


the San Francisco office of the Burroughs ¢ iny 
* * + 

The Burroughs Adding Machine Company's bowling 
team won the championship in the Detroit City B ng 
League, taking three straight games from the Mundus 
team on the last night of the series The Burroughs 
team was composed of E. M. Helwig, captai Joli 
Kilpatrick, Gerald Pfister, Fred Knight, Walter Girou 
The Burroughs team won 46 out of 53 games rolled in 
the league schedule The first four men and Harry 


Burbridge also represent the Burroughs Company in the 
Detroit Manufacturers’ League, where they have 53 


games to their credit, having lost but four Wit ily 
nine more games to play, they bid fair t \ tl 
championship in this league also 

Los Angeles, Calif. 

George H. Seward of the Ellis Adding Type te 
Company has taken larger quarters in the Los Ang 8 
Investment building The sales force now sists 
the following met W. B. Kennedy, T. ¢ Je I 
Baruch, H. L. Canann Ellis products are att ting 
a great deal of attention in local concerns t 
the Duplex Adding Typewriter The first s 
Adding-Listing Machines has been received at 
office, and promises t be a strong competit 
field here M Seward is enthusiastic over tl 

a 

Ww B Kenned has resigned as the i ! ge 
of The Dictaphon nd re-entered the adding 1 hine 
field His five years’ experience in the loca tt f 
well known adding machine company and 
vice with the. National Cash Register Compa 
the sales d echanical departments 
valuable addition t the Ellis Company's st 

The ¥. M. ¢ \. has an enthusiast 
manshiy Ea week they have a practical s¢ 
onstratior One of the most interesting give 
was that t the local representative of the I s A xz 
I'ypewriter Company, Geo. H. Seward 

Oshkosh, Wis. 

A. C. Bader became sales manager at t 
office of the Burroughs Adding Machine ¢ 
March 1 succeeding Ward Gevett, who has ft t 
Burroughs organization. Mr. Bader was first ay ted 
salesma in Milwaukee on February 8, 1910 H e 

rn 


to Detroit a year later and has maintained an ex 
record during is connection with the comy 


j 
' 
| 









































An Expression 
of Gratitude 


to the dealer who has 
sold his customer 


World and 


Tuxedo Brands 
of 


Ribbons and 
Carbon Paper 


is a common occurrence, 
There are two contributory 
The quality of the 
goods and the fact that we 
have attractively printed his 
name and address on the 


reasons: 


container. 


There is nothing charitable 
You and we 
are mutually benefited. You 


in our method. 


get a profit on the sale of 
high-grade carbon paper and 
ribbons and also the increased 
business which comes from 
satisfying your customers, and 
we, through you, market our 
products the quality of which 
is attested by large yet ever- 
increasing sales. 


3ut, we can tell you more 
by samples and terms. 


Send us your letter-head 
and let us give you our 
proposition in definite form. 


International 
Carbon Paper 


Company 


22 Quincy St. 
Chicago 


206 Broadway 
New York 





















What It Means 


Fireproof 











Contents p1 ted by double wall construction. 

\ fire cannot n or around Steel Cases. 
Weatherproof 

Drawers o1 vill not stick or bind in damp 


fall apart in dry weather. 


Sanitary 
No vermin or rodent can live in Steel Cases. 
No cracks t imit dust and dirt. 


PLAGE 


1 Jods —— 





Attractive 

A neat, handsome finish that will harmonize with the 
finest grade of office furniture A fine polished exterior 
that cannot be distinguished from w 

| Durable 

| eg oe steel, they will not deteriorate or get out of 
— The stronge ind most serviceable Filing Cases 
manufactured. Are practically indestructible. 


Drop us a line today for compiles le catalog. 


The Berger Mfg. Co., Canton, Ohio 


Agencies in all principal cities. 
nd Display Rooms 





Eastern Display Rooms New Engla 
llth Ave. & 22nd St. 286 Devonshire St. 
New York, N.Y. Boston, Mass. 


Japan Be: 


The Perfect Manifold Copy Paper 


| Made from Pure Mitschfibre Superfine 





Japan Folio is our new sheet that we have It is strictly Pure Mitschfibre, a cellulose 
developed especially for use in making car- fibre produced by our special chemical for- 
bon copies of letters. mula which invests it with the greatest 
, strength producing and back-bone giving 

You hi ~ heretofore probably used french qualities known in the paper world. 

olio or railroad writing, both good papers, 


ut not especially adapte d to this particu Exceptionally light weight, but stiff 
enough to support itself upright in a verti- 


cal file. 


I 
lar use. 

We used both in our own office and found ; 
from experience their short-comings. A specially rough texture on one side, 
; takes the carbon perfectly—no blur—no 


We began experimenting and kept on ex- mut—no rub-off. 
perimenting until at last we found " ‘ , . 
Made in Gold, Blue, Pink and White, all 


to make the perfect carbon copy sheet 
pleasing colors to use. 


JAPAN FOLIO, 


A trial of JAPAN FOLIO is the only thing that will cr eee ee -——— oe oe oe 
convince you, and we are willing to stand the expens¢ 
Fill out the roy ached coupon and Parcel Px . will bring 1 Detroit Sulphite Pulp & Paper Co. 
you enough to sat sfy you our cl rims are honest ‘ - 
Try JAPAN FOLIO once, and we won't have to bother | Detroit, Mich. 
you again. war aan igo ee ainda l Please send me test package of Japan Folio 
BR in Ca Se ‘ | advertised in February Office Appliances. Color 
1j 2, 
We await the coupon. preferred... 
DETROIT SULPHITE PULP 
& PAPER CO. ; Name 
Makers of Papers o {Strength I 
DETROIT, MICH. ; Address 
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‘“‘We want you to 
realize that no 
single trade or in- 
dustry has any 
monopoly on the 
benefits of the Dic- 
taphone. It is just 
as valuable to the 
two-typewriter 
office as it is to the 
200-typewriter 
office—for it not 
only doubles the 
efficiency of the 
typist, but it con- 
serves the time and 
facilitates the work 
of her employer, 
and you know that 
the smaller the busi- 
ness the larger is 
the ratio of work 
that falls on the em- 
ployer’s shoulders.” 


From “Dictaphone Dollars’’— 
a free book you ought to 
have. 


TAE DICTAPAVNE 


104 Tribune Building 
NEW YORK 


(Columbia Graphophone Company, 
Distributors.) 


Sole 


with your” 
Own Bri 


There is a value not to be under- 
estimated in building a business 
with goods of your own imprint 
and brand. Prominent dealers in 
all parts of the country attribute a 
large measure of their success to 
having their goods sold under their 
private brands. 


In the ribbon and carbon field 
this advantage is plain. There are 
so many cheap grades on the mar- 
ket that when a man gets hold of a 
ribbon or a box of carbon paper 
which gives satisfactory service he 
wants to know where he can get 
more of the same kind. That 
means repeat orders. 


Goods made by the U. S. Type- 
writer Ribbon Mfg. Co., put up un- 
der your own brand, will bring you 
repeat orders. They are made up 
to a standard which will satisfy the 
most particular customer you have. 
And if your ribbon and carbon de- 
partment is booming it will influ- 
ence and accelerate the sale of 
every article you carry. 


The first step toward this 
proposition is for you 
. to write for samples. 
There is no time 
like the pres- 
ent, so do it 
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(By Special Correspondence.) 


Baltimore, Md. 
H. I. Rosefield is a recent addition to the Oliver 
having been transferred from 


city sales force 
Phil idelphja branch 

Boston, Mass. 
championshiy 
Oliver T 


George B Gesbec won the February 


contest of the city sales division of the 
writer Company 
* 
The sixth anniversary of the No. 5 Model Oliver wa 
lebrated by the New 


enthusiastically England sale 
rd breaking one-day selling 
Cummings of the 
Many 


anniversary 


division in a reco campaig 


Harry Ash of the city and Harry 
country scored the first order for the day. 
agents contributed to the success of the 
campaign, L. T. F, Tansey seoring first for the age 
division 

Vietor Moon vho succeeded J L Kimberley i 
assistant manager of the Boston oftice of the 
is fast becoming acclimated and 


Oliver 
Typewriter Company 


has been able to discard the compass which he origina 


used in the navigation of Beston’s crooked streets He 
also finds the bean diet much more satisfactory tha 
the mush and milk served in the Toledo cafes de 
luxe As local agent in Van Wert, Ohio, Mr. Mex 
first became associated with the Oliver organization and 


comes to Boston from Toledo where he was manage 
the Oliver typewriter agency 
Charlottesville, Va. 

L. H. Sprague is now looking after Oliver interests 
in this territory and he shows every indication of being 
a winner, 

Chicago, Ill. 

The loeal offices of the Royal Typewriter Compan 
Monroe street will undergo several changes and in 
provements this spring, all with a view to increasing 
A mezzanine floor wil 


affording 


the amount of room available 
be put in the rear half of the main room, 


additional space for salesmen and for the Cemonstratior 


of machines to prospective customers The business of 
the Chicago office is increasing constantly 


. * * 


Sales Manager J. E. Neahr of the Underwood Ty} 


writer Company paid a visit to Chicago recently 


business 


e 6 «6 
es Is reporte ad 


Demand 


Business among Chicago typewriter offic 


to be more than usually active this spring 
for machines is good 
* * * 


The Chicago office of the Underwood Typewriter Con 


pany has a window display which never fails to attract 
attention from pedestrians on the west side of Wabash 
avenue, The background is made up of different models 
of the Underwood typewriter, and in the foreground are 
several bromide enlargements of photographs of the 
different speed champions, including the Misses Wilso 
Owen and Fritz, and Messrs. Blaisdell and Hoyt 
Cincinnati, Ohio. 

Howard E. McArthur has recently joined the trave 
of the Cincinnati Oliver office, covering an India 
5 Printype 


ing 
force na 
territory 
some months ago 
of merit on the Oliver that he could not 


MeArthur purchased a new No 
and became so enthusiastic over the 


many points 


rest until he had gotten out on the ‘“‘firing line’’ to sell 
them himself 
> 7 > 
Rev, H. F. Beck, the hustling Oliver agent of 


Cincinnati office, has been attending conference it 
northern Indiana, but writes that he soon will be back 
en the job, signing them up for No. 5 Printypes 

*“ * * 


March 19, Oliver anniversary day, was fittingly cele 
brated by the Cincinnati Oliver sales force in the way 
contest. Quite a little enthusiasm 


of a one-day sales 
boys in trying to head the list 


was developed by the 
of ‘‘sales closed for the 
The local agency organization par 


day’’ and some exceptionally 


good work was done 
ticipated in the celebration as well as the direct sales 
force, and as usual, the ‘‘old standbys’ were the first 
to get their names on the anniversary doers’ list 
Des Moines, Iowa. 
It is reported that the Des Moines Typewriter Ex 
business 


+ * * 


change has retired from 


Des Moines that the Elliott-Fisher 


Report comes fron 
branch in that city 


has recently 
of Mr. Nehr 
Galesburg, Ill. 


The Galesburg Writing Machine Company is the name 
it Gales 


Company opened 


ip charge 


of a $1,000,000 company recently incorporated 





























Convincing Evidence 


that our prices and 
service must be right: 


Our growth in business. 


Satisfying and giving the best of service. 


Offering first grade machines at prices that 


enable you 


to make bigger profits. 


Young Typewriter Co. 


62 West Madison Street, Chicago 





We handle machines 
both in rough and 
thoroughly re- 


paired. 


Write for price list. 




















UNDERWOOD STYLE O BINDER 


Complete Line of 


Loose Leaf Devices 








Underwood Mfg. 





Forms and Metal Parts 





Send for Catalogue 


(For the Trade Only) 


717 Sycamore Street 


Co., Cincinnati, Ohio 

















Four Drawer Upright Detach- 
AUTOMATIC able End FILING CABINETS 


are fitted with Automatic File Drawers, 22 inches deep inside. The 
, “ 





expan 
idd one-third 


S neariy 


is a 25-inch cabinet fitted with 27-inch fi 


he file, produced by its drop front with automatic tilt 





whiclt 


to its filing capacity, whi 
le drawers 





The user gets the filing capacity and saves 30% on valuable floor 
space and the automatic expanding feature gives him filing convenience" 


impossible with any other file 


Our New No. 16 Catalog 


shows the most practical, up-to-date, and complete line of Filing Cabi 


nets, Filing Desks, and specialties ever brought out 


It is our only sales- 


man and will be mailed you upon request. We would like to reserve more 
territory to good dealers inevery state upon a reasonable proposition 


Don’t Miss the Opportunity 


or the orders may come tous direct from your own customers. They 


want our goods and will have them 


In unoccupied territory we ship, 


as we have for eight years past, to anyone anywhere on approval and 


30 Days’ Free Trial 


at our risk of all expense, loss or damage, and guarantee a better article 


for less money 


You can do the same thing at a profit if you will try 


The Automatic File & Index Co. }43;159 Ber! Strcet 











KEEP YOUR PAPERS SAFE 





in a DURICO Strong Box 


toany line of business or in the 


with angles and riveted with 
substantial and artistic. 


cannot be carried away. 


are ready sellers. 


FIREPROOF OFFICE SPECIALTIES 


DUGGAN-RIDER CO. 


It furnishes absolute protection to its contents; adaptable 
home 
This box is made of heavy cold rolled steel; reinforced 
heavy cone head rivets. It is 
Handsomely finished in oxidized 
copper. Size 12” long, 8” wide, 64” high inside. 

Provision is made for fastening the box to the table, floor 
or desk drawer with bolts or screws from the inside so that it 


DEALERS e Youcan make attractive profits on these 
® strong boxes. They filla necessity and 


Write for circulars and prices 


ERIE, PA. 
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THE “SATELLITE” TYPEWRITER STAND 


DEALERS 


There Are Big Profits 
in This Business for You 


As an illustration, The Larkin Company, 
of Buffalo, placed their initial order for 
only two “Satellite” stands. A few 
months later they placed orders for nine. 
In another month or two they ordered 100, 
They are now using 282 “Satellite” stands. 


THE REASON 


The “SATELLITE” Adjust- 
able Stand increases the effi- 
ciency of typewriter and 
operator 100 per cent. 


A typewriter on a “Satellite” stand can be 
placed in position best suited to the Mp 
ator. The stands can be easily moved at 
will to get the best results from lighting 
and other conditions. When the machine 
is not in use it can be pushed aside, thus 
allowing use of all parts of the desk for 
other purposes. 
The “Satellite” Adjustable Stands are 
made of metal and are practically in- 
destructible. 
We make strong claims for the “Satellite,” 
but we can prove them. We know what 
it willdo. The stands have been demon- 
strated in thousands of offices and have 
made good every claim. Many of the 
largest concerns in the country” have 
placed trial orders for “Satellite” stands 
and followed them with repeat orders for 
larger quantities, just as the Larkin 
Company did. 

Any dealer who will take hold 

of this line and push it intelli- 

gently and vigorously will find 

this one of the best sellers 

and profit makers he has ever 

handled. 


WRITE FOR OUR PROPOSITION 


Adjustable Table Co. 


Mt. Vernon Ave. & G.R. & LR.R. 
Grand Rapids, Mich.,U.S.A. 
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Write 


In the 
shown here, 
Zanesville . 


its content 


for catalogs and information 


Results of Actual Fires 


Have Taught the Public to Demand 


THE SAFE-CABINET 


Union Trust Building fire in Cincinnati, as 


and3in the fire in the Municipal Offices at 
O., THE SAFE-CABINET fully protected 


although the flames wrought destruction 


all around it 


i THE SAFE-CABINET has demonstrated conclusively 
that it 


possesses the highest degree ol fire resistance. 


about fire and fire 


tests. This evidence 


will interest 


your cus- 


tomers 


THE SAFE- 
CABINET CO. 


Dept. A-2 


Marietta, Ohio 








McM MULTIPLE-RING PRICE BOOK 























SHEETS DO NOT TEAR OUT 


McMILLAN BOOK CO., Syracuse, New York 





Sheets Do Not Tear Out 


Seven rings scientifically made 
Automatic openers for rings 
1-8" thinner than other bcoks 
Cost no more than the old kind 


OVER 350 STOCK SIZES AND STYLES 


Does a book which corrects the trouble 
you have had—sheets tearing out— 
appeal to you? 





Dealers should provide this 
book. It corrects trouble and 
broadens the field for Ring 
Book uses. 














This Trade Mark 
every box. 


it to the dealer. 
customer. 


CRANE’S LADIES’ STATIONERY 


Sold by All Stationers and Booksellers 


These goods are suited to the tastes of the most select trade. 
Their merits are known the world over, and they yield a prof- 
Once tried, the purchaser becomes a regular 


Presented in the Following Styles and Qualities: 


SUPERFINE QUALITY. 


Ialight Blue Boxes, containing } ream of Note Paper each, 
aad in separate Boxes } thousand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY 


in Lavender Colored Boxes, containing } ream of Extra 
Fine Paper each; in like Boxes are Envelopes to match. 


ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 


Our Papers are supplied in Bordered Goods and other spe- 
cia\ties by EATON, CRANE & PIKE CO., Pittsfield, Mass.., 
and 225 Fifth Ave., New York, whose boxes bear the word 
*CRANES” containing our goods. 


L. & W.M. CRANE, Dalton, Mass. 














burg Il! and sell typew 
appliances et he imes signed to the 
incorporation are: ¢ es T. Childers, Harry A. Bat 
Amelia H. ¢ d Gertrude Hill Bates 

Kansas City, Mo. 

Assistant Mar ‘ Truog of The Oliv 
purciased né ‘ t Kansas City 

J. Carlberg the recent addition ( 

re is ver V prospect 

is ter 

* « 

( r. Coly t I moted fron i 
Wichita Office iking a record in his Okla 
territory 

* * 

F. N, Roesch, f erly assis tant cast oO 
office at Kansas Cit is traveling in Kansas 
and has already lemonstrated the fact that 
secure he signature m the dotted | 

F. W. Colema charge of the Oli t 
Wichita has re tly esigned from the Ba 
Club 

* © 

Fred Marti: who has sold Y and E cabine 
eral vears in Kans City, is selling Olive 
Kansas 

The Capital City Business College, Guthrie, Ok 
has installed an exclusive equipment of P type O 

Minneapolis, Minn. 

March the It Anniversary Day of the Oliv Mode 
No. 5, was duly celebrated in some style It 
day's record I Oliver boys did things in a big 


this year 


i 
The ute, captivating, little Cop who stands s; 
for Oliver Printype now appears on the new 
fers. Eleven of them adorn the front windows of 
Minneapolis brar where they are halting the 
trians and preaching the importance of Printyp« 


New York, N. Y. 


At the imnual eting of the Smith Pret 


Monarch Comy held on March 12 the thice 
the ensuing yea were elected The officers 
Smith Premiet ‘ elected \ r. Brow 
dent: Mason Wheeler New York vice-pres 
Robert Dykes Syracuse, secretary and 


As for the Mo ch, I W. Crandall retired as pres 


and sold out ! nterest in the company Jacob I 
was elected president in his place The rth oft 
ire Hloward Earle vice-president and I 
Pierce secreta 
. 
Walter D. More anager f tl Viet ‘ 


office in New York is to be congratulated or 


onnel of is org ition which numbers 
saliesmmen as { 


Warren and A 


essfu 


typewriter 
Carl B 


known and suc 


Markland, G S. Odell 


Ilaggerty rhis 1 formidable corps of lieutenants to 
assist Manager Morgan in charging a stronghold wit 
new victor 
* *¢ * 
Walter F. Darby, well known New York typevw 
nan, has recently joined the Victor forces in New \ k 


City in charge of the Jersey territory 
‘ * * « 
E. W. Gillies everal years connected 
typewriter industr New York City has jined the 


forces of the Victor 
North Weare, N. H. 


Dana B. Gove, the hustling Oliver local agent 
ports good business in his territory H. P. Bid 
traveling resentative visited this sectior 
March 

Omaha, Neb. 

Cc. F. Harkness, who has been employed for t 
with a cement ¢ tracting firm in Omal has resigned 
to accept a position iS traveling saiesman Witt! 
Oliver organization rhe work of Mr. Harkness 
first month indicates that he made a_ mistake 
years ago by t reaking it t type t 
t that time 

\ D. hk y witl i 

neer I serv f t 0) 
writer ¢ 1 ha b issigné i 
Jowa field 

* * 

( I Ne i gent for t Olive I 
has tenderec ition ft his pres t 
t take {Te n it whi mié ! 
the service - Oliver na direct capacity 
ling sales 

Philadelphia, Pa. 

Willian H iH ¢ general sales manag 
Vict yp Compar re tly v t I 
phia nd v oft 

. > > 

Ihe \ ( pany N \ 

stablished I l brancl it Se 
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When selecting a staple ar- 
ticle which you intend to han- 
dle extreme care must be ex- 
ercised to secure goods that 
will satisfy your customers. 
The article should be subjected 
to inspection and criticism as 
strict as you would use in buy- 


ing a house. 


INDELIBA 


RIBBONS 
and 
CARBONS 


are made to stand such tests. 
We welcome opportunities to 
demonstrate the merits of 
Indeliba quality 

Indeliba Hard Finish Car- 
bor. Paper is made for partic- 
ular trade. It is a favorite 
with progressive business men. 

Indetiba Bichrome and Tri- 
chrome Ribbons are made in 
all standard colors, and for 
every make of machine. 

Indeliba goods run true to 
their respective grade. The 
colors are clear. All materials 
used measure up to a stand- 
ard above the ordinary. 

Write us for samples and 
prices. Put our goods to the 


vest. 


Indeliba Mfg. Co. 


Rochester, N. Y. 





Not one of 
your custom- 
ers would re- 
fuse to save 
the price of a 


new desk. 


Patent applied for. 





BY THE USE OF OUR 


Queen Typewriter Carriage and Cabinet 


ny desk may be nverted into a typewriter de sk in which the machine is brought into 
iew only whe n in us¢ sand “8 n not needed is out of the way and protected from dust. 

But this device is only an incident to the Extensive Marysville Line of Handsome and 
Serviceable Desks ey h are an ornament to any office and are to you a source of constant 
profit such as comes from re-orders pecs by satisfied customers. 

Our new catalogue will be a revelation to you. Shall we send it ? 


The Marysville Cabinet Company, Marysville, Ohio, U.S.A. 








ote Handy Baling Press 


SIMPLEST — CHEAPEST — BEST 


Simplest—Best—Made in Two Sizes. 
This Press Turns Waste Into Money. 
All Steel—No Danger From Fire. 


Entirely open at top 
Most convenient to fill 
Best possible place to store waste paper as it 
iccumulates, or is gathered from waste baskets. 
Besides — derived from sale of wast 
paper, a Baling Press will reduce your fire risk 
save valuable space. 


Write for terms and discounts 





The Handy Press Company, Inc. 


Grand Rapids, Michigan, U 5. A. 


Ready to Fill 





EE 























Drawing Inks, Blacks and Colors 
Eternal Writing ink 

Engrossing Ink 

Taurine Muollage 


HIGGINS’ Drawing Board and Library Muoliads 


ffice Paste 

Liquid Paste 

Vegetable Giue, eto., eto. ‘ 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 
Consumers, emancipate yourselves from the use of corrosive and 
ill-smelling inks and adhesives and adopt the Higgins’ Inke and 
Adhesives. They will be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 











~ CHAS. M. HIGGINS & CO., Sena go Manststarn 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New York—Chicago—London 
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street with P. H. Barnes as manager rhe s 
has been organized and an active campaign is be xz 
made for business The results secured have | 
Whether You Buy or Sell ao ok han ee ae 
in the Great Office Appliances Field Today oe ee ee Cee oe oe 
Here Is Our Contract with You: sie seiaitliagt  ait 
chise here, is perating effectively witt 


We positively guarantee satisfaction, to you or to your 
customers, from every line and style of Gunlocke Chair 


To the Dealer: 


The staunch construction 
striking design, combined 
co mfort ofthe Gunlocke 
of Office Chairs make ita 


notch seller to the trade every- 


where. You will add 
Strenglh to your present 
siock as well as profit to 


youe business by handling 
this line. 


You can test our claims for 
yourself by ordering a small 
quantity as a trial order 
Put us to the proof in the 
market itself. 


Write Us Today 
for Prices 
and Terms 









To the Buyer: 


and You will realize why we ad- 
with vertise the Gunlocke as a 
Line “different” chair when you 
top- first sit down in one. There 


is solid comfort in every de- 
tail, from the slant and curve 
of the seat to the strong but 
supple back and the easy up- 
and-down adjustment. 


Observe carefully in the 
photograph the comfortable 
outline of the back and the 
generous seat. Here is ease 
that helps lighten the strain 
of the day. 


You Will Find 
Our Catalogue 
Worth Study 


No. 710 Gunlocke Typewriter Chair. 


W. H. GUNLOCKE CHAIR CO., Wayland, N. Y. 














-  MEILINK’S 
Swinging Desk Stand 


Rigidity is its superior quality. No strain 
on your knees. 
Car. be locked solidly in any position 
No knee-rest or braces needed 
Any writing machine can be operated on 
it with the same speed as if it were on 
top of a desk. Can be used on either side of a 
desk. 
It gives the needed desk-room for reference 
books, card boxes, typewriter, etc. 


Equipped With A Positive 
Locking Device 


By a quarter turn of a large thumb-screw the stand is positively locked in any position. 
Tops enameled steel, golden oak or mahogany finish; your option. Size 14 by 18 inches. 
The rods and hinges are finished in nickel, oxidized copper or black enamel. 


Each stand packed complete in separate 


carton ready to reship to your customer. 


THE MEILINK MFG. CO. 


1738 Oakwood Ave. 


TOLEDO, OHIO 




















Bidwell 

Saskatchewan. 

alighted at tl 
anager of the United T 
Limited, eft 


Regina, 
On February 26 the stork 
Edward W Py ke n 
Suskatchewan and 


Company of i 
Offices Ap es 


who tipped the beam at nine pounds 

extends congratulations rhe young man’s 

way, is John Edward Damon Pyke 
Sacramento, Cal. 

D. Goldblatt. manager of Sacramento office 
Royal Typewriter Company, left that ity MI 
2srd on an extended trip threugh Oregon, Was 
and the Northwest le is on his way to ¢ Th 
where he will spend thirty days with his folks 

South Acworth, N. H. 

J. H. Faught has again taken up his work as 
eling representativ of the Oliver Typewriter ¢ 
and will cover Western New Hampshire and ss 


His friends will be glad to 


Vermont many 


health 


he has regained his 
Syracuse, N, Y. 
S. Lynn Maxon, who has been identified wit 
writer interests since 1%M, has been appointed 








of the sales department of the Syracuse district 
Remington Typewriter Company Mr. Maxor 
here from Washington, D. ¢ where he was ! ue 
of the Smith Premier Company He succeeds Roy S 
Smith, resigned Mr Maxon is a native of O 
Before engaging in the typewriter business 
newspaper work resigning to go with the s 
Premier Company He has been very successful 
the typewrit business and is well known a g 
trade 
* 

On account of the recent fleods the Smith IP 
works were obliged to close down thei 
March 26 and 27, the water backing into t 
rooms through th sewers putting out the fires 
John Love salesman for the Remington ¢ 
at Toronto, Canada, spent Easter with his pare 
Charles Edward Tomlinson, mechanical engi 
associated for many vears with A I Browt 
fecting inventions, died at his home 10W Wwe 
avenue, on March 10 Mr fomlinson was a native 
Auburn, coming to Syracuse as a boy After z luat 
from the pub chools, he took up mechat 
gineering With M Brown he worked out 
provements on Number 2 model Ss 
Premier and later did work along experiment 
for L. ¢ Smith & Brothers He was 
many ocieties Mi Fomlinson was forty-t 
old and is survived by his widow, Etta Rector T 
son nd two daughters, Ethel and Dorot I 

The LL, ¢ Smitt Brothers Bowling Leag 
on Mareh 27 with record breaking scores Phe eag 
has been a most successful organization Nev 
during the seas Was a postponement compelled t 
the failure of a to appear in a schedule 
The individual handicap tournament was a 
Brown with a undieap of thirty-six pins 
prize, rolling 616 Killmartin took second 
point behind, 615 Vader took third with 5Ss Br 
non, Gower ind = W Out divided fourt! 
sixth prizes, all three having tied for fcurtl 
rolling 5S2 in 1 tournament Much of the edit 
the success of the rgunization goes to Presi ms 
who has kept tft euit a financial and 
success 

The Menarel Cvpewriter works are perfe 
organization of the mployes for effective w 
of = fire Th f md = sub-foreme t i 
tenants and iptains Every floor is org ed ft ; 
in unison wit! t! precision of machi \ / 
drill recently eld emptied the factory 
three minutes 

Waterbury, Connecticut. 

Harold W igent for rhe O 
covering fron ittack of rheumatisn 
practically incapacitated him for the past 
Traveler Wt I Coffey who was in Water 
cently, and wil has charge of the Centr ( 
territory for The Oliver Typewriter Compa 

that he is enjoying an excellent business ind 

look for an excepticnally good year is very brig 
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IDEAL 
Tubular Stands 






Burroughs 
Adding 
Machine 
On Our 
Stand 


used by practically all leading 
manufacturers of office machinery of every 
kind for which a stand is necessary. 


are now 


If you are interested in a stand that will 
increase the value of your product, send 
us your specifications and we shall be 
pleased to submit sample with quotations 
at our risk, 

The cuts herewith show but two of a 
great variety of styles. 


Just Out 


New model No. 3 combination portable 
and rigid typewriter stand. Same model 
with all its advantages will be furnished 
for any other office machinery. 

Mount your machine on our stand, roll 
it to your work, throw the crank to other 
side, and you have a rigid stand. 


Write for circular with prices and discounts. 


















No. 3 Combination 
Typewriter Stand 


Fowler-Manson-Sherman Cycle Mfg.Co. 
Lake and Peoria Sts., Chicago 


























The Desk That Pays Its Way Will Pay You Profits 


And here it is: 





It saves you money before it reaches you Bentley & Gerwig Desks are set up ina jiffy. 
freight charges—with its Patented Knockdowr Your newest clerk can have one ready for display 
Construction which permits it to occupy the in your store in less than fifteen minutes after 


minimum of space en route. Hundreds of dollars receipt. That means easy demonstration, quick 
are saved to our customers every year on this sales, steady profits. Made in a wide range of 
one item. And it saves you more after sizes and attractive, well built designs, Bentley 
reaches you—in quick, easy sales, larger profit & Gerwig Desks offer the quality you demand at 
and permanent, satisfied I a price which will surprise you. 


Our Catalog Awaits Your Request 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W.Va., U.S. A. 




















a 

















7 he Shrewdest Dealers 


handle ; 
CELINA 
OFFICE FURNITURE 


These few samples will give you an idea as to how 
they look. Don’t miss your chance. 






40 

Cabinet opened with- aA 
out moving device. Typewriter 
Wood Cabinet 

, Closed 
parts in- showing 
Se ee 22225 2t2ts moving device 
roller qo  —=—= = iiiiiicies 
curtain of selected ae 


Oak or Birch Mahog- 
any. Metal parts 
extra strong steel 
tubing highly finished 











with four drawers 
nish it with two or 
hed either on one or 
more particulars 


No. 41. Cabinet 
attached. We fur 
four drawers attac 
both sides. For 
write to 


” THE CELINA SPECIALTY CO. 






a 35% 
Typewriter 
Demonstrating sis _ nn poco Typewriter 
Se ‘ “oreign 3 
Stand 17 Battery Place, FREDERICK J. WERNER & CO. Chair 





































TELL CITY 


DESK CO. 


TELL CITY, 
INDIANA 










Style 5 shown above is made of 
plain oak—with solid,sanitary flat 
top. Top drawers lock lower ones. 





Depth—32 inches 
Height—31 inches 
Weight—140 lbs. 










Tell City Desks come in many 
styles and sizes—giving the parti- 
cular man a wide range of choice. 


Length—42 inches FRE 


APPLIANCES 


Built To 
Uphold a 
Standard 


—not to meet 
a price. Tell 
City Desks 
are made just 
a little better 
than seems 
necessary- 

with much 
care devoted 
to those many 
little details 


of construction which lend the finished product a 
character that cannot be veneered on. 


TELL CITY DESKS 







Write us you are interested 
and we will send a copy of 
our illustrated catalog showing the 
many Tell City styles. No matter what 
you want we have it. 






















of catalogues, with agency proposition on request. 





Filing Cabinets 


Our line of Filing Cabinets consists of one hundred and 
sixty different pieces, such as Vertical Upright Cabinets, 
Standard Sectional Line, Wagemakerettes or small Sectional 
Line, Solid Card Index Cabinets, Check 
Files, Report Files, etc. We havemany 
new features embodied in our Filing 
Cabinets which you should know about 
before deciding ona permanent line. We 
also manufacture a full line of Supplies. 


Office Wardrobes 


The Wardrobe shown is 82” high, 
which is much higher than most ward- 
robes. It will take care of the longest 
ulster. Every part of the construction is 
made of built-up veneered stock so that 


Finish and Solid Mahogany. 


WAGEMAKER CO., Ltd., 








We have agencies that claim they have 

e a e rs @ increased their sales 400% since they changed over 

to our line of Office Filing Devices and Supplies. Wecan do 

the same for you. Will you give us achance? We will be pleased to send you our full set 





we can guarantee this piece of furniture to last indefinitely. It is 
equipped with the best fixtures, such as hat shelf, mirror, umbrella and 
whisk broom holders, comb and brush tray, nickel plated extension coat 
fixture with six wishbone coat hangers, etc. 

P.S. All goods made in Quarter-Sawed White O 


Send for catalogue. 
ak, Birch-Mahogany 


Grand Rapids, Mich., U. S. A. 





























A Word with the House Organ 








The Never Sleep Gazette is the tit f : 
zine published |} the Regan Printing Hous ( , 
It contains, ar g other iteresting things 
count of the first pr ting done in Ame 
is stated that tl irt was first introd t ( 
Mexico by the firs Spanish Viceroy \ 
doza, who arrived Mexico in 1535 and est 
printing office pri to 1551 He employed a 
the name of Joannes Paulus Brissensius I 
a native of Brescia, in Italy One of the 
date of 1549 nd is said to be one f 
printed in the new world Another authority sta 
the Spanish missionaries were the first to 


printing art, and that a book is still in exist: 
private library at Madrid which was 


by John Cromberge The articles give us ous 
points about th tory of printing on t 
An interesting ac« nt, With a reproduct 
illustrations, is giy concerning the first 


New York togethe witl 1 biographical 
William Bradford, first printer in Philadel; 
interesting rt ad stories follow 


subjects 


rhe March iss f The Chair Ma 


Murpky Ch: Co any f Detroit, « hes out 
illustrating seve andseme designs fM 
Suitable for ft summer time The cove 
tribute to the «x St. Patr 


ick, and diss 
Irish lad seated or i Murphy t 


we assume to be eithe the Harp of Eri | 
that once through 7 is Halls A big zg 
rock furnishes the background. and 
magazine is printed in green The maga 
number of s t. timely articles 
* 
A few weeks ago the Dictaphone Mout 


organ of the Dictaphone told a little stor 
pretty goo \ salesman of the Syracuse K 
Company called automobile dealer 


rhe manager's dict iphor 


and found him absent 
ever, was on the job, so the salesman found a l 
record, turned «cn thre machine, and filled the 
with a description of his goods, making the be 
ing taik he could He then thanked the manage: 
his attention ret ed to his office, and await 
sults That afternoon he got an order his is « 
several interesting things to be found in 
bers of the Dictaphone Mouthpiece 

* *¢ * 

The Institute Mag ne published and ‘ 
advanced student the Patterson Institut: ~ 
and Office Appliances Training School. Chi ig 
interesting period done entirely on the M g 
by students of tl stitute Phe magazine 
in red and blacl d contains a number of t 
items regarding tl vork of the school Lett 
those who have tak: positions after having 
Office Appliances urse, indicate that this feat 
the school we taking a strong hold on 
of students and that it is succeeding ¢ 
expectations of Mr. Patterson The school t 
ators for the mtometer the dictaphons g 
Wah! adding n hing Dalton adding 
The last pages give i view of the inte 
school, and strates various machines 
taught 

* * 

The Grahar Light, published by John W G 
Cos Spoka ‘ t ns as 1 leader i ttle 
the ‘‘Gentle Art f Selling Anything Ir} I 
Salesman,"’ say the Light does not 
tactics W he isl unexpected] 
mind, his 1 d l turally resent t 
talk at a ma ilw talk witl 
listener tor l listene \ 
talker falls dow Mer are u 
their own affa the men who do things 
of themselves \ innot mel 
pour them t d l t 
hey ar 

A good d suggé@s x 

number f t sugg tions I 
f these perhaps w l apply to othe 
ipply to John W. Graham & Co., and 
eould get 1 s that would be eq 
to their ow s Another ingeni 
department f the next to the 
is- entitled 0 inatio It « t Ba 
tions regarding the ocation f the vari £ 
the kind of g s indled rhese seen 
from the etua juestions of customers W 
say that a certail percentage at least 
in the store ve d not make 100) per 
examinatior rhis i good thought 
depends on the q ess and ertalinty f 
eplying t the f questi 
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Cook’s Chairs Mean 


Increased Profits on 





A live line is like a live wire—it magne- 
tizes all around it. And the house that 
sells a single Office Appliance line that 
really brings the trade 100% satisfaction 
soon finds that demand spreading through- 
out every article in its stock. That’s our 
success secret for 


COOK’S 
CUALITY LINE 
CHAIRS 


Our specialties—SPRING BACK TYPE- 
WRITER AND OFFICE CHAIRS—are 
designed for durability and comfort and 
meet the most exacting requirements of 
your customers 

A large stock of finished goods always 
on hand assures your order PROMPT 
DELIVERY. 


C.A. COOK COMPANY 


Manufacturers 


16-28 OSBORN ST. CAMBRIDGE, MASS 











BLIC 


SPSCOSSSOSOSOSOSSOSOSOOSOSOOSOCSOSOOCOSOCCOCS © 
The “‘Irreducible Minimum’”’ in 
Production Cost is the big factor 


placed to your advantage in 


NEIDICH PROCESS 
CARBONS and RIBBONS 


Unique methods produce superior 
cleanliness, durability, depth of color, 
and ‘‘Absolute Permanency’’—i. e., the 
finest « 


(ARBAN rt lik 
. DG 


jualities at the lowest prices. 


Another factor: 
Promptness! 





Every single ribbon and 
sheet of carbon is backed by 
our Unreserved Guarantee. 





You have nothing to lose! 
Write us TODAY. We pledge you the 
attention YOUR CONFIDENCE commands. 


Neidich Process Co. 


Burlington, New Jersey 





ENSDERFER 
Typewriters 








= 





Visible 
Writing 


Light 
Action 


Interchange- 





able Type 


Back- 
Spacer 





NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 


1\LOG THIRTY-TWO 





SEND FOR CAT. 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 
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IT’S A BIG WINNE 


OFFICE SUPPLY DEALERS: DON’T OVERLOOK IT 
WRITE QUICK FOR THE AGENCY 


Gi L ART STEEL TYPEWRITER TABLE 


AND CABINET 


15 Days’ 
Free 


Trial 


Occupies or ly 4 
square feet is 
compared with 
the 10 square 
feet taker up 
by the old-style 
desk. 


SAVES TIME, RENT and MATERIALS and 
INCREASES EFFICIENCY 

This Stand has so many good features, and 
so thoroughly overcomes ail the object 
tions of the old-style wood typewriter 
desk, that it practically sells itself. Sold under ar 
unlimited ‘Satisfaction or Money Back"’ guarantes 
§ Our national advertising, featuring the 15 Days’ 
Free Trial, together with the work of our Sale 
Department in digging up prospects for you in your 
community ,makes the agency for our stand a source 
of big and steady profits for you 


100% PRACTICAL 


DESCRIPTION: Rigid steei frame, absolutely inde- 
structibie, ample space for full week's supply of station- 
ery. Wood platforms—-silent under operation. Easily 
moved when on castors, half turn of lever makes it rigid 
and immovable. Sides fold up and steel top rolls down 
and locks 








WARNING 


Beware of im- 
itations. In- 
sist on the original 
J i] = cabi- 


, perfected 





a f 
vears of 


experience 
7 ur name, 





Closed 


Write Today for Our Special Proposition 
f f 


THE TOLEDO METAL FURNITURE COMPANY, 2293 Dorr Street, TOLEDO, OHIO 


Makers of Famous Uhl! Act Steel Furniture 











7HE NEW IMPROVED 
UNIVERSITY BOOK RING 


The Ring with the Deep Locking Joint— 
A Feature Unknown to Other Rings 
It meets every requirement for the temporary 
binding of student’s and stenographer’s note 
books, and various loose leaves. Simple, strong, 
and neat. Made in four sizes. No. 1, 1} inches 
diameter, light weight; No. 1, heavy weight, 1 
inches; No. 2, 14 inches diameter, light weight; No. 2, 1,’ 
inches diameter, heavy weight. Unjointed ring, is 
inches diamet:r, Write for particulars. 


Otto Kellner, Jr., 4028 State St., Chicago 





Fally fretected 
Patented Feb, 4 














always bears the name 


CARTER’S 


and can be relied upon to 
bring profit to the dealer 
and satisfaction to the user. 





Be sure your customer has the “‘Ideal’’ 
Carbon best suited to his needs— 
there’s a Carter’s ‘“‘Ideal’’ for each 
| different class of work. 





nH 
Hi] 


| | ti 





Carter’s “‘Ideal’’ Typewriter Ribbons 
stand alone for excellence. 


Catalogue on request. 


The Carter’s Ink Co. New York Chicago 


Boston 























Catalogues and Bulletins 





The Ross Cabi 
getting out a new 
pages, and showing 


known to the trade 
is stuted that t 


fifty per 


booklet which the 
ester got uit te 
pliant, as a souver 
resume of the gro 


cent 


From 20 Feet 


interest 


inception and progre 


ing readir 


eenter of the 


creat p 


lants of 


‘ 


T 


Company factori 


Rochester, 


pl 
lo 
of 


shop in the 


taken by George Eastman himself, with the first kod; 

Always up to t minute as usual, the J. K. Gi 
Company of Portland, just before Easter, sent to 
track 1 circular letter calling attention to the fact 
that Easter fe on March 23, the earliest in fifty-sever 
years, and that it will not come this eafly again 
another century rhe letter reminded the recipient tl 
the store has many Easter gifts, listing a consideral 
number of novelties and other lines for the day rh 
folder included st of prayer books and hym 
Catholic Bibles and Oxford and Nelson Bibles 
Testaments. Also, an interesting line of Easter bookl 

* 

The Dennison Manufacturing Company's catalogue ef 
tags and specialties has just been distributed to 
dealers in the United States and Canada It is 
elaborate book of 175 pages, many of them printed 
colors, and describes and illustrates in fullest mar 
all of the various and varied specialties made by t 
Dennison Company for home, school room, office and fa 
tory use. Even dealers who think they are fam 
with the lines of Dennison manufacture will be ast 
ished at their scope as presented in this book and th 
selling opportunities offered For instance, Dennis« 
makes 928 varieties of tags ilow many varieties d 
you try to sell? 

» < 

“The Big Idea” is the title of a folder which the 
Moon Desk Company, of Muskegon, is putting out in 
its campaign which is for its object larger profits for 
Moon dealers. The rae aay is small newspaper size and 
contains four pages which in a simple yet logical and 
adequate manner give the Moon plan, This tells dealers 
how to arrange effective window displays and then } 


int 


wer le 


An intere 


Mr. Yawman 


to follow up the 
The fok 


pls 


acards 


also give 


company 


of 


postag 


sting 


Otsego, Mich 


mpany of 1 
catalogue containing more than fift 
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a large number of new articles 
ew Ross italogue will show al 
ods than the former issue 
20 Acres is the title of a li 
Yawman & Erbe Company of R 
il to visitors who go through 
r of their visit This booklet is 
wth of the company, and is vs 
indeed It contains data about 
ss of the Y. & E,. Company, and i 
«kK is a half-tone showing the thre 
he Yawman & Erbe Manufacturi 


ind factory 


ft hand corner 


ind Mr 


impression with 


early days 


ler to which 


which th 


ss cuts of 


w 


mber 
uber 


Moon 


cire 


is prepared 


e only 


dealer's name and 
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The Article Most in Demand 


isa 


PARCEL POST SCALE 


with a computing dial that shows everything at a glance 


TRINER “DISPATCH"’ 






Capacity 
12 Ibs. by ozs. 


Price 
$3.25 


Most practical and up-to-date scale for weighing 
packages for Parcel Post. U.S. Government got 
20,000 of our Parcel Post Scales in Dec. Large profits 
and satisfied customers by selling our scales. 


Order through your Jobber 


TRINER SCALE & MFG, CO. 


2716 W. 21st Street ~ ~ Chicago, Ill. 
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NK. 


CUSHION PIN ROLLS 
|| CRESCENT BRASS & PIN CO. 


: DETROIT, MICHIGAN 



















RUBBER BANDS 
LIBRARY ASSORTMENT N&GBO 


<-> - 


EBERHARD FAUVER 





RUBY RUBBER BANDS 


HIS brilliant red band, unusual not in color alone but in elasticity 
and strength, is now put up in twelve different assortment boxes 
retailing from 10 cents to $2.00 each. The RUBY is the best 

band of the times. The boxes are in keeping. 








Samples and full information sent upon request. 








EBERHARD FABER: NEW YORK 




















tems. 


PRICES 


*No. 2 ( 

No. 5 ( %in. capacity), 5c 

*No. 6 ( %in. capacity), 5c 

No. 10 (1% in. capacity), 10c 

*No. 11 (1% in. capacity), 10c 
*With tabs on back for INDEX. 


in. capacity), 4c 


Write for circular and trade prices. 


CUSHMAN & DENISON MFG. CO. FOLLETT TIME REC. co. 


240-242 West 23rd St. 2: 


a ” ie 9 Account for Every 
The “Cado” Brand “L. E. B. -| LABOR MINUTE} 


183 I N a E i? C 2, : p Here is the one logical method of keep- 


ty ing an Peta | account of when you 
= T31) tne : : : a received and when you sent out letters, 
2 Will instantly make a book of — eee orders, contracts, etc. It will avoid all 
at with the title on its back. You can in- disputes, as it records 
: De stantly remove any paper therefrom, or Follett’s < dayae a si a 
9 :}} add any paper thereto. It is the simplest, NEW MODEL Absolutely automatic, 
E. ‘/} cheapest and most handy filing system ever ; requires no attention 
= ae eat ee ee Time and is th eonly POSI- 
devised. It also adapts itself perfectly as STAMP VELY ACCURATE 


a valuable auxiliary to present filing sys- 
Letter files are kept on shelves just 
the same as books. 














register on the mar- 
ket 





PROPOSITION 
nue 

each; 40c per doz. 
each; 50c per doz. ae 
each; 50c per doz. AND AGENTS 
each; $1.00 per doz. _ 
each; $1.00 per doz. 
See illustration above. enon 











#3 671 Mudson Street, NEW YORK CITY 
22 New York, U.S.A. tee po Ringe 
ere 
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el” 


goods and prices right. 


If you are in the market for ribbons 
and carbons, send us your order. 
everything known in these goods including cars 
bon papers, stamp ribbons, typewriter ribbons, car= 
bon rolls, also transfer papers, typewriter oil and 
numbering machine ink. 
Get acquainted with us. 


We make 


You will find the 








J. A. FEALE 


MANUFACT 
:.94 JOHN ST. NEW YORK 


Féco. 


Quar 

















MANUFACTURED BY 
CHICAGO EYE SHIELD COMPANY 


134 South Clinton Street, CHICAGO, ILL. 


4 EYE SHADES 





If you haven’t our catalog, let us send 
you a copy showing the largest line of 
shades on 
the mar- 
ket. 














Buildings. 


CROWN 





4-Dwr. Vertical Pile 








Crown Steel Furniture 
FOR OFFICE USE 


The Crown products are modern, convenient, sanitary and ever- 
lasting. The line is complete, embracing: 
Roll Top Desks, Crown Modern Safes, 
Equipment for Offices, Banks, Court Houses and Public 


The drawers in Crown Furniture operate without 
friction and are not affected by climatic changes. 


The Crown Modern Safe has more than twice 
the capacity of the ordinary safe 
security to papers and records without being cumbersome. 


METAL CONSTRUCTION 


Filing Cabinets, Flat and 
and Special 





Crown Modern Safe 


It is designed for Office use and offers 


CO. 


JAMESTOWN, N. Y. 














Handi st 


- Fastest - Cheapest 


Portable Durable Reliable 


COMPUTING MACHINE 


Adds - Subtracts 
Conveniently 
fixed to desk or 


Request Instructive Booklet 


Maltiplies 
brought 
carried in pocket. Size, 5x2}x1 in. 


FOR DESK USE 
Divides Carries Automatically 

to work, held in hand, moved over page, 

Weight, 36 oz 


Attractive Agents’ Proposition 


Resets Instantaneously 


ARITHSTYLE COMPANY, Suite 54, 118 East 28th Street, New York 











Digest of Foreign Press 





CANADA 

Revue Economique Canadienne (Montreal Decemb 
1912. Thoug s ew t belated in ts irriv 

Appliances welcome t Ss reminder of the t 
tl French |} t lev I 
rt magazin ‘ t Xx 

English s exceller I nel t 
f nu g f Mont I 

! t £ ducationa 
W juot mit it Ou Cou | 
t viey t rid X} ind 
with diag A Lesson at tl ( W 
Exhibition l I nbet f hor 
‘ t ve te i I rs 
ENGLAND. 

The Organiser, London, England, for February, 1913 
ontains a numbe of nteresting articles Amus s 
gives some suggestions on the right kind of 
tions He advises in photographic illustrations the 
of live men in | e of dummies In newspape 
ation, the drawing should be simple with few det 
but with pler » attract at once His 
gx adv s b> t drag in any kind o i] 

weve we t v be drawn An illustratio t 

ke itself of va ust apply directly to the bu 

nd.’’ Ar irticle o1 Finding the Money g 
sensible sugges ns With regard to providing 
ficient capit to vy on business rhis 
problen W el eerns every business mar 
perhaps, the s many failures as 
thing except shee ncompetence It is tragk 
i business n ing condition, outgrows 
ta ind extends itself bevond the means t can get 
irrving it « rhe (Organiser is PL 

izgazine whicl serves well of its I 
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FRANCE, 

La Revue Dactylographique et Mecanique (Paris 
Febrvuary.— There ‘ in France according t 
magazine sevenrt e schools of practical comme 

dustry fifty-eight f bao ind thirteen for g s \ 
the December 21 eting of the Belgian Chambe 
Commercial Mact es it was decided 


possible aid it establishment of a permane 





osition of offic ! hines in Brussels, the capital 
Belgiun rhis exhibit, it is hoped will be the 

t only of introducing into commercial establishments 
modern methods, but Iso of aequainting visitors 
the preduct of minent Belgian houses rhe 

» formed on Eebruary 20 in Paris an organi 
which styles itself rhe Syndicate of Salesmetr ort 
Commodities and Organization rhe purpose of the 
iSsociation will be the protection of the rights 

equipment salesmer We are reminded t 

‘“overies and ventions of the pust sixty 

istify our ca ng this the mechanical era W 
is proof the adaptation of the railroad and ocean | 
telegraphy telepl photography illuminating gas 
the rotary press the bievele the phonogt 
lectric light the typewriter, the automobile ving 
ictures and w egraphy Although sev 
these were worked out in the minds of the 
before the period entioned, it remained for the 
generation and this to put all of these discov 
practical use he are in this issue articles 
manufacture f k vith formulae, and on the 
vith which pape manufactured Several Ge 
man firms recentl made a record in that onl 
nd one-half irs elapsed between the time 
t s 1 t 1 tt tin when t 
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GERMANY. 


Zeitung Wien-Leipzig 


r is devoted princi; 
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February 21.—' 
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methods in ol i schools, with s 
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Schreibmaschinen-Revue (Berlin), February 26.—From 
the interest evidenced ii the German, French and 
Italian flice ipment pericdicals, the exposition at 
Ofice Appliances and which bas just begun as we “Steel-tye’” Expanding Envelopes 
Office Ap! 1 and which has just begun as we go t -tye p g p 
press will ha irty su It is the main sub- | 
jen f dise n in this is f Schreibmaschinen | 
Revue 4 lis f xhibitor ] ommodities is given | 
ind the d prospects of the exposition treated | FASTEN instantly, securely, automatically. 
in various es, The position which American type- | They save 905 time, 25% space and 50% labor expended in fast- 
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ehly vd the rypewriter, in that free illustratec i catalogue. 
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write deal 1 to take further steps toward closer ] —eeeealll 
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priately ! gazine devote The Modern Office’ : aft ig 
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t times Impresa Moderna has | for all machines eee eee Carbon Papers 
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PATENTS 





1,051,785. Calculating Machine Franz rinks 
Brunswick, Germany. 

Re. 13,521. Stamp. William J. Pannier, Jr., Pitts 
burgh, Pa., assignor to Pannier Brothers Stamp Com 
pany, Pittsburgh, Pa., a corporation of Pennsylvania. 

1,051,004, Cash Register. William M. McCarthy, 
Dayton, Ohio, assignor to The National Cash Register 
Company, Dayton, Ohio, a corporation of Ohio. 

1,051,922. Counting Mechanism. James E. Sheppard 
Worcester, Mass., assignor of one-half to Julius War 
ren Sheppard, Worcester, Mass. 

1,051,925. Typewriting Machine. Herbert H. Steele 
Marcellus, N. Y., assignor to The Monarch Typewriter 
Company, Syracuse, N. Y a corporation of New York 


1,051,932 Accounting Card System William H 
Walker, Johnstown, Pa. 
1,052. 000. Calendar Stand Nelson Lee Jacobus, 


West Orange, N. J., assignor to Electro-Chemical En 
graving Co., a corporation of New York. 

1,052,012. Typewwriting Machine, John Purdy, Brook 
lyn, N. Y., assignor to The Monarch Typewriter Com 
pany, Syracuse, N. Y., a corporation of New York. 

1,052,020. Typewriting Machine Herbert H. Steele 
Marcellus, N. Y., assignor to The Monarch Typewriter 
Company, Syracuse, N. Y., a corporation of New York 

1,082,021 Typewriting Machine. Herbert H. Steele, 
Marcellus, N. Y., assignor to The Monarch Typewriter 
Company, Syracuse, N. Y., a corporation of New York 

1.052.022. Typewrliting Machine. Herbert H. Steele, 
Marcellus, N, Y., assignor to The Monarch Typewriter 
Company. Syracuse, N. ¥ a corporation of New York 

1,052,046, Attachment for Type-Writers Howard 
Elliott, Washington, D. C., assignor to Underwood 
Typewriter Company ® 

1,052,009. Typewriting Machine. Charles E. Smith, 
New York, N. Y., assignor to Union Typewriter Com 
pany, Jersey City, N. J., a corporation of New Jersey 

1,052,104, Typewriting Machine. Frank C. Ursbruck, 
New York, N. Y., assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware 

1,052,132 Account Register. Samuel W. Crane, La 
Fayette, Ind. 








1,062,143. Rubber Stamp. Edgar L. Hamilton, Lum 
berton, N. C, 

1,052,160 Typewriting Machine Alfred D. Maury, 
Ilion, N. Y.,. assignor by mesne assignments to Union 


Typewriter Company, Jersey City, N. J., a corporation 
of New Jersey 
1,052,186. Typewriting Machine Herbert H. Steele 
Marcellus, N. Y., assignor to The Monarch Typewriter 
Company. Syracuse, N. Y.. a corporation of New York 
1,052,235, Addressing Machine. Harry C. Gammeter 
Bratenah!, Ohio, assignor to The American Multigraph 
Company, Cleveland, Ohio, a corporation of Ohio 
1,520,280. Attachment to Standing Book Presses. 
Jess Satenstein, New York, N, Y. 
322. Envelop. William F. Crowell, Providence 





R. I. 

1, 082.356 Typewriting Machine Eduard Marek v 
Marchthal, Vienna, Vienna. Austria-Hungary, assignor 
to Slemens & Halske, A. G Berlin, Germany, a cor 
poration of Germany. 

1,052,414 Report Book William S. Gilkey and 
George H. Ogden, Cleveland, Ohio, assignors to The W 
S. Gilkey Printing Company, Cleveland, Ohio, a cor 
poration of Ohio. 

1,052,420. Typewriting Machine. Frank C. Ursbruck 
New York, N. Y., assignor to Underwood Typewriter 
Company. New York, N. ¥ a corporation of Delaware 

1,082,437 Calculating Machine Carl L Nelson 
Seattle. Wash 

Copies of any one of these patents can be obtained by 
sending fifteen cents in stamps to E, G. Siggers, patent 
lawyer, Suite No, 33, N. U. Building, Washington, 
D. C., by mentioning Office Appliances. 

1,052,524. Typewriting Machine Arthur W. Smith 
New York, N. Y., assignor to Yost Writing Machin 
Company, Ilion, N. Y., a corporation of New York 

1,052,526 Back-Spacing Mechanism for Typewriting 
Machines John A. Smith, Harrisburg, Pa assiguor 
to Elliott-Fisher Company, Harrisburg, Pa., a corpora 
tion of Delaware 

1,052,531 Self-Binding Cover for Unbound Matter 
Frederick J. Trumper, Cleveland, Ohio 


1,052,532. Self Binding Cover for Pamphlets and 
Papers, Jessie Smith Trumper, Cleveland, Ohio. 
1,052,585. Interchangeable Index Harry J. Hick 


and Albert F. Staples, Alliance, Ohio, assignors to The 
MecCaskey Register Company, Alliance, Ohio, a corpora 
tion of Ohio. 

1,052,614 Copy holder Marvin G. Newton, Austin 
Texas, assignor of one-half to J. M. Edwards, Austin, 
Texas. 

1,052,645. Autographic Register England J. Barker 


Chicago, Ill 


rypewriting Machine 


Frederick Carver 


Typewriting Machine 


Noiseless Typewriter Company, 
corporation ef Connecticut. 








Typewriter Company 


a corporation of New 


a corporation of New 


a corporation of New 





to Chicago Title and Trust Company 


1,053,921 ypewriting Machine William Jonat 


Neidig, Madison, W assignor by mesne assignme 
to Chicago Title and Trust Company, trustee 


tion of Illinois 

1,053,922 Cypewriting Machine William J. Neidig 
Madison, Wis issignor by mesne assignments, to ¢ 
ago Title and Trust Company, trustee, a corporati 
of Illinois. 





1,053,923 rypew ng Machine William J. Neidig, 
Madison, Wis issignor by mesne assignments, to ¢ 
eago Title and Trust Company, trustee, a corporat 


of Illinois 

1,053,924 rypewriting Machine William J. Neidig 
Madison, Wis., assignor by mesne assignments, to Cl 
eago Title and Trust Company, trustee, a corporat 
of Illinois 

1,053,925 rypewriting Machine William J. Neidig 
Mudison, Wis., assignor by mesne assignments, to Cl 
eago Title and Trust Company, trustee, a corporat 
of Illinois. 

1,053,926 rypewriting Machine William J. Neidig 
Madison, Wis., assignor, by mesne assignments, to ¢ 





ago Title and Trust Company, trustee, a corporat 
of Illinois. 
1,053,927 Typewriting Machine William Jonath 


Neidig, Madison, Wis., assignor by mesne assignments 





to Chicago Title and Trust Company, trustee, a corpor 
tion of Tlinois 

1,053,928 Typewriting Machine William J. Neidig 
Madison, Wis assignor to Neidig Typewriter C 
Chicago, Ill., a corporation of Illinois 

1,053,929. Typewriting Machine William J. Neidig 
Madison, Wis ussignor to Neidig Typewriter ‘¢ 
Chicago, Ill, a corporation of Illinois 

1,055,930, Typewriting Machine William J. Neidig 
Madison, Wis., assignor to Neidig Typewriter Co., C1 
eago, TlL., a corporation of Illinois. 

1,053,943 Adding and Writing Machine. Samuel G 
Dorman and William H. Clayton, Poplar Bluff, Mé« 
assignors to Dalton Adding Machine Co., St. Louis, Mo 





a corporation of Missouri 


1,053,970. Loose Leaf Binder. Hugh Gellroy, Bue 
Newark, N. J 
1,054,093 Typewriter Charles Wesley Davis, M 


treal, and George William Davis, Westmount, Quebe 
Canada 

1,054,128, Combination Blotter and Pencil Holde 
Ruler. James | Mason, Lock Haven, Pa 

1,054,154 Adding Machine Jesse G. Vincent, D 


troit, Mich issignor to Burroughs Adding M 
Company, Detroit, Mict a corporation of Michigar 

1,054,239 Filing Machine Charles M Prob 
Jamestown, N. ¥ ssignor to Art Metal Construct 
Company, Jamestow! N Y a corporation of Ne 
York 


1,054,260, Book John Walker, Jr London, Eng 
1,054,276 May f the World Bernard J. S. ¢ 
San Francisco, Ca 
1,054,327 Typewriting Machine Frank <A ’ rt 
New York, N. Y ssignor to Underwood Type t 
Company, New York, N. Y., a corporation of Delaw 
1,054,528, CTypewriting Machine Frank A Y 
New York, N Y issignor to Underwood Type 
Company, New York, N. Y., a corporation of Delaw 


1,054,556 Recording Machine Harry Landsied 
Poplar Bluff, Me: ssignor to Dalton Adding Ma 
f Missour 


Company, St. Louis, Mo., a corporation 
1.054.396. Shift Mechanism for Typewriters. G “ 
William Davis, Westmount, Quebec, Canada 
1,064,597 yy Lock of Typewriting Ma 
George Willian Davis and Joseph Solomon D 


Westmount, Quebec, Canada 


1,054,487 Book Holder Willa Mabelle M 
Nineveh, Va 

1.054.470. Typewriting Machine Burnham ¢ St 
ney Elizabeth, N. J., assignor to Underwood Type 
writer Company New York, N. ¥ a corporati 


Delaware. 
1.054.498. Paper Clip or Fastener Charles R. Bk 
ney, Sidney, Ohio 


1,004,522 Cove for Pass Books Marcus Page |! 
line, Dallas, Texas 

1,064,536 Er velop Thomas W. Grosh, Clear Ss] 
Md 

1,054,554 Elimination and Clear Signal for Adding 
Machines John P Hunter and Henry Kuntzle 


Wilkes-Barre, Pa assignors to Adder Machine (¢ 
pany, a corporation of Pennsylvania 


1,054,584 Cuff Protector and Blotter Luthe J 
Martin, Orange, Va 
1,054,586 Tablet or the Like Elmer Mel 


Africa, Huntingdon, Pa., and Batholomew E, MeShee 
Nutley, N. J., rors to J. ¢ Blair Company, Hunt 
ingdon, Pa., a corporation of Pennsylvania 
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No. 1,055,480 Pneumati typewriter carriage retur 
John T. Underwood of Brooklyn, N. Y No. 1,056,213 
signor to Dalton Adding Machine Company of St. Lou 


typewriting machine; ited 


facilitating 


Fra 
removal of 


pate March 25, 1913, by 
No. 1,054,956 Device f the 
N. Y., assignor to the Underwood Typewriter Company 
11] and Asa M Muskegon, Mich., assign 
patented Feb. 25, Hugh Gellroy Buchan of N 

No. 1,054,128 blotter, pencilholder and 
patented March 25, 1913, by Richard M. Watson of De 
No. 1,055,280. Paper patented March 4, 19 
George W Heath of Newark, N. J., assignor of one 


Jahn of Germany 


Comstock of 
1913, by 
Combination 


fastener: 


Berlin, 





1,055,230. 








ewark, N 
ruler; 


patented 








1,057,103 . ? : 
6 r 1,056,754. 


n and line spacing mechanism; patented March 11, 191 by Fred F. Main of Chicago, Illinois, assignor to 

rypewriter line-spacing mechanisn patented March 18, 1913, by Joseph Raber of Poplar Bluff, Mo., as- 
is, Mo 1,057,365 Improved means for releasably connecting the platen to the line-space wheel of a 
nk C. Ursbruck of New York, N. Y issignor to the Underwood Typewriter Company of New York, N. Y.— 
the type bars from a typewriting machine; patented March 4, 1913, by Frank A. Young of New York, 
of New York, N. Y No. 1,057,380. Hand stamp; patented March 25, 1913, by Harry 8S. Folger of Chicago, 
ors to Harry S. Folger and trustees, of Chicago, I1l.—No. 1,053,970. Loose leaf binder; 


Oscar Romel 
No. 1,065,711 Pencil sharpener; patented March 11, 1913, by Curt Courant of Brooklyn, N. Y. 
Feb. 1913, by Mason of Lock Haven, Pa.—No. 1,057,103. Loose leaf binder; 





James E 


troit, Mich No. 1,055,230. Pencil sharpener; patented March 4, 1913, by Walter G. Rogers of Lincoln, Neb.— 
13, by Erwin O. Klann of Milwaukee, Wis No. 1,056,539 Fountain pen; patented March 18, 1913, by 
half to Alfred C. Heath of Newark, N. J No, 1,056,754. Writing pen; patented March 18, 1913, by Albert 
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A Square Deal for the Dealer 


Actual sales prove the superiority of the 
Webster Improved Pencil Sharpener. 
People want it when they see it, because: 


Simple—Absolutely noth- 
ing to get out of order— 
least turns of handle to 
sharpen. 

Permanent — The cutting 
is done with 39 knives in- 
stead of one—these are all on 
one disk which is tempered 
so that they do not get dull 
quickly. 

Dust - Proof Chamber 
Tocatch shavings and dust. 
Easily removed by a “twist 
of the wrist.” 











Pencil Sharpener 
is easily sold because you can so easily show its exclus- 
ive advantages of fewest parts, durability—light action 
and quickness. 


It is more profitable to you because it sells easily—it 
gives better service to your customers than any other 


sharpener they can buy. 
F. S. Webster Co., 338 Congress St., Boston, Mass 


























A GOOD IMPRESSION 
from a rubber stamp is only obtained with a good pad. 
are) THE SUPERB 
7 
Best Ink 


Best Felt 
Best Surface 





is the standard by which all others are compared. ACCEPT 
NO SUBSTITUTE, as all reliable dealers sell them. 
Full size sample for 10c stamps 





WHAT TIME WAS IT? 


A constant dispute easily disposed 


of by the use of the 


AMERICAN 
TIME STAMP 


Simple —strong—durable. Every 
stationer and hand stamp dealer. ‘ 
Price, complete, $3.00. 








PROTECT YOUR BANK ACCOUNT 


The American Check Protector is most effective, is in- 
expensive. Description on application. 


WM. A. FORCE & COMPANY, Inc. 
59 Beekman Street NEW YORK 














Don’t 
Blame 
Yourself 


writing and 


altogether for poor 

blotted paper. Blame the pe 
There is “‘A Step toward Bet- 
ter Penmanship.”’ If you wert 


using 


enter Shaft 
Hollow End 
Penholders 


ould find it hard to make 
behave. The name 
' s ts 











Regular Lines— 
Imprinting Penholders 
School Penholders 


CENTER SHAFT PENHOLDER CO., Hanover, Pa. 




















The Seal of Approval 


set upon the goods you carry in the 
form of re-orders and increased pat- 
ronage can be assured and will be 
found a permanent asset if you handle 


Crown, Globe and Pioneer Brands 
TYPEWRITER RIBBONS AND CARBON PAPER 


Crown Carbons, 
non-smutting, 
non-drying, giv 
ing a medium 
hard, glossy sur- 
face, coated even- 
ly upon fine 
quality tissue, 
wear like cloth, 
and always afford 
a clear, clean-cut 
impression. 


Crown Ribbons, 
guaranteed non- 
filling,non-drying, 
of staunch dura 
bility, brilliant 
and fadeless col 
ors, do clean, 
sharp. enduringly 
good work. 


Globe Ribbons— 
second only to 
Crown in quality 
—a popular me- 
dium-priced brand 





Globe Carbons 
offer a hard, clean 

, urface for sharp impressions. 
Pioneer Ribbons, made from Big quality atareasonable price. 
good quality domestic cloth; ; 
biggest value anywhere for the 
money. 


Pioneer Carbons are soft and 
manifold freely without smut. 


We want you to investigate our proposition carefully. 
The first step ts to write for samples. Do it today. 


CROWN RIBBON & CARBON MFG. CO. 
Rochester, N. Y. 
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ADDING MACHINE ROLLS FILING CABINETS, METAL. PENCILS, 

Irish. George "aper Co 12¢ Art Metal Construction Co ) Fades, TRAMs cco visecccancstsdpeuerenaan 169 
Rockwell Barnes Li Berge Mi ( 7 = 

ADDING MACHINES ‘ Crown Metal Construction | ne 149 
Arithstyle Co 170 Edwards, O. M., Co I Mechanical Products Co ak +. aa 
Barrett ee Machine 19 ( Fireproofing ( 11 Webster F. 8 Co.. 99-174 
Burroughs iding Machine 2 ( nicke 27 : " vas a 
Dalt ( mt v din g M: ac chine ( 34 Safe-Cabinet Co. »  PENHOLDERS, 

p 155 Van Dorn Iron Works { The is Centershaft Penholder Co 174 

ADDING TY PEW RITERS. FILING Vanine 18, wvu0v PENS (STEEL). 
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Thousands of Dealers 
Travel The Road To Profit Carrying 


EMPORIUM REBUILTS 


Underwoods-L. C. Smiths 


Remingtons-Olivers-Smith Premiers 


Our large Spring Stock of 


VISIBLE WRITERS 


in perfect condition is ready. 
IMMEDIATE SHIPMENTS—NO WAITS—NO DELAYS 


Machines Rebuilt or in the Rough. 
We are pioneers and the largest independent dealers in the 
World, quality and price guaranteed. 
This means satisfaction for your customer and repeat orders 
for you. 
Big catalogue and price list to dealers only. 


TYPEWRITER EMPORIUM 


30-32,West Lake Street Chicago, III. 
Established 1892 
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Absolute Chair Satisfaction 
When You Know Our Line. 


We manufacture a complete line of office chairs backed 
by over half a century of practical, experience and give 
the utmost in both quality and style. 

All That You Can Ask of a Chair. 

The cut shows one of our Sdeal office chairs made of 
highest grade selected quartered oak and finished either 
Golden Oak, Office Oak, Weathered Oak or Early 
English. Seats put together with Lindermann's wedged, 
dovetailed joint, insuring durability, and equipped 
with Gilson Mfg. Co.'s chair irons. Standing arm chair 
to match. 

Get our catalogue and price list. 


NICHOLS & STONE CO. 


Established 1857. 




















Gardner, Mass. 








No. 542 


Length 42 in., Width 30 in., Height 44 in. 


Our desks are Imperial in every detail. We put 
into our desks the workmanship and quality of 
material that always gives satis faction to the 
customer. You will find our prices interesting and 
our patterns are made to meet the demands of the 
trade in any territorv. Write to-day for catalogue and full 
particulars 


IMPERIAL DESK CO., Evansville, Ind. 

















| 
IMPERIAL 
DESKS 


OOnOnnnnnneR Pe ee ey 


MmmmMmmmmm 








pril, 1918 





i eas * Ad 


The Eureka Blotter Bath 





The Eureka Sanitary Copying Cloth 


constitute a perfect sanitary system of letter press copies. The impregnated 
stone composition bath affords an absolutely even distribution of moijst- 
ure to the cloth, atthe same time precluding bad oder, mustiness or mil- 


aew. 
able. 


The wire net in the com 
_. They are furnished in al 
The patent chemical surface cloth which we furnish with non-raveling 


sizes from correspondence to waybill. 


edge, insures clean cut copies. 


6215-17-19 Wentworth Ave., 


There are more Eureka baths in use than all others combined 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH CO. 


—- makes the bath ar unbreak- 


CHICAGO, ILL., U. S. A. 
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ing them in stock at all 


Imperial Desk Specialtie 


Nos. 20 and 3 


Universal Favorites 


m the market for the money 


t values 
~ + + 
© Dealtrs will profit by hav- 


§ Write for catalog of the 


buying them 


times 






Our Liberal 
Dealers’ Discounts 
will Interest You. 











WANT S 


NOTE—“Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 





Only legitimate advertisements received, and 
those relating to trade necessities. 
HELP WANTED. 





PERMANENT INCOME FROM SALE OF 


commercial stationery establishment located in 
a progressive city south of the Ohio River, re- 
quires services of a man who thoroughly under- | 
stands filing systems, stationery, etc. Prefer a | 
wideawake person that can purchase an interest 
| 

| 


Transo (transparent face) envelopes. Every 
business house a possible customer. Commis- | 
sion basis. Local or traveling salesmen. State 
particulars. Transo Paper Co., Chicago. 
- = » | 

| 
A LARGE, PROSPEROUS PRINTING AND ! 
| 


in the business, but would consider making deal 
on straight salary basis. This is an opportunity 


worth real money to the right party. Address | 
correspondence to A 23, care Office Appliances, | 
Chicago | 
A TRAVELING SALESMAN, THOROUGHLY |! 
informed on loose leaf goods and systems, 
is wanted by a large, well-established con- 
cern manufacturing an extensive line of loose 
leaf goods and other stationery specialties. 
Territory, Middle West Fine opening for man 
who qualifies. State previous experience and 
references. M 22, care Office Appliances, Chi- 
cago 
THERE IS A FIRST CLASS OPENING FOR A 
voung man with office experience who 
handle the advertising of a well-known loose 


| 

can | 

: : | 
leaf manufacturing company Excellent chance | 
for advancement. State full particulars to I 15, 
care Office Appliances, Chicago | 


EXCEPTIONAL OPPORTUNITY IS 

waiting for a first-class salesman in one of 
the largest office supply houses of the North- 
west Must be experienced in all general and | 
special lines of office equipment Address cor- 
respondence, stating qualifications, to Q 19, care 
Office Appliances, Chicago 


AN 





SITUATIONS WANTED 





MANAGER OF OFFICE FURNITURE DE- | 
partment for commercial stationer or office 

appliance dealer. Tweive years’ experience. Fa- 

miliar with all lines of filing cabinets and desks 


References. Address L. H. 8., care of Office | 
Appliances, 508 Tribune Bldg., New York. 
| 
| 
MANUFACTURERS OF LOOSE LEAF DE- | 
vices desiring the services of an experienced, 


bindery 
Office 


their 
care of 


for 
20, 


foreman 
address ID 


capable 


department, | 
kindly 


Appliances, 


Chicago 


~ Imperial Methods Company No. 30 | 
Oak, End <=... Rack 204 West Monroe Street CHICAGO Gem, Side Gyening, Seateenesp Rack, with 





MISCELLANEOUS 


USED NO. 4 MULTIGRAPH 


I WILL BUY 


218 W. Ninth Avenue, Columbus, 


Write D, 
Ohio 


TO RENT. 


FOR RENT—THOROUGHLY MODERN STORE, 


business center location, in New York State 
city of 12,500 population; minimum competition 
in book dealer’s and stationer’s line Address 
BB 22, care Office Appliances, Chicago 








ANTED: Five filing 
cabinet and office 
furniture salesmen who 
have the energy, ability 
and enthusiasm to qual- 
ify for big jobs. Or- 
dinary salesmen will not 
answer our purpose. The 
positions open are of 
a class that only big 
men can fill. If you 
are experienced in of- 
fice furniture and feel 
- capable of meeting the 
demands of our proposi- 
tion let us hear from 
you. This is an Oppor- 
tunity. Address K 18, 
care Office Appliances, 
Chicago. 














FOR SALE. 


FOR SALE—NEW AND SECOND-HAND OF- 


fice machinery and devices of all kinds and 
makes, including duplicating machines, ad- 
dressing machines, folding machines, envelope 
sealers, stamp affixers, time recorders, gum 
tape sealers, pencil sharpeners, check protect- 
ors, etc. Also supplies. Write us before you 
buy. We have several real bargains. Collins 


& Co., 1324 Arch street, Philadelphia, Pa 





OLD ESTABLISHED BROADWA \¥ NEW 
York, typewriter repair and exchange for 
sale Fullest investigation invited Pri als 
only. Address Sincerity, care Office Appliances 
Chicago 
FOR SALE—AN IDEAL FACTORY, SUI! | 
able for furniture, automobile or piano manu 
facturing, within one and a half hours of De 
troit, Michigan, on the Grand Trunk and Pere 
Marquette Railroads. Brick and heavy mill 
construction Perfect sprinkler system and 
fully equipped with mill machinery Nothing 
better in the ountrs For full particulars 
write to E H 25 Jewett Ave Buffalo 
New York 
FOR SALE THE ONLY OFFICE SUPPLY 


store, also handling wall paper; hustling town 
15,000; doing fine business. Invoice $6,000. Good 
reasons for selling. Address R-17, Of- 
fice Appliances, Chicago. 


care of 


AGENCIES WANTED. 





PHILIPPINE ISLANDS — OFFICE SPECIAL 
ties for cataloging. Send us exclusive agency 


offer covering territory. References: Office Ap 
Frank & Co., Stamp Mfrs Manila 


pliances. 
) 








SPECIALTY MAN WITH FIFTEEN YEARS 
experience in office appliance business in C 
cago—former branch manager of one of t 
big companies—desires to represent one or two 
manufacturers of office machinery or devices 
in Chicago and vicinity Can handle address 
ing machines, duplicating machines or other 
devices for use ir the modern business office 
Prefers to handle all agencies on commissior 
with all accounts carried in the main offi 
Fine references—means business \ddress F 
care of Office Appliances, Chicago 
TWO MOST SUCCESSFUL SPECIALTY 
salesmen covering Pacific Coast territory 
open for agen propositions for specialties 
merit. Willing to finance themselves, if nece 
Sary Address Westerners, care Office \pp 
ances i¢ 


BUSINESS OPPORTUNITIES. 


ACME COIN MAILERS, TO CARRY lo0c T 
$2.60 per thousand; for six coins, $3; any 


Samples free. Dodd Printing 


printing desired 
Madison, Iowa. 


Company, Fort 











) UTOPIAN 


i| Library Paste 


| dries out. I heideal paste for 





Sticks instantly. Pure white. 
Will not discolor. Never 





office and for general pasting. 


For Sale by All Leading Stationers 


srares 7, 
21899 


AND ENGLAND MAY &. 


Se 
Y 23 
me Ho PASTE WA E 
SANFOp 5 


FORD MFG CO, CHicAc® 
Mc Will 


PATENTED UNI 





[he Original Water-well Jar 


SANFORD MFG. CO. 


CHICAGO NEW YORK 























**“FOR EFFICIENCY 


\ ¢ 


AND ECONOMY”’ 





WRITE US FOR ILLUSTRATED CATALOGUE 


KALAMAZOO, MICHIGAN 
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**‘THE RAPID OPERATING 
DEVICE; ONE OF THE 
MANY FEATURES” 


left-hand cover of the Kalamazoo 

Binder is a s'mple button device. A push 
i finger movement—and the binder ex- 
three inches You have accom- 
ished ‘n a second what ordinarily requ‘res 
nutes o1 time wth other binders. The 
ired insert’ons or removals are made— 

| the binder closed before you could find 

st binders. By lessening the 

required for a given operation the 

KK 200 effects a distinct business 
ECONOMY 


JER COMPANY 
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THE PERFECT WRITING MACHINE 














































































































The _.PRINTYPE 


OLIVER 


Typewriter 








